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In ITS 
GOOD LUMBER FOR OVER 50 YEARS 
EALERS who demand unquestionable quality will 
make no mistake in putting their lumber needs up 
to the Winton organization. Always the Winton pol- 
icy has been and always will it be to provide the 
trade with lumber products with the same surpassing 
quality which originates in the superb Winton timber. 
Lumber products brought to perfection through scien- 
tific seasoning and precision manufacturing .. . sup- 
plemented by Winton’s complete and comprehensive 
: service for lumber dealers, millwork plants and in- 
— dustrial users. 
= Tell us your wants in Idaho White Pine, Ponderosa, 
Sugar Pine, White Spruce, Douglas Fir, Western Hem- 
lock, Red Cedar Siding and Shingles. Write us today. 
WHITE PINE MILLS: Winton Lumber Co., Gibbs, Idaho. 
SPRUCE MILLS: The Pas Lumber Co., Ltd., The Pas. 
Manitoba. z i 
PONDEROSA PINE MILLS: Somers Lumber Co., Somers, 
Montana.—Crater Lake Box & Lumber Co., Klamath , a | 
District, “-e~on.—Craig Mountain Lumber Co., Win- 
chester, Idaho. 
FOSHAY TOWER: MINNEAPOLIS 
oS “Cheap” paint quickly 
cracks and scales—ex- 
posing the surface it 
D , Cc NG was supposed to protect, 
SAP STAIN 5 
Wire? \ Ri — 
t © 
Par-Tox Wins Profits Property owners victimized by “cheap” paint 
£ L b D | This wonderful wood-pre- ee 99 ° 
or Lumber Vealers servative gives LASTING not only turn “sour” toward all paint, Tel 
‘ protection. Used by manu- ° ° — 
Go to it, Mr. Lumber Dealer. Start cet ecentliny Mg but toward materials that require painting. 
— Sell PAR-TOX. Display it ability of their products— _ 
and talk it. You'll be more than sash, frames, porch work. ‘ , |. 2 
pleased at the way it will respond etc. Used by painters to e By actively selling ” 
-s hp extra pushing. Easy to safeguard the durability of Dutch Boy White-Lead, as well as the 
uild good trade and win good their work. Easily applied , 
profits on PAR-TOX. NOW is the by brushing or dipping, it mee munch Bey eee, ym ee 
time to start. TODAY, send for penetrates the wood. Color- cheap” paint from becoming a boome- Ord 
particulars and FREE SAMPLE. — cee, © Gln. a rang. And you lay the foundation for 25 
Anoth Park Profit-P f once. Can be painted or r i 
nother Parker Profit-Payer for camnished ever witheet Gne- a profitable volume of paint business. 
Dealers: loss. FREE SAMPLE, with 
PARKER'S PRIMERLESS PUTTY full information, gladly sent. NATIONAL LEAD COMPANY _ 
EARL eed | a CL BOY WHITE-LEAD | ~ 
Wisconsin LINSEED OIL. .LEAD MIXING OIL. . LIQUID DRIER .. WALL PRIMER . . COLORS-IN-OIL 
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Good Reason for Keeping Forest 
Service Where It Is 


VIDENTLY “ITCHING” to have 
EF the forest resources of the country 
placed under his control as head of a 
proposed Department of Conservation, 
Secretary Ickes, of the U. S. Department 
of the Interior, went on the air recently 
and in a rather intemperate radio address 
took occasion to excoriate Gifford Pin- 
chot for his opposition to the proposal to 
transfer the Forest Service from the De- 
partment of Agriculture to a Department 
presided over by Ickes. And, not content 
with that, he endeavored to array senti- 
ment against the lumber industry, charg- 
ing by implication that it is a despoiler of 
the forests and is opposed to the proposed 
transfer for purely selfish reasons, and 
also made the rather direct accusation that 
the lumber industry is using questionable 
means in developing opposition to the 
plan rather than standing “out in the open 
to fight President Roosevelt’s conserva- 


tion plans.” 
There was a time, in the early days of 
forest conservation, when lumbermen 


were not particularly interested in that 
movement, and were inclined to look 
upon Pinchot and other forestry leaders 
as impractical theorists and dreamers. 
Much water has gone over the dam since 
that time. Experience has made foresters 
more practical and lumbermen more pro- 
gressive and far-seeing. There has de- 
veloped a better understanding and closer 
co-operation, as it has come to be gen- 
erally recognized that timber is a crop, 
not a mine. As such, administration of 
the forests and development of a practical 
forest conservation program rightfully be- 
long in the Department of Agriculture. 
Timber owners and operators, by and 
large, are not opposed to forest conserva- 
tion, but are willing and ready to co- 
operate with the Forest Service in the 
development and execution of a program 
for sane and sensible forest use, which 
means in the truest sense conservation of 
this valuable natural resource. 

The lumber industry, as indicated in ac- 
tion taken by the National Lumber Man- 
ufacturers’ Association and by important 
regional associations, believes that the 
Forest Service can most efficiently func- 
tion in the Department of which it now is 
a part. This action of the industry. 
through its representative organizations, 
has been open and above board and should 
refute the uncalled for nasty insinuation 
that it is working under cover to attain 
what the distinguished Secretary of the 
Interior implies is a vicious end. 

Any personal ill feeling that may ob- 
tain between the Secretary and Mr. Pin- 
chot is of no particular interest to the 
lumber industry, but it seems quite unfair 
for the former to publicly charge the latter 
with bad faith, and in this connection say 
that he has “the active co-operation of 
Col. William B. Greeley and the great 


lumber interests of the country.” Just 
another effort to array public sentiment 
against one of the most important indus- 
tries of the country simply because well 
informed, thoughtful men in it are unable 
to see any benefit to the forests or to the 
people in a proposal that might tend to 
break down all the progress that has been 
made in the last decade in the develop- 
ment of a forest conservation program in 
which private timber owners and the 
Government may fully co-operate. 

The Secretary charges Pinchot with in- 
sincerity and flamboyantly refers to him 
as the man “who yesterday fought the 
great lumber interests, charging them 
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with ruthless exploitation, and today 
walks down Pennsylvania Avenue arm in 
arm with them.” 

Can anyone reasonably feel that a high 
public official who is so hopelessly behind 
the times as to harp on the lumber inter- 
ests as despoilers, and indicate by his 
public utterances that he considers them 


opposed to the conservation of the coun- 


try’s timber resources, could impartially 
and fairly administer a conservation pro- 
gram that is of such vital importance to 
the people? If there has been any doubt 
as to the wisdom of retaining the Forest 
Service in the Department of Agricul- 
ture rather than transferring it to the De- 
partment of the Interior (the name of 
which in order to make the proposal more 
palatable is to be changed to Department 
of Conservation), this radio address by 
the Secretary of the Interior should for- 
ever dispel that doubt. 








What Do You Think About It? 


Cr COURSE EVERY town of any size and enterprise has its Chamber of 
Commerce. The town, or city, of Cuero, Tex.—population a little less than 5,000 
—goes one better, and has its “Chamber of Commerce and Agriculture.” This is 
a noteworthy recognition of the interwoven interests of “town and country” in the 
average American community where agriculture is a leading factor in providing 
livelihood and profits for the inhabitants. Of course, this mutual interest is pretty 
generally recognized by Chambers of Commerce and Commercial clubs (even the 
Chicago Association of Commerce has its agricultural section) but the Texas 
Chamber under consideration goes all the way, not only in its title, but in having 
individual directors representing each of the following divisions: Agriculture, good 
roads, rural relations, livestock and poultry. The importance of the poultry 
division is emphasized by the fact that Cuero is the “largest shipping point for 
dressed turkeys in the world,” according to letterhead of the Chamber. It also 
is the home of the famous “Turkey Trot,” which means that many thousands of 
turkeys, before achieving their ultimate “dressed and shipped” status, are 
periodically accorded the privilege of strutting their stuff in a big street parade 
through the business section to the accompaniment of brass bands and the plaudits 
of thousands of spectators drawn from the entire region. Some interesting side- 
lights on this unique event are afforded by story and photographs appearing on 
page 26 of this issue of the AMERICAN LUMBERMAN. 




















* * * 


A CORRESPONDENT, WHO keeps closely in touch with the lumber industry 


and also with what is transpiring politically, makes this interesting, rather whimsi- 
cal comment: 


“By the way, why don’t you get into the latest California scheme to save all of 
us without costing anybody a cent? The Prosperity League of America they call 
it. Santa Monica is the situs. They propose that Uncle Sam extend a credit of 
$100 per month to each and every citizen (I believe they even include foreign resi- 
dents in our midst) 21 years of age and older. It is figured that there are 
60,000,000 of them. This would put $6,000,000,000 a month into the pot, or 
$72,000,000,000 a year. I do not know whether Doc Townsend is mixed up in 
the new scheme, but you will concede it is a lulu. It beats the original Townsend 
scheme off the boards, for the latter would have applied only to the oldsters and 
was not intended to call for more than a mere $24,000,000,000 in any one year. 
All hands would have fistfuls of red-white-and-blue Government checks. The 
wheels of industry would spin as never before. The whole Nation would be 
happy, gay and full of song, if not prune juice or something stouter. Oh, boy! 
Let’s get aboard, tell G. A. Richardson to crack his whip and get going. 

“Why, the farmer with more corn than he needs would not even have to ask 
Jesse Jones for a loan. He would not need it. He and his missus and any adult 
children at home each would have those 100 iron men every month. True, useful 
work might be neglected, and the fish, birds and other game would be yelling 
bloody murder all the time. But how those wheels—somebody’s—would spin!” 























Nov 


tha 
Sta 
shi 
tho 
uct 
the 
to 

for 






1937 


Oday 
n in 


high 
hind 
iter- 

his 
hem 
oun- 
ially 
pro- 
i tO 
oubt 
rest 
icul- 


e of 
nore 
ment 
s by 

for- 


of 


5 is 
the 
ing 
tty 
the 
xas 
ing 
ood 
ltry 
for 
also 
; of 
are 
ade 
dits 
ide- 


on 


stry 
nsi- 


1 of 
call 
t of 
esi- 
are 
, or 
D in 
send 
and 
ear. 
The 
| be 
oy | 


ask 
dult 
eful 
ling 


” 
! 








Srp wi > amet 


te 








November 20, 1937 


Amemecanfiumberman 


“Reciprocity Should Work Both Ways’ 


portionately from the restriction of 

foreign markets that resulted from 
the disorganization of international trade 
following the Great War. The effort to 
collect war debts caused such a large need 
for the exchange of creditor countries, 
that the latter in order to protect their 
industries from demoralization by a flood 
of cheap imports, had to erect stiff tariff 
barriers. Debtor countries, on the other 
hand, in an effort to grapple with their 
situation, devised import quotas and other 
restrictions that made trade impossible. 
Currency standards were abandoned, and 
commerce finally became barter, some 
groups of countries making trade agree- 
ments that were almost on this basis. 
Prominent among them was that group 
comprising the British Empire, whose 
reciprocal agreements have acted highly 
unfavorably on America’s export trade in 
lumber, by practically closing out Ameri- 
can lumber from its principal market, 
Great Britain, also Australia, New Zea- 
land and South Africa, and favoring the 
chief Empire source of softwood, Canada. 
That they were successful in doing so 
was partly by reason of the post-war ex- 
cess of tonnage offering at low rates, 
which made possible the long haul from 
British Columbia, for the movement 
under normal circumstances would be un- 
economic; and partly by reason of lower 
wages in both eastern and western 
Canada. 

Attempts by the United States recently 
to revive international commerce by ne- 
gotiating trade agreements have so far 
seemed to hurt the lumber industry in- 
stead of helping it, because they have pro- 
vided for a large increase in imports of 
Canadian lumber. Thus a considerable 
share of the domestic market was handed 
over to an exporting country that had al- 
ready taken from the United States a large 
part of its foreign market. But it was felt 
that the domestic industry was at least 
secured in its share of Federal expendi- 
tures made to attain economic recovery, 
for a good part of which it was being 
taxed, by the Domestic Origins Act that 
provided for the marking of imported 
lumber and promised the use of only 
United States material in Federal-aid 
projects. Even in this respect, however, 
the industry has been disappointed, it 
being easy to believe that a large volume 
of cheaper, unmarked imported lumber 
has been used in them, it being impossible 
to identify it. For the Treasury has ruled 
that branding of Canadian lumber, for in- 
stance, is “impractical,” when it is being 
shipped into United States markets, 
though when branding of this same prod- 
uct helps sales in British Empire markets, 
the shippers have found it quite practical 
to brand it “Canada.” About the only 
foreign markets left open to the United 
States exporter were China and Japan, 


| postions STILL SUFFERS dispro- 


and now, with these two countries using 
all their resources in war, trade with 
them also has been cut off. 

There is a little hope, however, in the 
working of inexorable economic laws, for 
the recent shortage of vessels in interna- 
tional trade, which is likely to continue, 
and accompanying steep climb in ocean 
rates, are making it impossible to ship 
to European markets in competition with 
European lumber exporters. This change 
might react against the United States ex- 
porter in two ways—by closing him as 
well as the Canadian out of competition 
in Europe, and by leading Canadian pro- 
ducers to ship a large part of their cut to 
United States domestic markets. But in 
the main it will benefit the most advan- 
tageously situated and efficient competi- 
tor. by removing inequalities in ocean 
rates. In competition the United States 





YOICE OF THE READER 


In a recent letter written by Sec- 
retary of Commerce Daniel C. 
Roper to Wilson Compton, secre- 
tary-manager of the National Lum- 
ber Manufacturers Association, Mr. 
Roper commented as follows on 
the editorial treatment given the 
recent American Trade Associa- 
tion Executives Award, in the 
Oct. 9 issue of the AMERICAN LuM- 
BERMAN: 


“This is a splendid magazine,” 
writes Mr. Roper, “and it seems 
to me that they have done full 
justice to the meeting of the 
American Trade Association Exec- 
utives. 

“I believe that the National 
Lumber Manufacturers Associa- 
tion has an opportunity of mak- 
ing leadership contributions to the 
very important housing program 
of this country, more especially as 
related to the small units so 
needed at this time.” 





may be helped also by the compulsory 
raising of wages within Canada, which 
places the lumber industries of the two 
countries on a more even basis of costs. 

The decline in markets for lumber, both 
domestic and export, has brought the in- 
dustry to a position where it is now grow- 
ing more than it is cutting; and the reason 
for reforestation and conservation disap- 
pear when they become uneconomic. 
There is in fact no satisfactory answer to 
the question, “Why grow what you can’t 
sell?” The West Coast is a lumber pro- 
ducing region that preeminently depends 
on export demand, for export markets 
permit it to use economically a large 
share of its logs, and it has suffered the 
brunt of the loss of foreign outlets. It 
has natural advantages for economic 


trading in lumber, in its fine harbors with 
tributary lumber supply, and has added 
to these by constructing port facilities and 
specialized manufacturing plants. Yet its 
share of British Empire markets has been 
cut from 79 to 7 percent by highly dis- 
criminatory tariffs which favor Canada. 
Canada has thus benefited largely, and 
at the expense of the United States, by 
her agreements with British Empire 
countries. While Canada can not be ex- 
pected willingly to forego any of her ad- 
vantages under the British Empire agree- 
ments, it must be remembered that she is 
also the beneficiary of a liberal reciprocal 
agreement with the United States that 
permits large shipments of western and 
eastern lumber and shingles, and that, 
besides, Canada finds in the United States 
a market for three-quarters of her pulp 
production—imports on which United 
States users are now less dependent with 
the enormous recent growth of pine pulp- 
ing in the South and the opening of a 
way to utilization of hardwood species 
through recent research. It is to be ex- 
pected that she would be willing to see 
reasonable arrangements made for per- 
mitting the United States an opportunity 
to secure a share of British Empire busi- 
ness. An example of honest intent at 
reciprocity was set by the United States 
in trade agreements with Canada, it has 
been pointed out by Senator McNary, of 
Oregon, who believes that if United 
States concessions are not met with 
equivalent reciprocity, the United States 
must adopt a different course when the 
Canadian agreement comes up for revi- 
sion Jan. 1, 1939. “Reciprocity must 
work both ways,” declared Walter B. 
Nettleton, president of the National Lum- 
ber Manufacturers’ Association, in an ad- 
dress before the recent convention of the 
National Foreign Trade Council. There 
is ample opportunity, anyway, for Canada 
and the United States to co-operate to 
their mutual advantage in sharing the 
foreign market, for, as has been repeat- 
edly pointed out by Axel H. Oxholm, 
their output is superior to that of their 
European competitors, and includes speci- 
fications not obtainable elsewhere, but the 
high quality products of both countries 
sell abroad, in keen competition, at prices 
so low that they surprise the buyers. 
Great Britain’s hands are not tied, 
however, by this agreement with Canada, 
for she retained the right to revise its 
@érms, and she thus has some degree of 
freedom in the current negotiations with 
the State Department over a trade agree- 
ment. The Department should surely ask 
that the barriers to entry of American 
lumber be removed, for it has declared its 
policy to be selection for favorable treat- 
ment of those commodities of which the 
United States should be the principal 
source of supply, and the dealing with 
(Continued on Page 73) 
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“IT’S TURKEY TIME IN TEXAS!” - 


Cuero, Tex., Nov. 16.—Ten thousand 
turkeys can’t be wrong when they pro- 
claim with pompous strut and gutteral 
“Gobble-gobbles!” that the Cuero Lurkey 
Trot Celebration is “‘sumpin” to look at, 
and to hear. With the kind co-operation 
of Z. W. Fowler, manager of the Cuero 
Lumber Co., and J. W. Arnold, secretary 
of the Chamber of Commerce and Agri- 
culture, the AMERICAN LUMBERMAN is 
enabled to tell its readers something 
about this extraordinary South Texas 
festival, which was first staged in 1912, 
modeled somewhat along the lines of a 
fall harvest festival. 


That was back in the days before good 
roads and high-powered trucks were in 
general use, and many thousands of tur- 
keys were driven to the Cuero market 
on foot. From this practice the idea de- 
veloped to have these flocks of turkeys 
arrive in town the same day, and to com- 
bine them in a great street parade. Just 
at that time the newly inaugurated dance 
—the Turkey Trot—was becoming very 
popular, and as this name was somewhat 
descriptive of the strutting turkeys, it was 
adopted as the most appropriate for the 
name of the celebration. 

The people of Cuero have not made the 
“Turkey Trot” festival an annual affair, 
but have honored this noble bird every 
two years by celebrating his regal im- 
portance, and the 1936 celebration was 
one of the most successful ever held. No 
arrangement has been made to have such 
a celebration in 1937, but plans are now 
under way to stage a “bigger and better” 
Turkey Trot during the fall of 1938. The 
exact date for the next celebration has 
not yet been selected, but judging from 
the experience of the past, and depending 
on the flush movement of turkeys, the 
date will be somewhere near the middle 
of November. 

Aside from the very extensive publicity 
given this territory as a turkey producing 
area, the producers are also benefited by 
the Turkey Show which is staged in con- 
nection with this unusual celebration. 
Prizes are offered to the producer who 
exhibits the best turkeys, covering the 
leading varieties, which include Bronze, 
White Holland, Narragansett, Spanish 
Black and Bourbon Red. Contrary to 
the general belief, turkeys are not raised, 
in this part of the country, on special 
turkey farms, but are produced as a sort 
of side-line by the farmers, in droves of 
100 to 500, according to size of the farm. 
Turkeys are considerably more difficult to 
raise than chickens, as the young poults 
are very delicate, and some expert knowl- 
edge and experience is necessary to 
properly start them off and bring them 
to maturity in profitable numbers. 


With the assistance of highly trained 
extension workers, and the help of the 
Department of Agriculture with its 
turkey-grading schools, the Texas pro- 
ducers are learning how to produce and 
market their turkeys to the best advan- 
tage. Figures gathered by the News 
Bureau of Texas indicate that the annual 
output in Texas is about 1,200 cars of 
dressed turkeys; and that they bring the 
raisers of this area from five to six mil- 
lion dollars. In numbers, the annual 
production is estimated to average two 
and one-half million birds, and as one-fifth 
of this number, or approximately 500,000 
birds, are raised in the Guadalupe Valley 
section of South Texas, it may well be 
said that this section has the necessary 
environment for turkeys, and that Cuero 





is the most inspiring and interesting fea- 
ture of the entire celebration, and is con- 
sidered the chief attraction and drawing 
card. Unless one has been in Cuero to 
witness this unusual sight he can hardly 
imagine how novel and interesting it is to 
see ten thousand turkeys strutting and 
gobbling down the main streets of a thriv- 
ing city. This special feature of parading 
the turkeys is also the most expensive 
part of the celebration, as turkeys are now 
brought to market in trucks, and all loss 
in weight, as well as any damage to the 
grade of the birds, has to be paid for by 
those in charge of the celebration. 

The most recent Turkey Trot was 
thus decribed by one of the reporters 
present: 

Ten thousand strutting turkeys, destined for 


ie 


"Morituri te salutamus," or in plain English, "We who are about to die salute you," 


is cry of 10,000 turkeys as the 


trot “Last Mile" through downtown Cuero, Tex., 


known as "Capital of the Turkey World” .. 


may rightfully be called the “Capital of 
the Turkey World.” 

Any small-town celebration that can 
draw a crowd of 20,000 people, including 
the Governor, Congressmen, Senators, 
and other prominent national and State 
officials, has to offer something very un- 
usual. In addition to these distinguished 
visitors, four movietone operators were 
in Cuero to take sound pictures of the 
last Turkey Trot, and reporters from the 
Associated Press and all the large Texas 
dailies were here to get first-hand infor- 
mation, and to send stories of the celebra- 
tion all over the world. The coronation 
of the Sultan and Sultana is always an 
interesting and colorful affair, as some 
twenty of the neighboring towns each 
send a beautiful duchess to participate in 
this Royal Court of Honor. 

Of course it goes without saying that 
the parading and trotting of the turkeys 


Thanksgiving dinners, were paraded through 
the street today in Cuero’s famous “Turkey 
Trot.” The noisy, sleek birds gobbled their 
way to the packing houses to the strains of 
martial music, starting the celebration which 
annually marks the opening of the turkey mar- 
ket here. 

More than 35,000 persons poured into Cuero 
to watch the show. Decorated floats, bands, 
cowboys, cowgirls, and an array of State offi- 
cials joined in the parade. 

Fifty fancy dressed turkeys were arrayed in 
frock coats, gayly colored trousers and straw 
hats. The celebration continues for three days, 
with rodeos, a junior street parade, dances, 
races, and other attractions on the program. 
Approximately 175,000 turkeys will be marketed 
from farms in this section this fall. 


In addition to giving favorable pub- 
licity to the city of Cuero, the Turkey 
Trot has done much to publicize the im- 
portance of the turkey raising industry, 
and to make millions of people realize 
that Thanksgiving and Holiday time is 
“turkey time.” 
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New Erection Methods Speed Construction of 
Golden Gate Exposition 


San Francisco, CAatir., Nov. 13.—With 
speed an essential factor in the building of the 
1939 Golden Gate International Exposition on 
San Francisco Bay, one of the largest frame 
construction jobs ever seen in the West, sched- 
ules have been speeded up materially by the 
use of novel erection methods. 

Owing to the unusual size of the arches used 
in the exhibit buildings, which measure 200 by 
886 feet, 200 by 415 feet, and 178 by 753 feet 
in pairs, it was necessary to devise special erec- 
tion methods so as not to overstress structural 
members during erection. 


Models Help in Devising Erection Methods 


Some of the largest structural grade timbers 
ever required on the Pacific Coast were used 
in the framing of the 200-foot three-hinged 
arches of these buildings. Seventy-eight foot 
12x16-inch sticks were used in the arches, which 
weighed 19,800 pounds each half member. 

To assure absolute precision in the erection of 
the 10-ton arch members, the Guy F. Atkinson 
Co., contractor, built a 10-foot model of the 
half arch, scaled to size and weight. Stresses 
and weights were carefully computed by Exposi- 
tion engineers, and a 6-point pick-up, using an 
ingenious system of six pulleys with intercon- 
necting cables, was predetermined. 

Various cable ties were tried on the model, 
and after some experimenting a combination 
was found which brought about a quick and 
easy rolling of the arch from a horizontal to a 
vertical position. In this way, a safe erection 
method was assured without the necessity of 
dangerous experimentation with swinging 
trusses in the field. Also by this careful anal- 
ysis of erection stresses, the possibility of com- 
pleted stresses supported by weakened arches 
was avoided. 


Up in Jiffy; No Scaffolding Needed 


In actual erection, the arches behaved pre- 
cisely as the computations and model experi- 
ments had indicated they would. Two travel- 
ing cranes with 85-foot booms were used. A 
maximum of four arches a day were completed, 


Last 
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in framing the twenty-one bays of each of the 
886-foot structures. Owing to the fact that 


cable holds had been carefully diagrammed be- 


forehand, this complicated 6-point hook-up re- 
quired no more time than the ordinary hook-up, 


and materially cut down the erection time. 


Truss members were hoisted into position 
within five minutes after the hook-up was com- 
pleted. 

Sidewalls were assembled in 32-foot sections, 
and hoisted into position by crane. These sec- 
tions were surfaced with Byrkit sheating on the 
ground, so that when they were hoisted into 
position they were ready for plastering. No 
scaffolding was needed in the construction of 
these walls. 


End setback walls 200 feet in length and 70 
feet high were assembled in three sections on 
the ground. In erecting these 66-foot sections, 
a pole was lashed to the vertical members near 
the top for stiffening. Tackles were used from 
the main sling to distribute the load equally on 
the outside legs, as the tower passed from a 
horizontal into a vertical position during erec- 
tion. 


Rafters Made Up in Sections on Ground 


Owing to the steep pitch of the 200-foot 
arches, the placing of roof rafters offered a 
considerable problem, which was solved by 
fastening large sections of rafters together on 
the ground and hoisting them into position by 
crane. 

It was found that under ordinary methods 
the first rafters placed in position were in- 
clined to slide, and that only perilous footing 
was offered the workmen. By using an 85- 
foot crane with a 65-foot extension boom, large 
sections of rafters are laid in place speedily and 
safely. These sections are framed to cover 
32-foot bays, and to extend from purlin to 
purlin. 

All construction work for the $50,000,000 
World’s Fair of the Pacific is being done under 
the direction of W. P. Day, vice president and 
director of works for the Exposition. H. C. 
Vensano is chief of construction, and John J. 


Upper left—Construction 
work on the island city 
which will be the site of 
the 1939 Golden Gate 
International Exposition is 
moving forward with 
amazing rapidity, being 
more than 60 percent 
complete. Here are some 
of the exhibit buildings 
under construction 





Lower | e f + — Framework 
for the 200-foot end set- 
back walls for the exhibit 
palaces was fabricated 
on the ground and erect- 
ed in three sections. A 
pole was lashed near the 
top for stiffening, and 
pulleys with free-running 
cables equalized the load 
at the bottom of the end 
vertical members 





Right—Side walls for the 
886 foot exhibit buildings 
are being erected in huge 
panels framed on the 
ground. An 85-foot crane 
was used for erection 
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Gould is the chief of the division of structural 
engineering. 

The Guy F. Atkinson Co. is the general con- 
tractor for the six temporary exhibit structures 
involving approximately 800,000 square feet of 
floor area. 





Apples in Half-Size Boxes 


SPOKANE, WASH., Nov. 13.—A new container 
with half the capacity of a standard box, and 
expected to stimulate demand among city con- 
sumers having limited storage space, is being 
placed on the market this season by central 
Washington apple shippers. 





New Arkansas Pulp Industry 
May Absorb Cotton Picker 


Litr_e Rock, Ark., Nov. 15.—Arkansas “is 
destined to replace Canada in a few years” as 
the major newsprint producer, Gov. Carl E. 
Bailey, of Arkansas, declared in an interview 
in St. Louis last week. “We make a fine qual- 
ity of newsprint from our white or ‘slash’ pine,” 
the governor said. “We have more than 
8,000,000 acres of pine in cultivation in Arkan- 
sas. The State makes a flat appropriation 
of $100,000 annually for developing and pro- 
tecting these tracts.” Gov. Bailey pointed out 
that forestry and the paper industry “will help 
absorb the cotton pickers in Arkansas when 
the mechanical cotton picker is put into more 
general use.” 


Hardwood Pulping Awaits Development 


LitrLtE Rock, ArK., Nov. 15.—Manufacture 
of wood pulp from hardwood is one of several 
valuable new industries awaiting development 
in Arkansas, Dr. H. E. Barnard, of Dearborn, 
Mich., technical director of the National Che- 
murgic Council, said here last week, while 
attending the annual convention of the Arkan- 
sas Education Association. “Arkansas has the 


power, the raw material, the labor.” 
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CHRISTMAS Selling 


Suggestions for Dealers 


Whoever heard of using a full page of 
newspaper space to advertise lumber as 
a Christmas gift? “That’s just what 
everybody said,” said Jack Chitwood, of 
the Chitwood Lumber Co., Fort Payne, 
Ala., “and for that very reason our ad 
proved a howling success. People hadn't 
thought of painting the kitchen, putting in 
a new closet, adding a window, or a 
breakfast room, as a Christmas gift. But 
we put the idea into their minds, and they 
responded in gratifying numbers. We ran 
a holly border all around the page, and 
put a jovial Santa Claus in the corner. 
Then we said: 

It matters not whether it is the laying of a 
new Hoor—remodeling your house—having the 
roof fixed—building a sleeping porch—-fixing 
the chimney or whatnot—any and all of them 
add to the comfort of your family and the 
convenience of your home. You buy Mother 
a chair for her comfort; why not build a closet 
with plenty of shelves, for the same reason? 
You buy Son sport goods of all kinds; why 
not build him a locker to put them in? 

“The lumberman can get his share of 
the Christmas spending money if he goes 
after it in the proper way, as our pre-holi- 
day splurge plainly proved.” 

* * x 

The Woodward Lumber Co., Augusta, 
Ga., kept a list of all new houses for 
which they had furnished material during 
the year, and just before Christmas sent 
each owner a Christmas card, showing 
the picture of a snow-covered home, with 
the message: 

_ "Twas the Night Before Christmas—In a 
Home of Their Own. All over the land many 
families will wake up for the first Christmas 
in a home of their own. We feel proud with 
them in realizing the most important asset of 
family life—a Home. And we feel an especial 
pride in the new homes which we ourselves 
have helped to build. To all of them we extend 
best wishes for a Merry Christmas and a 
Happy New Year. 

Woopwarp LuMBer Co. 

A Christmas greeting of somewhat 
similar nature was run in the company’s 
regular advertising space in the news- 
paper, in which greetings were extended 
to all home owners, as well as to all other 
customers and friends. It was a good 
piece of institutional publicity, helping to 
keep the firm in the minds of all contem- 
plating building or remodeling. 

* * * 


The Gain-Yay Lumber Co., Shreve- 
port, La., linked up with Christmas by 
having.a photograph taken of a man con- 
versing with Santa Claus. From this a 
cut was made and run in the paper, with 
the caption: 

A Home is the Greatest Gift of All—Make 
a resolution to give your family a home in 
1938. If you are already a home owner, im- 


provement of the home is always an appreciated 
gift.” 
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South Boston, Va., in the heart of the 
tobacco country, had an unusually good 
season, and in the late fall, in order to 
properly celebrate, a big National To- 
bacco Festival was staged, lasting four 
days. The lumber firms of the city 
which had shared in the prosperous sea- 
son, particularly in the construction of 
tobacco sheds, and repairs to warehouses, 
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[Send On Suggestions | 


A well known retailer in the 
Southwest writes the AN.ERICAN 
LUMBERMAN as follows: 


“T would like some suggestions 
from any dealer who has tried 
stimulating his sales by putting in 
Christmas items. Would like to 
know just what lines he stocked, 
and how profitable the venture 
proved to be. It seems to me that 
wooden toys of all kinds might be 
sold from a lumber yard. Card 
tables etc. also should be an appro- 
priate item, and no doubt there 
are others that would sell readily, 
if I could get a line on them. I 
would appreciate any information 
you have on this, as I am anxious 
to try out a line of Christmas mer- 
chandise.” 


A personal reply has been sent 
this dealer, and we also shall be 
pleased to pass along any sugges- 
tions that other dealers may send 
in, based on their experience in 
past years in the merchandising of 
Christmas items; or other activi- 
ties relating to Christmas, such as 
parties, distribution of gifts to 
children, or anything contributing 
to the “Spirit of Christmas.” 

Attention is called to the pre- 
Christmas material for dealers ap- 
pearing in this issue, which will 
be followed by more in the issue 
of Dec. 4. 
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took a prominent part in the festivities. 
In the big parade, which was one of the 
leading features, the South Boston Lum- 
ber Co. had a float showing a miniature 
house, occupied by four children, with a 
large canvas sign reading “Future Home- 
Makers of America.” 

The Singleton Lumber Co. had a big 
truck decorated in green and white, with 
a pine tree at one end and a portion of a 


November 20, 1937 


How Some Retailers Hooked 
Up With Santa Claus to In- 
crease Their Holiday Sales 


finished bungalow at the other, with a 
sign: “From the Tree to the Finished 
Product.” 

Fox hunting is still one of the prime 
sports in this section, and the prize win- 
ning float in the parade was arranged by 
G. J. Hunt & Sons. It showed a live 
fox in the lower branches of a tree at one 
end of the float, a pack of hounds on 
leash at the other; and, following the 
float, a number of “huntsmen” in red 
coats and caps, these being employees of 
the firm. 

“Thrifty people run through the classi- 
fied columns of the newspaper every 
day,” said an official of the E. V. O’Mal- 
ley Lumber Co., Phoenix, Ariz.; “so, 
early in December, we ran a half dozen 
ads, scattered through the different col- 
umns. Each carried a definite message 
such as: 

There'll be lots of fun and frolic in the 
kitchen during the Holidays—paint the kitchen 
floor in advance to add to the cheerful appear- 
ance of the room. See our full line of paints. 
Of course you enjoy the radio. Have the 
ceiling insulated for best reception of the radio 
programs for the Holidays. Are your porches 
and steps in good condition? There'll be lots 
of people using them during the holidays. A 
new floor—coat of paint—a stout balustrade— 
will not only improve their appearance but 
make them absolutely safe. 


These little ads brought excellent re- 


sults, and among the people who came for ~ 


a small quantity of repair materials were 
several known to be contemplating re- 
modeling or building, and this gave us a 
splendid chance to talk with them regard- 
ing the contemplated construction. 


* * * 


The Ward Lumber Co., Jackson, 
Miss., kept a list of all the people for 
whom it had furnished building materials 
during the year, and sent each a Christ- 
mas card wishing him a Merry Christmas 
and a Happy New Year in his new home. 
Early in December, when people were 
beginning to think of Christmas, they 
came out with an ad showing a neat little 
cottage, and saying: 

Next Christmas Own Your Own Home.— 
Now is the time to build, and we offer you a 
complete building service. Your savings will 
pay for those extras that so often run up the 
cost——-Warp LUMBER Co. 

“We linked up with the National Home 
Show which was held about this time,” 
said the manager, “and our booth was a 
veritable art gallery of pictures, showing 
framed, tinted photos of exteriors and in- 
teriors of homes. Included in the number 
were photographs of all the homes for 
which we had furnished materials during 
the year. This exhibit, which occupied 
one entire side of the big booth, was cap- 
tioned: ‘Ask any of these people if they 
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don’t consider their home the best Christ- 
mas present they ever received.’ ” 

“The National Home Show, which 
opened Dec. 1, gave us the most effective 
holiday publicity we ever experienced,” 
declared an official of the Jackson Lumber 
Co., Jackson, Miss. “It took place at a 
time when the entire public was becoming 
holiday conscious. We had an attractive 
booth, showing built-in fixtures for din- 
ing room, bathroom and kitchen, and a 
number of framed, colored pictures, show- 
ing exteriors and interiors of homes. We 
got out a little folder which we handed to 
all visitors, in which we suggested reno- 
vating and remodeling of the home, either 
to make it more attractive for holiday en- 
tertaining, or as a Christmas gift to the 
home and family. We have our own 
architect, and we advised consultation 
with him; also inspection of our many 
house plans. We especially suggested 
the doing over of a certain room: The 


Amermecanfiunbherman 


kitchen for Mother, bedroom for Daugh- 


ter, den for Son—as a much appreciated 
Christmas gift.” 





Sources for Newsy, Readable 
Advertisements 


The following sources of live “ad copy” 
for dealers were recently suggested in a 
bulletin of the Mountain States Lumber 
Dealers Association : 


New Buitp1nc—Mention any activity 
in your territory, using names. 


FresH Stock—Note arrival of new 
merchandise shipments. Type of mer- 
chandise, late information about it, the 
demand etc. makes interesting reading. 


IMPROVEMENTS—Have you added any 
new equipment of your own? Remodeled? 
Reorganized ? 
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Porticies—Are you changing your 
business methods in any way? 


Hetp—The addition of new help, or 
changes in your staff, should be men- 
tioned with appropriate remarks. 


ComMMuNITy AFFAIRS—Celebrations of 
any kind make good news-ad material. 


CoNGRATULATIONS—Mention any out- 
standing achievement by men or women 
of your acquaintance. 


Opinions—Customers often can be 
quoted, particularly with regard to the 
value and usefulness of merchandise they 
have bought from you. 


UnusuaL Purcnases— What your 
customers buy, and why, will often carry 
a suggestion to neighbors to do the same. 


WEATHER—Any phase of weather con- 
ditions that create a need for your mer- 
chandise may be used as basis for an ad. 


What Finer Gift Than a Modern Kitchen? 


“This Christmas, Give Better Living,” 
is a holiday slogan, supplemented with 
“Delight Her With a Modern Kitchen,” 
appearing on the new billboards of the 
Barr Lumber Co., Santa Ana, Calif., as 
shown in the accompanying reproduction 
from photograph. 

This Christmas message of the lumber 


mere combinations of wood, metal, or 
other materials. Especially at Christmas 
time is the theme “Give Better Living,” 
appropriate and effective. 

Barr billboards like the one shown are 
appearing right now in strategic locations 
in Santa Ana, giving early notice to 
everyone that Christmas is not far away, 
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Already this new billboard (and others) of Barr Lumber Co., Santa Ana, Calif., bids for 
attention of early Christmas shoppers 


company is notable in that it rightly 
places the emphasis, as to reason for pur- 
chasing, on “better living,” rather than 
upon the actual goods offered, which, 
however, are prominently pictured on the 
poster, where is shown a modern arrange- 
ment of kitchen units, decorated with 
Christmas holly and mistletoe. After all, 
lumber dealers, as well as other mer- 
chants, really are selling contentment, 
convenience, and good living, rather than 


and driving home the idea that there 
could be no finer Christmas gift than a 
modern, labor-saving kitchen. 

Sending in the accompanying photo- 
graph Wilbur Barr, treasurer of the Barr 
Lumber Co., writes: 

“We have for a long time thought that 
something should be done to strengthen 
the lumber dealer’s volume during the 
Christmas season. With that idea, we are 
this year using the billboard shown in the 


photograph which we send _ herewith.” 

While of course it is far too early to 
know what the results from this outdoor 
advertising will be, it is safe to assume 
that of the many thousands of people who 
will notice it, a great many will become 
imbued with the idea that a modern kit- 
chen, bought at Barr’s, would be a most 
desirable present for wife or mother. And 
out of the many thus impressed it is fair 
to expect that a reasonable proportion 
will be influenced to make actual purchase 
of the units shown, or of something else 
handled by the company. 

In this connection it is interesting to 
recall that two years ago at Christmas 
time the Barr Lumber Co. distributed as 
gifts 17,000 tiny seedling redwood trees, 
accompanied by the following message of 
“Greetings From the Big Woods”: 


Pinch a leaf of this tiny redwood tree and 
whiff the perfume of the big woods. With 
the tree and the big woods perfume we send 
you our hearty Christmas greetings. 

If you plant this little tree in your garden 
(just remove the wrapping and moss, shake 
the roots out straight, firm the earth well 
about it, and keep it moist) you can expect 
it to grow four or five feet by next Christ- 
mas. Or, if planted in a large pot, it will 
be big enough for a table ornament at your 
Christmas festivities next year. 

This little tree was grown in the nurseries 
of a great lumber company, interested in 
reforestation in order that future generations 
of Americans may enjoy the beauty and com- 
fort of wood homes. 


The foregoing greeting appeared on 
the cover of a well-printed eight-page 
folder, in which were illustrated and de- 
scribed numerous items suitable for 
Christmas gifts; chief of which was a 
modern home. Others were: A modern 
kitchen; an additional room, gained by 
remodeling ; a recreation room for boy or 
girl, the former equipped with work- 
bench and tools; an unusual back yard 
barbecue fireplace; a handsome new roof 
for the home; closets and chest af aro- 
matic red cedar; new floors, and other 
items equally desirable. 

















do you do it?” the writer asked Ben A. 

Webster of Webster Lumber (Inc.), on 
a trip here late in October to learn the “why”’ 
and “how” of the city’s phenomenal low-cost 
house building activity. Mason City, population 
24,000, will have had between 110 and 125 
new residences built in it and adjoining sub- 
urbs in the twelve months ending Dec. 31, 
1937! The town stood third among Iowa 
municipalities in the number of building per- 
mits issued during the first nine months of 
this year. The permits showed a total value 
of $339,323 for the homes. In addition to 
new home construction, permits for repairs 
and alterations of old homes showed ex- 
penditure of $67,784. Last year was nearly 
as active, with about 100 new homes dotting 
the city’s landscape. Mr. Webster was selected 
as the retail lumber dealer to see for a story 
as a result of his prominence in the local 
house building picture. In 1936, he sold thirty- 
one of the dwellings erected, and during the 
first nine months of this year sold twenty-five 
with excellent prospects for ten or a dozen 
more sales before the first of the new year. 

Mr. Webster considered our “How do you 
do it?” query only an instant before answering : 
“You and I are spending the next day and a 
half or so watching these new homes go up, 
and inspecting the finished ones. By the end 
of that time, I think you can write your own 
answer.” And this story is it. 

Driving first to a cellar excavation where 
masons were about to start laying the founda- 
tion for another small house, Mr. Webster and 
the AMERICAN LUMBERMAN representative 
picked up D. E. Randall, one of the several 
contractors who work with the lumber dealer. 
The first stop made was at the home of Mr. 
and Mrs. Rolland Bigg, who are delighted with 
their well-built four-room frame house, which 
together with a large lot, and a 12x18 garage 
with cement floor cost them less than $3,000. 
The dwelling measures 20x26 feet, and was 
planned so that a 10x12 foot addition on the 
right will provide another room and even 
improve its appearance. 


Quality Materials, Good Work 


The writer was tremendously impressed— 
as he continued to be all through the survey 
of the scores of low-priced homes—with the 
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TOP—Two pleasing examples of the homes being 
built in Mason City 
PANEL, TOP to BOTTOM—Compact frame house 
of Mr. and Mrs. Frank Huzl 
An attractive place with attached garage having 
overhead redwood door 

The Pattschull residence whose floor plan is on 
another page 

Four rooms and bath at $2,750 for Mr. and Mrs. 
Geo. Cornelius 
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quality materials and excellent workmanship 
going into the structures. The Bigg residence 
was a typical example. Here he found Weyer- 
haeuser No. 1 Douglas fir 4-Square lumber 
used all through the house, oak floors, fir trim, 
cedar shingles on the roof, and every window 
equipped with full size screens and storm sash. 
Every house is insulated, this one with USG 
Weatherwood. The basement under the entire 
dwelling had a clearance of seven feet, five 
inches. At the foot of the basement stairs 
Mr. Webster pointed out the Weyerhaeuser 
4-Square stamp on the end of a floor joist, and 
said that he regarded it as a good merchandis- 
ing idea to let the name and grade of nation- 
ally advertised building materials stand out 
wherever possible in a house as a guarantee 
of quality to which the owner can always point 
with pride. The basement was testimony to 
the fact that shoddy masonry, plumbing, and 
electrical work have no more place in the crop 
of substantial small homes in Mason City than 
companionate materials. The hollow tile foun- 
dation and smooth face brick in the chimney 
were laid neatly and without trace of mortar 
oozing out between the individual units. Pride 
in the appearance of their work was felt by 
these builders, who knew, also, that a job well 
done is the best advertisement for securing 
other jobs. An efficient furnace stood near the 
coal room, and a fruit closet under the stair- 
way leading from the grade door entranceway 
to the kitchen was equipped with sufficient 
shelves. All electrical wiring is housed in 
cables as a safety measure, and plumbing is of 
standard quality. 


Kitchen Cupboards Made in Shop 


The numerous kitchen cupboards on each 
side and under the sink of Mr. and Mrs. Bigg’s 
home, as in others constructed by Mr. Randall, 
were made by the contractor’s own carpenters 
in the former’s shop. The kitchen and bath- 
room floors, the basement stairs and the grade 
level landing were covered with linoleum. 

“This house and the others we will see,” 
said Mr. Webster, as we walked around the 
well kept lawn, “is proof of the doctrine that 
I have been preaching for ten years: ‘If you 
show the average young workingman a method 
whereby he can build a modest home as easy 
as he can buy an automobile, he will get the 
home first. The trouble has been that those 
of us in the business of selling homes have 
not applied this doctrine until recently. I set 
out in 1936 to try and do it.” (That the effort 
has been successful is testified to by the fact 
that many of the young couples who are buying 
homes do not have cars.) 

“First of all,” Mr. Webster continued, “I had 
to figure out the home that was suitable for 
this climate and would appeal to the worker 
in the low-income group interested in estab- 
lishing an estate. I was convinced that to be 
a good house it need not be a big one. The 
essentials are, a living room, kitchen, two bed- 
rooms, dinette, bathroom, a full basement, 








ple 
mi 
ha 
in 

M 
lot 
pit 
pa 
an 


un 








November 20, 1967 American fiumberman 3] 
* : * 
roves !OWa etallers octrine: 
& 
“Show the Avera 
e Average Worker How to 
B ome as Easily as a 
uy a asily a ar an 
® n” 
He Will Buy the Home FIRST! 
plenty of closets—the whole enclosed by good demonstration as a boy with a new bicycle. 
p materials, insulation, and a sound roof. We The residence had a stucco exterior with clap- 
e have been able to build this kind of a house board gables, and is shown in an accompanying 
- in the price range considered, $3,000 and under. picture. Its specifications in materials and 
r Mr. and Mrs. Bigg’s house there, its landscaped the number of rooms were the same as in the 
1, lot, and garage cost them under $3,000. I Bigg home. A layout feature of this dwelling 
W picked $3,000 because that keeps the monthly was in the fact that one could from the garage 
1. payments down to $30, and enables a man with go into the back yard, unload coal into the 
G an income of $30 a week to pay for it over basement bin, and enter a small grade level 
e a period of years. It must be said, too, that hall from which he could go up a few steps 
e union labor builds these houses. to the kitchen or downstairs to the basement. 
s i i ‘ — It made no difference what street was tra- 
r Fits Financing to Individual versed nor in what section of the thriving 
id “We have acquainted the local people through City we drove, there were new houses going 
- advertising with the fact that we are home JP within the range of one’s eyesight. They 
1- financing experts, and we keep posted on all included all the types of architecture shown in 
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nt me as they take their ills to the doctor. After the Mason City building activity—the houses 
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yp knowledge for a remedy. Working along some- fact that each was built with the slogan of 
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n- number in his family, his age, whether he is "0% have to be a big one.” As far as they go, 
ey supporting aged relatives, if he is buying any- these four and five room houses are as soundly 
ar thing on the installment plan, and what his life  CoMStructed as a $10,000 residence. 
de insurance program is. With this data in hand, Taking Mr. Randall back to his work, we 
Dy I usually can pick out from the financing meth- drove down a street on which more than half 
ell ods something that will suit his individual case. 2 402€m spic-and-span dwellings faced. All had 
ng I use both of the Building and Loan Associa- been erected within the past six months, and 
he tions of Mason City, the FHA, five-year first only two were not Webster sales. The writer 
ir- mortgage, capital of local individuals who called a halt before one that was still in con- 
ay like to have it drawing interest, and funds struction. Earl T. Pattschull, the young owner, 
nt available from two large insurance companies.” 
of The three of us were in the car again by PANEL, TOP to BOTTOM—The Rolland Bigg house 
this time and driving over to a house being discussed in detail 
— = ee pena pred An inviting frame rage with a bay window on 
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was watching progress being made by Ivan 
Pope, contractor, and his crew. 

Mr. Pattschull was rightfully proud of the 
job he had done designing his future home, and 
it appealed to us so much that the plan was 
secured to run with this article. In addition 


to the rooms in the floor plan, space measuring 
11'4x29 feet on the second level allows ample 





quarters for a large bedroom or game room. 
It has all been plastered and finished. The 
attached garage is finished as the house with 
rocklath and two coats of plaster, and is fitted 
with an overhead door which came equipped 
with hardware from the manufacturing plant. 
Because it is larger than the bulk of the 
houses going up here, the cost was about $3,600. 

A couple blocks away Mr. Pope pointed out 
a $2,650 cottage which he finished last spring. 
Measuring 22x30 feet, it contained five rooms, 
a bathroom, and a garage on the rear. The 
exterior was asbestos shingles. We saw the 
new home of Mr. and Mrs. Archie Pasco who 
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R|1GHT—The L-shaped 

home being erected for 

himself by E. S. Zerble, 

Jr., builder who works 

with Mr. Webster in sup- 

plying needed homes to 
the townsfolk 


LEFT—This is another ex- 
ample of the variety of 
architecture used. The 
shingle exterior is enliv- 
ened by stone work on 
the front projection to 
the left of the porch 





had moved in two weeks before. Mrs. Pasco 
had planned the house, and felt quite flattered 
that two others were being constructed along 
the same general lines. The five rooms and 
bath cost the owners $3,000. 

A tour was made of two suburbs, Central 
Heights and Midland Heights, where attractive 
small houses are being built within a price 
range of $2,300 to $2,750. The former district 
is without sewer and water facilities, how- 
ever, but will have the conveniences soon. 

Two of the most attractive little homes which 
have been put up in Mason City this season 
are those constructed by E. S. Zerble, Jr., for 
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himself, and one for Frank Huzl by Lantz Bros. 
Both of these builders, likewise, work with Mr. 
Webster, and have erected many residences this 
year in the low-price class. 

A great deal more along the same vein could 
be written about the local housing program. 
Readers might ask how so many have been 
sold, but Mr. Webster has already explained 
above the groundwork he laid before beginning 
an active selling campaign. Like the proverbial 
snowball, the project has gained size and mo- 
mentum the longer it has rolled. The more 
dwellings that go up, the more people become 
desirous and make their way to a lumber yard. 
It was interesting to the writer when two men 
who were working on the floors in Mr. Zerble’s 
house were anxious to discuss homes for them- 
selves with the lumber dealer. In spite of all 
the construction done here the past two years, 
Mr. Webster said it was a safe estimate that 
for every new home owner there were at least 
five other family heads who would like to 
build. He realizes that the potential market 
here is tremendous and plans to go after it in 
the coming years. 

As was mentioned in the foregoing, a ma- 





jority of the home buyers sketch their own 


designs. A young architectural student of Iowa 


State College is staying out of school this: 


year and getting practical experience in house 
planning in the Webster Lumber Co. office. 
This service includes a front elevation drawing 
and the floor plan. 


Loan Official Enthused 


After seeing the scores of homes built, talk- 
ing to one of the active lumber and building 
material dealers and the contractors working 
with him, and interviewing the happy house- 
holders, the AMERICAN LUMBERMAN represen- 
tative thought the circle should be completed 
by visiting one of the financing institutions. 
He found that James Irons, former director of 
a Federal Home Loan Bank and now in charge 
of the Mutual Federal Savings & Loan Asso- 
ciation here, was fully as enthused over the 
strides being made in local home ownership as 
other individuals contacted. Civic-minded and 
anxious to help as many persons as possible 
start on the road to home-ownership, Mr. Irons 
works with all the retail lumbermen, builders, 
and citizens seeking loan information. 

Before saying good-bye, Mr. Webster asked 
if we were able to answer our original ques- 
tion: “How do you do it?” We nodded, for 
during the time spent in Mason City we had 
seen a fine example of CO-OPERATION BE- 
TWEEN LOCAL BUILDING MATERIAL 
DEALERS, CONTRACTORS AND FI- 
NANCING AGENCIES. 
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Two New Mexico Yards Stock 
Needs of Agricultural Clientele 


Clyde Lively is manager of the Tri- 
angle Lumber & Hardware Co., at Dex- 
ter, N. M. Dexter and Hagerman are 
companion small towns, each serving a 
radius of ten or more miles of fertile, irri- 
gated land, fringed by cattle and sheep 
ranches, in the heart of the Pecos Valley 
between Roswell and Artesia. The ap- 
pearance of the farmsteads differs from 
that in recent years on account of evi- 
dence of some improvement, a new roof, 
new garage, remodeling, at most of the 
homes, with often small buildings to house 
the cotton pickers—now essential for se- 
curing the best help. 

Mr. Lively moved the former sales- 
room and office intact, still partly stocked, 
to a position back of a new building, con- 
necting them with a deck at floor height, 
so goods are easily moved from one to the 
other with hand truck. On this deck are 
a number of “gas bottles,” or tanks, for 
artificial gas, filled at Amarillo, and dis- 
tributed through this firm to farmers not 
located on the natural gas mains, and who 
have cook stoves equipped for the artificial 
gas, which is as cheap as the natural gas. 
This is one of the oddities of a country 
home furnisher’s trade. In stock and ar- 
rangement the back building would still 
do credit to a lumber plant. The new 
building, however, outshines with plate 
glass display windows, a commodious 
reading and rest room for ladies, excel- 
lent artificial lighting, and large, depart- 
mentized stock. 

In the changes, extension of the larger 
shed was necessary for the housing of 
dimension and boards; and the ground 
in the center of the plant has been made 
into a hedge-enclosed park, ‘‘a demonstra- 
tion ground for the lawn mowers,” with 
which nearly every Pecos Valley farmer 
must now be provided. 

Hagerman, like Dexter, is essentially a 
farmers’ market and outfitting point, and 
here the Kemp Lumber Co., J. V. Brown 
manager, has builders’ and other hard- 
ware, paints, and office in a new building, 


although the older house, alongside—less 
congested than previously—displays the 
sash, doors, and more bulky builders’ 
supplies. 


In the appointments of the new store 


Sm... 
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F. L. Austin, president of the Kemp line 
of yards, and Manager Brown, share hon- 
ors in space-saving, convenient arrange- 
ment. In the office file cases are recessed 
so the fronts are flush with the wall. Rope 
is stored in the rear room, but the ends 
protrude so as-to advertise, and to save 
steps in filling orders. Heavy duck, used 
for dams in diverting water from main 
canals to irrigation ditches, stands vertic- 
ally on a reel, handy for measurement to 
customers. 





The spacious display room of Triangle Lumber & Hardware Co., Dexter, N. M. 


An Old Home Is Modernized 


A fine job of residential modernizing, 
for which the Lewis Lumber Co., Spring 
Lake, N. J., furnished the materials, was 
recently completed at Bailey’s Corner, 
N. J. The owner is William E. Roschen. 
The alterations and improvements were 
planned by W. H. & J. H. Conover, ar- 
chitects, New York City, and the con- 
tractor was L. E. Newman (Inc.). 

Starting with the plain, old-fashioned 
farmhouse, with balustered porch, shown 
in the lefthand picture, there finally 
emerged the beautiful and modern ap- 
pearing residence shown in the righthand 
picture. 

Note the improvement made by the 
three dormers, providing light and ven- 
tilation for the upper rooms; also the 
broad sweep of the Mount Vernon type 


of porch extending across the entire front. 

These photographs, one showing the 
house before alterations were begun and 
the other showing it after the job was 
completed (in October), were sent in by 
W. A. Fritz, general manager of the 
Lewis Lumber Co., who writes: 

“The architects just sent us these pic- 
tures, and we thought they would be most 
instructive to anyone contemplating resi- 
dential remodeling; showing what was 
done, in this case, in only 60 days time. 

“We are sending you these pictures 
because our association considers the 
AMERICAN LUMBERMAN one of the best 
lumber journals in the country, and we 
thought appearance of these pictures in 
your magazine would interest a great 
many readers.” 











"Before and after" views of old farm house at Bailey's Corner, N. J., which was recently modernized, with the strikingly nite: 
results shown in the picture at right 
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“If You've Got the Jitters, Snap Out of Them!” 


A good backbone bracer in these jit- 
tery days is the following bulletin issued 
over the signature of Joseph G. Rowell, 
manager of the Alabama Building Ma- 
terial Institute, Birmingham, Ala.: 


Building material dealers are the am- 
bassadors of the building industry. As 
such we cannot permit the unfavorable 
circumstances of the present to becloud 
our optimistic vision of the future. We 
cannot successfully promote future ac- 
tivity unless we take a long range view of 
the situation and today plant the seeds 
from which we may expect to harvest our 
profits later. Only an optimist can ac- 
complish this. If we have become jittery 
over recent happenings it is up to us to 
snap out of it and fortify ourselves to in- 
telligently combat the jitters of the other 
fellow. 

Leonard P. Ayres, vice president of the 
Cleveland Trust Company, Cleveland, 
Ohio, probably the most outstanding 
economist of our day, very kindly gives 
us the benefit of his many years of experi- 
ence in studying business cycles. In a 
recent bulletin, he states: 


“It does not seem probable that the declines 
in business activity which are now under way 


will develop into a real depression. Business 
men are anxiously wondering whether a slowing 
down of such proportions as to constitute a new 
depression may not be on its way, for they are 
naturally alarmed by the severity of the recent 
decline in security prices. The chief reason 
why their fears are probably unfounded is that 
we have not yet made a full recovery from the 
old depression. 

“The long history of recoveries from depres- 
sions has given us the unvarying rule that pros- 
perity conditions are regained before a new de- 
pression begins.” (Mr. Ayres’ chart of “Ameri- 
can Business Activity Since 1790” shows 21 de- 
pressions, the histories of which he has anal- 
yzed.) “In the rest of the world, as in Amer- 
ica, the long recovery from the great depression 
has been stimulated by exceptional expenditures 
of public funds. Such spending is in nature in- 
flationary, and might be expected to generate 
business booms. That has not happened either 
abroad or here, for business has been so re- 
strained by fear that it has avoided booms of 
production or speculation. 


“The restraining fear abroad has been that 
of War. In this country it has been fear of fur- 
ther regulation. These restraints have slowed 
down the recovery, but they have prolonged it. 
This business recovery is like an automobile 
being driven up a long hill in low gear with the 
brakes applied. It takes a great deal of power 
to force it up, and its progress is slow and 
jerky. It is to be feared that at the top of this 
hill or some future hill it will be found that 
the brakes have burned out, but that has not 
happened yet. The extra power forcing it for- 











As a unique, distinctive roadside sign for a retail lumber concern, this 
one, recently observed by an AMERICAN LUMBERMAN roving photographer, 
just about takes the blue ribbon. This appropriate and attractive sign of 





the Adair Lumber Co. was erected in an open field just off the concrete 
pavement leading to Kirksville, Mo., from the south. What at first glance 
appears to be a log mounted in some unexplainable way on light frame 
work, on close inspection proves to be an exceptionally well-painted board, 
giving an illusion of three dimensions. 








ward is government spending. The brakes slow- 
ing it down are the fear of the unpredictable. 

“Business recovery abroad is further along 
than our recovery here. If business should go 
into a depression in the leading foreign nations, 
we should surely have a depression here, but 
that does not appear to threaten now. The stock 
market decline reflects a general realization by 
investors that our new managed economics are 
not going to produce the vigorous progress of 
recovery to prosperity which many had antici- 
pated last year and last spring. Apprehensions 
concerning the stock decline may produce 
greater business recession than fundamental con- 
ditions genuinely warrant.” 


“Babson’s Reports” contain the follow- 
ing: “Don’t let the slump in the market 
frighten you. We have recently advised 
our regular clients as follows: 


“*We believe that long-pull trend of business 
and the market (both stocks and commodities) 
will continue upward—barring some upheaval 
such as world war. . Fundamentals still 
point to good earnings, corresponding dividends 
and higher price levels for selected stocks. . 
This is the time to buy stocks rather than to 
sell. 

“* Tn 1929, we warned clients to reef their 
sails when the crowd was proclaiming that per- 
manent prosperity has arrived. In 1932, when 
the majority were afraid to touch any stock, 
we advised that the buying opportunities of a 
generation were at hand. 

“*Today, we believe that continuing labor 
troubles here at home will boost an already high 
cost of living. Credit inflation or monetary in- 
flation—prices of both commodities and securi- 
ties will resume their upward rise. Based on 
all available data, we believe that business will 
make new highs before the next major depres- 
sion. 

“*To complete its program, The Administra- 
tion in Washington needs money. To get this 
money through taxes, it must have good busi- 
ness. If a depression should develop now, in- 
flation is the only alternative. In either event— 
higher stock prices are a certainty. A carefully 
selected list ot stocks will make good profits in 
the future—but investment emphasis today must 
be on protection and selection.’ ” 


I have quoted two of the most out- 
standing authorities on general business 
conditions. While neither of them are 
prophets and none can accurately fore- 
cast the future they do furnish a basis for 
our judgment. We should, however, 
bear in mind that the building industry is 
affected to a greater extent by real estate 
conditions than by general business. The 
cycle of real estate activity covers a period 
approximating 18 years whereas business 
cycles are much shorter and occur more 
frequently. Because of the length of the 
real estate cycle few persons have any 
real experience with it. 

A few years ago we were at the bottom 
of a general depression, and also a real 
estate slump. We've recovered from 
both, to an extent. I believe that we are 
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about one-third of the way to the top of 
another real estate peak. In my opinion 
a new boom in real estate is now in the 
slow motion stage and will not reach the 
peak until some time between 1943 and 
1945. However, I believe that real activity 
in the building industry will begin in 1938 
when rising rents will have reached a 
point at which speculative building will 
again be profitable. 

Very briefly, here are the economics of 
the situation: during the depression, 
building new homes and modernizing old 
homes almost came to a standstill. De- 
struction of homes by fires continued ; the 
population of the nation increased by sev- 
eral millions. Marriages were postponed, 
families doubled up—two or even more of 
them lived under one roof. 

Now salaries and wages and _ business 
earnings have improved. Many who had 
lost jobs have found employment. 
‘‘Doubled-up” families are ‘undoubling,” 
marriages that had been postponed are 
now taking place. A shortage of homes 
for a long time is predicted. 

People must have housing and homes 
must be provided. Money is available at 
very low rates of interest and the lenders 
are again looking for good loans. 

There is probably no item in national 
economics upon which there is such uni- 
versal agreement as there is upon the 
certainty of a home building boom. 

If you’ve got the jitters, snap out of 
them. Easier said than done, but never- 
theless, the profitable thing to do. 





Thinks Chairs for Waiting Cus- 
tomers Is Good Idea 


Among the first things a visitor sees 
when he enters the El Segundo( Calif.) 
branch of the Builders Material Co., 
of Manhattan Beach, are several com- 
fortable chairs beside a table on which 
are samples of composition board, roof- 
ing, and other merchandise. With them 
are some twenty booklets published by 
various manufacturers of materials. 

Ralph M. Thompson, manager, and 
partner in the company, explains that 
this table, the leather-covered easy 
chair, and the two old-fashioned rock- 
ers serve the same purpose for him as 
similar arrangements in the reception 
rooms of physicians. 

He points out that it is a one-man 
yard. Customers sometimes come two 
or three at a time. He may be busy 
with one customer for several minutes 
and during that time he wants the 
others to be comfortable. 

Recently a waiting customer looked 
through a booklet of a composition 
board company. It gave him an idea 
for the new house he was going to 
build, and he ordered enough board for 
all of the interior of the house. He 
would not have bought if that booklet 
hadn’t been on the table, and if there 
hadn’t been a chair in which he could 
sit comfortably and look at the litera- 
ture while waiting. 


Amemcanfiumberman 


Also for the benefit of waiting cus- 
tomers principally, as well as those 
who come in without knowing defi- 
nitely what they want, paints, brushes, 
small hardware and some other side- 
lines, are prominently displayed on 
cardboard, with prices. “This results 
in many sales,’ Mr. Thompson says. 








Miniature Building Shows Many 
of Dealer's Lines 


This complete miniature building occu- 
pies one corner of the display room of 
The Lieber Lumber & Millwork Co. at 
Neenah, Wis. One of the features is the 
use of price tags wherever feasible. The 
exterior is used for the display of roofing, 
siding, windows, doors and home acces- 
sories, while the inside is a completely 
equipped kitchen. Natural light is af- 
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Talks With Tulsa Dealers About 
Ways of Selling 


Tusa, Oxta., Nov. 15.—‘‘One of the 
leading Tulsa newspapers has the 
very laudible idea of publicly welcom- 
ing to Tulsa-all the newcomers and 
their families,” said Jesse Davis, man- 
ager of the Long-Bell Lumber Co. 
plant here. “It publishes regularly, in 
‘boxed’ space, the names and addresses 
of all people taking up their residence 
in the city; and, in the name of the 
entire community bids them welcome. 
We link up closely with the idea by 
running on the same page, ads indi- 
vidually welcoming the new citizens, 
and calling attention to our lines of 
building material. We especially em- 
phasize our telephone number. But 
our best results are gained by the per- 


Effective display of The Lieber Lumber & Millwork Co., Neenah, Wis. 


forded through a window installed in the 
wall of the building proper, a part of 
which is one side of the small display 
structure. The company has been using 
exhibits similar to this one at home shows 
in Neenah and surrounding towns with 
such success that it was decided to reap 
the benefits continuously. The exhibit is 
located in the direct line of vision of 
everyone who enters the office and dis- 
play room, and details have been worked 
out to precision. 
—_———— 

Humanity comes in assorted lots—no 
two alike. The same line of argument 
will not prevail with all classes of people. 
But if you are shrewd you can soon learn 
the “law of averages,” size up your cus- 
tomer and classify him. 


sonal note that we send to each family. 
Practically every home needs some re- 
pairs or renovations, as the new family 
always discovers; so, after welcoming 
them to the city, we suggest that they 
‘phone us (we make our telephone 
number very prominent) regarding 
any work they wish done.’?! 


’ ; 


Tutsa, OxLta.—What to do with the 
slightly damaged lumber that is bound 
to accumulate in every yard? It is 
poor policy to call attention to it in 
the lumber yard, or to feature it in 
display advertising. The Kiowa Lum- 
ber Co., Tulsa, has neatly solved the 
problem. “We use the want ad columns 
to advertise our slightly imperfect lum- 
ber,” said the manager. “People read 
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these columns daily, looking for bar- 
gains. It is like the merchandise in the 
basement of a department store—not 
first quality, but good value for the 
money. Accordingly, we advertise our 
used or slightly damaged lumber at 
very attractive prices, and get good re- 
sults, thus keeping such stock down to 
a minimum.” 


Tutsa, Oxra—“Though not the 
largest yet one of our most profitable 
lines,” declared H. E. Hanna, president 
Hanna Lumber Co., Tulsa, “is termite 
control. We made an exhaustive study 
of the subject before we established 
this department. Then we advertised 
in the papers and over the radio, and 
made up a compelling window display, 
showing the ravages by these pests. 
We give a five-year guaranty on our 
work, which is done by spraying. 
When it is suspected that termites are 
at work we will, at request of the 
householder, make a complete inspec- 
tion. This can only be done by getting 
under the house and studying the situ- 
ation by flashlight. Then we make a 
blue-print of the regions affected, 
showing just what timbers will have 
to be removed, and how large an area 
will have to be sprayed. We have a 
regular house service, so are able to 
supply all the materials and labor, and 
quote the inquirer a lump price.” 


Look Far Afield for Yard Loca- 
tion; Find It Nearby 


In Lomita, Calif., a father and son, 
seeking to realize their ambition, to 
own a lumber yard, discovered the de- 
sired opening within two blocks of 
their home, after they had scoured 
Southern California for weeks looking 
for a favorable location. 

The father is Marion Welch, who is 
still superintendent at the Wilmington 
(Calif) yard of the Patton-Blinn Lum- 
ber Co. The son is Wallace M. Welch, 
age 26, manager of the Marion Welch 
Lumber & Building Supply Co., of 
Lomita. 

Ever since he was five years old, 
young Welch and his father had talked 
about: owning their own yard some 
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day. The father was to do the office 
work and the son would run the yard. 
To give the youth training, he began 
at the age of 12 to spend his vacations 
working in lumber yards. 

When he graduated from high 
school it was decided that since he 
was going to be a Jumberman, he ought 
to have first-hand knowledge of where 
lumber came from. So he went to the 
forests of the Northwest and worked in 
Washington lumber camps. For a time 
he worked for the Defiance Lumber 
Co. of Tacoma. 
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When he returned, he set out with 
his father to find a yard. They looked 
over the field in Los Angeles and va- 
rious of the smaller towns; searched as 
far north as Santa Barbara and almost 
cinched a deal there, but nothing just 
suited their ideas. 

Within two blocks of the home in 
Lomita in which the Welches had lived 
for 22 years there was a large vacant 
building which until the depression 
had housed an automobile agency. 

The Welches took over the building 
a year and a half ago, starting with a 


“Follows the Oil Fields” With 
New Yards 


The accompanying photograph shows 
the new yard at Clay City, IIl., of the 
Tulsa Rig, Reel & Manufacturing Co.— 
this being the first yard established in 
Illinois by the above company, whose 
headquarters are at Tulsa, Okla. This 
concern makes a business of following 
the oil fields, and installing yards where 
conditions seem to warrant. At present 
it has, in addition to the Clay City yard, 
seven units in Oklahoma, five in Texas, 
three in Kansas and two in New Mexico. 

The new Clay City branch is a typical 
oil field yard, with office and living rooms 
above, so that the manager may be on the 
job twenty-four hours a day. In that 
building are housed such items as sash, 
doors, nails, guy wire, bolts etc., and there 
is an umbrella-type shed for lumber. 

Wood derricks are not built in its ter- 
ritory any more, according to Roy Lundy, 
secretary and treasurer of the Tulsa Rig, 
Reel & Manufacturing Co., but the com- 
pany’s various yards carry timbers for 
replacements and repairs, largely in fol- 
lowing sizes and dimensions: 8x10 


inches, 24 feet; 12x12 inches, 24, 26 and 
28 feet ; 3x12 inches, 24 and 26 feet ; and 
so on up to 16x16 inches, 32 feet. 

In addition, the Clay City yard, and 
presumably the others of the system, car- 
ries practically everything that a regular 
city yard does, including paint and build- 


a 


SA RIG REELS MFG.C 


K.S.FuInt Ric Co. ~ AMERICAN STEEL Dernicn Co. 


ers’ hardware; and, in addition, bolts, 
cement, steel derricks, steel fronts, steel 
pitmans etc. Associated with the Tulsa 
Rig, Reel & Manufacturing Co. is the 
American Steel Derrick Co., which manu- 
factures derricks at Tulsa. Also affiliated 
is the K. S. Flint Rig Co., which erects 
the derricks, thus rounding out a com- 
plete oil field service. 

The Tulsa Rig, Reel & Manufacturing 
Co. has been engaged in serving the oil 
fields for about 25 years. The firm con- 
sists of Charles W. Flint, president, K. S. 
Flint, and Roy Lundy, secretary-treas- 
urer. Mr. Lundy, who has held his pres- 
ent connection as secretary-treasurer and 
purchasing agent for about 19 years, prior 
to that was in the sawmill business; and 
also for eight years sold at wholesale for 
a Kansas City lumber concern. 

Mr. Lundy explains that its yards are 
installed in “going oil fields, or ones that 
are expected to come in; in other words, 
there is more or less of a speculative ele- 
ment.” The company will contract to 
construct houses, docks, warehouses or 
anything the oil trade wants. It does not 
cater much to city trade, as there usually 
are previously established yards handling 
that business. All bookkeeping is done at 
the Tulsa office, leaving the local manager 
free to devote himself to selling materials. 
Mr. Lundy says that the life of the aver- 
age oil field yard is about five years. 
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little lumber and a few sacks of cement. 
Young Welch was put in charge, his 
mother doing the bookkeeping, and his 
father helping with the estimates at 
night. The yard now employs five 
men, including Wallace, and he has 
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“We soon secured some actual savings 
which ran into money. It gave us a 
chance to talk over with our drivers the 
wrong things they were doing, such as 
starting the motor in cold weather, ex- 
cessive use of choke; putting cold water 





At the Industrial Arts 
Show in Yankton, S. D., 
the exhibit of the Burgi 
Lumber Co., here shown, 
was one of the largest 
and most attractive. Study 
of the picture will reveal 
display or mention of 
practically every material 
essential to construction 
of a house. Note the min- 
iature barn and houses 
on the shelf at the right, 
made in the company's 
small shop by its yardmen 








seen days when upwards to 20,000 feet 
of lumber has been hauled out. The 
old garage affords 5,000 square feet of 
storage space, under cover, and it is 





Smallest Gas and Repair Cost 


With eight trucks in operation, R. W. 
Eisinger, secretary Eisinger Mill & Lum- 
ber Co., in Bethesda, Md., decided to find 
out what the trucks were actually costing 
him each month to operate, to see if he 


couldn’t cut down costs. So he started 
recording the mileage and the number of 
gallons of gas and quarts of oil put in 
each truck each time, as well as keeping 
a record of all repair costs. 

He wanted to see what each truck 
driver was getting out of the truck, and 
to ascertain whether he could make some 
savings. How many miles he went in a 
month, how much gas and oil his truck 
consumed, and how much repairs were 
on that truck, were all recorded, with the 
idea of giving a cash award of $5 to the 
driver who had the smallest cost at the 
end of the month. 

“What we were after,” said he, “was 
to try to get the drivers to economize on 
repair bills particularly; to stop wearing 
out brake linings so quickly, and to keep 
out of minor jars requiring fender and 
bumper repairs or replacements; to keep 
down tire costs due to chafing against 
curbs, from heavy braking power etc. ; to 
keep them from wearing out the battery; 
encourage cutting down on gas and oil 
consumption by stopping the engine 
while unloading etc. 

“At the end of the month the driver 
who used the least gas and oil, and who 
had the least repairs cost, got the $5 
bonus. It’s figured on a mileage basis. 


in radiator while hot; using all gears in 
starting from stop position; bringing 
truck to stop before changing gears; 
(saving broken transmission gears, axle 
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shafts, drive shafts, distorted rear axle 
housings) ; watching oil level; watching 
for squeaks and reporting them promptly, 
also misfiring; using good judgment on 
slippery roads; keeping tires properly in- 
flated ; not driving on a flat; using judg- 
ment in use of chains; applying hand and 
foot brakes alternately on long hills; get- 
ting stuck in mud roads etc. 

“Knowing how to prevent troubles re- 
quires nothing more than the sane prin- 
ciples of common sense. But drivers need 
to be told. They don’t always think. 

“Though under this plan we paid out 
$5 a month as a bonus, we figured we 
were really saving many times that 
amount. The bonus is only an award, like 
a medal, which goes to a man once and 
he keeps it until another man can beat his 
record. This keeps competition alive.” 





Provides Architectural Advice 


Atma, Micu., Nov. 15.—Harry Mc- 
Eachron, Grand Rapids architect, has 
been engaged by the Little Rock Lumber 
& Coal Co. to give its customers advice 
on building of new homes and remodeling 
of old ones. At a recent meeting of 
twenty local contractors and builders at 
the Wright Hotel, Mr. McEachron ex- 
plained uses of a variety of new building 
materials and building plans. 


Manufacturer Invites Lumber Yard 
Owners and Managers to Clinics 


New York City, Nov. 15.—The one-day 
“clinics”, which have come to be a looked for- 
ward to annual event by owners and managers 
of lumber yards throughout the East, Midwest 
and South, have been scheduled during the 
months of December and January, it is an- 
nounced by Johns-Manville. These meetings, 
which will be conferences on management 
problems combined with a study of new mer- 
chandising techniques will get under way Nov. 
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30 at New York City, and will close with a 
session at Dallas on Jan. 10. 

The complete list of cities where clinics are 
to be conducted and the dates respectively are: 
New York City, Nov. 30; Pittsburgh, Dec. 3; 
Detroit, Dec. 6; Chicago, Dec. 8; Minneapolis, 


Dec. 10; Kansas City, Dec. 13; St. Louis, Dec. 
15; Cincinnati, Dec. 17; Philadelphia, Dec. 20; 
Boston, Dec. 22; Atlanta, Jan. 4; New Orleans, 
Jan. 7, and Dallas, Jan. 10. Later, it is planned 
to hold additional meetings on the Pacific 
Coast. 

Johns-Manville has sponsored meetings of 
this nature for its building material dealers for 
the past three years, but this season’s program 
has the widest geographic scope. Decision to 
extend the program was reached, P. A. An- 
drews, vice president in charge of building ma- 
terials, said as a result of the increasingly en- 
thusiastic response from lumber yard owners 
and managers. At four of these dealer clinics 
a year ago over a thousand dealers were pres- 
ent. 

The full day’s program at each clinic will in- 
clude speeches, dramatic sketches and motion 
pictures. The climax of the day will be an 
evening banquet at which all visiting dealers 
will be guests of Johns-Manville. 

Mr. Andrews reports that the discussion will 
be especially directed to men with important 
investments in retail distribution plants. Lead- 
ers of the discussion besides Mr. Andrews will 
include: A. A. Hood, manager of the J-M 
Housing Guild division, who will, also, detail 
plans for a series of Housing Guild training 
courses in retail management to be held this 
winter for building material sales managers 
and salesmen; H. M. Shackelford, vice presi- 
dent in charge of sales promotion, and J. L. 
Wood, general credit manager. 

It is announced by J-M that dealers employ- 
ing the National Housing Guild plan of con- 
sumer selling now represent nation wide dis- 
tribution which will be supported in the com- 
pany’s national advertising. The Guild plan 
spotlights the building material dealer’s office as 
the headquarters of the local building industry 
and trains him to sell new construction and re- 
modeling as packaged merchandise. 
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SPA Plans Full Year of Aggressive Trade 
Promotion Work In 1938 


Dealers and Manufacturers Should Co-operate 
in Seeing That Good Materials Go Into Houses 
--Plan Book of Low-Cost Dwellings Requested; 
Sessions for Southern Pine Salesmen Asked 


New Orveans, La., Nov. 10.—Plans of the 
Southern Pine Association for a strong retail 
dealer tie-up in merchandising activities, values 
recoverable by manufacturers in the joint 
dealer-SPA advertising program, and for the 
promotion of homes ranging in price from $900 
to $2500, were outlined in a meeting here today 
of the Trade Promotion Committee of the 
Southern Pine Association. The session was 
preliminary to a joint SPA-National Lumber 
Manufacturers Association meeting scheduled 


for Nov. 11. C. E. Klumb, committee chair- 
man, presided. 
Aggressive trade promotion work by the 


southern pine manufacturers, declared A. S. 
Boisfontaine, assistant secretary, should be used 
to offset unsettling news emanating from Wash- 
ington. Various phases of SPA activity to 
cover the markets of SPA subscriber mills 
were briefly outlined by him. In the residen- 
tial construction field, he reported, work. is 
being directed toward the upholding of high 
standards. The SPA, he said, is working 
through architects and others, but the principal 
channel is the retailer. Belief is held in the 
value of retailer exhibits, with resultant placing 
of SPA displays at meetings of retail associa- 
tions. 

The good dealer and good manufacturer, de- 
clared Mr. Boisfontaine, have a common cause, 
in that they must watch the unscrupulous oper- 
ator, in order to get good materials into the 
home. Manufacturers in other lines, he said, 
are reaching the consuming public to better 
advantage than is lumber. While it may seem 
odd for a retail lumberman to handle steel, yet 
steel is spending plenty of money, he averred. 


Tells of Co-operating Dealers 


Mr. Boisfontaine referred to the retailer 
co-operative program, stating that in many 
places very good results are obtained, but that 
these are not always uniform. The Memphis 
survey showed 95 percent of lumber used in 
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new homes was checked on delivery to see that 
it was up to grade; the Jackson (Miss.) 
program was very good. In Shreveport, La., a 
certain dealer was reported “afraid” to deliver 
green lumber to a job. In Dallas, the results 
were good and the dealers want to continue 
with it. Dallas dealers were reported selling 
good lumber for fine homes in outside territory 
where small retailers could not supply SPA 
grade-marked lumber. 

FHA financing, observed Mr. Boisfontaine, 
has not been a principal factor everywhere, but 
is sO in some places. It has been a factor in 
holding up standards, New Jersey being cited; 
where, he stated, the dealers would oppose the 
withdrawal of SPA grade-mark requirement 
and policing. 

The Trade Promotion department, Mr. Bois- 
fontaine reported, is working with other finan- 
cial sources to persuade FHA to insert the 
SPA grade-marking requirement in loan re- 
quirements. 

He told of a new plan book, sent out six 
weeks ago to retailers, orders for 10,000 copies 
of which have been received. 

In the field of Federal Government buying, 
Mr. Boisfontaine reported good work being 
done in respect to specifications, which are 
being checked to make certain that the SPA 
grade specified is competitive with other 
species. Checking of grade on delivery has 
proved satisfactory. Good co-operation has been 
received from the (Treasury) Procurement 
Office; and the Trade Promotion department, 
he said, is to educate receiving clerks as to 
what to expect under specifications. Mr. Bois- 
fontaine cited a case in which a clerk accepted 
a manufacturer’s car card instead of a SPA 
car certificate. 

Earlier difficulties in persuading WPA off- 
cials in southern States to use SPA grade-mark 
specifications were partially overcome. 

Changes have been secured in TVA speci- 
fications, so that all items of lumber are not 
now subjected to a single bid, manufacturers 
being placed in position to bid on what they 
can supply. 

Efforts are being pushed to induce State 
Highway specifiers for bridges to require either 
grade-mark or car certificates. 

In the railroad field, the SPA trade promo- 
tion department is pushing the AREA speci- 
fications. 


Need for Farm Paper Ads 


Though there exists no specific farm pro- 
gram, there is need for more literature, and 
agricultural publication advertising. This farm 
market does not offer a suitable avenue for 
field work, he stated. 

In the anthracite coal field territory, the 
specifying of properly related grades needs fur- 
ther field work. 

The supplying of a structural manual to 
engineering and architectural schools, said 
Mr. Boisfontaine, brought good reception. The 
present-day text-books to a large extent deal 
only with steel and-concrete. The use in the 
manual of actual, instead of nominal, sizes was 
commended. 

The program being carried on, it was pointed 
out, is financed by the 2'%-cent per M feet 
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assessment paid by 70 percent of the SPA sub- 
scribers. 

In discussing the recommendations for work 
to be carried on, Mr. Boisfontaine declared a 
closer tie-up between the manufacturers and 
their sales representatives (salesmen and com- 
mission men and wholesalers) is needed, which 
will bring results when the aggressive salesman 
is engaged in combatting inroads of steel. 
Asserting that the industry must assume its 
responsibility in the matter, he recommended 
the preparation of a “salesman’s manual,’ con- 
taining proper information about lumber and 
its uses, and consideration of the holding of 
salesmen’s conferences after the manual has 
been made available. An advertising program 
in farm journals, a program for engineering 
and architectural schools, and a definite pro- 
gram in respect to treated materials, were 
recommended. More money was declared 
needed. 

The fine results achieved from the small 
funds available for trade promotion work were 
referred to by Chairman Klumb, who declared 
the joint dealer campaigns to promote use of 
good lumber most important. 


Dallas Tie-Up Praised 


Praise of the results in Dallas from the joint 
dealer-SPA campaign was voiced by W. M. 
Lingo, of Lingo Lumber Co., Dallas, retailer, 
who declared that the retailer-supplier relation- 
ship should be close. The retailer is the out- 
let, he said. Before the joint campaign was 
launched, he stated, grade-marked lumber in 
Dallas was a negligible quantity. Retailers 
suffered from East Texas small-mill competi- 
tion. Sales (also purchases) of grade-marked 
lumber in Dallas, declared Mr. Lingo, had in- 
creased from 25 to 300 percent. 

The practice of re-grading presented itself as 
an obstacle when the campaign started, Mr. 
Lingo declared. But after it was under way 
those who had held out were sending their 
trucks around to get grade-marked lumber. 

The Dallas retailers, Mr. Lingo said, con- 
tinued the “good lumber” advertising after the 
joint program expired. 

Mr. Lingo declared that from October, 1936. 
to September, 1937, his yard handled 5,704,602 
feet, of which only 971.814 feet came from 
non-SPA subscriber mills. And our yard 
“doesn’t buy truckload lumber,” he added. 

An advertising program must have the abso- 
lute support of the dealers, Mr. Lingo stated. 
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In response to inquiry from Chairman Klumb, 
Stanley Deas, SPA staff man revealed that 
a new plan book for homes costing $900 to 
$2,500, is in the course of preparation. Twen- 
ty-thousand copies are to be printed. Mr. Deas 
stated that 500 dealers had been asked their 
opinions as to what was needed most, prelim- 
inary to preparation of the issue. 

Preparation of a loose-leaf manual for sales- 
men (similar to those used in other business 
lines) was urged by W. H. O’Brien, SPA field 
engineer, who cited instances showing the need 
of such an informative guide. Use of illustra- 
tions showing use of TECO connectors was 
suggested; also the idea of making the retail 
yard sections available for retail-salesman use. 
It should contain reasons for buying—and sell- 
ing—seasoned lumber. Mr. O’Brien cited, as 
illustration of lack of proper information, an 
attempted purchase of 85 percent heart for a 
factory floor. 


Salesmen Should Be "Sold" 


E. E. Hall, of the Wier Longleaf Lumber 
Co., Houston, Tex., took up the exposition of 
the salesman’s manual, declared there exists a 
need to sell the lumber salesmen on the merits 
of their product. Many retail salesmen have 
come up through the yard and know little of 
the properties of wood, selling on price only. 
Every salesman (except those selling lumber) 
has a book of prices and descriptions—a sales 
manual, 

Mr. Hall went on to discuss the proposed 
new low-cost small homes plan book, advocat- 
ing its preparation in such way that the dealer 
can place his own name, and the local cost of 
construction, on it. The great handicap of 
the home salesman, he urged, is the showing 
of a plan, with an “I’ll let you know” answer 
when some one asks the price of the home 
shown. 

Eli Wiener, president Angelina County Lum- 
ber Co., Keltys, Tex., and head of Wiener 
Lumber Co., Dallas, Tex., said that since 
engaging in the retail lumber business he has 
learned. more about the manufacturers’ prob- 
lems than when he was devoting his time to the 
production end of the business. You must have 
informed retail salesmen, so they can be pre- 
pared to intelligently and properly answer the 
questions of consumers. 


APPROVE TRADE PROMOTION 
PROGRAM 


Approval of the Advertising and Trade Ex- 
tension Committee was voted, on the following 
program, in an executive session following an 
open discussion of the Southern Pine Associa- 
tion trade promotion program. 

The development of the low-cost home mar- 
ket for southern pine was discussed, and the 
committee recommended that the Southern Pine 
Association publish a plan book featuring low- 
cost homes and summer cottages—all within the 
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price range of $900 to $2500. The issuance of 
this book is timely because with so much em- 
phasis being placed on the subject of low-cost 
housing by both public and private interests, 
southern pine lumber will have opportunity to 
demonstrate its utility and its adaptability to 
low-cost residential construction. The building 
public in this price range is seeking the “most 
house for the money,” and because of lumber’s 
advantage in this type of construction a tre- 
mendous market is open to southern pine. 


The committee also considered and recom- 
mended the publication of a Salesman’s Manual 
for the use of the selling representatives of 
southern pine manufacturers, at the earliest 
possible opportunity. 

As an integral part of the program to utilize 
the services of southern pine salesmen, the com- 
mittee also recommended that a series of sales 
conferences be held at strategic points in south- 
ern pine consuming territory to supply the 
manufacturers’ representatives with first-hand 
information concerning lumber’s superiority as 
a building material, and it was the feeling of 
the committee that these conferences should be 
held shortly after distribution of the manual. 

The committee also gave consideration to 
active particaption in the Lumber Products-Bet- 
ter Paint campaign. It was recognized that 
frequently paint failures are wrongly blamed 
on characteristics of wood, when the real cause 
is inferior paint or improper application. 

The subject of wood preservation was con- 
sidered and there was recognition of the impor- 





SPA Entertains NLMA 


at Dinner 


On Thursday evening, the Southern Pine 
Association entertained the directors, staff and 
guests of the National Lumber Manufacturers 
Association at a dinner at the world-famous 
Antoine’s Restaurant in the French quarter. 
There were no speeches, and the guests gave 
themselves over to the complete enjoyment of 
a dinner characteristic of Antoine’s. During 
the course of the evening, Wilson Compton, 
secretary-manager of NLMA, in behalf of 
the directors, presented to Walter B. Nettleton, 
retiring president, a handsome bronze medal- 
lion, a replica of the one awarded to the asso- 
ciation recently for outstanding accomplishment 
in 1937. In presenting the medallion, Dr. 
Compton read a resolution adopted by the 
directors, expressing their appreciation of the 
untiring efforts of Mr. Nettleton as executive 
head of the association for the past two years, 
and recounting the esteem in which he is held 
by the entire industry. Mr. Nettleton responded 
briefly with much feeling, shared by his wife 
and daughter, who were present. 
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tance of treated material, to the future markets 
of southern pine. This question involves con- 
sideration of an inspection service that will 
assure users of treated material that such stock 
is correct both as to the grade of lumber and 
the method of treatment used. It was recom- 
mended by the committee that further study 
be given to this project, which involves nego- 
tiations between ‘representatives of the treating 
interests and the lumber manufacturers. 


Black-Connery Bill Denounced 


Brief review of organization activities and 
thorough denunciation of the pending Black- 
Connery Labor Standards Bill marked the gen- 
eral session held Thursday afternoon. Presi- 
dent W. T. Neal, Brewton, Ala., presided at 
the session. 

Brief summation of the trade promotion 
activity, outlined fully in that committee’s mect- 
ing the previous day, was given by Albert S. 
Boisfontaine, assistant secretary. He was fol- 
lowed by A. G. T. Moore, SPA traffic expert, 
who gave a brief summary of traffic matters 
pending before the association’s committee. 

Following the clearance of association affairs, 
C. C. Sheppard took the chair to preside over 
a symposium of Black-Connery opposition re- 
ports. These were given by the Rev. J. Ernest 
Stack, Houston, Tex., who excoriated the 
forces behind present-day unrest; Robert P. 
Hall, Little Rock, Ark., secretary of the Ar- 
kansas Chamber of Commerce, who pointed 
out that the measure did not prohibit child 
labor, because of power of exemption in it; 
J. K. Breedin, Columbia, S. C., managing direc- 
tor of the South Carolina Federation of Com- 
merce, Agriculture and Industry, who said that 
no business man had a hand in drafting the 
measure and only a successful business man 
could lay down a successful general business 
rule, and also told of the active opposition of 
farmers, in his State, to this legislation; Sam 
B. Dunbar, New Orleans, manager Louisiana 
Manufacturers’ Association, who said Louisiana 
planters are beginning to say they can do with- 
out a farm bill rather than secure it only 
through taking the wage-hour bill in trading; 
Lee Robinson, Mobile, Ala., hardwood manu- 
facturer, speaking for the Associated Industries 
of Alabama, who urged that no compromise 
bill be accepted, believing that unless the entire 
legislation can be defeated it would be better 
to pass the proposed bill, as its full weight on 
the country would hasten its repeal; W. B. 
Nettleton, Seattle, Wash., who said that. he 
realized now that the South is not opposing 
this legislation simply because of higher wages 
and shorter hours, but because of the greater 
question of personal liberty and said that the 
West Coast manufacturers would stand shoul- 
der-to-shoulder with the Scuth in opposing the 
measure; H. C. Berckes, secretary-manager 
Southern Pine Association, who saw in awak- 
ening opposition of farm groups hope for a 
successful fight against this legislation. 





At dinner given by Southern Pine Association at world-famous Antoine's Restaurant, New Orleans, the National Lumber Manufac- 
turers’ Association honored Retiring President W. B. Nettleton by presenting him with a token of its appreciation of his leadership 





during year of outstanding accomplishment 
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Enlarged Program for Coming Year 
Outlined at Sessions of NLMA 


New Orveans, La., Nov. 10.—Recommended 
revisions of the (b) Structural Section of 
American Lumber Standards were approved in 
a mecting here today of the Manufacturers’ 
Standardization Committee, of which W. T. 
Murray, Rochelle, La., is chairman, in connec- 
tion with the annual meeting in New Orleans 
of the National Lumber Manufacturers Asso- 
ciation. The revision proposed is of the Ameri- 
can Lumber Standards, Simplified Practice 
Bulletin No. 116. The changes were based on 
recommendations of the Forest Products Lab- 


oratory, the American Railway Engineers’ 
Association, and the American Society for 
Testing Materials. It was stated that no 


radical changes are involved. Principal discus- 
sions involved were in the adjustment of rela- 
tionship between fir and pine in the proposed 
changes. 

The proposed revisions of Section (a) Yard 
Lumber, and (c) Factory and Shop Lumber, 
had previously been approved by the committee 
at its Chicago meeting. 

The proposals relating to the three sections 
will be submitted to the directors of National 
Lumber Manufacturers’ Association, and for- 
warded by them to the Central Committee on 
Lumber Standards, Washington, D. C. 

The NLMA Advisory Committee, and its 


Committee on Nominations and Recommenda- 
tions, held preliminary executive sessions dur- 
ing the day. 

Review of past activities and proposals for 
an enlarged program for 1938 were placed 
before Trade Promotion Committee members. 
Strong expressions as to the favorable reaction 
to be experienced by the lumber industry as 
a result of a concurrent drive for low-cost 
homes for wage earners, as well as in regard 
to its contribution toward solution of present- 
day unrest, were voiced by the manufacturers. 

Considerable time was devoted to discussion 
of the 1937 Washington model home construc- 
tion, and the results obtained from the carry- 
ing of this type of promotion to localities 
through dealer participation, it being stated 
that expectations were surpassed. Members of 
the industry, with the continued interest of 
FHA and other agencies in mind, were enthusi- 
astic over the 1938 prospects. 


Lumber Interests Protected 


The work of the NLMA in the protection 
of lumber interests in the revising of municipal 
building codes was outlined in detail, it being 
brought forward that this activity is carried 
on by a small force. 

Results obtained and further advantages to 





Leonarp C. Hammonp, of San Francisco, 
Calif., elected first vice president of the Na- 
tional Lumber Manufacturers’ Association, is 
president of the Hammond Lumber Co., of San 
Francisco, one of the largest concerns on the 
Pacific Coast, with wholesale offices and retail 
yards at many points, with a mill at Garibaldi, 
Ore., and one at Mill City, Ore., and oper- 
ating a line of seven coastwise steamers in the 
lumber carrying trade. This company also 
maintains sales offices at Kansas City and Port- 
iand, Ore., and the Hammond Lumber €oa. 


(Inec.) of Chicago, New Orleans and New York, 


wholesaler, and the Hammond Lumber Co. of 
Riverdale, a Chicago suburb, retailer, are sub- 
sidiaries. Mr. Hammond is also president of 


the Hammond Redwood Co., of San Francisco, 





Calif., which has mills at Crannell, Eureka and 
Samoa, Calif., a branch in Los Angeles, and 
a retail yard at Arcata, Calif. This company 
was formed a few years ago by the consolida- 
tion of the old Little River Redwood Co., and 
the redwood department of the Hammond Lum- 
ber Co., and was at first called the Hammond 
& Little River Redwood Co. (Ltd.), its title 
being changed in October, 1936, to the present 
ene. Included in these companies which were 
finally merged into the Hammond Redwood 
Co., were the old long-established plants of the 
Humboldt Redwood Co., commonly known as 
the Bayside Mill, and the redwood interests 
of the Wheeler & Dusenbury Co., of Endeavor, 
Pa., one of the oldest lumber operations in 
the country. 

Leonard Hammond is the son of the late 
A. B. Hammond, who founded the Hammond 
Lumber Co., in 1902, and was president of that 
company and of the subsidiaries until his death 
in 1934. The son received a thorough training 
for his position as head of a great lumbering 
concern, entering the business upon leaving 
school, and growing up with the company, 
having held positions in every department. 
In 1933, as manager of the plant at Samoa, 
Calif., he completed his experience as a manu- 
facturer, and in January, 1933, turned his atten- 
tion to the sales end, becoming vice president 
in charge of sales of the Hammond Lumber 
Co. at San Francisco. In April, 1934, some 
months after the death of his father, he suc- 
ceeded Col. R. W. Lea, who had held the office 
temporarily, as president of both the firms. 

Mr. Hammond has been prominently identi- 
fied with the California Redwood Association 
as a director, for many years, and served as 
its president in 1932-33. In that position he 
proved his executive ability and aptitude for 
association activities. 

During the World War, Leonard Hammond 
served in the United States Aviation Service 
and qualified as an Ace. He was a member 
of the Golden Gate Fiesta Committee which 
had charge of the recent celebration of the 
onening of the great bridge across San Fran- 
cisco Bay, and is also active in preparations 
for the Golden Gate Exposition of 1939. 


be derived through the promotion of timber 
utilization through the Timber Engineering Co. 
were outlined. 

Stronger tie-ups with the retail trade through 
the carrying out of the proposal for conducting 
of retail sales schools in which the dealers 
and their salesmen would be posted on the 
favorable points of lumber were urged. Also 
urged was a closer tie-up between sales man- 
agers and their forces with national associa- 
tion trade promotion. 

Overplaying of the termite issue was dis- 
cussed by Dr. T. E. Snyder, entomologist of 
the Southern Forest Experiment Station. E. L. 
Demmon, director of that station, spoke briefly 
of forestry work in the South, and Phillips A. 
Hayward, chief of Forest Products Division of 
U. S. Bureau of Foreign and Domestic Com- 
merce, made a short talk. 

Opportunities open to the lumber industry 
through promotion of a low-cost housing cam- 
paign, and difficulties presented through pend- 
ing or existing Federal legislation, were laid 
before the National Lumber Manufacturers 
Association in the general meeting on Thurs- 
day morning. 

The session opened with a welcome from 
W. T. Neal, Brewton, Ala., president of the 
Southern Pine Association, who referred to 
the old question about the life of southern pine 
with a declaration that, “Southern pine will 
always be in the picture.” 

Many changes have occurred in the lumber 
industry since the last meeting held by the 
National Lumber Manufacturers Association in 
New Orleans in 1923, declared Walter B. Net- 
tleton, its president. He referred to the 1937 
accomplishments of the body, such as the 
small homes program, the forestry conserva- 
tion conference, and the recognition accorded 
it recently for outstanding achievement. 

After referring to comparative data on 
availability of southern pine, Mr. Nettleton 
pointed out that an economic issue has devel- 
oped as to the value of southern pine as saw 
logs, poles and piling as compared with pulp- 
wood. If pulpwood will bring more money, 
he declared, the South will let the other sec- 
tions provide merchantable lumber. After out- 
lining the forestry picture of the entire country, 
he stated that loss of the export trade last 
year had handicapped the West, and meant a 
larger supply to other markets. He added that 
the British Empire markets are regarded highly 
by the West Coast, and a live interest is held 
in reciprocal trade agreements. 

Speaking briefly, Secretary-Manager Wilson 
Compton said there were two phases to which 
the attention of the meeting should be directed 
—trade promotion and governmental relations. 
He urged the need for greater support of trade 
promotion, and referred to the splendid work 
that has been done in connection with legis- 
lative and economic questions under the leader- 
ship of C. Sheppard, chairman govern- 
mental relations committee. 


Model Villages of Homes Planned 


Ambitious plans of the NLMA for promoting 
a low-cost housing program in 1938, involv- 
ing the construction of a “model” village 
of eight residences ranging in value from $1200 
to $5000 (land included), were outlined by 
H. R. Northup, assistant secretary, who quoted 
authorities as placing the potential market at 
from 500,000 to 1,000,000 family-unit homes. 
This market exists today as a “social need,” 
and can be translated into economic need if 
the industry goes into low-cost plans, he stated. 

Such a program, started in a small way in 
1937, resulted in 3014 model homes (of a higher 
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Manufacturers Against 
Black-Connery Bill, Trans- 
fer of Forest Service, 


Undistributed Profits Tax 


price range) being constructed in this country. 
He quoted the IF. W. Dodge Corporation as 
holding that one and two family dwelling con- 
struction will not be adversely affected by busi- 
ness pessimism, with an estimated 210,000 to 
220,000 to be erected in 1938, an increase over 
1937. 

He referred to plans of Federal agencies 
looking toward lower interest charges, mort- 
gage insurance, and stepping up of loan 
amounts to 90 percent of construction costs. 

While industry interest “let down” in 1937 
on the low-cost home, public interest continued 
unabated, Mr. Northup asserted. 

The construction of the proposed low-cost 
homes in Washington at the price named should 
prove conclusively that it can be done in other 
sections of the country, he said. He referred 
to a 3 bedroom dwelling containing the latest 
developments in home equipment, available at 
$3700, with contractor profit included. 

He indicated a belief that home equipment 
factors would join in the drive for more new 
dwelling construction. Other sources of sup- 
port cited included the retail association secre- 
taries and the local Chambers of Commerce. 

Plans for the publication of “Home,” a con- 
sumer magazine to be sold to and distributed 
by retail dealers, were outlined by Charles 
R. French, ‘assistant director of technical serv- 
ice. He referred to the plan books used here- 
tofore by dealers as belonging to the haircloth 
furniture age, and said that instead of the aver- 
age book of 50 plans, the new magazine would 
provide books of 8 plans each for 12 months 
in the year. The magazine is now being pro- 
moted by four secretaries of important asso- 
ciations. In Wisconsin one dealer has ordered 
16,000 copies and it is expected to have a 
circulation of well over 100,000 of the first 
issue, to appear Jan. 1 next. He explained 
that this magazine is to carry no advertising 
other than the name of the dealer in each 
community who buys it, and described the 
several sources of mailing lists. 


Connector Rings Aid Lumber 


Achievements of TECO and its connector 
rings in bring about an increased sale of tim- 
bers were recited by H. G. Uhl, secretary 
Timber Engineering Co., subsidiary of the 
National’s American Forest Products Indus- 
tries, (Inc.), who urged the employment of 
engineers as salesmen for manufacturers and 
mill pre-fabrication. 

In the 44%4 years covering the TECO activity, 
Mr. Uhl pointed out, 10,000 construction units 
had been built with 340 million feet sold of 
which 64 million feet had been used directly 
with connectors. Sales of connectors had 
amounted to $232,000, and included in the 
activities of “Teco” from which the industry 
has benefitted was $50,000 worth of engineering 
service. He urged the need for more lumber 
manufacturers to equip themselves to handle 
prefabricated jobs. 

The prospective construction of 500 school 
houses by the CCC, to be of the 20x100 foot 
camp type, was referred to, it being stated 
this work will open the way to sales of 15 
million feet of lumber in three or four months. 
He pointed out that two million feet of CCC 
camp lumber had been sold, not by manufac- 
turers, but by woodworking industries, particu- 
larly millwork plants. If the manufacturers 
do not wake up and protect this, they will 
encounter a steel alternate specification, he 
warned. He told of the success attained in 
connection with lookout towers for the Forest 
Service through the inclusion in the specifica- 
tions of wood as an alternate material. Bids 
will be opened soon for 39 additional towers 


Amemeanfiunberman 


James G. McNary, newly elected president 
of the National Lumber Manufacturers’ Asso- 
ciation, is president of Southwest Lumber Mills 
(Inc.), of McNary, Ariz., with mills at McNary, 
Flagstaff and Standard, Ariz. 

Born in Bloomington, Ind., in 1877, the son 
of the late Rev. William P. McNary, Mr. Me- 
Nary graduated from Tarkio College in Mis- 
souri in 1898, and later completed his educa- 
tion at the University of Chicago and the 
University of Leipzig in Germany. He was 
owner and editor of the Las Vegas Daily 
Optic, Les Vegas, N. M., from 1902 to 1906, 
and at Las Vegas in 1902 he married Miss Ruth 
Reynolds. In 1906 he forsook the newspaper 
field to become a banker. He entered the 
employ of the First National Bank of El Paso, 
Tex., in 1906, was elected its president in 1916, 
and resigned that position in 1924 to devote 
his entire time to his lumber interests. 

Mr. McNary became associated with the late 
W. M. Cady in the lumber business in 1910, 
when the W. M. Cady Lumber Co. established 
a plant in Rapides Parish, La., and named 
the town McNary. This operation continued 
until 1924, and in reminiscing about it, Mr. 
McNary said: “I made more money there 
than I have made in all other interests, and 
have spent most of the time since then trying 
to hold on to it—not with complete success.” 

Having exhausted its timber supply in 
Louisiana, in 1924 the company purchased a 
plant in Apache County, Arizona, located on 
the Apache Indian Reservation, at Cooley. A 
spectacular event in connection with this pur- 
chase was the removal in a solid train of all 
the employees and their household effects from 
MeNary, La., to the new location in Arizona, 
where one of the first things done by Mr. Cady 
was to secure approval of the Government to 
change the name of the town from Cooley 
to McNary. Later the company acquired the 
plant at Flagstaff, Ariz., of the Flagstaff Lum- 
ber Co. 

In 1926, Mr. McNary and associates pur- 
chased the Cady interest and reorganized the 
company of which he became president. In 
1935 the name of this company was changed 
to Southwest Lumber Mills (Inc.), of which 
Mr. McNary now is president. He is president 
also of the Apache Railway Co., operating 
between McNary and Holbrook, Ariz., and is 
a director and treasurer of the Southwestern 
Portland Cement Co. During the war he was 
a member of the War Work Council of the 
Y. M. C. A., and in 1918 visited France, Bel- 
gium and England on a mission for the asso- 
ciation. 

In addition to his banking and lumber inter- 
ests, Mr. McNary has taken an active interest 
in politics. He was a delegate to the National 
Republican Convention in 1920 and in 1923 
was appointed Comptroller of the Currency by 
the late President Harding, and the Senate 
committee reported favorably on his appoint- 


4\ 





ment. The Senate, however, having failed to 
act on this report, Mr. McNary was offered 
a recess appointment, which he declined. He 
feels now that it was a fortunate thing that 
he did so, as his acceptance might have resulted 
in taking him entirely away from his business 
and industrial career. 

Since 1933 Mr. McNary has been a member 
of the executive committee of the Western 
Pine Association, and as a director and vice 
president has been active in association affairs. 
For three years he has been a director and 
member of the executive committee of the 
National Lumber Manufacturers’ Association. 
His recommendation by the Western Pine 
Association for election as president of the 
National was a fine tribute to the work he 
has done, and to the high standing he occupies 
in the esteem of his associates in the western 
pine industry. 

With his family, Mr. McNary makes his home 
at McNary, having moved there from Albu- 
querque, N. M., in order that he might be 
nearer the actual operations of his company, 
which has become such an important factor in 
the production of western pine. 

The National Lumber Manufacturers’ Asso- 
ciation and the lumber industry are to be 
congratulated upon their choice of a man as 
president so well qualified to carry on the 
work ably inaugurated by his immediate pre- 
decessor, Walter B. Nettleton. 





and lumber manufacturers should be prepared 
to bid on these, he said. 

Better use of manufacturer sales forces to 
effect timber sales through the use of con- 
nectors and laminated construction, education 
of retailers as to the values of lumber so that 
they may answer consumers’ questions, elimina- 
tion of personal and regional jealousies in a 
movement to put tree products back on the 
map, and strong promotion of small, low-cost 
houses, was urged by I. N. Tate, chairman of 
the National’s trade promotion activities. 

Mr. Tate urged that the “mystery be cut out 
of building” and that home ownership be made 


easy, like automobiles, radios etc. He urged 
that the industry’s 1938 slogan should be 
“United we stand.” 

Destructive effects of pending legislation 


were painted to the lumbermen in no uncertain 
terms by C. C. Sheppard, Clarks, La., chairman 
of the National association’s governmental 
relations committee, who demanded individual 
and collective action by members of the indus- 
try. A summation of Mr. Sheppard’s report 
is as follows: 


Undistributed profits tax: Thousands of small 
businesses that have struggled through the 
depression find they have to borrow money 
at the bank to get cash to pay the tax. It 
affects smaller business more than strongly 
financed, large industries. Why not repeal out- 
right?—strong demand on your Congressman 
could effect it during the special session. The 
administration can “find a way out.” 

Split Train Bill—The 70-car-length bill 
comes after rail carriers have spent vast sums 
in better roadbeds and heavier equipment. Is 
it safer to operate two trains through cities 
and across grade crossings than one? Every 
shipper, and consumer, will pay the added cost. 

Reorganization of the Executive Depart- 
ment: The pending measure will concentrate 
in the hands of the chief executive a greater 
power than ever before in the hands of a 
President. _The voice of no lumberman_ has 
been heard in favor of transfer of the U. S. 
Forestry Service from the Agriculture to the 
Interior Department. 


Wagener Labor Relations Act: Was said to 





We 


42 


reduce, but brought more industrial strife. 
Should be modified to apply with greater equity 
to all concerned. 
Black-Connery Labor 
measure the ultimate 
understood by people. 


Standards Bill: A 
effect of which is not 
No labor organization 
has endorsed it. If inspired by solicitude for 
underpaid labor, why exempt farm workers, 
lowest paid in the country? Wage fixation will 
require price-fixing; price-fixing requires con- 
trol of production; production control requires 
“birth control”; when you have birth control 
(prevention of a man or men opening a new 
business venture) you have limitation of oppor- 
tunity. Mr. Sheppard recalled the difficulty 
under NRA of “catching” the myriad of small 
operators who evaded wage regulations. 

Adoption of a resolution stating “the lumber 
industry is opposed to the Black-Connery Labor 
Standards Bill, and to any effort by Federal 
legislation to determine the minimum wage and 
maximum hours of employment in American 
industry,” and of other expressions relating to 
national issues was effected by directors of the 
National Lumber Manufacturers Association in a 
meeting here Thursday morning. The wage- 
hour action came as a culmination of discussion 
of that proposal during the preceding day’s 
session. 


Directors List Expressions 
Other expressions approved by the directors 
were: 
NATIONAL LABOR 
tional Labor 


RELATIONS Act.—The 
Relations Act, in its 


Na- 
present 


W. M. RITTER, F. W. 
Columbus, Ohio; 
P. and Treasurer 


SCHATZ, 
Helena, Ark.; 
Vice President 


form a cause of more industrial friction than 
existed before its passage, should be so 
amended as to confer equivalent rights, and 
impose equivalent limitations, upon employers 
and employees alike. 


Hovusine.—Comfortable, 
nomical small houses can be 
costs ranging in different 
$1,200 and $5,000 per unit, 
of land. The National Lumber Manufacturers 
Association believes that the solution of the 
problem of housing for families of small but 
reasonably dependable income, is the proper 
encouragenient by the Government of the 
efforts of private industry. This may be 
through suitable permanent provision for 
mortgage insurance, moderate interest rates 
and longer periods of amortization; and 
through well planned activity in public edu- 
cation. 


and eco- 
produced at 
regions between 
including the cost 


convenient 


GOVERNMENT REORGANIZATION.—The National 
Lumber Manufacturers Association asks that 
the Congress do not approve any plan or any 
proposed bill for reorganization of the Ex- 
ecutive Departments of the Federal Govern- 
ment, which will withdraw, or authorize 
withdrawal, of any classification of Federal 
employment from the limitations or protec- 
tions of the Civil Service System; or which 
will cause or will permit the separation of 
forestry activities of the Government from 
their present logical and fundamental rela- 


Cc. L. ISTED, 
Bend, Ore.; 
Vice President 


Amemcanfiimberman 


tionship to other 
the Government. 


agricultural activities of 
’ 

UNDISTRIBUTED PROFITS TAax.—The present tax 
on undistributed corporate profits should be 
either repealed or amended to encourage re- 
sumption of construction and improvements, 
repayment of accumulated deficits and loans, 
accumulation of reasonable reserves; and to 
make allowance for payments out of earn- 
ings required by contract or by State laws 
not recognized in the act imposing the un- 
distributed profits tax. 


RECIPROCAL TRADE AGREEMENTS.—The National 
Lumber Manufacturers Association asks the 
U. S. Department of State to continue its 
effort to secure the abandonment of foreign 
discriminations against American lumber, in- 
cluding especially the British Empire prefer- 
ential tariffs, preferential to the Canadian 
lumber trade and discriminatory against 
American lumber. 

The reciprocal trade agreement with Can- 
ada by its terms is subject to revision at 
the end of next year. The renewal of that 
agreement should be contingent upon the 
acceptance by Canada of the termination of 
its preferential lumber tariffs as against 
American lumber competition, within the 
British Empire; or upon the restoration of 
the American import tariff and excise taxes 
on imported lumber as provided by the Acts 
of Congress and their increase by 50 percent 
as authorized in the terms of the Reciprocal 
Trade Agreements Act. (This restoration 
would place a tariff of $6 per M board feet 
as compared with $4 prevailing previously.) 


Forest CONSERVATION.—Federal and State and 
other public agencies have urged the neces- 
sity of progress in forest conservation. Dur- 


T. V. LARSEN, 
Noti, Ore.; 
Vice President 


ing recent years, national conferences have 
been held to consider practical steps through 
public and industry effort. 

The Forest Service, during the past year, 
has transmitted to the Bureau of the Budget 
a proposed substitution, by the Federal Gov- 
ernment, of a system of annual payments to 
States and Counties in which are located 
National Forests, in lieu of local taxes and 
of State sharing in the proceeds of sales from 
National Forests. 

Constructive legislation 
is necessary to expedite and facilitate the 
more general practice of forestry and the 
gradual conversion of forest lands to a prac- 
tical form of sustained yield management. 


along these lines 


Adoption of changes in the association’s 
by-laws was the first order of business when 
the directors began their morning session, these 
being submitted, aleng with resolutions and 
nominations by the committee headed by Chair- 
man C. L. Isted. President Walter B. Nettle- 
ton presided. 

Changes in by-laws adopted were: Section 
4, fixing annual meeting on the second Tuesday 
in November; Section 42, fixing the officers as 
a president, vice-president, and one to five re- 
gional vice-presidents; Section 48, providing for 
discharge of the presidential duties, succession 
by the vice-president, and then the regional 
vice-presidents in arder of seniority. 


W. T. NEAL, 
Brewton, Ala.; 
Vice President 
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Officers Elected 


Election of officers and adoption of resolu- 
tions was next. effected. ‘he new officers 
elected for the coming year are: 

President—James G. McNary, McNary, Ariz. 

Vice president—Leonard C. Hammond, San 
Francisco. 

Director—Ralph 
Ore. 

Executive committee—J. F. Coleman, Kinzua, 
Ore. 

All other officers and directors will continue 
to serve. 

Mr. McCartney is with Weyerhaeuser Tim- 
ber Co., and was elected to a directorship to 
represent the Western Pine Association to fill 
the vacancy created by Mr. McNary’s election. 
Mr. Coleman of Kinzua Pine Mills Co.: suc- 
ceeds Mr. McNary on the executive committee. 


Budget Is Adopted 


The directors then adopted a budget of 
$176,688, this representing $168,000 in regular 
source revenue from the 1% cents per M levy 
plus a supplementary amount. The budget 
revenue for the year is based on the revenues 
for the first ten months of 1937 extended to 
a 12 month period, and reduced by ten percent. 
A dedction of $6,200 representing contribu- 
tions from Douglas Fir Plywood Association 
was effected because of doubt as to the con- 
tinuation of the existence of that group. 

A budget of $70,000 established for the 
American Forest Products Institute, trade pro- 


McCartney, Klamath Falls, 


R. R. McCARTNEY, 
Klamath Falls, Ore.; 
New Director 


I. N. TATE, 
St. Paul, Minn.; 
AFPI Chairman 


motion branch of NLMA, in 1937 was reduced 
by ten percent for 1938. 
arrived at, the sum of $5,000, representing esti- 
mated revenues in excess of expenditures in 
1937, was added. Mr. Nettleton advised the 
directors that whereas it had been recommended 
at the summer meeting that the AFPI assess- 
ment of one cent per M feet be doubled, it was 
now thought that business conditions war- 
ranted a postponement of the increase to spring. 
The revenue of AFPI was estimated at $6,000 
per month. 

The budget for Timber Engineering Co. 
(TECO) was set at $31,900, compared with 
$49,000 in 1937. 

The raising of $25,000 in additional funds 
for TECO’s use in the promotion of increased 
use of timber connector construction in compe- 
tition with steel in structural members, was 
discussed by I. N. Tate, AFPI chairman, who 
outlined the large benefits that may be realized 
through such activity. Mr. Tate stated the 
National is supported by the regionals and in 
turn by the individual producers. Not all pro- 
ducers are interested in everything each re- 
gional does and not all regionals are interested 
in everything the National does, which has the 
effect of leveling activities to those affairs of 
maximum general interest. 
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BILL OF MATERIAL 


BRICK & CONCRETE WORK: 


62 cu. yds. gravel 

176 sacks cement 

125 sacks waterproof cement 

31 lin. ft. brick chimney (see plan) 
42 lin. ft. 13x13 flue lining 

113 4x4 red hearth tile 

76 fire brick 

4 long 4-in. Ls 

2 4-in. Ys 

25 4-in. sewer tile 


ROUGH LUMBER: 


6 pes. 2x8—10 girder 
13 pes. 2x8—I6 plates 
36 pes. 2x10—10 Ist floor joist 
20 pes. 2x10—16 Ist floor joist 
10 pes. 2x10—20 Ist floor joist 
2 pes. 4x4—7 stair landing support 
2 pes. 2x4—12 stair landing frame 
{ pe. 2x10—i2 stair horse 
{ pe. 2x10—6 stair horse 
30 lin. ft. 10-in. tread stock 
36 lin. ft. 8-in. riser stock 
2 pes. 2x4—12 hand railing 
1205 bd. ft. {x8 subfloor 
729 lin. ft. 2x4 plates 
245 pes. 2x4—8 ins. studs 
30 pes. 2x4—10 garage studs 
14 pes. 2x4—8 garage studs 
1! pes. 2x8—20 ceiling joist 
9 pes. 2x8—26 ceiling Joist 
8 pes. 2x8—14 ceiling joist 
8 pes. 2x8—I0 ceiling joist 
if pes. 2x8—9 ceiling joist 
24 pes. 2x6—20 ceiling joist 
5 pes. 2x6—14 ceiling joist, garage 
10 pes. 2x6—10 ceiling joist, garage 
2 pes. 2x10—I6 stair horses 
180 pes. 2x4—8 studs, 2nd floor 
260 lin. ft. 2x4 plates 
650 bd. ft. 1x8 subflooring 
34 pes. 2x6—14 rafters 
7 pes. 2x6—I6 rafters 
20 pes. 2x6—20 rafters 
12 pes. 2x6—10 rafters 
2242 bd. ft. 1x8 roof sheathing 
20 pes. 2x4—I!6 gable studs 
2400 bd. ft. 1x8 wall sheathing 
22 sqs. roof shingles 
23 sqs. sidewall shingles 
500 lin. ft. {x3 bridging 
14 = are per 
ae © t9x2! Desrlus 
4 pes. ya front porch 
2 pes. 2x4—10 front porch 
2 pes. 2x6—10 front porch 
28 bd. ft. 54x4 ceiling, front porch 
70 lin. ft. {x2 lattice, front porch 


MILLWORK: 


{ O.S. 3/0x6/8 front ent. dr. fr. 

{ 0.S. 3/0x6/8 front en. door & trim I side 
2 0.S. 2/8x6/8 garage door frames 134-In. 
2 0.S. 2/8x6/8 doors; 2 sides trim 


Sem MIN MMM HOR IR Ran mmioe 


-0.S. 5/0x6/8 French door fr. 











134-in. 
0.S. 2/6x6/8 French doors, trim | side 
T astragal 

garage 8/0x7/6.door frame 

garage 8/0x7/6 roll-away door 

ins. 2/8x6/8 door frames, 5'/4-in. jambs 
ins. 2/8x6/8 doors; trim 10 sides 

ins. 2/8x6/8 door frames 

ins. 2/8x6/8 doors; trim 4 sides 

wdw. frs. 24x26, weather- stripped 
wdws. a. weights & cord 

sides 24x26 tr 

window weme, 4x26, garage 

window 24x26, weights & cords 

side 24x26 plain trim 

window frames 24x20, weather-stripped 
windows —_ Leone & cords 

sides 24x20 

casement wee 24x36, emg stripped 
casement windows 12x36; side 
casement frame 18x36, tl stripped 
casement window 18x36; trim {| side 
frame 8x12 6 Its. sh. garage 

sash 8x12 6 Its. garage; trim |! side 


1 
| TERRACE 


| Guesr 
Room 


MG! # 12°C" 





& 
IS 





2 sash frames 8x10 6 Its. gables 
2 sash 8x10 6 Its. gables 
4 basement pmo gg B ig 3 Its. 
’ basement sash 8x10 3 Its 

{ door & frame 276x2/0, basement 
2 louvres, gables 
1 set of book shelves for den 
1 set of book cases in living room 
SECOND FLOOR: 
ins. dr. frs. 2/8x6/8, 5'4-in. jambs 
inside oe 2/8x6/8 
sides x6/ door trim 
ro Base “cabinet, plain mirrors 
doors 1/0x2/0, linen “ee 
drawers 2/0x8-in. x 2 ft., linen closet 
window frames 24x20 wien stripped 
windows ot ao & cords 
sides 24x20 tr 
window frames 4x24 weather-stripped 
3 windows 24x24, weights & cords 
3 sides trim 
OUTSIDE TRIM: 
112 lin. ft. Ix6 plancier board 
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STORAGE. 
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112 lin. ft. 
164 lin. ft. 


{x6 fascia board 
{x6 frieze board 
164 lin. ft. 1x4 member 
164 lin. ft. {x2 blind stop 
112 lin. ft. quarter round 
24 lin. ft. 2-in. cove mold. 
8 pairs shutters 


MISC. MILLWORK: 


515 lin. ft. 4-in. base 

515 lin. ft. base shoe — 

32 lin. ft. 12-in. shelving 

| fireplace mantel, detail 

{ stair complete, detai 

{ kitchen cabinet, see specifications 
256 sq. ft. veneer, den 

150 lin. ft. ceiling liv. & din. r. 


FINISH HARDWARE: 


{ pair 3-in. full srf. yd basement dr. 

{ turn button, basement doo 

4 basement window sets 

{ floor hinge 

{ set hardware, garage doors 

6 pairs 4-in. butts, hinges, 0.S. doors 

14 pairs 3¥2-in, half-srf. hinges, inside 
doors 

{4 mortise inside door locks 

2 chrome mortise bath door locks 

| front mortise cylinder lock 

2 outside door lock sets 

19 window locks 

38 window lifts 

2 sets casement fasteners 

3 dozen coat hooks 


ROUGH HARDWARE: 


675 Ibs. mixed nails 

{ cleanout door; | ash dum 

{ 36-in. dome damper and. control 
3 floor drains 

1 35¢x35¢x34—4-ft. fireplace lintel 


HEATING & PLUMBING: 


hot air furnace complete 
hot water heater complete 
double shell tu 

toilet combinations 

med. size lavatories 

flat rim sink, kitchen cabinet 
30-gal. range boiler 

set laundry trays 

towel bars 

paper holders 

sill cocks 


SHEET METAL WORK: 


10 dozen metal shingles for flashing 
88 ft. down spout 
112 ft. guttering 


PLASTERING, PAINTING: 


763 sq. yee. plaster 

763 sq. yds. lath 

All material for painting included In paint- 
er’s sub-contract 
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merican Lumberman House Plan No. 201 


BILL OF MATERIAL 


CONCRETE 


34 yds. Mass concrete wall piers and footings 
1000 ft. 4” concrete floor '/2” topping 

28 |. ft. Chimney 

20 |. ft. Fireplace flueing 


PLASTERING 


468 


sq. yds. Plaster 


7 M Lath %xi'2x4’ 


ROUGH LUMBER 
3 pes. 6x6” 7'0” Post 


116 
152 


1. ft. 2x10” Girder 
1, ft. 2x8” Sill plate 


60 pes. 2x10” 14’0” Joist 

8 pes. 2x8” 10'0” Porch Joist 

60 pes. 2x4” 14'0” Ceiling joist 

8 pes, 2x4” 10’'0” Porch ceiling Joist 
58 pes. 2x4” 18'0” Main rafters 

14 pes. 2x4” 14’0” Porch rafters 


200 
152 


1. ft. 2x4” Lookouts 
1. ft, 2x4” 9'0” 0. S. studs 


30 pes. 2x4” 10'0” Gable 


110 
800 


pes, 2x4” 9'0” |. S. studs 
l. ft. 2x4” Plates and shoe 


2 pes. 2x6” 18'0” Porch plates 


250 


1. ft. 1x3” Bridging 


2000’ B.M. Wall sheeting 

1864’ B.M. 1ix4” D&S Roof sheeting 
2250’ B.M. 7” Dropsiding, Walls 
19 sqs. Asbestos Shingles, Roof 
1350’ B.M, 1x8” Shiplap, Subfloor 


564’ 
850’ 
400’ 
350’ 


B.M. 1x3” Finish Floor E.G. 
B.M. 1x3” Finish Floor E.G. 
B.M. %x4" Eaves 

B.M. 1x6” D&M coal bin 


35 pes. 2x4” 8'0” Coal bin 
SASH 


7 8/ 


10x!%@x3 It. Basement Sash 


10 24 26/26x1% window top 6 It. 
6 20 26/26x1% 
2 20 20/20x1% 
3 26 14/14x1% 


5 8/ 


18 


10—3 It. Basement Window Frame 
10—3 It. Mull. Window Frame 


4 24 26/26x1% Single Window Frame and Trim 
2 24 26/26x1% Triple Window Frame and Trim 
| 26x14x1% Mull. Window Frame and Trim 








1 26x14x1%¢ Single Window Frame and Trim 
2 20x26/26x!% Triple Window Frame and Trim 
2 20x20/20x!%_ Single Window Frame and Trim 


DOORS 


1 3'0’x6'8"x134” | It. 2 pan, Front Door 
1 2'10"x6’10’x134” 1 It. 3 pan. Rear Door 
8 2'8"x6'8"x13%4” 1 pan. Inside Door 
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1 2'8”’x6’8’x1%_” 5 pan. Basement Door 
5 2'4"x6’8’x13¥_"” 1 pan. Inside Door 

2 Outside Door Frames 

10 Inside Door Frames 

24 Sides Trim 


INSIDE TRIM 


320 I. ft. 34x52” Base 

320 I. ft. ¥2x%4” Base Shoe 

24 |. ft. %xit¥%2” Shelving 

24 I. ft. 34x52” Hook Strip 

1 Kitchen Cabinet 

1 Sink Cabinet 

| Medicine Cabinet 

! set Basement Stairs 3’0” 

6 2/6—18 Verge Boards 

2 2/6—14 Verge Boards 

| 2/6—12 Verge Boards 

150 lin. ft. Ix2 Verge Mold 

125 lin. ft. %4x3% Verge Facla 
275 lin ft. 1%x4 Verge Facia 

275 lin. ft. 2/%2” Bed Mold 

2 9'/2x9'/2x7'0” Box Porch Posts, molded cap and base 
18 lin. ft. 7%2x9%2 Box Porch Plate 
30 lin, ft. 2” Cove Ceiling Mold 

20 pes. 1x4” 10’0” Corner Boards 

| set Front Steps, 8’0” 3 Risers 


ROUGH HARDWARE 


21 sets Sash Weights and Cords 
450 Ibs. Nails 

{ Coal Chute 

7 Basement Sash Sets 

2! Sash Locks and Lifts 

| Front Door Lock 

| Rear Door Set 

10 1. S. Door Sets 

| D. A. Spring Hinge 

! pr. Push Plates 

{1 pr. 3%2x3Y2 Loose Pin Butts 
9 Door Catches 

22 Drawer Pulls 

9 pr. Butts and Screws 


PLUMBING 


{! Bath Tub 

| Lavatory 

1 Stool Complete 

| flat rim Kitchen Sink 
! Set Laundry Trays 


HEATING 


! Warm Air Heating Plant. Complete 
Insulation as selected. 
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above this dead level, he said, and as a result 
the appeal for additional support for TECO 
should be taken to those to be directly benefited 
through increased demand for timbers. Mills, 
he said, could ask the allocation of their 1-cent 
trade promotion to certain activities, which 
would only be a matter of bookkeeping. The 
$31,900 budget for TECO, he pointed out, is 
the revenue profit from sales of connectors. 


More Sales Effort Needed 


There is a need of more sales effort through 
the sales organizations of the mills to utilize the 
advantages of connector construction, which 
would bring increased sales of timber, and with 
it greater connector revenues. 


A brief summary of matters relating to legis- 
lation, Governmental departments, foreign trade 
matters, appropriations, taxes, the National 
Association of Manufacturers, the National 
Foreign Trade Council, the Producers Council, 
the American Standards Association, and the 
Comite International Du Bois was then given 
by Secretary-Manager Compton. 

Following this the report of the Manufac- 
turers Committee on Standardization, which 
met Wednesday, was approved for forwarding 
to the Central Committee on Lumber Stand- 
ards, Washington, D. C. The report is to be 
published to the trade by the Central Commit- 
tee. 


The lack of success of the NLMA’s Wash- 
ington office to secure action from the U. S. 
Customs Bureau in the matter of marking of 
imports was reported by Mr. Compton. 

Now, there is a bill (the Treasury’s Cus- 
toms Administration Act) pending in Congress 
which would, among other things, authorize 
the Bureau to discontinue or not require the 
resumption of origins marking of any com- 
modity on which such marking had not been 
enforced in five years. The National has asked 
for a public hearing on the bill, he said. 

In reference to the industry’s situation, Mr. 
Compton reviewed the general statistical posi- 
tion of lumber in respect of comparative sales 














WILSON COMPTON, 
Washington, D. C.; 
Secretary-Manager 


J. F. COLEMAN, 
Kinzua, Oregon; 
Executive Committee 


and market, and pointed out that regional 
groups and individual manufacturers can recog- 
nize trends and know what to do. 

The directors adopted a resolution approving 


Study Loading Rules 


New Orteans, La., Nov. 15.—New loading 
rules for flat or gondola cars, proposed by the 
loading rules committee of the American Rail- 
way Association, are giving lumber shippers 
much concern, and were the subject of a con- 
ference here on Nov. 11 between members of 
this committee and representatives, of lumber 
manufacturers. In the discussions it was shown 
that these rules would increase the average cost 
to the shipper at least $10.39 a car, including 
one additional freight cost of $2.33. As a re- 


45 


the secretary-manager’s efforts in respect to 
lumber origins marking, and asking the Bu- 
reau to resume that activity. 

Before adjournment retiring President W. B. 
Nettleton introduced the newly elected presi- 
dent, James G. McNary, who, in a brief talk, 
expressed deep appreciation of the honor he- 
stowed upon him and recognition of the grave 
responsibilities involved in the presidency of 
this great organization and pledged his earnest 
and sincere effort to further advance the inter- 
ests of the industry. He paid a high tribute 
to Secretary Compton and his efficient staff. 

He pointed to the movement of lumber as 
being three to four times that of the “low 
months” and at better prices. He referred to 
C. C. Sheppard’s forceful presentation of the 
wage-hour issue, stating that all are indebted 
to the Southern Pine Association for its fight, 
and that support of all the lumber industry 
should be given. 

With lumber production up, he pointed out, 
Mr. Compton’s previous expression that “The 
lumber industry will never again be prosperous 
by accident,” applies, an important regional 
problem. He recalled that when the war broke 
out in 1914 all export orders were cancelled 
within three days, and his mill was closed down 
for 150 days. 


Proposed by Railroads 


sult of the discussions, it was agreed that the 
shippers and the railroads would co-operate in 
making a thorough study of the question, based 
on shipments loaded according to the proposed 
rules, and others made under present rules. 
The railroads claim that the new rules are 
proposed as a safety measure, because of acci- 
dents that have occurred under the old system. 
The proposed study will demonstrate whether 
or not this is a factor of sufficient importance to 
justify this additional burden upon lumber ship- 
ments. The rules as proposed are as follows: 
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MINIMUM REQUIREMENTS FOR SECURING LUMBER (INCLUDING TIES, FENCE POSTS ETC.)ON FLAT OR GONDOLA CARS 


Item A: Brake wheel clearance. See Figure. 
Item B: No. of pieces—Pile 20 ft. long or 


less, 3 pr. Pile over 20 ft. long, 4 pr. Descrip- 
tlon—For lumber which cannot be lapped or 
Stripped use: Flat cars, 4 in. x 5 in., hard- 
Wood, or green saplings 5 in. dia. at center. 
For gondola cars with sides 30 in. high and 
over, 4in. x 4 in., hardwood, or green saplings 
4% in. dia. at center. When lapped or stripped, 
dimensions of stakes (hardwood) may be: 2 
Mm xX 3 in., load 3 ft. high or less. 2 in. x 4 
., load 3 ft. to 6 ft. high, inclusive. 3 in. x 4 
m, load over 6 ft. high. Measure load from 
floor of flat cars, or from top of sides of 
80ndola cars, 


Item C: No. of pieces—2 ea. pr. stakes. 
Description—1 in. x 4 in., ea. secured with 
Ix10-D nails; or use 4 strands, 2 wrappings, 
% in. dia. wire. 

Item D: No. of pieces—According to length 
and height of load. Description—Material 
of €qual thickness must be lapped, or have 
strips % in x. 3 in. of length equal to full 
Width of load, spaced 6 ft. apart longitudi- 
Nally, and not more than 30 in. apart verti- 


cally from floor or flat cars or starting at top 
of sides of gondola cars. Strips not required 
if load does not extend more than 30 in. 
above top of car sides. There must be not 
less than 3 strips per parting per pile. 


Item E: Description—2 in. 
tween load and Item C. 


clearance be- 


Item F: No. of pieces—2. Description— 
Minimum #4 in. x 4 in., length equal to width 
of car, at outside ends of end piles on loads 
of two or more piles per car. 


Item *G: No. of pieces—4 per car. Descrip- 
tion—4 in. x 5 in., hardwood, two at each end 
of load. 


Item *H: No. of pieces—As required. De- 
scription—1% in. boards, full width of load 
and stakes, extending 4 in. above and 20 in. 
below top of load, securely nailed to inside 
of stakes with three 20-D nails at each end 
of each board. 


Item *J: No. of pieces—1 ea. Item G. De- 
scription—6 strands, 3 wrappings, % in. dia. 
wire, twisted taut, wrapped around upper 


end of stakes. Apply as shown at an angle 
of about 45 degrees. 


*Items “G,” “H” and “J” not required for 
rough lumber more than 6 in. thick and 20 
ft. long or over. Required on intermediate 
piles only when distance between piles is 
more than half the length of the piles. 


Load lumber less than 12 ft. long on flat 
cars, or above gondola car sides, as follows: 
To protect 10 ft. and less than 12 ft. lengths, 
place solid walls of at least 12 ft. lengths, 
adjacent to stakes full length of load. Pro- 
tect short length between piles with solid 
side walls of 1 in. boards nailed to stakes and 
extending 12 in. beyond inside ends of both 
piles, supported by 2 pr. of stakes when dis- 
tance between end piles is 8 ft. or less, and 
3 pr. when distance is over 8 ft. Lengths 
shorter than 12 ft., loaded less than 6 in. 
from top of side walls, must have the upper 
2 ft. of load ties in a bundle, at two loca- 
tions, with suitable wires or bands. In no 
case must load extend above side walls. 


See General Rules for further details. 
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HANDLING AND WORKING OF 


By G. C. MORBECK, Wood Technologist, Forest Products Laboratory* 


Most Venetian blind manufacturers demand light-colored slats, and 
the bulk of slats cut from lumber of standard grade conforms to that 
specification. The original whiteness in lumber can ordinarily be main- 
tained by proper stacking in the yard, or by end piling in sheds. In 
recent years, however, end racking to preserve light color has largely 
been abandoned, and proper care in outdoor seasoning is depended or 
to produce satisfactory results both in the color and quality of the 
lumber. 


DEFECTS AVOIDED BY CAREFUL PILING 


Lumber for Venetian blind slats should come from the stacks per- 
fectly flat, with a minimum of end and surface checking, and with no 
discoloration of the surface of the boards. To accomplish the above it 
is necessary to observe well-established rules of good piling practice; 
namely, substantial pile bottoms upon which lumber will lie perfectly 
flat; cross stickers in perfect alignment between layers of lumber, spaced 
sufficiently close to prevent sagging of boards; ends of boards well 
supported and covered by overhanging stickers to minimize end checking 
and warping; and lumber properly spaced to facilitate surface drying, 
thus avoiding stain. Finished stacks should be covered with an adequate 
roof. A rather common practice in former years, of boarding up one 
or more sides of the stack most exposed to the weather as additional 
protection from the elements, is currently seldom observed. 


PROPER SEASONING IS IMPORTANT 


Lumber for Venetian blind slats should preferably reach the slat fac- 
tory in a partially or fully air-seasoned state. Until the recent unprece- 
dented demand for Venetian blinds, slat lumber at northern mills cut 
during the fall and winter months was shipped to plants in September. 
Such lumber was usually well air seasoned. The present demand for 


specified moisture content may have the average moisture condition 
required, but the range of moisture in the lumber may be wide. Kip. 
dried lumber of that type is objectionable for any highly specialized use. 
Slats made from lumber having an uneven moisture distribution are 
almost certain to warp. The lumber will, because of uneven dryness, 
also retain some of the stresses in the wood which if not properly 
removed may result in checking and splitting of the slats. 


CONDITIONING IMPROVES KILNED LUMBER 


Properly kiln-dried lumber will have a fairly even distribution of 
moisture, and the wood will be practically free of stresses. However, 
to secure a more uniform moisture content in the boards, and to “even 
out” stresses that may remain in the lumber, the kiln dried stock js 
“conditioned” in the kiln, special shed, or in the factory, for a time 
before using. During the conditioning period, the lumber comes to an 
equilibrium with the atmospheric conditions under which it is to be 
worked. Lumber at northern plants, when removed from the dry kiln, 
should have an average. moisture content of 5 to 7 percent. A low 
average moisture content means a narrower range of moisture in the 





Raised grain on enamelled Venetian blind slats of softwood species having 
sharply contrasting springwood and summerwood in the annual growth rings. 
Slats of such species upon prolonged exposure to high humidities will 
approach the conditions shown. Upper two—Edge grained slats. 


two—Flat grained slats 


Lower 





Venetian blind stock makes it necessary at times to ship lumber barely 
surface dry. While it is feasible to kiln dry such lumber to the moisture 
content required, more care must be taken in seasoning to attain satis- 
factory results. Also kiln capacity is reduced considerably because of 
the longer time required to dry stock having a high moisture content. 


WHAT SUCCESSFUL KILN DRYING DEMANDS 


The proper kiln drying of lumber for Venetian blinds is a painstaking 
job, regardless of species. The requirements of the finished slat are 
such that any deficiency in seasoning seriously affects its usefulness in 
the blind. Stability of the slat is of the greatest importance. Most of 
the factors influencing that property are directly affected by seasoning 
and subsequent handling of the dried stock. Warping, splitting, and 
checking are the principal defects in hardwood lumber resulting from 
improper seasoning. In addition, exudations of oil and pitch are likely 
to occur with poorly seasoned softwood lumber. 

Lumber for slats is seasoned in ordinary commercial types of kilns, 
which, with proper handling, are suitable for the production of good 
slat stock. The principal difficulty encountered in the use of kiln-dried 
lumber in the slat plant is warping. To reduce this trouble to a mini- 
mum, and lessen other damage that may occur to lumber in kiln drying 
and in subsequent production of slats, it is essential that: 

(1) The lumber be properly stacked on the kiln trucks to promote 
straightness; (2) in the seasoned lumber the moisture remaining in the 
boards be as evenly distributed as possible throughout the wood; (3) the 
lumber when taken from the kiln be relatively stress free. 


STACKING CALLS FOR EXTRA PRECAUTIONS 


Stacking lumber on kiln trucks or otherwise for seasoning is usually 
carefully done. With stock for slats, extra precautions must be taken, 
since bowing is highly damaging to the lumber. Boards dried to a 


*Forest Service, U. S. Department of Agriculture, maintained at Madison, 
Wis., in co-operation with the University of Wisconsin. 








lumber, and a more even distribution when the lumber has been condi- 
tioned. As an additional precaution against warping of the finished slat, 
some factories also condition the rough ‘slats to obtain a still greater 
degree of uniformity of moisture in the wood. 


EDGE GRAIN STOCK FREEST FROM WARPING 


A factor of considerable importance affecting ability of wood to stay 
in place, is the method of cutting the lumber; that is, whether the slats 
are plain sawed or quarter sawed. In plain sawed stock, the growtl 
rings extend parallel with the face of the boards; in quartered stock, 
the rings are at right angles to the wide surfaces. The annual growth 
rings in plain sawed stock are continuous across the width of the boards, 
and since wood shrinks most in the direction of the annual growth rings 
(tangentially), the flat grained material has almost twice as much shrink- 
age as the quarter sawed material. Since warping is normally largely 
dependent on shrinkage; low shrinkage as a rule means low distortion 
of the wood in normally straight grained stock. The production of edge 
grained slats is, therefore, advantageous in all species, but especially 0 
in woods that have a tendency to warp. It is not always practical, 
however, to cut logs into lumber to yield edge grained stock. Roughly, 
relatively small or defective logs are plain sawed. Large logs can be 
cut into either flat grained or edge grained stock. Most slats made 
from large timber are probably of the latter type. 
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LUMBER FOR VENETIAN BLINDS 


RAISED GRAIN NOT TOLERATED IN SLATS 


Of considerable importance in handling and working lumber for slats 
js the matter of raised grain on the surface of the wood. Raised 
grain is common in softwood species, and occurs occasionally in hard- 
woods. It is most frequently encountered in plain sawed lumber, but 
is also observed in quartered stock. In plain sawed material, raised 
grain is most damaging on the pith, or heart, side of boards. A notable 
example of raised grain is the conspicuous figure sometimes observed 
on glossy enamelled surfaces of yellow pine, Douglas fir, or other 
softwood species having highly contrasting springwood and summerwood 
in the annual growth rings. The grain of the wood shows through the 
finish because of the raised condition of the summerwood band. Such 
a condition is not tolerated in wood for Venetian blind slats. 


OFTEN CAUSED BY POUNDING OF PLANER KNIVES 


Raised grain is frequently the result of pounding of planer knives 
against the board in surfacing. Some raised grain is caused by excessive 
pressure by planer rolls. In the first instance, as the cutter head revolves 
the “heel” of the knives forces the hard summerwood band into the 
softer springwood, distorting the wood fibers in that portion of the 
growth ring. At the moment of surfacing, the wood may be perfectly 
smooth. In time, however, the distorted soft springwood tends to assume 
its original shape, pushing up the layers of summerwood in the process. 
Pressure on the pith, or heart, side of a flat sawn slat causes greater 
distortion of the fibers, since the hard summerwood layers are forced 
into the first formed, soft cells of the succeeding years’ growth. Subse- 


essential. As a final operation in slat making, some producers run the 
slats through a fixed knife planer to give them a smooth finish and an 
even thickness. Such treatment of slats having a tendency to raised 
grain would be highly effective in overcoming that defect. A priming 
coat of aluminum or other effective moisture retarding paint would also 
tend to minimize subsequent raised grain in slats. 


KILNING, PLANING, COATING FOR OIL AND PITCH 


Oil in certain softwood species used for Venetian blinds is largely 
volatile. Proper treatment of the lumber in the dry kiln generally 
results in a satisfactory degree of elimination of the objectionable mate- 
rial. Occasional slats in a shipment, or at times a considerable portion 
of a lot of slats, may show spots of oil, or slats may be stuck together. 
The presence of excess oil in such instances can probably be properly 
attributed to poor handling during the drying and conditioning process. 

Pitch is composed of several compounds, some of which are volatile. 
The latter are removed in large degree in drying. The heavier con- 
stituents of pitch can in part be brought to the surface of the lumber 
by proper handling of the stock in the dry kiln. The deposited resin 
can be readily removed by planing. Experiments at the Forest Products 
Laboratory in kiln drying resinous lumber to date have failed to yield 
resin-free stock. As long as resin remains in the wood, the possibility 
of the occurrence of exudations on the surface of slats still exists. 
Perhaps some day methods will be devised to render resinous lumber 
resin-free. Some manufacturers assert that depitching of resinous lumber 
has already been accomplished, and that slats of such material will not 
develop resin or pitch defects in service. 

As far as is known, paint coatings that absolutely prevent oil and 
pitch from marring the surface of the slat have not been developed, 
although coatings are at hand that reduce the danger. If perfect coatings 
could be devised, the absolute freedom from those substances of woods 
for Venetian blind slats would no longer be essential. 


DARKER HEARTWOOD IS LESS ACCEPTABLE 


Color in a wood for Venetian blind slats is, from a service standpoint, 
of little consequence, except in blinds to be finished natural. In all 





Representative samples of Venetian blind slats sent to the Forest 
Products Laboratory for identification or for information relative to 
their prospective use. 


A large number of species are represented 
in the group 








quent recovery of the crushed fibers is greater than that of compressed 
fibers on the bark side of the slat, resulting in more pronounced raised 
grain, 


OR SHRINKING AND SWELLING OF EDGE GRAIN 


The occurrence of raised grain in edge grained stock is due to swelling 
and shrinkage of the wood. The dark, dense summer bands change more 
than do the adjacent soft springwood, leaving the surface wavy or 
corrugated. Because of the thinness of slats, corrugations are seldom 
Pronounced. Light weight softwoods, having a low proportion of hard 
summerwood in the growth rings, are least affected by raised grain. 
Hardwoods of the general type used for slats are, for all practical pur- 
ses, free from that defect. 

Raised grain is least troublesome in wood having a uniform low 
moisture content. Slats kept at the moisture content at which they were 
made, may not develop raised grain in the slat plant or in blind manu- 
facture. However, with moisture pick-up, even after slats are painted 
and in the blind, raised grain may occur. The absorption of moisture 
by the crushed wood fibers accelerates the raising of the summerwood 
bands which causes the trouble. 


MEANS OF MINIMIZING RAISED GRAIN 


Raised grain can probably be reduced in most species to a degree 
where it is not objectionable. The first point of attack in the prevention 
or reduction of raised grain is the planer knife. It should be sharp at 
all times, and when in contact with the board should exert a minimum 
of pressure on the wood. A minimum of roll pressure is also highly 








species of current commercial Venetian blind woods, suitable light- 
colored stock can be readily had to supply the demand for natural finish 
blinds. The lightest-colored slats are produced from the sapwood of 
the tree. In some slat species, the heartwood is very similar in color to 
the sapwood, and slats of heartwood are accepted as light-colored in the 
trade. Generally speaking, however, heartwood is considerably darker 
than sapwood, and the presence of that type of wood in some slat species 
is objectionable. 

All heartwood was once sapwood. The transition of sapwood to 
heartwood is chiefly a matter of color, and changes in no way the 
structure of the wood. Slat producers admit that heartwood in slat 
lumber does not appreciably affect manufacturing operations, and perfect 
heartwood slats can be made as readily as those containing sapwood only. 
Lumber of mixed heartwood and sapwood is generally more difficult 
to season than all sapwood or all heartwood stock, and more care must 
be taken in drying to get acceptable slat material. If heartwood were 
admissible in slats of the most commonly used slat species, lumber 
manufacturers estimate that the supply of stock available for Venetian 
blind use could be increased at least one-third. 

The available supply of Venetian blind lumber could also be increased 
by the use of lightly stained material and stock with sound color defects, 
such as spots and streaks. 


MULTIPLE COATINGS HIDE COLOR VARIATIONS 


Venetian blind manufacturers commonly purchase slats ready for 
finishing. Each plant has its own set-up for applying the finishing 
materials. At some factories, coating of slats is done in such manner 
that, except for natural finishes, the original color of the wood is of 
no importance, since three or more coatings are applied. At plants 
where only two color coats are applied, dark wood may not color prop- 
erly with painting materials currently used. Where such a condition 
exists, it may be necessary to apply additional coats, or use some type 
of coating having greater hiding power. 
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ON CAPITOL HILL-- 


The Legislative Cacophony Goes Round and Round, 
But Nobody Knows What Will Come Out 


[By AMERICAN LUMBERMAN Staff Correspondent] 


WASHINGTON, Nov. 17.—The music starts 
‘round and ’round as the machinery of the 
special session of the Seventy-fifth Congress 
slips into gear. Just where it will come out 
remains in the lap of the gods until they choose 
to reveal the secret to the palpitating public. 
The special session was called by President 
Roosevelt to consider the legislative program 
that did not make the grade at the regular 
session of last January, largely because of the 
injection of the prolonged and bitter fight to 
remodel the Supreme Court, which the Admin- 
istration lost in a big way. 

In the House the President's special message 
was received with bursts of applause here and 
there, while the Senate listened in silence and 
dignity. For the most part the message was 
well received on Capitol Hill. The simon pure 
New Deal members in both Senate and House, 
of course, characterized it as “fine.’”’ More con- 
servative members who seek to weigh things 
objectively were much less exuberant. Critics 
in both major political parties were quite out- 
spoken in opposition to this or that feature. 

On the whole the message may fairly be said 
to be conciliatory toward business and industry. 
The President may have had his fingers crossed 
when he wrote certain portions of it. But the 
critics also had their fingers at right angles 
while it was being read. Certainly the tone 
was very different from many Rooseveltian 
deliverances, and business generally should find 
a very considerable measure of reassurance 
therein. 


Business Will Welcome Co-operation 


For example, most citizens will agree that 
this is a time for close and sincere co-operation 
hetween all segments of the people and Govern- 
ment, and between Government and all the 
people. They may wonder why we have not 
been able to get that kind of co-operation in 
Washington during the past four and a half 
years. However, if it is about to be vouch- 
safed the U.S.A., the wheels will soon begin to 
turn. Most industrialists and business men 
want to co-operate wholeheartedly. They have 
not found it possible to do so with all the rules 
and regulations made by one side. If now we 
are to have an era of genuine co-operation all 
along the line, the present recession should soon 
be reversed. 


Voluntary or Compulsory Crop Control? 


There will of course be many a squabble be- 
fore the President’s program gets through— 
and at best only a part ‘of it can make the grade 
during the six weeks of the special session. 
There are too many clashing interests and 
views. For example, the House committee on 
agriculture and forestry was not ready to re- 


port a new general farm bill when the special 


session opened, although that is the first num- 
ber on the program and the principal excuse 
for calling the session at this time. Why? The 
answer is simply that members of the commit- 
tee are sharply divided, chiefly over voluntary 
as against compulsory control of certain ma- 
jor crops. A majority of the committee had 
agreed on voluntary control of cotton, wheat 
and rice. Many members look askance at the 
suggestion, from down town and from certain 
farm organization leaders, that control of the 
huge corn crop must be compulsory at least 
within the great “commercial” corn-producing 
States. That looks too much like regimentation 





to suit them. The ever-normal granary like- 
wise is by no means in the clear, and for the 
same reason—it smacks too much of compul- 
sion. But all seem agreed that something ad- 
ditional must be done. How best to do it is 
the legislators’ problem. Over in the Senate, 
sentiment seems to tend toward compulsory con- 
trol of cotton, but the Senate committee is not 
nearly as far along as the House body. 

The President in his special message rather 
indicated his hope that the Supreme Court will 
uphold whatever farm measure the Congress 
can agree upon. He is banking on the more re- 
cent decisions upholding the Social Security 
taxes, the Wagner Labor Act and the like. It 
was hard for him to avoid taking a dig at the 
Court. Nevertheless, not a few thoughtful 
members very much doubt that the Court will 
uphold any measure placing any major crop 
under compulsory control. 

As for the wage-and-hour. bill, it likewise is 
still in a fog. The prospect is that the bill as 
reported to the House last session, much 
amended from the Senate version, will go back 
to the House committee on labor for further 
study and remodeling. The President did not 
request legislation fixing specific minimum 
wages and maximum hours, but: indicated the 
problem is so complicated as to require flexible 
treatment, with a gradual approach to those 
objectives. The bill as passed by the Senate 
was more in line with this view than the 
amended House measure. Congresswoman Nor- 
ton (D-NJ), chairman of the House labor com- 
mittee, made it clear on the opening day that 
she thought the bill required further commit- 
tee consideration, and announced a call of the 
committee for today. She also initiated action 
looking to the return of the bill to her commit- 
tee. The House committee on Labor voted unan- 
imously for a motion not to have the wage-and- 
hour bill returned to that committee. Chairman 
Norton is urging all House members to sign a 
petition to discharge the rules committee from 
further consideration of this bill, and break 
the deadlock. This process will delay the meas- 
ure at least until Dec. 13. Even the A. F. of L. 
and the C.I.O. are chary about the bill as it 
now stands, both feeling that it requires a lot 
of this and that before it will be really accept- 
able to labor in general. 


Tackling Obstacles to Building Revival 


Perhaps the lumber industry is most inter- 
ested in the White House announcement, of 
recent vintage, concerning a brand new scheme 
to. stimulate widespread home construction by 
private capital, to give industry and business 
a real pump-priming and take up a sizable 
chunk of the unemployment problem. If a 
practicable program of this sort can be de- 
vised, it will be of the greatest possible help all 
along the line. With men like Gerard Swope, 
president General Electric Co., on a_ special 
committee to study the various phases of the 
problem, the White House scheme carries a 
high degree of confidence along with it. The 
lumber industry should not look for an over- 
night miracle as a result of the launching of 
this latest study of the housing problem. Prac- 
tical realities must be kept clearly in mind. For 
example, organized labor did not respond with 
enthusiasm to the initial suggestion that the 
workers take a cut of, say 20 percent in hourly 
pay rates, in return for assurance of employ- 
ment over a period of 40 weeks a year, and a 
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proposed guaranty that total income would 
equal or exceed earnings under present prac. 
tices at higher hourly rates. Likewise, the 
President indicated his belief that building ma. 
terial prices are too high, also real estate 
charges, mortgage interest rates etc. These 
are all exceedingly practical questions—har( 
knots to untie with satisfaction to all concerned. 
The suggestion that the FHA guarantee mort- 
gages up to 90 percent, against the present 
percent, is another practical matter that will 
bear closest scrutiny. According to some build- 
ers, under present practice the FHA guaranty 
amounts to only about 70 percent, because of 
tight appraisals. Examples are given where a 
retail lumber dealer, for instance, demonstrated 
with facts and figures the actual costs on a 
home, only to have the FHA appraisers knock 
them down to a point where the guaranty did 
not exceed 70 percent. Furthermore, many a 
banker who lost his shirt and his bank because 
of “slow” assets during the banking crisis, 
found himself tied hand and foot with first 
mortgages on good real estate that could not 
be moved—and in most cases the loan was not 
in excess of 60 percent. When such a banker 
is asked to lend up to 80 percent with a Gov- 
ernment guaranty, he is very apt to say it is 
not banking, but most of them have been co- 
operating. 


Business Also Studies Housing Problems 


Incidentally, some folks who are inclined to 
close analysis are wondering why the President 
did not wait until after the national housing 
conference, called some time ago by the Cham- 
ber of Commerce of the United States, had its 
inning, before announcing his new scheme to 
stimulate private building both for home own- 
ers and renters. Some critics profess to see 4 
purpose to blanket the conference of the na 
tional Chamber, which got under way today, 
there being a brief telegraphic report of its 
opening sessions on the next page of AMER 
ICAN LUMBERMAN. However, if we are to sec 
ushered in an era of genuine co-operation, no 
blood will be spilt over this matter. 


Reorganization Plans to Be Closely 
Scrutinized 


While many commentators in the daily press 
indicate that the reorganization bill is the only 
one ready for consideration as the special ses- 
sion gets going, the fact is that even this mat: 
ter is far from ready. True, Senator Byrnes 
(D-SC) did report out a general reorganization 
bill shortly after he took over the chairmat- 
ship of one of the two senatorial committets 
considering this important matter, vacated by 
the death of the late Senator Robinso 
(D-Ark). But it was a rather hastily cot 
structed bill, and the subject of very stroné 
opposition and controversy. The bill may he 
ready in the sense that it is on the Senate cal- 
endar, but neither Senate nor House 1s reat! 
to drive’ it through. Indeed, as is well know! 
the House group opposed any attempt to ¢ 
compass reorganization of the Federal Govert 
ment departments, bureaus, boards, commissi0!* 
and agencies in a single bill, and already has 
taken two bites at the problem by passing '™ 
dividual bills and sending them to the Senatt 
The special committee of the Senate preside? 
over by Senator Byrd (D-Va), which has 
worked with the Brookings Institution, ! 
some very definite ideas diametrically oppo 
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to the Byrnes thesis. So there you are. Some 
sort of reorganization program will get through 
pefore the next regular session adjourns dur- 
ing the summer ef 1938. Nobody now knows 
what it will be, but the wise men say it will 
not cripple certain independent bodies like the 
Interstate Commerce Commission, the Federal 
Trade Commission etc. 


Earnings-Capital Taxes Hurt Little Fellow 


It seems quite apparent that sentiment in 
hoth Senate and House favors modification of 
both the undistributed earnings tax and the 
capital gains and losses tax, and this, too, is 
well designed to reassure business and indus- 
iry. Certainly the punitive features should be 
removed, and these taxes placed upon a purely 
economic basis. If they, or either of them, do 
not then work satisfactorily and bring in rev- 
enues in compensating volume, it would be well 
to drop them overboard and tackle something 
dse. A very definite movement, increasing in 
strength, is behind the sentiment for modifica- 
tion of these taxes, chiefly because they have 
not worked out as planned by the powers that 
pe. Large numbers of small corporations have 
been hurt by them. They have put a crimp in 
many a larger corporation, and smacked pretty 
hard some of the biggest of them. But the 
really distressing burden seems to have fallen 
on the little fellow—just the one the Admin- 
istration was not aiming at. The wealth simply 
can not be spread if there is none to divide. 


"SHORT-HAUL FORESTRY" 
ENCOURAGED 

WasHincton, Nov. 17.—The U. S. Forest 
Service is encouraging farm woodlot owners 
to take adventage of the fact that so much 
lumber now moves on “long-haul” freight 
rates. It sees profit for the farmer: in what it 
calls “short-haul” forestry, since it substantially 
reduces transportation costs. 

“As the centers of active logging have moved 
westward, the freight haul to the average farm 
has increased,” states the Forest Service. “Now 
—with four-fifths of the standing saw timber 
located in the Far West—lumber has become 
almost a luxury on many farms, although it is 
still a necessity. The freight bill for the long 
haul from the West Coast often exceeds the 
price of the price of the lumber at the mill. 
Long-haul costs give an increasing advantage 
to the tarmer who grows timber for near-by 
consumption.” 

At the same time, the Service points out that 
the farmers as a class Own more than one- 
third of the commercially productive forest 
lands of the United States. Total farm lands 
in forest exceed the acreage planted to any one 
crop, and more than 2,500,000 farmers collect 
an annual supplemental income from the sale of 
timber for lumber, fuel and fence posts. Co- 
operative forestry extension work is now con- 
ducted in 1,000 counties, in which assistance 
is offered in meeting problems of forest man- 
agement, planting trees for timber production 
and windbreaks, and advice given in estimating 
and marketing timber and wood products. Aid 
also is offered in protecting forests from fires, 
insects and tree diseases. 


NEW RULES FOR OREGON- 
CALIFORNIA TIMBER 


Wasuincton, D. C., Nov. 16.—The Interior 
Jepartment announces that carefully considered 
plans for placing the administration of approxi- 
mately 2,500,000 acres of timber lands in the 
Oregon-California land grant area upon a 
sound conservation and financial basis will be 
trystallized in rules and regulations to be for- 
mulated at conferences to be held here shortly 
at the call of Secretary Ickes. It is announced 
tat the new regulations will put an end to 
atch-as-catch can methods of timber cutting 
i this area. The law under which this change 
1 being made stipulates, among other things, 
that timber lands and power-site lands valuable 
lor timber shall be “managed for permanent 
lorest production” or on the sustained-yield 
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basis. According to the announcement, the In- 
terior Department initiated the new legislation, 
and has been fighting for it over a period of 
years. It makes no mention of the fact that not 
a few important lumber companies for quite 
some time have been handling their timber on 
the sustained-yield basis. 


GOVERNMENT BUYS $412 THOUSAND 
DOLLARS WORTH OF FOREST 
PRODUCTS 
Wasuincton, D. C., Nov. 15.—In the two 
weeks ended Nov. 11, various Government de- 
partments and agencies entered into contracts 
under the provisions of the Walsh-Healey Act 
for lumber, timber and finished lumber prod- 

ucts of an aggregate value of $411,915.66. 


Two contracts went to the Patrick Lumber 
Co., Portland, Ore., both for pine lumber, $34,- 
625 for the Navy Department and $12,875 for 
the War Department. Other contracts: J. W. 


Wells Lumber Co., Montgomery, Ala., Navy 
Department, white ash, $14,976; Morrill & 
Sturgeon Lumber Co., Portland, Ore. Puget 


Sound Navy Yard, lumber, $11,339; Hammond 
Lumber Co., San Francisco, Navy Department, 
redwood, $10,754.10; Harman & Co., Montgom- 
ery, Ala., Navy Department, lumber, $14,883; 
George McQueston Co., Cambridge, Mass., 
Thomasville, Ga. etc., three contracts for lum- 
ber with the WPA, $58,726.50; Atlantic Creo- 
soting Co., New York, Panama Canal, cross 
and switch ties $53,022.60; J. R. Nieves & Cia, 
Arroyo, P. R., Porto Rican Reconstruction 
Administration, lumber, $15,322.89; supplied 
by R. K. Bodden Lumber Co., Mobile, Ala.; 
San Juan Trading Co., San Juan, P. R., ditto, 
$10,107.93, supplied by Southern Pine Lumber 
Co., Texarkana, Tex.; Garcia Hermanos, S. 
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en C., Bayamon, P. R., ditto, $11,100.80, sup- 
plied by B. K. Bodden Lumber Co., Mobile; 
Sucs. de Esmoris & Co., Mayaguez, P. R., 
ditto, $10,900, supplied by E. D. Flynn Export 
Co., Mobile. Erie Casket Co., Erie, Pa., Vet- 
erans Administration, casket boxes, $41,462.50; 
N. Snellenburg & Co. (Inc.), Philadelphia, Pa., 
District of Columbia Government, furniture, 
$32,268.80, supplied by American Seating Co., 
Grand Rapids, Mich.; Rauchbach-Goldsmith 
Co. (Iinc.), Newark, N. J., Quartermaster Corps, 
War Department, trunk lockers, $21,600; Bel- 
ber Trunk & Bag Co., Woodbury, N. J., ditto, 
$29,075; William Bal Corp., Newark, N. J., 
ditto, $17,695. 


CONSUMER MAGAZINE TO BE ISSUED 
FOR RETAILER USE 


WasuincTton, D. C., Nov. 17.—The new 
magazine “Home,” underwritten by the National 
Lumber Manufacturers’ Association and the 
National Retail Lumber Dealers’ Association, 
marks a new step forward by these organiza- 
tions in the effort to broaden markets for lum- 
ber dealers and bring them into closer contact 
with the consumer. In announcing the appear- 
ance of this new aid to retail lumber dealers, the 
N.L.M.A. states that it “provides an inexpen- 
sive, cost-sharing, through-the-year method of 
general sales contact with the new home and 
home-improvement prospects for the lumber 
merchant.” “Home” will bear the name or the 
names of local dealers who distribute it, so it 
may be said to take the form of the “dealers 
own” advertising. In short it is concentrated 
form of local advertising created as a sort of 
mechanical assistant to lumber merchants in 
contacting the consumer. 


NATIONAL BUSINESS CONFERENCE SEEKS 
WAYS TO STIMULATE BUILDING 


[Special telegrum to AMERICAN LUMBERMAN] 


Wasurncton, D. C., Nov. 17.—The confer- 
ence on local residential construction got away 
to a good start today, with the main auditorium 
of the chamber of commerce of the United 
States well filled with delegates representing 
all groups actively interested in home construc- 
tion. Generous applause greeted the address of 
welcome by John W. O’Leary, chairman of the 
executive committee of the national Chamber, 
and the speakers who followed him. When 
general discussion was invited, the response was 
most encouraging. Many delegates were pre- 
pared to ask questions or to make suggestions. 
All had stories to tell and told them without 
mincing words. 


Costs Are Discussed by Speakers 


High costs were touched upon by some of the 
speakers, but it was quickly apparent that all 
delegates were not prepared to concede that 
building costs are too high under existing con- 
ditions, or that this is the chief reason for the 
lag in home construction. Walter R. McCor- 
nack, of Cleveland, chairman of the housing 
committee of the American Institute of Archi- 
tects, who discussed the effects of obsolete 
municipal codes and other unnecessary restric- 
tions on buildings, among other things indi- 
cated that the architects must look to home 
construction for a living for some time to come, 
but that costs must come down. He advanced 
numerous reasons for high costs. For example, 
he mentioned what he termed the plumbers’ 
code in Cleveland, which, he said, was written 
by the plumbers in such a way as to insure a 
maximum in the way of plumbing installations. 
The number of joints required in a three-story 
house was eighty. It took a long time to get a 
revision through reducing the number to 40. 
He expressed the belief the number of joints 
could be again cut in half and still do the job 
adequately. 


Adding Luxuries to Homes Raises Costs 


A delegate from a southern State demanded 
to know how building material and equipment 
costs can be reduced if we are to have a new 
law proposing minimum wages and maximum 
hours, which naturally would push all costs still 





higher. A New England delegate took up the 
cudgels on costs. His contention was that all 
costs are chiefly labor costs, that other ele- 
ments entering in are minor by comparison. 
Yet he held that labor costs in general are not 
too high. This delegate recalled that a home 
used to be a shelter. Then it became a shelter 
plus comforts. Now it is a shelter plus com- 
forts and plus luxuries, all of which tend to 
push up home costs. 


More Adequate Zoning Desirable 


Harland Bartholomew, of St. Louis, pointed 
out that most residential building in all large 
metropolitan cities is confined to suburban ter- 
ritory. He urged the need for better zoning 
ordinances to better protect residential areas 
and residential investments in cities. He indi- 
cated his belief that the so called “blighted” 
areas, left behind as new building sought the 
outskirts of cities, may offer a large field for 
rehabilitation jobs. He also advocated creating 
“neighborhood areas” to protect both the en- 
vironment and the investment in residential 
sections. 


"Used" Homes Might Fill a Need 


Fred Ludwig, of Reading Pa., well known in 
the lumber industry, told the conference that 
his city of 100,000 had pretty well protected its 
residential areas by maintaining real estate 
values, having brought in an outside expert to 
assist in solving this problem. Following a 
rather careful study, Mr. Ludwig said, he 
doubted that private industry could build new 
homes of sufficient size to care for the need of 
the lower income groups, which usually have 
large families. He rather expects such families 
to look to the rehabilitation of older homes of 
suitable size, just as the poor man buys a used 
car because he can not finance a new one. 

Labor and other racketeers in the building 
industry came in for frank discussion. . All 
delagates obviously came here to find out, if 
possible, just what is wrong in the home build- 
ing field. They seemed to want all possible 
light thrown on every related problem. 

[A full report of the conference will appear 
in the next issue of AMERICAN LUMBERMAN.] 
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Northeast Missourians Told to 
Go After Business at Annual 


Moserty, Mo., Nov. 15.—The need for bet- 
ter homes in America, for lumbermen to get on 
their feet and go after the business instead of 
sitting at their desks waiting for it, and for 
shopping and studying competition, were points 
stressed at the twenty-sixth annual convention 
of the Northeast Missouri Lumbermen’s Asso- 
ciation, held here Nov. 12. 


The meeting this year was termed one of 
the most successful ever held, in that all speak- 
ers were outstanding. Approximately 150 re- 
tail dealers and wholesaler representatives at- 
tended business sessions of the convention, and 
over 300 attended the annual banquet Friday 
night. 


R. L. Russell, manager of the Dascomb-Dan- 
iels Lumber Co. in Moberly, was named presi- 
dent of the association, being advanced from 
the office of vice-president and succeeding E. 
W. Sparks of Paris. 


P. E. Jepson, operating under his own name 
at Macon, was named vice-president; Milton 
J. Glahn of the Robey-Robinson Lumber Co. 
at Palmyra was re-elected secretary and treas- 
urer. Directors are: John Atwell of the North 
Missouri Lumber Co. at Macon; William Par- 
tee of the Long-Bell Lumber Co. at Hannibal; 
and W. H. Henry of the La Crosse Lumber 
Co. at Louisiana. 


“Shop, Look and Live” was the topic of the 
opening convention address, delivered by P. M. 
Mulliken of St. Louis, retail dealers representa- 
tive of the Simmons Hardware Co. “The mer- 
cantile business today is a profession,” the 
speaker asserted, “and to live financially in 
the business you must shop and look. 


“We must shop or study our competition, 
values, price, methods and costs. The public 
today has come to know values. They know 
what to expect for their dollar, are willing 
to pay for what they want, but they won't 
pay for fictitious values. 


Eight-Cylinder Business Today 


automobile first was a two-cylinder 
then a four, a six and now about 
half are eights. Business development has 
followed the same procedure. First we had 
only merchandise and men. Equipment and 
records were added. Arrangement and dis- 
play, and control followed. Now ‘sales plan- 
ning and sales promotion have been added to 
make the eight cylinders. 

“Sales planning and sales promotion are 
the two greatest weapons in the retail lum- 
ber dealer’s hands. You dealers should plan 


“The 
machine, 





WILLIAM PARTEE, 
Hannibal, Mo.; 
Director 


J. A. SCROGGS, 
Kansas City, Mo. 
Discussion Leader 


ahead, then promote your plans to success. 
That is business today.” 

Max Critchfield, representative of the Lum- 
ber Products Better Paint Campaign, Lincoln, 
Neb., followed Mr. Mulliken, with a talk on 
paints, and showed motion pictures and slides 
to clarify his discussion. 

“Even though the lumberman is only sup- 
plying the materials for building a home,” Mr. 
Critchfield said, “if the completed job is un- 
satisfactory because of use of cheap paint or 
material, the lumberman is blamed.” For that 
reason Mr. Critchfield urged lumber dealers to 
bend every effort to sell better quality prod- 
ucts, and carry a job on to completion to make 
sure all materials are of the best. 

A. O. Eberhart, former governor of Minne- 
sota, who now is special administrative assist- 
ant for the Federal Housing Administration, 
was the final afternoon speaker. He gave an 
address on activities of the FHA, and oppor- 
tunities open to lumbermen under it. 


Market for 10,000,000 Houses 


“People often quote the statement ‘Oppor- 
tunity is knocking at your door.’ That isn’t 
true,” said Mr. Eberhart. “Opportunity does 
not Knock at your door. You've got to go 
out and find it. Those homes can’t be built 
if you just sit at your desk. You've got to 
go out and sell them, and there are ten mil- 
lion families they can be sold to. 

“There are 40,000,000 families in America. 
Of those, 30,000,000 are living in homes of 
some kind, half in rented homes and half in 
homes they are trying to own. The other 
10,000,000 want to own homes, and you should 
sell them to them. We can build 1,000 homes 
a day in America in the next ten years if we 
go after the business. 

“The Federal Housing Administration, 
which makes available loans of 80 percent of 
the amount necessary for a home, is gain- 
ing much more favor from bankers of the 
nation now, and should be of much help in 
building more homes in the future.” 


Mr. Eberhart reported activities of the hous- 
ing program to date have been very satisfac- 
tory, and pointed out that of the 250,000 homes 
on which loans have been made so far, it has 
been necessary for the administration to take 
over only thirty-seven. Nineteen of those al- 
ready have been resold, three of those being 
for such a price as to exceed the amount of 
the loan. 

Urging lumbermen to take advantage of the 
opportunities offered them for selling homes 
under the FHA program, Mr. Eberhart said: 
“Let’s not sit at our desks—let’s keep our feet 
on the job and build better, more beautiful and 
attractive homes.” 


Dealers Favor Contracting 


The question of whether or not a retail lum- 
ber firm should do contracting, discussed at a 
forum for retail dealers following the speaking 
program, brought varied opinions. Most deal- 
ers asserted that since they are usually held 
responsible if a completed house is not satis- 
factory, even though they supply only the ma- 
terial, they might as well contract. Most 
agreed, however, that contractors should be a 
part of the plan. 

Other questions discussed included one on 
ethics, in which it was urged lumbermen abide 
by the Golden Rule; necessity for salesman- 
ship in the lumber business, and cash and carry 
yards, which were emphatically attacked. Par- 
ticipating in the discussions as leaders were 
Mr. Partee, Mr. Jepson, Sam Arnold of the 
Arnold Lumber Co. at Kirksville, and Jack 
on of the Riner Lumber Co. of Kansas 

ity. 

The association endorsed a _ proposal of 
Ernest Woods, secretary of the Southwestern 
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P. E. JEPSON, 
Macon, Mo.; 
Vice President 


MILTON J. GLAHN, 
Palmyra, Mo.; 
Secretary-treasurer 


Lumbermen’s Association, that a second field 
man be added by his organization. 


Lloyd W. King, State superintendent of 
schools in Missouri, was the banquet speaker, 
giving an address on “Two by Fours.” 


Explaining he meant the subject to apply 
to individuals we meet in every day life, Mr. 
King stressed the need for development of bet- 
ter homes, so that “Two by Fours” who meet 
the issues squarely, and are not satisfied with 
substitutes can be developed. He, also, urged 
lumbermen to understand education and _ its 
ideals, asserting that “Whether or not our 
Government continues will depend upon edu- 
cation.” 


Lumbermen were welcomed to the convention 
and banquet in an address by Mayor T. J. 
Tydings of Moberly. Lawrence Jones, secre- 
tary of the Kirksville, Mo., Chamber of Com- 
merce, presided at the banquet. 

Mrs. R. A. Dempsey of Kansas City and Mr. 
Woods extended an invitation to Northeast 
Missourians to the Golden Anniversary conven- 
tion of the Southwestern Lumbermen’s Asso- 
ciation in Kansas City Jan. 26-28. 

Moberly has been the meeting place of the 
association for the past several years. Kirks- 
ville this year made a strong bid for next 
year’s session, with the invitation extended by 
Mr. Jones. The meeting place will not be se- 
lected until later, however, when it will be des- 
ignated by officers of the association. 





Northwest Missouri Annual Draws 
Big Attendance 


St. Josepu, Mo., Nov. 15.—The annual fall 
convention of the Northwest Missouri Lum- 
bermen’s Association, held at the Hotel Robi- 
doux here: recently, drew the largest attendance 
in years. More than 260 dealers and salesmen 
and their wives were registered. 

John Knox, of Maryville, president, called 
the business session to order. The first speaker 
was Harry Gorman, Wood Conversion Co. en- 
gineer, who discussed “Insulation—How Much, 
What Kind and Why.” Mr. Gorman cited 
figures and facts on air conditioning. 

The highlight of the day’s speaking program 
was a talk by F. T. “Tip” Brown, district sales 
manager of the Lehigh Portland Cement Co. 
of Kansas City, who said that more effort 
should be applied in modernizing business 
structures. 

Max Critchfield, of the Lumber Products- 
Better Paint Campaign, said that since lumber 
dealers’ largest margin of profit is from the 
sale of lumber, it is to his interest to encourage 
the use of better quality paint. 

E. E. Woods, secretary Southwestern Lum- 
bermen’s Association, gave a brief talk on 4 
survey of operating costs of dealers. 
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Shingle Quota Restrictions 
Will Be Enforced 


SEATTLE, WaAsH., Nov. 13.—Quota restric- 
tions on the importation of red cedar shingles 
will be enforced, according to the Bureau of 
Customs report reaching Sen. Lewis B. Schwel- 
jenbach’s local office, Nov. 3. The U. S. Red 
Cedar Shingle Industry (Inc.) _ reports 
numerous requests for special consideration 
have been made of government officials by 
Canadian shingle manufacturers whose prod- 
ucts have been detained at the border since the 
quota was reached. 


“These requests are uniformly _ being 
rejected,” said Charles McGrath, secretary- 
manager. He claimed that the Canadians did 


not regulate their exports under the quota, and 
exhausted their six months’ quota in four 
months. Mr. McGrath said that the dumping 
of 62 percent of their quota into this country 
in two months, dropped prices over 10 percent, 
causing half of the U. S. mills to close in Octo- 
ber which is normally the industry’s busy 
period. 

G. S. Raphael, secretary-manager of the Con- 
solidated Red Cedar Shingle Association which 
represents 75 percent of the British Columbia 
industry, denied the charges, and said that any 
shipments over the quota were due to a lack 
of official figures from the United States. 





Jersey Industrialists Expect 
Years of Good Business 


TRENTON, N. J., Nov. 15.—Industrial build- 
ing in New Jersey this year will “surpass all 
records since 1930,” according to announcement 
by State Labor Commissioner John J. Toohey, 
Jr. It was reported that during the first 10 
months of this year, 377 plans for new indus- 
trial buildings or additions and alterations cost- 
ing $9,617,500 were issued; this figure com- 
pares with $6,791,441 last year. “It is note- 
worthy,” he said, “that during 1937 industrial- 
ists in New Jersey have done their full share 
or more to maintain employment and business 
prosperity. The record of industrial construc- 
tion in New Jersey this year is concrete proof 
that the factory owners in this State look 
forward to good business years ahead.” 





Employees Reject CIO Again 


LaureEL, Miss., Nov. 15.—Employees of the 
Masonite Corp. here snubbed for the second 
time a CIO affiliate, when they voted 769 to 194 
in favor of a union of Masonite employees as 
their collective bargaining agency. The CIO 
had appealed a previous election to the Na- 
tional Labor Relations Board. 





Drivers, Yardmen Get Raise 


StoucHton, Whs., Nov. 15.—A _week-old 
strike of drivers and helpers at the Stoughton 
Lumber & Fuel Co.; A. FE. Skinner & Son, 
and at the Brittingham & Hixcn Co.; here and 
at the McFarland yard for 60 cents an hour 
wage was ended Nov. 9. Drivers and regular 
yardmen will receive 52 cents an hour. Extra 
help is to get 47 cents an hour. Both regular 
and extra labor are to receive 75 cents an 
lour overtime, while for Sunday and holiday 
work the rate is $1 an hour. An open shop 
agreement was stipulated, but the union was 
granted sole bargaining and seniority rights. 


Chattanooga Lumber Mills Run 
Despite AFL Strike 


Cuatranooca, TENN., Nov. 15.—A strike re- 
sulting from labor trouble in five local lumber 
companies was called this morning by the local 
of the Brotherhood of Carpenters and Joiners, 
an AFL affiliate. The action was an attack on 
the League of Democratic Unions, an independ- 
tnt labor organization formed here early this 
year, whose membership maintained operation 
of the mills today despite the strike. 
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Announcement of 


THE GREEN LUMBER COMPANY 
LAUREL, MISSISSIPPI 


The Lumber Manufacturing Division of Eastman, Gardiner 
& Company has been purchased by the Green Lumber Com- 
pany, and henceforth will be conducted by that company. 


Eastman, Gardiner & Company wish to take this occasion 
to express their appreciation for the business entrusted to 
them in the past, and to bespeak for the Green Lumber 
Company a continuation of the relationship which has here- 
tofore existed. 


The domicile of the Green Lumber Company is Laurel, 
Mississippi, and the officials are as follows: 


CHARLES GREEN, President P. A. ROGERS, Vice Pres. & Gen. Mgr. 
P. S. GARDINER, Vice Pres. C. D. GIBBES, Secy.-Treas. 
D. W. WINN, General Sales Manager 


LAUREL, MISSISSIPPI 
October 9, 1937 








Yow covers “Monzingo” Lumber 


The Arkansas Lumber Co. is exclusive sales agent 
for the Monzingo Ames Mill. ‘“‘Monzinge’’ Lumber 
is famous for super-quality. The line includes 
Steam Kiln-dried Finish, Flooring, Siding, No. 2 
Common (1”, 6”, 8”), No. 1 & No. 2 Dimension— 











air-dried, Lignasan-treated, eased edges. Our Spe- 
cialties: Arkansas Short Leaf Products, expertly 
manufactured. 







Company 
Camden, Ark. 
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ALABAMA RIVER 


LUMBER COMPANY, 
Montgomery, Ala. 


COOSA RIVER 


LUMBER CORP. 
Wetumpka, Ala. 











repeat orders for kiln dried or air dried Dowicide-treated 
Long Leaf and Short Leaf. 

Dipped, Eased Edge Dimension, No. 1 and No. 2 Common, 
Flooring, Ceiling, Siding, Finish, Boards, Railroad and Car 
Material—mixed or straight cars. 
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Members, Southern Pine Ass‘n. Address all Correspondence to Montgomery, Ala. 























MANUFACTURERS OF 


LONG LEAF and SHORT LEAF YELLOW PINE 
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What the Associations Are 
Planning and Doing 


Meetings to Be Held 


Southern Cypress Manufacturers’ 


Dec. 1 L 
tion, Hotel Maytlower, Jacksonville, Fla. 
annual. 


Associa- 
Semi- 


Dec. 4—Massachusetts Retail Lumber Dealers’ As- 
sociation, Hotel Statler, Boston. Annual. 

Dec. 8—Northwestern Hardwood Lumbermen’'s 
Association, Minneapolis, Minn. Annual. 


Dec. 8-10—Western Forestry & Conservation Asso- 
ciation, Portland, Ore. Forest Policy Confer- 
ence of private and official Pacific Coast agen- 
cies, and annual meeting of association. 


Jan. 5-7—Carolina Retail Lumber & Building Sup- 
ply Dealers’ Association, Jefferson Hotel, Co- 
lumbia, 8S. C. Annual. 

Jan. 11-13—Indiana Lumber & Builders’ Supply As- 
sociation, Claypool Hotel, Indianapolis, Ind. 
Annual. 

Jan. 12—New England Wholesale Lumbermen’s As- 
sociation, University Club, Boston. Annual. 


Jan. 19-21—Middle Atlantic Lumbermen’s Asso- 
ciation, Bellevue-Stratford Hotel, Philadelphia, 
Pa. Annual. 

Jan, _18-20—American Wood-Preservers’ Associa- 
tion, Congress Hotel, Chicago. Annual. 

Jan, 18-20—Northwestern Lumbermen’s Association, 
Minneapolis Municipal Auditorium, Minne- 
apolis, Minn. Annual. 


Jan. 24-26—-Mountain States Lumber Dealers’ Asso- 
ciation, Shirley-Savoy Hotel, Denver, Colo. 
- Annual. 

Jan, 25-27—Northeastern Retail Lumbermen’s As- 
sociation, Hotel Pennsylvania, New York. An- 
nual. 

Jan. 26-28—Southwestern Lumbermen’s Association, 
Auditorium, Kansas City, Mo. Fiftieth annual. 


Jan. 31-Feb. 1—West Virginia Lumber & Building 


Supply Dealers’ Association, Huntington, W. 
Va. Annual. 

Feb. 2-3—Michigan Association of the Traveling 
Lumber & Sash & Door Salesmen, Statler 
Hotel, Detroit. Annual. 


Feb. 2-4—Michigan Retail Lumber Dealers Asso- 
ciation, Hotel Statler, Detroit. Annual. 

Feb. 2-4—Iowa Association of Lumber & Building 
Material Dealers, Des Moines Coliseum, Des 
Moines, Iowa. Annual. 

Feb. 2-4—Lumber Dealers’ Association of Western 
Pennsylvania, Fort Pitt Hotel, Pittsburgh, Pa. 
Annual. 

Feb. 9-11—Ohio Association of Retail Lumber Deal- 
ers, Deshler-Wallick Hotel, Columbus, Ohio. 
Annual, 

Feb. 12—Tennessee Lumber, Millwork & Supply 


Dealers’ Association, Nashville, Tenn. Annual, 


Feb. 15-17—Wisconsin Retail 


15. j Lumbermen’s Asso- 
ciation, Milwaukee. 


Annual, 
Feb. 16-17—-Western Retail Lumber Dealers’ As- 
sociation, Spokane, Wash. Annual. 


Feb. 24-25—Virginia Building Material Association, 
John Marshall Hotel, Richmond, Va. Annual. 





Forestry Conference Program 
Announced 


_ SEATTLE, WASH., Nov. 13.—The forthcoming 
Forest Policy Conference to be held in Port- 
land, Ore., Dec. 8-10, bids fair to be one of the 
most interesting, informative and resultful of 
the many conferences of this nature held in the 
Pacific Northwest, judging by the programs 
which are now being sent out. This annual 
conference is held under the auspices of the 
Western Forestry & Conservation Association, 
and brings together the private lumber and for- 
est organizations of the Northwest and the 
State, Federal and British Columbia depart- 
ments for the discussion of the many problems 
of forest perpetuation, protection and harvest- 
ing. President George F. Jewett, of the West- 
ern Forestry & Conservation Association will 
preside, and some of the most noted foresters 
of the country will participate, including J. B. 
Woods, forester of the National Lumber Manu- 
facturers’ Association; W. G. Tilton, forester 
of the West Coast Lumbermen’s Association; 
C. S. Martin, Western Pine Association; 
Emanuel Fritz, California Redwood Associa- 
tion and University of California; E. W. Tin- 
ker, of the U. S. Forest Service and many 
others. Plenty of time is allowed for adequate 


discussion of the subjects to be presented by 
these speakers. On the second day there will 
be a conference on fire prevention and insect 
and disease control, among the speakers being 
Lee Muck, director of forestry for the Indian 
Bureau; L. A. Strong, chief of the Bureau of 
Entomology and Plant Quarantine, and J. D. 
Coffman, forester of the National Park Service. 
The afternoon session will be devoted to dis- 
cussion of the work done by the several States 
and British Columbia. Friday, Dec. 10, will be 
devoted to round table discussions of fire pro- 
tection detail. 


Los Angeles Organization Host 
at Anniversary Nov. 30 


Los ANGELES, CaALir., Nov. 13.—The Board 
of Trustees of the Lumber & Allied Products 
Institute, Los Angeles, has announced a party 
at the Elks’ Club on the evening of Nov. 30. 
A dinner followed by entertainment will fill 
the program, with no talks allowed! All retail 
dealers in this area are invited. 

The event celebrates the tenth anniversary 
of the organization of the body. Eight men 
met Nov. 29, 1927, to organize a permanent 
retail lumber association. During the inter- 
vening years, the institute has had its ups and 
downs like every group, but has made definite 
progress. For this reason it is felt that an 
“anniversary party” is in order. 


Eastern Ontario Elects Officers 


Toronto, Ont., Nov. 16.—The Eastern On- 
tario Retail Lumber Dealers’ Association held 
its annual meeting at Ottawa, in the Chateau 
Laurier, on Nov. 4. The election of officers and 
directors resulted as follows: President, C. J. 
Mahoney, Ottawa; vice-president, E. Keith 
Davidson, Ottawa; secretary-treasurer, P. T. 
Davis, Ottawa; directors, W. D. Carkner, Ken- 
more; H. W. A. Beatty, Pembroke; W. D. 
Thom, Smiths Falls; W. R. Allan, Kingston; 
Allan Grimes, Ottawa. C. C. Lawson, Hamil- 
ton, president of the Ontario Retail Lumber 
Dealers Association, addressed the dealers. 
Wallace Carkner, Kenmore, president of the 
association, occupied the chair, with P. T. 
Davis, Ottawa, as secretary. 

The meeting heard a report by the secretary- 
manager of the O.R.L.D.A., upon the success- 
ful outcome of its efforts to prevent the retail 
lumber and planing mill business from being 
included under the minimum wage and stand- 
ard week schedule for the interior fixture in- 
dustry; and expressed thanks to those who had 
co-operated in obtaining the desired result. 

A discussion of the cost of truck deliveries 
produced general agreement that the cost was 
in the neighborhood of 10 cents a mile for the 
total distance travelled, going and returning. 
The meeting decided to renew its protest to 
the commissioner of excise against the exemp- 
tion of small sawmills from the collection of 
sales tax upon their products when sold. 

At luncheon, a number of Ottawa wholesal- 
ers were present and an excellent address was 
delivered by Rev. Col. C. J. Hepburn, rector 
of All Saints Anglican Church, Ottawa. 


Lake Ontario-Trent Valley Branch Meets 


Toronto, Ont., Nov. 16—The Lake On- 
tario & Trent Valley Branch of the Ontario 
Retail Lumber Dealers’ Association held one 
of its monthly meetings in the British Hotel, 
Cobourg, Ont., on Nov. 3. F. E. Houston, 
Belleville, presided with R. F. McInnes, Tren- 
ton, as secretary. A feature of the meeting was 
the attendance also of C. C. Lawson, Hamilton, 
president of the Ontario Retail Lumber Deal- 
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ers’ Association. H. Boultbee, secretary-mana- 
ger of the O.R.L.D.A., reported on its success- 
ful efforts to prevent retail lumber yards and 
plauing mills from being included under the 
minimum wage and standard week schedule for 
the interior fixture industry in Ontario, 





Dates Are Named for Annual Con- 
vention of Ohio Dealers 


XENIA, Oun10, Nov. 15.—The annual conven- 
tion of the Ohio Association of Retail Lumber 
Dealers will be held in the Deshler-Wallick Ho- 
tel, Columbus, Ohio, on Feb. 9, 10 and 11, ac- 
cording to statement of Secretary Findley M. 
Torrence. 





Northwestern Hardwood Dates 
Annual 


MINNEAPOLIS, Minn., Nov. 15.—The forty- 
ninth annual meeting of the Northwestern 
Hardwood Lumbermen’s Association will be 
held here during the afternoon and evening 
of Wednesday, Dec. 8. A business session in 
the afternoon will be followed by a dinner and 
entertainment features. C. C. Campbell, chair- 
man, L. S. Tuttle and F. H. Peschau constitute 
the committee on arrangements. 

—_—_—_—_———ooOC_ 


Wood-Preservers Will Hold Annual 
Meeting Week Earlier Than Usual 


WasuincTon, D. C., Nov. 15.—Notice is 
given by Horace L. Dawson, secretary-treasurer 
of the American Wood-Preservers’ Association, 
1427 Eye Street, N. W., this city, that the an- 
nual meeting of the association will be held in 
the Congress Hotel, Chicago, Jan. 18-20. Those 
interested will note that the time of the coming 
meeting is a week earlier than customary date 
for the event. 


Washington-Baltimore Club to Elect 


BALTiImMorE, Mp., Nov. 15.—The Baltimore 
& Washington Lumber Sales Club, at its 
monthly meeting in the Southern Hotel here 
last Tuesday, devoted itself mainly to an ex- 
change of social amenities and the enjoyment 
of an excellent dinner. The next session, on 
the first Monday evening in December, will 
probably take place in Washington, when off- 
cers will be chosen and other important busi- 
ness disposed of. There was a good attendance. 








Veneer Logs for Germany 


Jasper, Inp., Nov. 15.—The Brosmer and 
Seng Lumber Co., of this city, has just filled an 
order of three carloads of white oak veneer logs 
for shipment to Germany, for use on air liner 
interiors. Some of them contained as much as 
1,000 board feet. 





Will Oppose Rate Increase 
Before the I. C. C. 


New Orteans, La., Nov. 12.—Opposition to 
“any increase in freight rates’ on lumber, be- 
cause of resultant retarding effect on the 193* 
program for low-cost housing promotion, was 
voted by directors of the National. Lumber 
Manufacturers’ Association at the close of their 
annual meeting here this afternoon. Executives 
were instructed to represent the industry 1 
the Interstate Commerce Commission hearing 
which starts on Nov. 29. ' 

Affiliated regional associations, under instruc: 
tions given by the directors, will be informed 
immediately of the stand taken with a reques 
that those not concurring make their views 
known promptly so that proper exceptions may 
be noted in the appearance. 

Before adjournment it was agreed that re 
gional representatives uniting in the rail in- 
crease issue will meet in Washington 0 


November 27 except a small steering committee 
$ 9 
whose members will meet on November 23. 
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Rate Increase Opposed 
by Southern Hardwood 


MempuHis, TENN., Nov. 17.—The Southern 
Hardwood Traffic Association will go to the 
Interstate Commerce Commission on Nov. 29 in 
its fight against the railroads’ petition for a 
general increase of 15 percent in freight rates 
on hardwoods and hardwood products, it was 
decided yesterday at a special meeting of the 
association. Thirty-five local shippers and other 
operators from southern and _ southwestern 
States attended the meeting, which was held 
in the association’s offices. Kerry L. Emmons, 
president, and president of the Mississippi, Val- 
ley Hardwood Co., presided. “An association 
committee will go to Washington to oppose 
vigorously the proposed increase,” said Mr. 
Emmons. This committee will probably include 
Mr. Emmons, J. Norman, of Louisville, 
counsel for the association; E. A. Powell, of 
the Southwestern Cooperage Co., Memphis, and 
Cecil A. New, secretary-manager of the associa- 
tion. Action of the association conforms to that 
taken by the National Lumber Manufacturers 
and other groups at New Orleans several 
days ago. 

Describing yesterday’s discussions which led 
to the association’s decision, Mr. Emmons said: 


The railroads assert that the general level 
of freight rates has declined ten percent since 
the low point of the depression. This is not 
true of hardwood lumber, because hardwood 
lumber rates have remained practically un- 
changed. If the rates on hardwoods are in- 
creased as proposed by the carriers, they will 
be the highest rates the industry has ever 
had to pay, higher even than the peak basis 
that took effect in 1920, and much higher 
than the 1929 level. With hardwood prices 
continuing to drop steadily, it is felt that 


the hardwood industry will be unable to 
absorb the proposed increases in freight rates, 
and will be unable to pass the proposed in- 
creases along to consumers. It is believed 
that the proposed increases would localize 
the movement of hardwoods, divert business, 
built up for lumber, to substitutes that will 
pay the railroads even less revenue, and 
divert rail movements to substitute forms of 
transportation to such an extent as to creaté 
the likelihood that within a short time the 
increased freight rates will not produce in- 
creased revenue. 

View of lumbermen meeting here yesterday 
and at New Orleans a few days ago is that 
the increase in rates, if permitted, will seri- 
ously affect the President’s housing program. 

The proposed 15 percent increase, with a 
maximum of 6 cents per 100 pounds, will 
mean that our members will have to pay 
practically the full 15 percent advance, while 
shippers from the Pacific coast will have to 
pay only 8 percent. In addition, our lumber 
will carry the full 15 percent advance on 
rates to the North and East, which the rail- 
roads have promised to reduce—and which 
reductions have not yet been made—while 
the West Coast lumber will carry only a 7% 
percent increase on the already reduced rates 
from that territory. Furthermore, the rail- 
roads’ proposal means that short-haul pro- 
duction will have to pay much less advance in 
cents per 100 pounds, and long-haul produc- 
tion from the Pacific Coast will pay much 
less percentage vance than the bulk of pro- 
duction of our members will be required to 
pay. 

Mr. New announced that the Commission had 
just suspended the new tariffs, published under 
I & S Docket 4432, on lumber and lumber arti- 
cles between points in the South. The new 
schedule was to have been effective on Nov. 17. 


Roofer Men Discuss Outlook 


CocumBus, Ga., Nov. 15.—Discussions of 
contemplated wages and hours legislation ex- 
pected to be before Congress at its approaching 
session, and conditions probably responsible for 
dullness in the building trades of the country 
and the lumber market, featured a regular meet- 
ing of the Roofer Manufacturers’ Association 
held at the Ralston hotel, here, on Nov. 9. 


The session, which was well attended, was 
presided over by J. Hallman Bell, of Richland, 
a director and former president, while T. M. 
Teal, of Columbus, acted as secretary in the 
absence of both the president and the regular 
secretary. Allen W. Daughtry, president of 
the association and a member of the Georgia 
legislature, is at a hospital in Greenville, S. C., 
while Secretary W. R. Melton, who went to 
Europe on the American Legion pilgrimage in 
October, has not yet returned. 


Discussions of the proposed wages and hours 
legislation followed a report made by F. J. 
Dudley, of Columbus, chairman of a committee 
of the association named some few months 
ag0 to oppose the Black-Connery bill on the 
grounds of its discrimination against the South. 


Belief was expressed by members that some 
form of bill intended to regulate wages and 
hours will be before the approaching session 
of Congress, but the general hope expressed 
was that if any is passed it will be a modifica- 
tion, as compared with the Black-Connery bill 
that failed of action at the last Congress. 
Frank J. Mills, of Acworth, Ga., a former 
President of the association, discussed the sub- 
stitute bill of Congressman Berry, of Tennes- 
see, which he characterized as the fairest he 
a seen on the subject. It places a minimum 
of 20 to 25 cents on labor wages, fixes a 


40-hour week, and would be operated without 
a board in Washington. 

Mr. Bell took the position that both lumber 
and labor are too cheap, and expressed the 
opinion that the main responsibility for dullness 
in the lumber market at the present time is 
lack of building and the fact that the West 
Coast trade is encroaching on the market of 
this section, due to the fact that the West 
Coast’s export business has been greatly cur- 
tailed. 

Hugh Thurston, of Thomaston, Ga.; Leon 
Clancey, of Albany, and G. W. King, of Cuth- 
bert, expressed the opinion that a modified 
wages and hours bill would not be so bad, 
if it is rigidly enforced, but doubt was ex- 
pressed by them, and by Mr. Bell and J. W. 
Reynolds, of Albany, that this would be possible 
as to all mills. High taxation, with prospects 
of still higher, especially in Georgia, also 
entered into the discussions. Belief was ex- 
pressed by the speakers that should a minimum 
wage of 25 cents an hour be set for common 
labor at mills it would be necessary to increase 
the price of lumber $2 to $3 per thousand feet. 
H. Dixon Smith, of Columbus, who formerly 
made known that he would not oppose a modi- 
fied wages and hour bill, declined to enter 
into the discussions at the session. 

During the brief executive session that fol- 
lowed the open session that was attended by 
Thomas H. Griffin and other wholesalers and 
mill supply and railroad men, two new members 
were voted into the association. They are: 
Chamber County (Ala.) Lumber Co., of West 
Point, Ga., W. Lee Robinson president; and 
Tyson & Davis, of Camilla, T. G. Tyson presi- 
dent. 

The next meeting was scheduled to be held 
here on Tuesday, Dec. 14. 
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To Supply Panelling 


MiLtwavukEE, Wis., Nov. 15.—A contract to 
furnish cabinet woodwork for the general court- 
house, borough of Queens, Jamaica, L. I., has 
been received by the Gillen Woodwork Corp., 
according to George E. Gillan, president. The 
contract calls for panelling in forty-one rooms 
and spaces, including several of the courtrooms, 
as well as all woodwork. Woods to be used 
are American black walnut; quartered Appa- 
lachian white oak; American black cherry in 
natural finish and some birch. All have been 
selected for grain and figure. 





Lumber-Producing Farmers Sign 


St. Pau, Minn., Nov. 16.—Striking lum- 
ber workers and timber-producing farmers of 
the Cloquet-Carlton area in a conference here 
with Gov. Benson yesterday came to an agree- 
ment that will permit the farmers to market 
products. The settlement, Gov. Benson said, 
contained two points: That small independent 
farmer operators will not be molested in mar- 
keting, and that larger, independent farmer- 
operators may operate after signing union con- 
tracts. Elaborating on the contract signing, the 
governor said this amounted to a formality on 
the part of the farmers, “who are all paying 
more than the union scale of wages now.” 
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Washington State Reports Big 
Progress in Forestry 


SEATTLE, WaAsH., Nov. 13.—The sixteenth 
annual meeting of the Washington State For- 
estry Conference was held in the auditorium 
of the Seattle Chamber of Commerce here yes- 
terday. Each year interest has increased in 
the work of this Conference, and its influence 
in shaping policies and legislation regarding 
forestry matters in the State is being felt more 
and more. More than 250 members were in 
attendance, including State legislators, officers 
of the United States Forest Service, the State 
Forestry Department, private timber owners 
and others. Presiding at the session was Hugo 
Winkenwerder, dean of the College of For- 
estry, University of Washington. C. S. Cowan, 
chief fire warden Washington Forest Fire 
Association, Seattle, is secretary-treasurer. 


Program Covers Wide Range of Interest 


Some of the subjects on the program included 
the cultivation of cascara bark and destructive 
practices in gathering cascara bark; (2) Slash 
disposal and the protection of sources of seed 
supply, by W. H. Price, forester, Weyerhaeuser 
Timber Co., Tacoma, Wash. (3) the State 
forests of the future, by T. S. Goodyear, State 
forester of Washington, (4) the Government 
reorganization plan, by Col. W. B. Greeley, 
manager West Coast Lumbermen’s Association, 
Seattle, (5) report of forest practice committee 
in the pine region by C. S. Martin, forest 
engineer of the Western Pine Association, (6) 
report of forest practice committee in the 
Douglas fir region, by J. B. Woods, West Coast 
Lumbermen’s Association, (7) the timber tax 
program, by T. S. Hedges, State tax commis- 
sioner, (8) the placing of graduate and under- 


graduate forest school students in private in- 
dustry, by J. Kenneth Pearce, University of 
Washington. 

During the noon recess the Seattle Chamber 
of Commerce gave a luncheon, and there State 
Forester Goodyear addressed Seattle business 
men on forests of the State. Mr. Goodyear 
convinced his hearers that intelligent taxation 
methods would perpetuate the industry. 


Resolutions of the Conference 


Resolutions adopted urged study of forest 
taxation, expressed regret at the needless tying 
up of Olympic Peninsula timber; opposed 
transfer of the Forest Service and removal of 
certain positions in it from civil service; asked 
appropriation of additional funds under the 
Clarke-McNary Act, suggested Federal and 
State legislation to permit formation of suit- 
able sustained-yield units; commended the 
efforts of private timberland owners, State for- 
estry department and Federal experiment sta- 
tions; commended also efforts to organize 
minor forestry enterprises; urged establishment 
of a forest products laboratory at the Univer- 
sity of Washington; expressed appreciation for 
the leadership of Dean Winkenwerder, and 
finally asked that development of trained, tech- 
nicians be encouraged by employment of forest 
school under-graduates and graduates. 

Reports and discussions throughout the meet- 
ing made it evident that during the sixteen 
years since the Conference was started, great 
progress has been made in forestry matters 
throughout the State. The lumber operators 
of both the Douglas fir and Ponderosa pine 
regions were highly complimented by President 
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Winkenwerder for the excellent way in which 
they have improved their forestry practices 
Early efforts at fire fighting and protection 
were usually confined largely to the standing 
timber, but today the cut-over lands are just 
as diligently protected. Many revolutionary 
changes in methods of logging in the West 
Coast territory, with a considerable trend 
toward selective logging, have brought about 
changes in conservation work and fire protec- 
tion. 

All of the trustees of the Conference were 
re-elected on motion by E. T. Clark, of the 
Sauk River Timber Co., Everett, Wash., chair- 
man of the nominating committee. The board 
of trustees was increased by the addition of 
the following new members: Ross Tiffany, 
executive officer Washington State Planning 
Council, Olympia; Lincoln Steffins, head of the 
forestry department at Washington State Col- 
lege, Pullman; Warren Tilton, forest engineer 
West Coast Lumbermen’s Association; Mr, 
Patrick, Indian Service; Ed Wert, Long Lake 
Lumber Co., Spokane; E. R. Edgerton, Timber 
Products Bureau, Chamber of Commerce, Spo- 
kane. 


Build Hot-Plate Plant for 
Ponderosa Plywood 


KLAMATH FALts, Ore., Nov. 13.—Western 
Pines Plywood is the name of a new corpora- 
tion which is building a plant here for the 
manufacture of Ponderosa pine plywood. The 
hot-plate method will be used exclusively. The 
factory and steam plant should be completed 
about Jan. 1. Installation of the machinery 
will follow, and it is planned to have the plant 
in production by early spring. The product 
will be distributed in the export as well as the 
domestic market. Western Pines Plywood 
products will be sold under the trademark 
“Kalpine.” The officers of the corporation are: 
H. J. Nunneley, president; J. L. McCarthy, 
vice president; Frederick M. DeNeffe, Sr., 
secretary, and F. V. Russell, treasurer. 
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Lumber Market Conditions and 
Prospects Surveyed 


WasuIncTON, D. C., Nov. 15.—In its re- 
port to the Timber Conservation Board, cov- 
ering business in the third quarter and estimate 
of market prospects for the fourth, the Lumber 
Survey Committee emphasizes that further in- 
creases in mill stocks should not anticipate but 
follow revival in demand; warns of the pos- 
sible combined effect of the momentum of cur- 
rent production schedules, large mill stocks, 
lower files of unfilled orders, and lower ex- 
pected demand; and urges the industry to make 
efforts to increase domestic demand, pointing to 
opportunities for small residential building and 
extensions of heavy industrial uses that should 
be taken advantage of vigorously; and it in- 
sists on the necessity for export trade openings 
as vital to American forest industries. 

National consumption in the first half of 
1937 was 12.9 billion feet, a gain of about 
15 percent over the similar period of 1936; 
put third quarter consumption was only 6.2 
billion feet, so that the year’s total is ex- 
pected to be about 24.2 billion feet, or about 
5 percent larger than the 1936. Production 
in 1937, handicapped early in the year by 
strikes and unfavorable weather, and in re- 
cent months by curtailment to meet lessened 


demand, will probably exceed that of 1936 
by less than 10 percent. Shipments until re- 
cently were comparatively heavy, on the 


backlog of orders accumulated during the 
West Coast maritime strike of last winter, 
this mitigating partly the decline in demand 
during the third quarter. Stocks Oct. 1 were 
8.4 billion feet, compared with 7.9 billion feet 
Jan. 1, showing a gain of 6 percent; they 
were 5.4 percent above those of a year ago, 
and 10 percent heavier than on July 1, 1937. 
Stocks now at the mills are in better balance 
than earlier in the year, and have been no 
heavier during the last year than demand 
would warrant. As volume of lumber move- 
ment advances, it is noted, more of the addi- 
tional consumption is not shown in current 
consumption, but is in transit or in stocks 
of retailers and consumers. In the third 
quarter, production was 16 percent heavier, 
and new business 10 percent less, than the 
average of the first and second quarters; 
shipments were about the same as in the 
first quarter and 13 percent below those of 
the second quarter. Prices in many species 
now barely cover costs, which have been in- 
creasing; the September price index of the 
Bureau of Labor Statistics stood at 99 (based 
on 1926 as 100) or 4 points below the year’s 
high of 103 for April and May. It is pointed 
out, however, that the broad downward ten- 
dency appears to have been arrested. Ad- 
justment between production and current de- 
mand, says the Committee, is advisable for 
both lumber and plywood industries. 


1938 Building Expected to Exceed 1937 


Construction valuation during the first nine 
months of 1937 was 2,308 million dollars, or 
13 percent above 1936 total in 37 eastern 
States; and it is estimated that total con- 
Struction valuation for the year will be 9 
percent above 1936. Privately-financed con- 
Struction in 1937 averaged 60-63 percent, 
compared with about 50 percent in 1936, so 
that the decline in private construction is 
not so marked as the total would indicate. 
Residential permits in 1,500 cities in the first 
nine months of 1937, according to the Bureau 
of Labor Statistics, were 13.6 percent above 
those of a similar period of 1936, those for 
hew residential construction gaining 12.3 
percent over 1936. On the basis of contracts 
awarded in 87 eastern States, as reported by 
F. W. Dodge, residential floor space in the 
third quarter of 1937 was 14 percent below 
that of the corresponding quarter of 1936, 
and 26 percent below that of the second 
quarter of 1937. While residential space for 
the first six months of 1987 was 42.5 per- 
cent above 1936, the total for the first nine 
months was only 19 percent above 1936. It 
'S probable that the 1937 residential total will 
€ 10 percent above the 1936 in floor space; 
17 percent above in valuation. October, 1937, 
volume will probably be 4 percent below Sep- 
tember, and about 25 percent below October 
of 1936, It is estimated that 1938 number of 





residential units will be 12 percent above the 
1937, on the basis of no gain in private and a 
loss of 10 percent in public construction. 
Retail materials distributors are reported 
to be buying from hand to mouth, and it is 
not expected that there will be any marked 
increase in their purchasing during the re- 
mainder of 1937. Business during the fall of 
1937 was more active in the rural than in the 
urban areas, but demand from the farmers 
was not as active as had been hoped for, as 
their enlarged income was absorbed by past 
debts or in providing more immediate neces- 
sities. 
Industrial Buying Has Been Slow 


Railroads purchased 47,610 freight cars in 
the first eight months of 1937, and the total 
for the year may equal the 1936, or 67,540 
ears. The roads have felt the consequences 
of general business uncertainty, and rate in- 
creases granted them have been offset by 
higher operating costs, so that no large pro- 
grams of equipment rehabilitation are in 
sight. For ultra-modern passenger train in- 
teriors, they are making use of a considerable 
footage of veneers and plywoods. Furniture 
factories, whose business in the first half 
of 1937 exceeded that of 1936 by 33% per- 
cent, may show an increase of 20 percent in- 
crease for 1937 over 1936. Many plants 
are now operating part time due to lack of 
orders, and, as they made heavy raw ma- 
terial purchases in the first half of the year, 
are fairly well supplied and in recent months 
they have been restricting their buying. The 
automotive industry is taking a considerable 
volume of hardwood, but its purchases now 
make only 6 percent of the total hardwood 
output, as compared with 15 percent in 1929; 
it is using plywoods and veneers extensively 
in trailers. The box industry, after a gain 
of 10 percent in the first half of the year, 
as compared with 1936, will probably show a 
slight loss for 1937 as a whole. In the Far 
West, volume will be less, owing to lighter 
shipments of fruit and vegetables; in the 
Southeast, industrial demand will probably 
be somewhat above that of 1936. 

Exports of logs in the first nine months of 
1937 declined 50 percent but combined logs 
and lumber show a decline of only 3 per- 
cent. Softwood lumber exports in the first 
nine months gained 8 percent, and hardwood 
exports, 18 percent. Wars and international 
uncertainties, combined with lack of ship 
space and high rates, and additional restric- 
tions on imports of lumber, had an unfavor- 
able influence on export trade. Volume of 
shipments in July and August was larger 
than expected, in filling the demand of early 
summer that reached its high point in May- 
June. In the first nine months, softwood im- 
ports were 1 percent below those of a similar 
period of 1936; hardwood imports in a similar 
comparison made a gain of 33 percent. Im- 
ports of Canadian fir and hemlock under the 
annual quota of 250 million feet, totaled 41.4 
percent of that amount between Jan. 1 and 
Oct. 2. Softwood imports from Russia in the 
first nine months of 1937 totaled about 25 
percent less than in the similar period of 
1936. 


Maryland Retailer Starts School 


for Employees 


BattrmoreE, Mob., Nov. 15.—The Stebbins- 
Anderson Co. (Inc.), distributors of lumber 
and building materials at Towson, some eight 
miles from Baltimore, has started a school for 
the instruction of its own employees. This 
school is in session every Tuesday evening, and 
the clerks, yardmen and salesmen are the “stu- 
dents.” At the last meeting, from twenty to 
twenty-five of the employees were present and 
followed the expositions with the closest at- 
tention. The company has asked D. Carlyle 
MacLea, of the MacLea Lumber Co. of Balti- 
more and president of the National Wholesale 
Lumber Yard Distributors’ Association, who 
has been active in advancing the “school” of 
the Baltimore Hoo-Hoo Club, to assist it in 
getting speakers qualified to talk on different 
subjects. 
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WILLAMETTE VALLEY MILLS ARE IMPOR. 
TANT SOURCE OF VARIED LUMBER ITEMS 


The famed Willamette Valley of Oregon, 
stretching south trom Portland fully halt the 
length of the State, is a great fertile area with 
rich farms and prosperous agricultural centers. 
It is bounded on the west by the Coast range 
of mountains, and on the east by the towering 
Cascades. Great forests of Douglas fir timber 
cover the slopes of these mountains, extending 
from both sides well down into the valley, and 
constitute an important source of the wealth of 
the region. 

Eugene, located down toward the southern 
extremity of the Valley, might be termed the 
capital of the district, but Portland, in the 
northern tip, is the principal outlet for Wil- 
liamette Valley products, and recognizes the 
Valley as its most important asset. 


Sixty Mills—From Little to Big 


In this region are located some sixty saw- 
mill operations, ranging in size from small tie 
mills to such large modern plants as those of 
the Booth-Kelly Lumber Co., at Wendling and 
Springfield. The Booth-Kelly Lumber Co. has 
its headquarters at Eugene, where are located 
the executive and sales offices, with Charles G. 
Briggs, president and manager, and L. L. Lewis, 
sales manager. 

The Booth-Kelly Lumber Co. has a splendid 
reputation for steady operation, quality of prod- 
uct, and service to and treatment of its cus- 
tomers. Last year the company’s two mills 
operated two thousand hours, which means fifty 
weeks of forty hours a week, and they cut 
sixty-five million feet. This year the company 
has been operating at the same rate, and it is 
estimated that production will be approximately 
the same as in 1936. 


Important Industries in Valley Towns 


Columbia River plywood manufacturers draw 
on Eugene district for high grade logs from 
which to make veneer. The Vancouver Ply- 
wood & Veneer Co. has constructed a loading 
rig and spur track at Springfield, near Eugene, 
to load peeler logs for shipment to its plant at 
Vancouver, Wash. 

The M & M Woodworking Co., of Portland, 
also ships considerable quantities of high grade 
logs from this district. 

Dallas, Ore., is a typical, thriving Willam- 
ette Valley community and the home of the 
Willamette Valley Lumber Co. See illustra- 
tion with large fir log standing on end on the 
lawn surrounding the office. This was a fine 
specimen of old growth Douglas fir, a little 
too large to handle economically in the mill. 

Another important industry in Dallas is the 
Dallas Machine & Locomotive Works. This 
concern is the manufacturer of the well known 
Gerlinger lumber carrier. 





Typical of the better small mills of the Willamette 
Valley is the plant of the L H & L Lumber Co., 
at Carlton, Ore.; it is well equipped and manu- 
factures and grades carefully 





Among West Coast lumbermen, and particu- 
larly West Coast wholesale lumbermen, the 
Willamette Valley is particularly known for 
its so called small sawmills. There was a 
time when a number of these small mills, oper- 
ating in second growth and fringe timber in 
the lower elevations of the Valley, had a poor 
reputation for service, texture, and quality of 
manufacture. Of late years, conditions have 


changed. Many of these operators have moved 
into higher ground and are logging a better 
The past few years have been 


class of timber. 





The Carlton Manufacturing Co., of Carlton, Ore., 
is headed by G. A. Griswold, who owns the Gris- 
wold Lumber Co., of Portland, Ore. 


pretty good to the operators in the Willam- 
ette Valley region, and, as they have become 
more prosperous, the well managed concerns 
have improved their manufacturing facilities 
and operating methods. Such leading operators 
as the Booth-Kelly Lumber Co. have always 
enjoyed an excellent reputation, and now many 
of the smaller operators are making fine prog- 
ress in the improvement of their product. There 
are, of course, many different kinds of small 
mills. Some are good, some poor, and some in- 
different; some are well operated, some are 
not; some are really small, and some could 
scarcely be considered in that class if they were 
located in other regions of the country. 


Quality Characterizes This Small Plant 


Typical of the higher type small mill is the 
LH & L Lumber Co. at Carlton, Ore. The 
plant has a one-shift capacity of forty thousand 
feet, but during most of this year has been run- 
ning two shifts, cutting about eighty thousand 
feet. The owners of this plant are two partners, 


Guy Haynes and Manuel Link. Mr. Link js 
head sawyer, and Mr. Haynes is manager. This 
business is well financed, has good equipment, 
cuts good logs and runs steadily. The !umber 
is well manufactured and well graded, and 
those items which this company produces com- 
pare favorably with those of larger mills. The 
dimension is dried in the rough and dressed 
dry with eased edges and well trimmed. This 
mill has an excellent record for filling its orders 
on time and as specified. These partners repre- 
sent the highest type of small mill operators, 
Guy Haynes makes his home at Yamhill, a 
few miles distant from Carlton. He formerly 
operated a mill in Yamhill, and has served as 
mayor of that community for several years. 
He believes in economy in public expenditures 
just the same as he believes in efficiency in 
his own business. 


Started Small; Grows on Reputation 


Carlton is also the home of the Carlton 
Manufacturing Co. This is a little different 
type of plant in that it is larger. Its stock 
has a good reputation, and as a result it has 
excellent, steady customers which have sent 
repeat orders over a period of years. This 
plant started as a small operation severa! years 
ago, but its facilities have been expanded until 
today it cuts about 110,000 feet, log scale, a 
day. Logs for this plant are purchased from 
Flora Logging Co., a large commercial logging 
operation which loads logs at Carlton for the 
Portland market. Much of the Carlton Manu- 
facturing Co.’s business is done through the 
Griswold Lumber Co., a wholesale lumber 
organization of Portland. G. A. Griswold, 
owner of the Griswold Lumber Co., Portland, 
is also president of the Carlton Manufacturing 
Co.; R. C. McMillan, in Carlton, is vice presi- 
dent, and Fred Vogett is secretary and man- 
ager of this company. 

Carlton is an important assembling and load- 
ing point for logs that are shipped to Portland 
and Columbia River operations. At present, 
logs being shipped at Carlton by rail total about 
750,000 feet a day. Some additional logs are 
brought into the mills by truck. 


This Wholesaler Gives Special Services 


In addition to the Portland wholesalers who 
furnish a market for considerable production 
of small-mills in the Willamette Valley, the city 
of Eugene has developed into an important 
wholesale lumber center, with somewhat more 
than a score of lumber wholesalers shipping 
mainly from this district. The Trio Lumber 
Co., Eugene, is typical of the successfully oper- 
ated wholesale lumber business specializing in 
Willamette Valley mill stock. Owner of this 
business is Robert U. Bronson, a young man 





This small but growing Willamette Valley mill, seen 
from the rear, has built a steady trade on basis 
of reputation for quality; it is the plant of the 
Carlton Manufacturing Co., of Carlton, Ore. 
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Amermecanfiunherman 


Large Plants Have Earned Reputation for Quality--Progres- 
sive Smaller Mills Have Improved Facilities and Output, 
Marketed Mostly Through Wholesalers -- Headquartered 
Here Are Many Forest Products and Related Industries 


who during the past decade has built up an 
eficient wholesale lumber organization. He is 
4 son of the late C. C. Bronson, of Seattle, 
Wash., who for many years was a prominent 
manufacturer in the northwestern Washington 
district. Buyers often look to the wholesaler 
for special service, and it is the wholesaler’s 
business to render it. Recently the Trio Lum- 
ber Co. got an order for small timbers and 





Mayor Guy Hayns, of Yamhill, his home town, is 
manager of the L H & L Lumber Co., at Carlton, 
Ore., a few miles distant 


dimension, andj the order was shipped the 
following day. The organization is at all times 
in close touch with the mills in the district, 
and knows where the stock can be found for 
quick shipment. In the same week this com- 
pany received an order for a carload of cutting 
—that is, stock that must be cut to order from 
the logs—and within four days it was rolling 
on its way to destination. A short time ago 
the Trio Lumber Co. received a rush order by 
wire, and the shipment was made immediately. 
When the customer received the invoice, he 
complained because the car was not routed as 
shown on the formal order. The. complaint 
was not justified, for the reason that the car 
was shipped on the wire order, and was gone 
before the formal order came in by mail. A 
wholesaler gets many kinds of orders. Not 
long ago the Trio Lumber Co. had an order 
for one piece of lumber, which it shipped by 
express. This company has the teletype service 
in its offices in order to expedite wire com- 
munications between it and its customers. 

Corvallis, a town of 7500 population in the 
heart of the Willamette Valley, is the seat 
of Oregon State College, which includes the 
College of Forestry. Here, a few years ago, 
the popular dean of the College of Forestry, 
George W. Peavey, was elevated to the posi- 
tion of president of the college. George Peavey 
's well known among loggers throughout the 
Pacific Northwest, and on many occasions he 
has been a prominent figure at sessions of the 
Pacific Logging Congress. 

At Corvallis is located the manufacturing 


a 





This immense 9-foot fir log, a fine specimen of 
old-growth Douglas fir that was too large to handle 
&conomically in the sawmill, stands on end on the 
awn surrounding the office of the Willamette 
Valley Lumber Co., of Dallas, Ore., and beside 
it is seen J. S. Pinkerton, secretary-manager of 
that company 


plant of the Corvallis Lumber Co., a sawmill 
with a capacity of 100,000 feet a day. George 
P. Young, superintendent and sales manager, 
is a former football player and graduate of the 
University of Kentucky of the class of 1926, 
He came to the Pacific Coast and worked in 
various mills and camps, and then went with 
the Corvallis Lumber Co. in the retail depart- 
ment. During the depression, when it was hard 
to get orders in the rail shipping territory, 
Mr. Young through his ingenuity and enthusi- 
asm built up a large retail business in the 
local community. He used many novel sales 
ideas with excellent success. One of his sales 
efforts called for having architects make plans 
for garden furniture, lawn swings etc. These 
plans he had mimeographed in rather large 
quantities, and he sent copies of them to all 
school children in the county. The school chil- 
dren were encouraged to color these drawings 
with cravons and return them to the company 
as entries in a contest, the company giving 
prizes for the best and most artistic work. This 
contest of course interested the children, and 
their parents, too, and resulted in stimulating 
the sales for these items. 


Makes Them Start Thinking About Building 


At another time he offered prizes to the 
school children for the best 400-word essays on 
“What I Could Do to Improve My Home.” 
From this contest he received hundreds of 
replies. He then took these replies to the 
parents of the children, and offered to carry 
out the ideas, telling the parents the price. 

He then got a list of vacant houses through- 
out the community, ahd looked up the owner- 
ship. He wrote the owners, offering to give 
them a free estimate and plans to put this 
vacant property into “rentable” condition. In 
a few cases he bought, very cheap, some old 
houses, and fixed them up and sold them. 
One of Mr. Young’s ideas is that the business 
which is most worth while comes from the 
interest you can create among people that are 
not thinking about building. It is usually not 
competitive. 

During ‘this period of lack of demand from 
other markets. the retail business of the Cor- 
vallis Lumber Co. was built up to absorb about 
25 percent of the mill’s cut. 
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Get your full share of this good 
well-paying Roofer business. Be 
ready with Southern Yellow Pine 
Roofers—standard size boards 
made especially for use as roof 
boards, sheathing, sub-flooring, 
cement form work, etc. 


Keep your eye on the farm mar- 
ket for Roofers—for homes, 
barns and other farm buildings. 


Roofers may be ordered dipped 
to prevent stain—air or kiln 
dried. Many of these mills can 
also supply other popular lum- 
ber items. Roofers are sup- 
plied S4S, S2S&CM or Shiplap 
in 34” or 25/32” on special 


order. 


Roofers supplied by these lead- 
ing producers are dependable 
in every way—and you can 
order them through your whole- 
saler: 


Leon Clancy Company 
Careful manufacture and prompt shipments 


J. W. Starr & Sons Lumber Co. 


Mfrs. Roofers, Dimension and Boards 


Atlanta, Ga. 
Jeffreys-McElrath Mfg. Co. 


Mfrs. Roofers, Lumber and Box Shooks 
Macon, Ga. 


Mills Lumber Co. of Ga., Inc. 


Mfrs. Pine Lumber -- Roofers a Specialty 
Acworth, Ga. 


The King Lumber Co. 


Roofers and Kiln Dried Finish 
Cuthbert, Ga. 


Tolleson Lumber Co. 


Roofers and Kiln-Dried Finish 
Perry, Ga. 


King & Thurston 
Manufacturers Air-Dried Roofers 
Thomaston, Ga. 
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Amermcan fiumberman 


Protests Misstatement About Sugar 
Pine Forestry 


WESTERN PINE ASSOCIATION, 
Portland, Ore., Nov. 9, 1937. 


Editor, AMERICAN LUMBERMAN, Chicago. 


For your information, we are attaching 
hereto a copy of a letter sent out today by 
C. S. Martin, forest engineer for the Western 
Pine Association, to Hon. Harold L. Ickes, 
secretary of the interior, Washington, D. C. 

This letter has been prepared to call atten- 
tion to misleading and incorrect statements re- 
lative to the available supply of sugar pine, 
contained in a press memorandum released by 
the Department of the Interior on July 19. The 
release incorrectly assumed that western pine 
lumbermen left their cut-over lands in a deso- 
late and despoiled condition, particularly as it 
applied to the sugar pine forests of California. 


A. K. Roperts. 
Nov. 9, 1937 
The Hon. Harold L. Ickes, 
Secretary ‘of the Interior, 
Washington, D. C. 


Dear Mr. Secretary: On July 19 a press 
memorandum was released by your Depart- 
ment which contained many misleading and 
incorrect statements relative to the available 
supply of sugar pine, and assuming that 
western pine lumbermen left their cut-over 
lands in a desolate and despoiled cundition. 

I am sure that you have no wish to sanc- 
tion the misstatement of facts or to create 
in the public mind an erroneous conception 
of the part the western pine industry is tak- 
ing in conserving and protecting its timber 
resources. Therefore, I am taking the lib- 
erty of quoting certain statements contained 
in this press release and following such quo- 
tations, presenting factual data taken from 
Government surveys and our own records, 
all of which are open to check and inves- 
tigation by any competent and impartial au- 
thority. 

Paragraph 1—‘dwindling supply of rare, 
giant sugar pine.” 

Paragraph 3—‘“Sugar pine trees which are 
rare and becoming rarer.” 


Paragraph 10—‘Because of its limited dis- 
tribution and fine, clean, white lumber that 
the sugar pine supplies, it is definitely an 
exhaustible resource.” 


Less Being Cut Than Is Being Grown 

The sugar pine, a genuine white pine, is 
found throughout the Sierra in California, 
and runs well into the cascades in southern 
Oregon. According to the latest figures, 
there now exists a merchantable stand of 
mature sugar pine amounting to more than 
39 billion board feet. Based on the average 
cut of this species for the past ten years, 
this supply of mature timber would last for 
198 years, totally disregarding growth. 

Merchantable sugar pine may be grown 
in from 80 to 100 years and, as our operators 
generally leave all young sugar pine trees 
below 24 inches in diameter, the species as 
a whole is not only on a sustaining basis, 
but less volume is being cut than is grow- 
ing each year. 

The supply is therefore not “dwindling”; 
it is not “rare’’; being found over millions 
of acres; and it is not “an exhaustible re- 
source” as it is now being handled on both 
private and Government lands. 

True conservation should mean the wisest 
use of our natural resources for the long- 
time benefit of the greatest number of our 
people. If we can not have a stable and 
widespread demand for the products of our 
forests, we can not afford the cost of per- 
petuating them, either public or private. 
Therefore, when responsible public officials 
issue statements leading the public to be- 
lieve that there is likely to be a diminishing 
supply of a particular timber product, they 
do definite harm in discouraging the use of 
that product, and incidentally retard the de- 
velopment of forestry on privately-owned 
lands. 


Paragraph 6—“owned by a private lumber 
company which was preparing to turn the 
two and three century old trees into lumber 


and leave only the desolate sheared-off 
stumps and broken tops as a memorial to 
despoiled nature.” 

The truth is that there is much more land 
in the sugar pine belt coming back to a 
healthy young growth of pine trees than is 
being devastated. Fire is the principal dev- 
astator at present, not logging, and the west- 
ern lumber industry is spending hundreds of 
thousands of dollars each year in protecting 
its timber and cut-over lands from fire. It 
is true that the rapid advance of infection 
with blister rust threatens destruction of the 
coming generation of five-needled pines, 
which include the sugar pine. But this can 
be controlled by adequate and sustained ac- 
tion by the Federal Government, such as is 
being taken in preventing the spread of the 
Mediterranean fruit fly and the gypsy moth. 
The mature trees, being more resistant to 
blister rust, can be cut before they are de- 
stroyed, but efforts to protect and preserve 
the crop of young trees which will make up 
the future stand, will be in vain unless the 
Government completes its control program 
within the next few years. 

A corn or wheat field is not beautiful just 
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after harvest, nor is a timber stand after 
logging, but, as the new ¢rop of young trees 
develops, the land takes on a new beauty— 
and unless the mature and over-mature crop 
of timber is harvested and used, the land 
produces nothing, as decay balances growth 
There is no beauty in bettle-killed, rotting 
snags and windfalls. 

In the particular instances referred to in 
your release, less than five percent of the 
lands are being cut clean, and this only 
around landings. On the greater part of the 
cut-over lands, several thousand board feet 
of mixed species and hundreds of smal] trees 
are being left on each acre. 

It should not be necessary to make mis- 
leading generalized statements to prove a 
particular point, especially when to do go 
damages an industry which has voluntarily 
adopted and is conscientiously carrying out 
a nation-wide program of forest conserva- 
tion, one which, if given Government and 
public co-operation, would insure to our 
country a continuous supply of forest prod- 
ucts, protection for our water-sheds and 
supplies of water for irrigation. If industry 
could only be given a little recognition for 
its good works, instead of general condemna- 
tion for its faults, we would progress much 
more rapidly toward a sound economy. 

I enclose a booklet showing some of the 
good works. 

Very sincerely yours, 
C. S. Martin, 
Forest Engineer. 


News of Forestry Matters 


Wisconsin Has |.7 Million Acres 
of County Forests 


Muwavkee, Wis., Nov. 15.—As a result 
of its ability to see the possibilities of scien- 
tific forestry, said E. R. Marsh, assistant di- 
rector United States Forest Service, and Jay 
Price, associate regional forester for California 
and Nevada, during their recent visit to Wis- 
consin and Milwaukee, Wisconsin now _ has 
1,700,000 acres of county forest. Mr. Price 
pointed out the possibility of an economic 
“boom” in the northern part of the State 
through restoration of forests and establish- 
ment of limited cutting for lumber companies. 
Much of the cut-over land is now passing into 
Government hands because owners are no 
longer able to pay taxes on it. 





Carolina Pulp Makers Conserve 
Forests 


Cuartottre, N. C., Nov. 15.—Rules govern- 
ing cutting of trees distributed by the West 
Virginia Pulp & Paper Co., now_operating a 
big plant on the Cooper River at Charleston, in 
lower South Carolina, stress forest conserva- 
tion. The company issues to each independent 
contractor from whom logs are purchased a 
copy of its pine pulpwood cutting rules, which 
say: “Paper making begins in the woods. The 
woods contractor, producer, saw crews and 
shippers can supply pulp wood only as long as 
there are trees to cut. The pulp mill needs 
wood today. It will need wood tomorrow.” 
The company stresses that it wants wood, but 
not at the cost of the forests. “We can not 
afford to buy the wood if the forest is de- 
stroyed,” it declares. It emphasizes that forest 
fires must be prevented or controlled. 

Before it was known that the pulp industry 
was coming to the Carolinas, the Cooper River 
Timber Co., an affiliated concern, was buying 
timberland. Today the West Virginia Pulp & 
Paper Co.’s holdings through this concern reach 
into several hundred thousand acres. But 
though the West Virginia company has been 
in operation four months, not a single log from 
the concern’s vast holdings has been fed to the 
chippers. The company’s forests represent a 
reserve supply. 

Linked with the pulp and paper industry in 
the Carolinas is the turpentine industry, which 
is now staging a remarkable comeback. The 


pulp mill men are co-operating with the tur- 
pentine men in utilizing tops of trees or sound 
logging waste. 

The West Virginia Pulp & Paper Co.’s cut- 
ting practice for all non-turpentine trees, such 
as loblolly and shortleaf pine, provides for 
leaving young growth and seed trees. 

A $5,000,000 pulp and paper mill is being 
built near Acme, eastern North Carolina, by 
Riegel Paper Corp., of New York. Riegel 
acquired the timber of the Waccamaw Lumber 
Co. in Columbus and Brunswick counties. One 
of its first steps in entering North Carolina 
was to launch a conservation program in co- 
operation with the State. No pines will be 
cut for several years; in the meantime it is 
to purchase 75,000 cords of wood annually. 





Pre-Forestry Course Reduces 
Cost of Training 


CHARLESTON, S. C., Nov. 15.—Dr. Kenneth 
W. Hunt, professor of botany and geology at 
the College of Charleston, told members of the 
Charleston Rotary club that in an effort to 
allow Charleston students to gain a foundation 
in forestry work without having to attend an 
expensive forestry school for the entire course, 
a pre-forestry course has been introduced into 
the school’s curriculum. Local boys who study 
the preliminary subjects here for two years 
will have to undergo two more years of in- 
struction at an advanced school in order to get 
their bachelor’s degree; they then can get 2 
master’s degree in another year. Those who 
complete their four-year pre-forestry course at 
the University of Charleston, leading to 4 
bachelor’s degree, may enter a graduate school 
and get a master’s degree in two years. “The 
South needs southern men in the field of for- 
estry,” Dr. Hunt said. 


Reforestation Not Extravaqance 

Vancouver, B. C., Nov. 13.—Establishment 
of forestry camps on a large scale in British 
Columbia, with a view to replanting denuded 
forest areas and at the same time giving em- 
ployment to young men, was urged in the legis- 
lature by Capt. MacGregor F. Macintosh, Con- 
servative whip. The future of forest land and 
the need of employment for young men were 
two serious problems that might be brought to 
gether and considered as one, the member sug 
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afte gested. While commending the government for forests. A bug becomes a mighty expensive over the door. The office is furnished in 
pt: its action in connection with forestry train- luxury when the American Forestry Associa- natural wood with New Art plywood. 
Luty— ing camps, he did not consider it had gone far tion estimates that at least $25,000,000 will be Large lumber racks, constructed along the 
e crop enough. “I belong to a party,” he added, required between now and 1950 to fight the tiny south wall of the plant, enable removal of lum- 
> land “which has condemned the Government for ex- but efficient and devastating elm bettle. The ber from freight cars with a minimum of 
rowth. travagance. I still condemn it for extrava- disease spread by this bug was first reported handling. A feature of the mill are large dark 
otting gance; but it is not extravagance to take some sporadically in the Mid-west in 1930, and now store rooms where wood may be kept and not 
to in of the profits of our forests and apply them to seems to be confined chiefly to New York, New lose its natural color due to light. 
of the regeneration. It is a duty which we owe to Jersey and Connecticut. ; An allotment of 
: only the future.” $460,000 from the last session of Congress has s 
of the supemaanncatias yn supplemented by an —— * $1,750,000 Paint Manufacturer Holds 
d feet rom emergency sources to fight the pest. The ° 
| trees WPA Laboratory to Study elm stands of the country are estimated to have Trade Sales Meeting 
» mie- Pulping of Fir a value of three quarters of a billion dollars. The 1938 advertising and muarchantising ee 
‘ove a SpoKANE, WASH., Nov. 13—A press dispatch : —————— , grams of the Marietta Paint and Color Co., 
itarile | of Nov. 11 reports that $11,328 of WPA funds Buys Florida Turpentine Tract Marietta, Ohio, were presented to the com- 
ill be used for construction of an experimen- ata = panys entire trade sales forces at a meeting 
as out be d ‘Il i Velomecior al JACKSONVILLE, FLa., Nov. 15.—A 2,306-acre held in November. The advertising program 
pag hen tal pulp _ “ paper mill at the niversny tract, located in the southwestern part of Duval includes a new direct mail campaign, new in- 
it and Washington “to study availability and commer- County, was sold to C. T. Boyd by the Ulrich 4 <a : adie ; | 
. cial evaluation of Douglas fir for pulp pro-  _ a tc nt y y c-? ‘ oor and outdoor signs, elaborate four-color 
_ prod- duction.” nvestment Co., representing one of the largest process displays, and a succession of special 
s and : land transactions made in the vicinity of Jack- sales events for Marietta dealers to use. In 
dustry sonville recently. The new owner plans an addition to sales forces from the Marietta and 
~ for News of Federal Forestry intensive reforestration program on the prop- High Point, (N. Gc divisions, Grover M. 
os *. oe erty, in addition to obtaining turpentine from Hermann, chairman of the board, and G. A. 
muc Activities the pine trees there. LaVallee, president, attended the meeting. Mr. 
of the WasuHincton, D. C., Nov. 15.—Chief For- LaVallee announced that the company’s sales 
eter F. A. Silcox, U. S. Forest Service, has Cc lif ° P| St F d during the first nine months of 1937 had in- 
a issued an administrative order converting into alirornia Filaner otreamiine creased 41.7 percent over the same period in 
neer. a “primitive area” about 200,940 acres in the SACRAMENTO, CaLIF., Nov. 13.—Built on the 1936. Recent additions to the sales force are 
Boise, Challis and Sawtooth national forests in site of the former plant destroyed by fire in V. D. Reynolds, J. H. Van Housen, R. S. 
Idaho. The area covers the central portion of July, the new $100,000 plant of Moore & Gar- Cheves and J. J. Joyce. 
the picturesque Sawtooth Mountains in central ick Planing Mill, this city, recently opened 
Idaho. No roads will be built within the area, for public inspection, has been constructed along ° ° 
but the Forest Service will construct a few lines aimed to minimize fire hazard, including B. ail Exporter to Build Swedish 
trails. The area has an average elevation of direct-drive electric moulders, an all-metal S ill 
he tur- Bf about 8,000 feet, with peaks reaching nearly shaving bin, and protection from the spread of awmi 
r sound 11,000 feet. Portions of it are clothed in dense fire from adjoining property on west side of Vancouver, B. C., Nov. 13.—It is reported 
‘ stands of pine and spruce timber. It is rich in plant by an 8-inch thick, 20-foot-long brick that the Crofton Export Co. will build a new 
. § Cut- big game and small wildlife. firewall. The plant is located at 1716 Alham- sawmill at Cowichan Lake, Vancouver Island, 
Ss, such The National Forests, now 157 strong, con- bra Boulevard. B. C., near the present smaller mill. A large 
des for tinue to grow in popularity for camping, pic- The building is 160 by 160 feet. Its exterior part of the machinery required is already de- 
: nicing, fishing and other forms of recreation. is of aluminum finish, corrugated iron with red livered. It will be the latest type of Swede 
5 being During the last fiscal year, visitors aggregated trimmings. A modernistic design presents a gang mill, handling logs up to 34 inches diam- 
ina, by 30,801,938, according to the Forest Service. streamline effect. A modernistic entrance lead- eter, and cutting from 75,000 to 100,000 feet in 
a Insects continue to play havoc in American ing up to the office is lighted by glass brick an 8-hour shift. 
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HERE 
COMES 


Dixie Flooring 


Our new model plant, devoted exclusively to the 
manufacture of DIXIE BRAND OAK FLOORING. is 
now in operation. The last word in quality flooring 
production! Modern up-to-date equipment . . . dry 

of newest construction . . electrically-driven 
machines of latest design. DIXIE BRAND FLOOR- 
ING, cut from choice Arkansas Oak, is beautiful in 
grain and finish, uniformly fine 







OA Kk in texture. Superfine flooring, 
DIXiE BRAND) with all the extra quality that 





advanced manufacturing meth- 
eds can givel Write for Free 
Samples, prices and full infor- 


[CcATiFiCg } 
. mation. 


ca 


W. R. WRAPE STAVE CO., INC. 
Office, Plant, 2200 E. 7th St, LITTLE ROCK, ARK. 


M. A. BATES, Special Sales Representative 
P. O. Box 395 DERMOTT, ARK. 

















ALL NORTHERN 


HARD and SOFT WOODS 


Birch, Maple, Rock and Soft Elm, Basswood, 
Ash, Oak, air or kiln dried. 
Dimension stock, crating lumber, hardwood 
flooring. Planing mill. 
White cedar posts, poles, shingles. 

MIXED CARS 


I Maislein-Dawson Lumber Co., Sheboygan, Wis. 
































SUPERIOR BRAND 
MFMA 


MAPLE FLOORING 


Michigan Hard Maple 


BROWN DIMENSION CO. 


MANISTIQUE, MICHIGAN 














YO U R REQUIREMENTS FOR 


4/4” 6/4” 8/4" 
ONE,COMMON AND 
BETTER NORTHERN 


HARD MAPLE 


CAN BE PROMPTLY FILLED 
FROM OUR LARGE WELL 


17 AIR DRIED STOCKS 


VON PLATEN - FOX COMPANY 
IRON MOUNTAIN, MICHIGAN 








BOOKS—BOOKS—B00K$—Here’s the place 
to get them. Write now for catalog. 
American Lumberman, 431 S. Dearborn St., Chicago 
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Wisconsin Local Groups Join 
Conviviality and Conference 


Wage-Hour Bill ls Opposed 


MILWAUKEE, Wis., Nov. 15.—The semi-an- 
nual board of directors meeting and the ad- 
visory board of former presidents of the 
Wisconsin Retail Lumbermen’s Association re- 
cently convened jointly. Reports to the direc- 
tors revealed that 95 exhibit booths for the 1938 
convention have already been contracted for. 
The convention, to be held Feb. 15-17 at the 
Milwaukee Auditorium, is the association’s for- 
ty-eighth annual meeting. A report by James 
T. Drought, general counsel, showed that the 
recent special session of the State legislature 
had cost the association $561. 

A discussion of the Black-Connery wage-and- 
hour bill resulted in a resolution that “the Wis- 
consin Retail Lumbermen’s Association is un- 
alterably opposed to the passage of this bill or 
similar legislation, as constituting an unwar- 
ranted invasion of the rights of the States and 
an abrogation of human rights and personal 
liberties guaranteed by the Constitution and the 
Bill of Rights.” 


Rattlesnake Stakes for Attendance 


Wavupun, Wis., Nov. 15.—The October meet- 
ing of the South Central Wisconsin Lumber- 
men’s Club was held at Hotel Waupun here 
with President H. C. Engelbracht, Fuller Good- 
man Co., presiding. An attendance of 56 mem- 
bers and guests was recorded. An attendance 
prize of a can of Rattlesnake Stakes was won 
by L. H. Ross, Fuller Goodman Co., Oshkosh. 
Sneakers included Don Montgomery, secretary 
of the State association: Max Critchfield, Lum- 
ber Products-Better Paint Bureau, and Robert 
Binkley, Red Cedar Shingle Bureau. 


Southwesterners Dine and Listen 


PLATTEVILLE, Wis., Nov. 15.—H. H. Lane, 
Lane Lumber Co., Darlington, and president 
of the group, presided at the October meeting 
of the Southwestern Wisconsin Lumbermen’s 
Club at Hotel Tracy here, which was attended 
by thirty-two members and guests. The busi- 
ness meeting was preceded by a dinner. Speak- 
ers included Max Critchfield, Robert Binkley 
and Don Montgomery, secretary of the State 
association. 


Panel Display Wins Interest 


JANESVILLE, Wis., Nov. 15.—A _ record at- 
tendance of 85 members and guests featured the 
October meeting of the Southern Wisconsin 
Lumbermen’s Club, presided over by Don Mont- 
gomery, State secretary. The principal speakers 
were Max Critchfield, Lumber Products-Better 
Paint Bureau; Robert Binkley, Red Cedar 
Shingle Bureau; L. V. Teesdale and J. S. 
Mathewson, senior engineers of the lumber phys- 
ics department of the Forest Products Labora- 
tory, and Fred W. Moorehouse, Wood Pres- 
ervation Department. A display of various 
panels attracted widespread interest among 
those attending. 


Enjoy Steak Dinner; Elect 


CLINTONVILLE, Wis., Nov. 15.—William F. 
Piehl, Miller-Piehl Co., Seymour, was re-elected 
president of the Wolf River Lumbermen’s Club 
at the annual meeting at Clintonville, Earl A. 
Siebert, D. J. Rohrer Lumber Co., of this city, 
was elected secretary. The meeting was at- 
tended by 19 members, who partook of a steak 
dinner at the Marson Hotel. Ken King, field 
secretary of the State association, was the 
speaker. 

President Piehl appointed A. C. Lindsay, Lit- 
tle Wolf River Lumber Co., Manawa, chair- 
man of the program committee for the coming 
year, with W. B. Gruner, Wallrich Lumber & 
Fuel Co., Shawano, and C. R. Kant, D. J. 


Rohrer Lumber Co., to assist. The nominating 
committee consisted of A. J. Olson, Fuller Good. 
man, Marion; S Kratz, Service Lumber 
Yard, Clintonville, and E. J. Graf, E. J. Graf 
Lumber Co., Bonduel. 


Club Hears Three Speakers 


Racine, Wis., Nov. 15.—Eighty-four dealers 
and guests attended the regular monthly meeting 
of the Racine-Kenosha County Lumbermen’s 
Club held at the Hotel Racine. President A. 
W. Bushman, Chas. Harbaugh Lumber Co, 
Twin Lakes, Wis., presided. Guest speakers in- 
cluded Don Montgomery, State secretary; Max 
Critchfield, Lumber Products-Better Paint Bu- 
reau, and R. C. Binkley, Red Cedar Shingle 
Bureau field representative. 


Menominee Holds Dinner Meeting 


Oconto, Wis., Nov. 15.—Twenty members 
and guests of the Menominee River Building 
Material Dealers Club attended its dinner meet- 
ing at the Vernon Hotel here in October. Roy 
Ramsey, Marinette: Lumber Yard, Marinette, 
Wis., presided. Following a general business 
meeting, Max Critchfield of the Lumber Prod- 
ucts-Better Paint Bureau, presented his illus- 
trated talk. 


May Meet With Coal Dealers 


E:xkuHorn, Wis., Nov. 15.—Approximately 25 
members and guests of the Walworth County 
Lumbermen’s Club attended the October meet- 
ing at Loraine Hotel here, with President Wells 
D. Church, Walworth Lumber Co., presiding. 
J. H. Harold, president Wisconsin-Upper Mich- 
igan Fuel Dealers Association, Palmetier & 
Abell Lumber Co., Waukesha, Wis., pointed out 
that as such a large percentage of retail lum- 
ber dealers handle coal, joint-meetings with fuel 
dealers would be of advantage. 


Dinner Followed by Business Meet 


Tronwoop, Micu., Nov. 15.—Sixteen dealers 
of the Gogebic Range Lumbermen’s Club met 
at the Curry Hotel Oct. 18 for a 6:30 p.m. din- 
ner, followed by a business meeting presided 
over by A. J. McDonald, Kennedy Co., Iron- 
wood, who was appointed chairman in the ab- 
sence of President Joseph Michela, Michela 
Co., Bessemer, Mich. Speakers included Ken 
King, field secretary of the Wisconsin Lumber- 
men’s Association, and Max Critchfield, Lumber 
Products-Better Paint Bureau. 


Hear Paint Failures Discussed 


La Crosse, Wis., Nov. 15.—Election of offi 
cers featured the October meeting of the Mid- 
Western Lumbermen’s Club held at Hotel La- 
Crosse, with 19 members in attendance. Officers 
elected are: E. E. Mostad, Black River Falls 
lumber & Mercantile Association, Black River 
Falls, Wis., re-elected president; A. J. Roberge, 
City Home & Lumber Co., LaCrosse, vice presi- 
dent; L. E. Austin, Home Lumber Co., Sparta, 
secretary-treasurer. Included on the program 
was Ken King, field secretary, Wisconsin Re- 
tail Lumbermen’s Association, and Dr. 
Browne, senior chemist, Forest Products Lab- 
oratory, Madison, talking on “Paint Failures. 


Enjoy “Lumberjack” Dinner 


West Renp, Wis., Nov. 15—A “Lumber. 
jack Dinner” preceded the October meeting of 
the Eastern Wisconsin Lumbermen’s Club he 
at Thoma’s Resort on Little Cedar Lake, Oct. 
28, and attended by 26 members and guests. 
President A. H. Mintzlaff, Grafton, presided. 
The principal speaker was C. C. Hill, Milwat- 
kee, Latabeounis Mutual Casualty Co. 
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CLUB NEWS 


Tacoma Club Plans for Banquet— 
Big Annual Affair 


Tacoma, WAsH., Nov. 13.—The annual ban- 
quet of the Tacoma Lumbermen’s Club, an 
outstanding event for Pacific Northwest lum- 
bermen, will be held Dec. 10. The affair tra- 
ditionally honors the retiring president, who, 
this year, is Ernest G. Rice, president of the 
Monarch Pipe & Creosoting Co. The event 
usually attracts lumbermen from all over the 
Pacific Northwest, and in preparation the Ta- 
coma club is preparing an interesting program 
devoid of business or “shop talk.” 

The following committees have been ap- 
pointed: Paul Billings, banquet; Paul Smith 
and Charles Eckstrom, entertainment; Charles 
Hurley and Grant Hellar, Army and Navy 
roon feature; A. H. Landram, G. E. Karlen 
and Phillip Garland, club skit; Ralph Brindley, 
Paul Johns, Lee Doud and John Buchanan, 
floor show; Uno Ostrom, music; Ernest Dolge, 
Cecil Cavanaugh, J. G. Dickson, E. W. Demar- 
est, Frost Snyder and James Morris, hosts to 
visitors. 











Seattle Lumbermen's Club Enjoys 
Turkey Dinner; Does Business 


SEATTLE, WasH., Nov. 15.—The Seattle 
Lumbermen’s Club held its regular monthly 
meeting at the Gowman Hotel, Monday, Nov. 
8, Nick Brace presiding. The meeting was 
called to order at 6:30 and after a very enjoy- 
able turkey dinner, business was in order. 

Harry Case of the Stimson Mill Co., was 
appointed chairman of a committee for the pur- 
pose of nominating candidates to be voted upon, 
for offices of president and vice president, and 
five trustees to serve for the year 1938. 
The following members will work with Mr. 
Case on this committee: 

Col. W. B. Greeley, West Coast Lumber- 
men’s Association; Roy Sharp, Sammamish 
Lumber Co.; Ralph Krause, Lockwood Lum- 
ber Co.; Roy Dailey, National-American 
Wholesale Lumber Association; Paul Stjerne, 
Seattle Cedar Lumber Manufacturing Co.; H. 
H. Corwin, J. J. Mathews Lumber Co.; George 
Matheny, Matheny & Bacon; Forrest Wilson, 
Masonite Products. 


R. Neumann made a report relative to the 
entertainment of a large delegation of Minne- 
sota lumbermen and their families visiting the 
Pacific Northwest in February. Mr. Neumann 
will be assisted by H. Hilke, of the Seattle 
Cedar Lumber & Manufacturing Co.; Alvin 
Schwager of Nettleton Lumber Co. and J. 
Mauk, of the Mauk-Seattle Lumber Co. 

Frank Oleson, of the Balfour Guthrie Co., 
Was appointed chairman of the December enter- 
tainment committee and Christmas Fund dis- 
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posal. Mr. Oleson will be assisted by William 
Culkins, of the Blanchard Lumber Co., and 
Herb Blackstock, of H. W. Blackstock Lumber 
Co. Election of officers will take place at the 
December meeting, and Mr. Oleson promises 
the boys some real entertainment. 

At last Monday’s meeting Gordon Barto’s 
entertainers took charge for a full hour. If one 
were to judge from the applause and encores, 
the boys were very much pleased. 


Club Arranges to Hold Usual 
Christmas Party 


JACKSONVILLE, FLa., Nov. 15.—Members of 
the Jacksonville Wholesale Lumbermen’s Asso- 
ciation, meeting Nov. 5 for regular monthly 
luncheon in the Seminole hotel, heard President 
G. D. Gay report that a letter containing a 
resolution protesting the Black-Connery wage 
and hour bill had been sent to all senators and 
representatives of Florida and of the South. 

Speaking of present business conditions, J. 
Ben Wand, of Jacksonville, said: “We'll know 
in thirty days whether this is a depression or a 
recession.” He-added that in 130 years of his- 
tory no major depression has ever followed an- 
other. 

O. W. Boehm, of the American Lumber & 
Treating Co., of Gainesville, was a visitor. He 
spoke briefly, promising close co-operation with 
Jacksonville lumbermen. 

The entertainment committee reported that 
preparations are being made for the Christmas 
party which is a yearly event. 








Southeast Hardwood Mills Are 
Curtailing Output 


JACKSONVILLE, FLa., Nov. 16.—Shipments and 
production are definitely off, agreed members of 
the Southeastern Hardwood Manufacturer’s 
Club as they met here today at the Mayflower 
Hotel. Most members agreed that shipments 
were about 40 percent below normal. Some re- 
ported the necessity of dropping from a 60 hour 
week to 50 and 55 hours. A few said they 
were having difficulty securing labor, inasmuch 
as many men had left for the fields and to help 
in citrus picking and packing. It was learned 
that several mills in south Georgia have closed 
down altogether, while a few others are run- 
ning only about half time. Outlook for the 
export market was declared to be anything but 
bright; uncertainty over ocean freight rates is 
believed by many to have curtailed demand. 

E. T. Lay, secretary of the Associated In- 
dustries, spoke briefly, outlining a plan by which 
employers in Florida and the Southeast may 
co-operate with other parts of the country in 
carrying the fight against the Black-Connery 
wage-and-hour bill to Congress. 

In conclusion, J. Ben Wand, secretary of the 
association, gave a report of the recent meeting 
of the National Lumber Manufacturers’ Asso- 
ciation in New Orleans. 
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HOO-HOO DOINGS 











Kansas City Hoo-Hoo Elect 


Kansas City, Mo., Nov. 3—The “Jones 
boys’—Jack Jones and G. W. Jones—were 
unamimously elected president and vice presi- 
dent, respectively, of the Kansas City Hoo-Hoo 
Club. C. W. Goodrum was unanimously re- 
elected secretary-treasurer. The following di- 
rectors were named: Ford Foster, Don Welch, 
Keith Wilson, Ben F. Smith, O. L. Berry, Ted 
Becker, Antone Westh and Howard Bratton. 
F, T. Brown, of the Lehigh Portland Cement 
Co., gave a talk on “The Modernization of 
Main Street.” Present at the meeting were a 
number of Kansas City architects, members of 
the FHA staff, and some out of town visitors. 





Baltimoreans Are Interested 
"Pupils" 


Battimore, Mp., Nov. 15.—The second meet- 
ing of the “school” for lumbermen sponsored 
by the Washington Hoo-Hoo Club was held 
on the evening of Nov. 8 at the Continental 
Hotel, in the national capital, when Phillips A. 
Hayward, chief of the Forest Products Divi- 
sion of the Department of Commerce, discussed 
various properties of wood. Attendance was 
almost double that of the first session. Ap- 
proximately forty members of the industry were 
present and their interest was amply manifested 
in the numerous questions. Mr. Hayward dis- 
cussed the physical and mechanical properties 
of wood. Approximately four hundred different 
species of wood were used to illustrate the lec- 
tures, in addition to numerous charts and 
illustrations. Dinner preceded the lecture, and 
Robert Galliher, president of the -club, acted 
as chairman of the meeting. It was announced 
that, in addition to the $25 to be given as the 
first prize to the “pupil” who passes the best 
examination at the end of the course, second 
and third prizes of $15 and $10 will be given. 
Any student who can “honestly” identify the 
largest number of pieces of wood, will also 


receive an inlaid plaque. 
—_——S— 


Hoo-Hoo See Redwood Movies 


MINNEAPOLIS, Minn., Nov. 16.—At the last 
regular semi-monthly meeting of the Twin 
Cities Hoo-Hoo Club, held at the Hotel Radis- 
son, the entertainment feature was the presen- 
tation of motion pictures of operations in the 
woods and at the mills in the California red- 
wood region. The movie was prepared by the 
California Redwood Association and shown 
by E. S. Canton, of the Canton Lumber 
Sales Co. President Harry McNeil presented 
applications for seven new memberships. The 


club formally expressed regret at the recent 
death of Albert G. Nortz, of the Nortz Lumber 
Co., a member. 
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Foreign Lumber News 


European Export Statistics for 
August 


VIENNA, AusTRIA, Oct. 20.—Exports of 
European countries during August, under the 
terms of the European Timber Exporters’ Con- 
vention, were reported as follows by the Comite 
International du Bois: 

Total 
Exports 
(Including 
Column 





Exports 
of Sawn and 
Plain Softwood 





3 or 4) (Including 

Country Cubic r—~Boxboards)— 
of Origin Meters Meters Stds.* 
WOO WAY cscccws 32,137 21,902 4,688 
ee 573,299 509,823 109,123 
eS 1,570,787 694,899 148,737 
= & S Jape 1,555,412 759,910 162.652 
Esthonia ...... 77,888 59,297 12,692 
PATER wer eases 348,981 63,801 13,656 
Lithuania ...... 64,422 30,312 6,488 
ll. re 255,382 146,631 31,385 
Czechoslovakia . 184,449 47,491 10,165 
MUBITMR. ccccnce 215,516 62,128 13,298 
Yugoslavia 109,943 51,499 11,023 
aa etetics 143,568 94,262 20,176 

TERE 6céccéccnmeeneree 2,541,955 544,083 


“International Timber Trade Reports,” pub- 
lished by the Comité International du Bois, says 
that the international timber market in Septem- 
ber, particularly toward the end of the month, 
was characterized by a certain weakening. In 
view of political tension, the drop in stock ex- 
change quotations, and the general fall in the 
prices of raw materials, importers of timber 
were speculating on a fall in prices. The Euro- 
pean Timber Exporters’ Convention, at a 
plenary meeting in Stockholm, therefore de- 
cided to reduce the export quotas by 10 percent. 
It is anticipated that the next few weeks will 
see a stabilization in the market, with a stiffen- 
ing of the prices for timber. 

“Timber Trade Reports” furnishes an ex- 
haustive survey based on the statistical data of 
the movements in the markets of all the more 
important timber producing and consuming 
countries. Specimen copies may be obtained 
free of charge from the C. I. B., at Vienna. 





Exports and Imports for Nine 
Months, 1937 


Total exports of hardwood and softwood 
lumber (including sawed timber and logs) for 
the first nine months of 1937 totaled 1,269,549,- 
000 board feet, as compared with 1,309,238,000 
feet for the corresponding period of 1936, a 
loss of about 3 percent, according to figures just 
released by the Forest Products Division of 
the Bureau of Foreign and Domestic Com- 
merce. Of the 1937 amount, 1,128,080,000 feet 
was of sawed material, as compared with 
1,023,526,000 feet for 1936, a gain of 10 percent. 
The 1937 exports of logs and hewn timber 
amounted to 141,469,000 feet, as against 285,- 
712,000 feet for 1936, a loss of 50 percent. 

In the sawn softwood group, Douglas fir 
was the most important species exported, 
totaling 468,444,000 feet for the first nine 
months of 1937, a gain of 6 percent as com- 
pared with the corresponding period of 1936. 
Southern pine totaled 285,800,000 feet, as 
compared with 262,081,000 feet for the corre- 
sponding period of 1936, a gain of 9 percent. 
Other woods in this group which recorded 
gains at the end of the nine months period 
were: The “white pines,” up 26 percent over 
1936, and spruce, up 24 percent. Woods in 
this group recording losses were cedar, down 
1 percent; hemlock, down 387 percent; red- 
wood, down 5 percent, and cypress, down 9 
percent. 


Sawn hardwoods totaled 278,328,000 feet 


for the first nine months of 1937, as compared 
with 235,766,000 feet for 1936, a gain of 18 
percent. 
hickory, 


In this group all 
chestnut, and 


species (except 
mahogany) made 


gains, the largest footage gains being made 
by oak, ash and poplar. 


Softwood log exports this year amounted 
to 122,428,000 feet, compared with 264,787,000 
feet in 1936; whereas hardwood log exports 
amounted to 19,041,000 feet, against 20,925,000 
feet last year. 


Imports Gain 7 Percent Over 1936 


Total imports of hardwood and softwood 
logs and lumber (including cabinet woods) 
for the first nine months of 1937 totaled 
620,882,000 board feet, as compared with 
579,947,000 feet for the corresponding period 
of 1936. Of this 1937 amount, 101,831,000 feet 
was logs (hardwood and softwood), 431,353,- 
000 feet was softwood lumber, and 87,698,000 
feet was hardwood lumber and sawed cabinet 
woods; as against 78,389,000 feet of logs, 
435,693,000 feet of softwood lumber, and 65,- 
865,000 feet of hardwood lumber and sawed 
cabinet woods for the comparable period of 
1936. 


In the “logs” group, imports of cedar logs 
for the first nine months of 1937 amounted 
to 15,761,000 board feet; mahogany accounted 
for 18,576,000 feet; and fir, spruce, and west- 
ern hemlock accounted for 57,835,000 feet. 

In the softwood lumber group, spruce was 
by far the most important species imported, 
totaling 245,102,000 feet. The second most 
important segregated species imported was 
pine, with imports of 69,368,000 feet, whereas 
fir and hemlock totaled together 106,053,000 
feet. 

Imports From Canada Under Quotas 

Imports under the reciprocal trade agree- 
ment allotting Canada an annual quota of 
250,000,000 board feet of Douglas fir and 
western hemlock to enter at a $2 duty and 
excise tax, from Jan. 1 to Oct. 2, 1937, totaled 
103,619,359 board feet, or 41.4 percent of the 
annual quota. 

Imports of red cedar shingles from Canada 
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during the last six months of 1937 are limited 
to 892,373 squares, and actual imports for the 
period July 1 to Oct. 28 were 824,412 squares 
or 92.4 percent of the quota. The shingle 
quota was entirely exhausted on Nov. 1, 


"Canada" Brand on Empire 
Shipments; Why Not 
on U. S.? 


Loncview, WasH., Nov. 13.—A campaign to 
stop dumping of Canadian lumber on the 
American market, where it competes with lum- 
ber produced by union mills paying higher 
wage scales, was outlined by the executive 
board of the Oregon-Washington Council of 
Lumber & Sawmill Workers, AFL affiliate, 
which met here last week end. The directors 
adopted a resolution demanding that the United 
States Government insist that all foreign lum- 
ber coming into the United States be plainly 
marked with the country of origin, and that 
any such lumber not so marked be denied 
entry. 

The board charged that while the Treasury 
Department recently stated it was “impractical” 
to have foreign lumber marked, Canadian mills 
regularly place the word “Canada” on lumber 
going to British Empire countries. The board 
said that it felt the Treasury Department’s 
action in failing to insist that such. lumber 
importations be marked with the name of the 
country of origin was discriminatory. 

Members also alleged that considerable quan- 
tities of Canadian, and perhaps other foreign 
lumber, are being and have been used in the 
United States on building projects financed by 
Federal funds, in direct violation of the Do- 
mestic Origins Act. They said that such use 
would be impossible if the lumber were marked 
prior to importation. 

It was declared that under present market 
conditions American mills are being forced to 
curtail production, whereas Canadian mills are 
continuing to operate 48 hours weekly. 








New Kilns Permit 40 Percent Bigger Truck Loads 


KINGSLAND, ARK., Nov. 15.—One of the most 
successiul lumber manufacturing companies in 
Arkansas is the Anthony-Williams Lumber Co., 
which operates a chain of mills manufacturing 
yellow pine and southern hardwoods. At this 
plant in Kingsland, the company, in line with 
its policy of supplying good lumber properly 
seasoned, recently has installed two double- 
track Moore cross-circulation kilns, each 120 
feet long and having a holding capacity of 
100,000 feet. The kilns are of tile construction 





and are equipped with large fans producing 
rapid circulation and allowing the drying ot 
lumber at low temperatures. The Moore cross- 
circulation system permits edge-to-edge stack- 
ing, and thereby increases the load per truck 
by about 40 percent, this increased capacity 
effecting a considerable saving in stacking and 
handling costs. 

The Anthony-Williams Lumber Co. owns a 
large volume of fine virgin growth timber, and 
is equipped to supply the trade for many years 
with good, well seasoned lumber. 


7 
} 
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Double track Moore cross-circulation kilns of Anthony-Williams Lumber Co. at Kingsland, Ark. Inset 


shows aerial view of the plant 
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THE LUMBERMAN POET 








To Be a House 


There'll have to be a tree above 

The house, to be a house I love. 

And to the house the path must pass 
Through something green, some sort of grass. 
There'll have to be a woodfire there, 

Or for the house I shall not care. 

And on a shingle roof the rain 

Must beat its comforting refrain. 


A house must have such things as these, * 
For it’s no house away from trees. 

There must be grass to greet the eye, 

Or else the house I shall go by. 

The house must have a hearth within; 
Without, a house no house has been. 

There must be rain and must be sun, 

The house secure from either one. 


A wall of stone may do for some, 

But few to stone would care to come. 
A pavement may be smooth and hard, 
And yet a house must have a yard. 
And there are imitation fires, 

But more than heat the heart requires. 
Unless these things I can recall, 

A house is not a house at all. 


We See b’ the Papers 


Crop control is needed, but it’s the crop of 
new laws. 


The thing that needs stimulating now seems 
to be some of the stimulants. 


The steel-worker out of a job is beginning to 
wonder what he was kicking about. 


A distiller and a brewer declared dividends 
last week, if you want that kind of money. 


A poker player is a fellow who wins $10 

worth of chips and loses $1,000 worth of sleep. 
Mr. Roosevelt may not be our greatest 
President, but he is certainly our greatest 
promiser. 


The shorter hours movement has been so suc- 
cessful that now in many places there are no 
hours at all. 


The reason a spendthrift never gets any- 
where is because he never thinks of saving any- 
thing but dollars. 


The Republican party ought to remember 
that a golf-player gets somewhere by yelling 
“Fore!”, not against. 


As a move toward balancing the budget, the 
President’s stenographer has been raised from 
$3,200 to $5,000 a year. 

If they are economic royalists, you would 
think the President’s principles wouldn’t permit 
him to accept their help. 

The President stuck a personal message on 
the unemployment census cards. The 1940 
campaign is starting early. 

Some day the history of the TVA will be 
written, but where will they find a Mark Twain 
to write it? 

And even if Mark Twain looked into it, he 
would probably get so mad that he couldn’t 
write it, anyway. 

We are not the first country that killed the 
goose that laid the golden egg, but we are the 
first that ever blamed the goose. 

_ South Carolina man suddenly found his hear- 
Ing restored. The country hopes that some- 
thing like that will happen to Congress. 

Mr. Morganthau’s speech raised the market 
about a point. The old licker hasn’t the po- 
ne it used to have when we first got the 
abit. 

Chicago is asking for $438,882 of PWA 
money to abate the smoke nuisance. But the 
Worst nuisance of all is our pauper cities, ask- 


ing for something that other cities must pay 
for. 


Speaking of Japan, a fellow in our neighbor- 
hood broke down another man’s door, chased 
him out of his house, and shot him down, all, 
of course, in self-defense. 

The first thing for Congress to tell the 
President is that it will consider anything he 
has to suggest, just as long as it doesn’t in- 
volve the expenditure of any money. 

John McCutcheon lists five things and asks, 
“Which would humanity miss most?” We 
would say movies not at all, radio but little, 
autos somewhat, telephones somewhat more, 
and the electric light most of all. 


Between Trains 


BATTLE CREEK, Micu.—The Michigan Real 
Estate Association convened here this week, 
and dined tonight, with Ed Nettles, the well- 
known traffic manager, directing traffic on the 
latter occasion. The realtor and the lumberor 
have a good deal in common, because, if the 
realtor didn’t sell them a lot, then we wouldn’t 
sell them a lot, either. One trouble with the 
NRA was that it tried to form business into a 
lot of vertical unions, which is all right in its 
way, if they all then unite in one horizontal big 
union. And even that ought to take in labor, 
if labor wants to come. 


Forest Park, Iit.—Kiwanis konvocated at 
the Medinah Country Club tonight, and we 
wished we lumbermen ran our yards like the 
Club runs its. There is a gate, and a man, 
and you have to show a card just to get in. It 
made you feel so favored that whatever you 
spent after that was a pleasure. There ought 
to be a password, or a passkey, or something 
to a lumber yard. Now the obligation is all 
the other way. Now a fellow feels he is do- 
ing you a favor to haul some of your lumber 
away, even if he never pays for it. 


LAKE Buiurr, Itt.—Your wife probably be- 
longs to the woman’s club, but, if she doesn’t, 
you ought to make her. You ought to have 
her there to start the applause when we get 
to talking to them about building a home, as 
we did today, for example, at the Lake Bluff 
Woman’s Club. 


The Hard 


An ox-team ain’t no pair of bays, 
Can’t go as fast, nor no great ways. 
But when you’ve got a lawg to snake 
Down to the rollway, maybe lake, 

Or through the muskeag pullin’ plows, 
I’ll put my money on the cows. 


The fancy rig for fancy work, 

No crick to cross or roots to jerk. 
When good the road, no ridge to climb, 
A pair of ponies ev’ry time. 

But when no special path appears 

I’ll put my money on the steers. 


And when I’m hirin’ of a man 
The kind I git, if git I can, 

It ain’t the fellah tellin’ you 

He knows an easy way to do. 

A buggy harness soon is broke; 
I’ll put my money on a yoke. 


No, it ain’t very much to find 
The way-to-do-it-easy kind. 

I’d rather have a steady pard 
Who knows the way to do it hard, 
And goes ahead and does it then. 
I’ll put my money on hemen. 
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Sell Diamond “C” fe 
BLACKPINE 
Creosoted Posts 


They are immune to decay 
and termite attack. They 
solve the farmer's fence 
problem. Lots of convincing 
talking points to help you 
make sales. 

Lots of good profitable busi- 
ness waiting for you. Order 
in Mixed Car, with other 
Creosoted Lumber—Timber, 
Posts, Piling—and Untreated 
Yard and Shed Stock, Mould- 
ings, etc. 


Write TODAY for full infor- 
mation about Colfax Lum- 
ber Products—and this un- 
usual Mixed Car Service. 
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William Schuette Company 


West Coast Products 
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Office—4i East 42d St. PITTSBURGH, PA. 











KILN DRIED e GRADE-MARKED 


NORTH CAROLINA PINE 


Railroad Material a Specialty 
Car Lining and Decking 


LAN UMBER CO. 
BURRUSS ARO eva. 
PLANING MILLS: Blackstone, Va., Dilwyn, 
Va., Brookneal, Va., Roxboro, N, C. 











Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 

















Amemcanfiunberman 





November 20, 193 


National Production, Shipments and Orders 


Wasuincton, D. C., Nov. 13.—Following is the National Lumber Manufacturers Association’s report for two weeks ended Nov. 6, and for 
forty-four weeks ended that date, covering mills whose statistics for both 1937 and 1936 are available, the percentage comparison with statistics 
of identical mills for the corresponding period of 1936: 


TWO WEEKS: 


Av. No, 


Percent 





Shipments 


Production Percent Orders 
dedewentne Mills 1937 of 1936 937 of 1936 1937 ern 
Southern Pine ......... ocececeusuceseeseesse Bae 60,985,000 91 60,184,000 S4 55,518,000 78 
ee ne eacenbebedounela 171 160,497,000 86 174,553,000 111 139,690,000 64 
inlet elated leit ; 119 144,740,000 85 115,806,000 71 102,835,000 68 
California Redwood .......ccccccccccesecces 13 16,487,000 96 12,983,000 86 11,510,000 59 
Southern DE ocendecedesbeeeeceeeevesce 8 5,101,000 92 5,444,000 o4 3,701,000 83 
a alii ale Re ae ee 10 7,243,000 203 4°280,000 74 3,880,000 76 
Northern Hemlock .............ss.cssseeece 19 3,384,000 71 2°518,000 88 2,394,000 68 

ESOL LATOR TO 459 398,437,000 87 375,768,000 "89 319,528,000 68 
Hardwoods: 
I se we unew eee 780 15,141,000 sd 15,323,000 * 9,672,000 * 
OE DEED ccadéveccecdsovescoseces 19 4,092,000 109 3,863,000 79 2,162,000 49 
Total Hardwoods.........ccccccccccccccces 99 19,233,000 19,186,000 eit 11,834,000 — 
a in all eae a ee 539 417,670,000 394,954,000 331,362,000 
FORTY-FOUR WEEKS: 
Softwoods: 
le a 131 1,619,916,000 99 1,587,505,000 93 1,520,836,000 90 
en aeenkubauaeidonus 171 4°584.642,000 100 4,759,336,000 106 4,244,422°000 94 
a mmaineaina 118 3,238,362,000 111 3,078,238,000 107 2,873,052,000 98 
California Redwood ...............scccecceee 13 412,279,000 106 400,306,000 108 364,695,000 99 
Southern Cypress ...............csscccneeeee N 123,212'000 102 121,649,000 105 108,734,000 106 
leit” ee tate telat tele 10 154,007,000 121 119,763,000 111 110,939,000 112 
ET SE oi cccencusesoeaoasene 18 112,458,000 117 84,238,000 130 76,649,000 120 
Total Softwoods ...........+-.ceccceeeeess 469 10,244,876,000 104 10,151,035,000 104 9,299,327,000 95 
Hardwoods: 
Southern Hardwoods ................ ebrndaiice 765 324,522,000 103 294,578,000 95 278,027,000 86 
SPONGE BUUWOOED cecce cccvccccoceosesee 18 130,341,000 118 110,091,000 111 96,482,000 1038 
Total Hardwoods .... .........eceeceecees 83 454,863,000 107 404,669,000 98 374,509,000 90 
A a a i i ee a 534 10,699,739,000 104 10,555,704,000 104 9,673,836,000 % 


TUnits of Production. 


*No report for last year. 





West Coast Review 


[Special radiogram te AMERICAN LUMBERMAN] 
SEATTLE, WasH., Nov. 17.—The 177 West 
Coast Lumbermen’s Association mills, giving 
production, shipments and orders during the 
two weeks ended Nov. 13, reported: 
Production 150,238,000 
Shipments 135,750,000 9.64% under production 
Orders 135,438,000 9.85% under production 
A group of 171 mills, whose production re- 
ports for 1937 to date are complete, reported as 
follows: 
Average weekly cut for Forty-five weeks: 


2.) eee 103,142,000 
SE spade enennnbecnbandeneras 103,360,000 
Average cut for two weeks ended 
Ny EE ease bU eae eo Shee e es 74,691,000 


A group of 177 mills, whose production for 
the two weeks ended Nov. 13 was 150,238,000 
feet, reported distribution as follows: ynatiea 





Shipments Orders Orders 
Rail ...... 55,738,000 59,847,000 74,533,000 
Domestic 
ecargo.... 55,926,000 53,542,000 111,603,000 
Export .... 9,355,000 7,318,000 61,033,000 
Local ..... 14,731,000 i | rn 
135,750,000 135,438,000 247,169,000 


A group of 171 identical mills whose reports 
of production, shipments and orders are com- 
plete for 1936 and 1937 to date, reported as 
follows: Aver. for 2 


wks. ended Aver. for 45 wks. ended 
Nov. 13, Nov. 13, Nov. 14, 
1937 1937 1936 
Production 74,691,000 103,360,000 103,142,000 
Shipments 67,668,000 107,057,000 101,110,000 
Orders 67,257,000 95,558,000 102,121,000 





Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 
New Oreans, La., Nov. 17.—Following is a 
summary of reports from southern pine mills 
for the two weeks ended Nov. 13: 
Average weekly number of mills, 114; 


Units, 99 
Total for 
Two Weeks 
Three-year average production*.. 54,404,000 
Actual production ............... 56,241.000 
EEN, ag ase dcee cane du ueewewe 50,251,000 
Se PONE Se cccuwe cerns ccanes 47,743,000 


Number of mills, 116; Unitst, 101 

On Nov. 13, 1937 
51,813,000 
412,609,000 


Unfilled orders 
Unsold stocks 


*October, 1933, to October, 1936. 
Unit is 275,000 feet of “3-year average” 
production. 


Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., Nov. 13.—Following is statement for eight groups of identical mills and 
two groups of hardwood flooring plants, of unfilled orders and gross stock footage on Nov. 6. 


Gross Stocks 





i Unfilled Orders 

Softwoods— Mills 1937 1936 1937 1936 
Southerm Pine ..ccccccvcccccccs 109 49,159,000 71,261,000 423,943,000 372,350,000 
. kk essere 171 244,854,000 481,591,000 1,021,290,000 1,075,512,000 
» .. .., kee ears Saree 119 131,493,000 242,755,000 1,796,445,000 1,600,187,000 
CUITOPRIA MOSWOOD occ ccccccccce 13 27,393,000 38,464,000 293,098,000 281,223,000 
Southern CyYPresse ..-ccccccccces 8 4,081,000 5,585,000 157,395,000 157,299,000 
IE I Gk 8 dow. 6.6' 0 dimicoioreis 10 4,319,000 5,766,000 168,949,000 157,875,000 
Northern Hemlock® ............. 11 5,877,000 5,149,000 114,141,000 105,939,000 

Total Softwoods........... co See 467,176,000 850,571,000 3,980,261,000 3,750,385,000 
Hard woods— 
Southern Hardwoods ........... No Report. 
Northern Hardwoods* ........... 17 16,667,000 13,794,000 111,026,000 111,866,000 
Oak Flooring ........ neki ears ee 75 27,987,000 43,782,000 80,653,000 65,608,000 


*Unfilled orders reported by 11 and 17 mills respectively; stocks by 20 mills. 





Lower Rates From South Would 
Hurt Northern Industries 


Trenton, N. J., Nov. 15.—Action on a bill 
appropriating $85,000 to finance New Jersey’s 
participation with other northern States in a 
fight, before the ICC, against application of 
southern States for a reduction in freight rates 
to the North, was deferred by the New Jersey 
legislature here Nov. 15, until its next meeting 
Dec. 20. In the interim, New Jersey legisla- 
tive leaders will confer with officials of other 
States upon the issue. 


The appropriation was asked by Gov. Hoff- 
man in a special message to the legislature. 
Industrialists in New England and Middle At- 
lantic States believe the proposal of the south- 
ern States to cut the rates an average of 12 
percent would have an adverse effect upon 
northern industry, since labor and taxes are 
generally lower in the South. 


“If the prayer of the complainants should 
be granted by the Interstate Commerce Com- 
mission,” Gov. Hoffman asserted, “the effects 
upon industry, labor and agriculture in New 
Jersey and in the whole northeastern section 
of the United States would be disastrous. The 
products of the South—produced at lower labor 
costs and under other advantages which we 
can not duplicate, by reason of the higher liv- 
ing levels of our industrial population and 
greater production costs—would come into our 





territory at reduced rates, and our products 


would go into the southern area at higher rates. 
The consequent disturbance would result in 
distress and greater unemployment among our 
people, and might very well throw this whole 
area back into another major depression. The 
trade associations, chambers of commerce and 
our major industries in New Jersey are seri- 
ously concerned about the outcome of this ac- 
tion now pending before the Interstate Com- 
merce Commission.” 





Western Pine Summary 


PortLanp, Ore., Nov. 13.—The Western Pine 
Association reports as follows on operations 0 
identical Inland Empire and California mills 
during the two weeks ended Nov. 6: 


Reports of an average of 119 mills: 
Total for 2 Weeks Ended 


Nov. 6, 1937 Nov. 5, 1936 
Production ....... 144,740,000 170,013,000 
Shipments ....... 115,806,000 135,090,000 
Orders received... 102,835,000 150,497,000 

Reports of 119 identical mills: 

Nov. 6, 1937 Nov. 5. 1936 
Unfilled orders... 131,493,000 242,755.00 
Gross stocks ..... 1,796,445,000 1,600,187,000 


Reports of 119 identical mills: 


Year to Date—— 
37 . 1936 





Production ....... $,273,818,000 —2,936,367,000 
Shipments ....... 3,103,980,000 ——-2,891,820,0% 
Ree 2'900,653,000 —2,934,936,0 
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Insulation 
that sells... 


MINERAL WOOL 


You don’t have to tell the average 
man the advantages of insulation. 
He knows all about it, and most 
likely he is planning this improve- 
ment in his own home in the near 
future. If you handle a good brand 
of insulation that does the job, pro- 
vides comfort and saves fuel, you'll 
find it selling steadily and profitably. 


That’s the type of product you are 
sure of with K &M Mineral Wool. It 






Send for information 


is extremely high in efficiency, dur- 
able, fire-resisting, vermin-proof, and 
economical because easily installed. It 
comes in loose and granulated form, 
as well as bats and “Roll Wool.” 


K&M products have behind them 
more than 60 years of pioneering 
in the development of insulation 
and building materials. K & M offers 
a complete line, priced right, and 
sold only through established chan- 
nels of distribution. 
























mills Asbestos Roofing and Siding Shingles @ Asbestos Flexible Wallboard (Sheetflextos ) ¢ Asbestos 

Decorative Waltile © Asbestos- Cement Structural Board & Sheathing © K & M Mineral Wool 
Insulations for the home. y 

andere Underline the products on which you want full information and mail this coupon today. 
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SOUTHWEST 
LUMBER CO. 


Alamogordo, New Mexico 


Manufacturers of 


DOUGLAS FIR 
PONDEROSA PINE 
WHITE FIR 


Lumber, Box Shook, Crating 


High altitude—Close grained FIR 
longer. 


lasts 


Owners finest Summer Resort at Cloud- 
croft. New Mexico, with 18 hole Golf 
Course, 9,000 feet high. 

















Coane manana | 


PINE PLUME 


LUMBER COMPANY 


PINE 
CYPRESS 
HARDWOODS 


Air Dried and Kiln Dried 





Mixed Cars -- Pine, Hardwoods 
and Oak Flooring 


Specializing in Kiln Dried Poplar 


MONTGOMERY, ALABAMA 
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Walnut and Mahogany Remain Favorites, 
Furniture Shows Reveal 


Chicago’s fall market for furniture buyers of 
the nation attracted 4,033 during the week of 
Nov. 1-6 to the American Furniture Mart and 
the Merchandise Mart. The two mid-season 
shows gave buyers of home furnishings a pre- 
view of the more: complete market which will 
be exhibited to them in January. The Mer- 
chandise Mart had 1,576 registrations for a 10 
percent increase over a year ago, and the Ameri- 
can Furniture Mart attracted 2,457 buyers, 
twenty-six less than at the same showing in 
1936. 

There appeared to be quite a noticeable trend 
of furniture manufacturers to increase their use 
of walnut and mahogany. Although tropical 
woods and other species which have enjoyed 
debuts during the past few markets are still 
very much evident, it did not seem that they 
had advanced since the regular semi-annual ex- 
hibit last July. 

Speaking of woods, one can not pass by cherry 
without special mention. Two of the best look- 
ing bedroom suites at the American Furniture 
Mart were those made of cherry by the Phenix 
Furniture Co. of Warren, Pa. One of the 
groupings was of blonde cherry, while the other 
was in its warm-colored naturalness. T. J. Far- 
row, sales manager, regards cherry as a peren- 
nially solid wood for furniture. This company 
was featuring a bedroom set of quilted maple 
which was regarded by keen eyed buyers as one 
of the most exquisite suites ever shown. Con- 
taining six pieces, the group was dyed mother 
of pearl. Mr. Farrow said that the furniture 
could be dyed any color desired by a customer. 

The Old Hickory Furniture Co., Martinsville, 
Ind., showing in the Merchandise Mart, ex- 


hibited a lot of wormy chestnut used with an 
oak base. The concern has used hickory, knotty 
pine, solid hard rock maple, and chestnut jin its 
manufacturing. Mrs. Mae Hall, who is jn 
charge of the display the year around, was very 
proud of two new numbers in cherry. The wood 
was used for modish radio cabinets which com- 
bined pleasingly with living room sets of almost 
any wood. 


Oak Furniture for Whole House 


Oak could be seen in all its perfect adapta- 
bility for the whole house in the Romweber 
Co.’s exhibit at the Merchandise Mart. Located 
in Batesville, Ind., the factory has made furni- 
ture for the past three years designed after that 
used by peasants of the Scandinavian countries, 
The oak is domestic, being cut in Indiana not 
far from the furniture factory. Room suites 
for the entire house are manufactured in addi- 
tion to odd pieces. 


Black walnut was bleached to a dove gray by 
Crane & MacMahon (Inc.), St. Mary’s, Ohio, in 
a Swedish moderne bedroom grouping that 
brought much admiration. The beautiful pat- 
tern of the wood’s grain showed to advantage 
on the crotch fronts. Mute testimony to the 
quality of this firm’s goods was the fact that all 
the exposed framework in the suite was solid 
black walnut. 


Eighteenth century pieces with a decided em- 
phasis on French Provincial were in the fore- 
ground at both Chicago markets. Platinum 
gray woods, warm golden browns, and dusty 
leaf browns attracted the brtyers. Extremely 
modernistic styles were noticeably on the wane. 
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C. M. Hill, of Saginaw, re- 
cently purchased pine lands in 
Minnesota embracing 12,000 
acres, estimated to cut 60,000,- 


000 feet. The consideration 
was $90,000, or about $1.50 
stumpage. Since his return 


from Duluth, Mr. Hill sold 1,- 
240 acres in Midland County, 
mostly shingle timber land, to 
Wylie Bros., of Saginaw, for 
$12,000. 
a * a 

It is reported that a number 
of Mississippi River pilots have 
formed a joint stock company 
for the purpose of purchasing 
five powerful raft boats with 
which to engage in towing logs 
and lumber from the St. Croix 
and Chippewa rivers to the 
various Mississippi River pro- 
ducing points and markets next 
season. 

= * + 

The Sawyer-Goodman Co. has 
purchased from Steele & Mer- 
ick, of Florence, Wis., several 
thousand acres of pine and 
hardwood land in _ Florence, 
Forest and Marinette counties, 
for $260,000. The deal is one 
of the heaviest ever made in 
northern Wisconsin. Steele & 
Merick are said to have bought 
the property in 1872 for $100,- 
000, paying $60,000 cash and 
giving a mortgage for the re- 
mainder, * * * Senator Sawyer 


states that the pine is mainly 
on the Menominee, Wisconsin 
and Pine rivers and will be 
sawed at or near Marinette and 
shipped to Chicago. 


An electric light plant, with 
a 80-light dynamo, was lately 
put in at the Pacific Lumber 
Co.’s sawmill on Eel River, op- 
posite Rio Dell, Calif., which re- 
ceives its power from one of 
the mill engines, said to be the 
first successful attempt in the 
latter respect that has been 
made in Humboldt County. 


* * * 


Hon. William Goold, of’ Port- 
land, Me., the historian, has un- 
earthed some ancient records 
showing that the big timber 
raft launched Nov. 15 in Nova 
Scotia has had some predeces- 
sors. All of them were success- 
fully launched, but all unfor- 
tunately came to grief before 
reaching their destination. In 
1792 a raft containing about 
1,000 tons of timber was built 
at Swan island in the Kennebec 
by Dr. Tupper, a somewhat 
noted eccentric character. It 
was made by treenailing square 
timbers together in the form of 
a ship’s hull, and was ship 
rigged, the intention being to 





send her across to England. The 
raft lay at Bangor for some 


time, it being found difficult to 

et men to go in her. She 
finally went to sea, carrying a 
small vessel on her deck. But 
off the coast of Labrador her 
crew became frightened by the 
weather and abandoned her. 
Two other attempts were made 
from the Kennebec, and both 
went safely across, but found- 
ered on the English coast. In 
1825 another * * * droveon 
shore on the coast of France. 


x= = * 
The hurricane snow storm of 
last Saturday and Sunday 


(Nov. 19-20, 1887) knocked the 
lumber fleet flat, so far as get- 
ting lumber into port went. 
The squadron was scattered all 
over the Lake, driven into port 
wherever harbor could be 
reached, and on to shore In 
some instances. Losses were 
not so numerous or heavy 4 
might have been expected. 
Steam barges and vessels did 
not begin to come into port In 
any considerable number until 
Wednesday when. there was @ 
flock that made the harbor. 


Gilbert M. Walker, one of 
T. B. Walker’s five sons, who 
is manager of the Walker mil 
at Crookston, Minn., was mar 
ried last week to Miss Sue ™. 





Rodgers, of Minneapolis. 
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Amemcanfiumberman 


Trailer Industry Is Big Consumer of 
Plywood and Insulation 


The huge crowds which thronged the Interna- 
tional Amphitheater in Chicago each day and 
night of the automobile show, Nov. 6-13, were 
enthusiastic over the new models of passenger 
cars, trailers, and trucks. Officials have placed 
the value of the automobiles, trucks, trailers 
and accessories sold as a result of this exhibi- 
tion at around $15,000,000. 

Although the lumber industry has slight rep- 
resentation in the new cars, it has a dominant 
place in the spotlight of public attention given 
the trailer houses. As was the case a year ago, 
the large space devoted to displays by manu- 
facturers of these house-cars was packed at all 
times with people anxious to view the latest 
creations. In practically 100 percent of the 
models displayed plywood was used as interior 
finish both because of its structural strength 
and its qualities of beauty. Mahogany, birch, 
fr and maple appeared to be the most widely 
used plywoods, while at least one manufacturer 
is beginning to use gum which is sawed from 
the log in circular manner instead of in strips 
to secure more grain figure. Not only the walls 
and ceiling of the coaches are of plywood, but 
in a majority of cases so is the floor. Rigid, 
lightweight oak and spruce are the main woods 
used in framework. One of the most beauti- 


ful interiors was that in a trailer finished with 
birdseye maple plywood. 

Another major item going into the construc- 
tion of the 1938 highway homes is insulation. 
Although the board type of insulation seemed 
most widely employed, the bat, reflective and 
pour varieties were found in use. Many of the 
exteriors are of the rigid type of insulating 
material, some covered with leatherette and 
others painted. The trailer makers keep a keen 
eye turned toward having their products com- 
pletely weather-proof, dust-proof, sound-proof 
and as vibrationless as materials can make 
them. 

There is no question about the fact that the 
trailer industry is a valuable one to the lumber 
and allied building material manufacturers. One 
is duly impressed by the rapid strides made in 
the past few years by this infant business. 





Reports oF the discovery of blister rust in 
the sugar pine section of California have been 
made by the regional foresters. The southern 
extremity of the disease seems to be along the 
Trinity River. This discovery shows that rust 
has advanced 100 miles farther south than had 
been supposed. 


Outdoor Uses of Plywood Panels 


The outdoor use of plywood opens a wide 
field of opportunity for remodeling store fronts 
for which this material has recently been 
adopted by various builders. The accompanying 
pictures show the remodeled fronts of stores 
occupied by the Speedwall Co., Seattle, Wash., 
and R. A. Champlin Hardware & Lumber Co., 
Enid, Okla., for both of which plywood panel- 
ing provided unusually attractive new faces. 
Where modern effects are wanted with a mini- 
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mum of expense and a maximum of speed and 
fase of construction, the outdoor plywood is an 
ideal material, lending itself to paint, stain 
and plastic finishes with beautiful results. 
verything that can be done with ordinary 
Plywood can be done with the outdoor kind, 
with the added advantages that make it so per- 
fectly adaptable to outdoor uses. The broad, 
smooth surfaces, rounded corners and paneled 
effects characteristic of modern design, can be 





achieved as easily and quickly with the outdoor 
plywood as with the ordinary type. Present 
processes of manufacture have overcome the 
objectionable features that heretofore prevented 
the use of ordinary plywood for outdoor con- 
struction. In outdoor plywood the thin plies 
are welded into a single, solid panel by means 
of a binder insoluble in water, and the plies can- 
not separate. Where joints are desired without 
battening, the edges, which fit together tightly 
and evenly, are cut 
clean, smooth and solid, 
since there are no core 
voids to cause shatter- 
ing and _ roughening 
when sawed. Joints may 
be filled and finished 
over in such a way that 
no trace of the seam 
appears, and can be 





Outdoor plywood used in 
remodeling store fronts. 


Above — Store at Enid, 
Okla. Below—New store 
front at Seattle, Wash. 





made completely water- 
proof. 

This new process of 
manufacture permits a 
wide variety of inter- 
esting effects, whether 
the material is used as 
a permanent part of the 
structure or to make forms for concrete walls. 
For the latter purpose the outdoor plywood has 
been known to be reused as many as fifty-five 
times without showing any signs of ply sep- 
aration, which is convincing evidence of the 
moisture resistant properties of the material. 
Panels of this outdoor type of plywood can be 
secured in all sizes up to five feet wide by 
twelve feet long and in thickness from one- 
eighth inch to two and a quarter inches. 
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ROSEMARY PINE 


ADAMS- 
EDGAR 


In the manufacture of Rose- 
mary Pine Products, nothing 
is overlooked that will add 
to their quality and value. 
Starting with the best of 
timber, we maintain the 
same high standards 
throughout all operations. 
Lumber dealers buy and re- 
buy from Adams-Edgar be- 
cause they know they will 
get dependable quality lum- 
ber every time. Our large 
stocks assure quick deliv- 
eries. Let us prove that 
our service is superior. To- 
day. write us about your 
requirements in these items: 








































PINE TRIM. 
MOULDINGS, 
FLOORING, 
CEILING, 
FINISH, 
SIDING, 
AIR-DRIED 
BOARDS, 
SHIPLAP, 








c. €. —— 


Band Sawn -- 
Own Manufacture -- 


HARDWOODS ein, tures 


GUM, TUPELO 


CYPRESS -- 
YELLOW = 1454- sor 


LEAF K-D FINISH, DIMEN- 
PINE SION and BOARDS 


Yard Items Treated -- 
¢ MIXED CARS + 


ABERDEEN MISS. 




















CALCASIEU 





YELLOW PINE 


Complete line of kiln dried 
Yard and Shed Stock 


Eased Edge Dimension 


Timbers, chemically treated to 
prevent stain. 














NDUSTRIAT 
LUMBER fest” 
ELIZABETH LOUISIANA 
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Here’s What's New-- 


New Line of Dealers’ Helps 


The Barber Co. (Inc.), announces that a com- 
pletely revised new line of attractive and effec- 
tive circulars, mailing cards, envelope stuffers, 
blotters, folders and booklets is now ready. They 
are all handsomely printed in gay colors with 
snappy illustrations, and every one possesses 
some unique feature, either of form, color, cut- 
out or copy, designed, as Mr. Hartzell, adver- 
tising manager of the company puts it, “to 
hit the prospect between the eyes.” That they 
have struck the right note in this material, cor- 
rectly interpreting the needs and preferences 
of this class of trade is shown by the wide- 
spread interest of dealers already demonstrated 
by demands for quantities of this literature. 
The copy has been entirely rewritten to em- 
phasize the now famous, “Vital Element” mo- 
tif, by which the Trinidad Lake asphalt, basis 
of all Genasco products, is now identified. 


Details and Prices of Fly Screens 
Prepared by Manufacturer 


The Cincinnati Fly Screen Co., Gest and 
Evans Sts., Cincinnati, Ohio, manufacturer of 
Zip-in screens, announces that complete details 
and prices have been prepared for dealers who 
request them. The screens are all bronze, and are 
installed without frames. Installation in any 
window is a simple process, and for washing 
windows, all that is necessary is to release the 
sill bar and allow the screen to swing free at 
the top. 





Sell a Polisher with a Floor 


Good floors are worth the best of care. That 
is why any home, hotel, club, bank, office or 
apartment building, which has put in good floors 
to start with, should be a prospect for an easily 
operated and serviceable floor polishing ma- 
chine. Even in the modest home, if all the 
floors are kept in good condition by waxing 
and polisiing several times a year, and given 
a thorough buffing in between, the owner will 
find them giving returns in greater beauty, 
longer wear, economy in refinishing and in la- 





bor saving that is many times the original in- 
vestment. A machine which is particularly well 
suited for the home is the Atlas “Floormaster” 
made by the Atlas Floor Surfacing Machinery 
Corporation, 218 E. 34th St., New York City. 
This very efficient implement polishes, scrubs, 
steel-wools, dry cleans and buffs any type of 
floor—wood, concrete, tile, linoleum, rubber, 
cork, terrazzo or asphalt. It is so simple and 
easy to operate that any woman can handle it 
as easily as a carpet sweeper. It is small, but 
sturdily built and durable. It is economical, 
using only 4 cents’ worth of electric current for 
800 square feet of floor. Literature on the 
“Floormaster” will be sent by the company if 
requested. 


New Booklet Features Sale of 
Homes Complete by Lumber Dealers 


Lumber dealers who have been keeping a 
watchful eye on developments leading to sale 
of the home complete by the dealer, will be par- 
ticularly interested in a new booklet issued by 


Homasote Co., Trenton, N. J., describing “Pre- 


cision-Built Homes.” 

Under the Homasote plan, the lumber dealer 
holds the franchise for 
precision - built con- 
struction, and he sells 
the completed unit, 
using materials al- 
ready stocked or im- 
mediately available. 


The merchandising 
plan features especially 
the fact that homes 

nope, are erected within 17 
. SSeS to 30 days, low cost 
ema eta per cubic foot, any 


size or type of house, 
and close co-operation 
between lumber dealer 
and contractors, architects and realtors. The 





lumber dealer also has the assistance of the , 


Homasote field representative, and the support 
of the company’s national advertising. 

Precision-built homes are now in their third 
year. The company itself is an old established 
manufacturer of insulating and building board. 
Dealers interested may obtain a copy of this 
booklet by addressing the Homasote Co. at the 
headquarters in Trenton, N. J. 


V Story of Philippine Mahogany 


A 16-page booklet entitled “Philippine Ma- 
hogany” has just been issued by the Philippine 
Mahogany Manufacturers’ Import Association 
(Inc.), 111 W. Seventh St., Los Angeles, 
Calif., which will be of interest to all buyers 
and users of fine woods. The booklet depicts 
the story of Philippine mahogany, its discovery, 
the trees from which it comes, and its various 
uses, with many handsome illustrations. The 
association is also making a survey of practical 
applications of this tropical hardwood, prepara- 
tory to further interesting publications. The 
use of Philippine mahogany for interior trim, 
paneling, doors, etc. is growing and the booklet 
shows how it has been applied in hotel, club- 
room, home, church and office. 


Milcor Announces Two New Products 


Three units provide the steel to hold the metal 
lath in the new Milcor solid partition system. 
These are the ceiling angle runner, the specially 
slotted channel stud and the continuous crimped 
floor runner. The exceptional saving in time 
effected by this Milcor method is readily 
apparent from the fact that a regular worker 
can erect 1,500 yards of iron in an 8-hour day. 
The same units as used for solid partitions 
may be employed in erecting furring walls up 
to 8-foot ceiling heights. The furring wall 
may be placed at any desired distance from 
the outside wall and does not have any con- 
tact with it. 

Another product recently announced is Mil- 
cor cove lath, which the company says is a per- 
fectly formed material which can be rapidly 
applied to wall or ceiling. It is made from 
3.4-lb. Diamond mesh lath, electrically welded 
to curved channel sections, spaced 16 inches on 
center. The cove is made with radii of 634 
inches, 834 inches and 1034 inches for a fin- 
ished plaster surface of 6, 8 and 10 inches. 
Numerous advantages are claimed for this pre- 
formed cove lath, as it provides a better way 
to make perfect coves; it is simple and easy 
to use and saves the time ordinarily consumed 
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in cutting wood brackets and forming the cove 
on the job; it insures a steel base joining at 
wall and ceiling.and can be used over any 
type of base. Literature on Milcor solid par- 
tition and furring system and the Milcor cove 
lath will be forwarded upon request made to 
the Milcor Steel Co., Milwaukee, Wis. 


Flexible Fire Screens Make 
Attractive Displays 


One line which is becoming more and more 
popular with lumber dealers as a regular seller 
and an attractive addition to the stock is that 
of fireplace equipment. Nothing is handsomer 
than some of the new firescreens which are 
included in this line and nothing lends itself 
so well to attractive display. Among other 
new offerings of the Bennett Fireplace Cor- 
poration is the “Flexscreen,” a flexible fire- 
screen, which both in appearance and in con- 
venience offers many advantages over other 
screens. The company offers with it a selling 
plan and aid which should be investigated by 
any dealer who believes that he can handle 
such a line successfully. A full-sized display 
stand on which to mount the screen for effec- 
tive display on the floor and a smaller display 
stand for the window will be provided. For 
details of the sales plan and a description of 
the “Flexscreen,” write the Bennett Fireplace 
Corporation, Norwich, N. Y. 


New Book on Rock Wool Insulation 
Available to Dealers 


Baldwin-Hill Co., 515 Klagg Ave., Trenton, 
N. J., manufacturer of rock wool home insula- 
tion, announces the publication of a new eight- 
page booklet of regular file size, presenting the 
story of rock wool, its development, and its ap- 
plication to new and old homes. The booklet is 





profusely illustrated with photographs showing 
methods of installation, and evidence of fire- 
proof qualities in the material. Free copies of 
= book will be sent to dealers who request 
them, 


New Window for Attachment to 
Operator-Type Casements 


Truscon Steel Co., Youngstown, Ohio, an- 
nounces Tempryte windows, recently devel- 
oped for attachment to the inside of Truscon 
operator-type casements. The new windows 
are made in standard sizes with flexible weath- 
ering seal attached at the factory, and project- 
ing around the entire perimeter. The seal 1s 
designed to take care of variations in locations 
of window trim. Installation is made by fas- 
tening Tempryte windows to casements by 
means of holes tapped in the latter, and 
punched through the weathering in the for- 
mer. Weathering is cut to fit around hard- 
ware. In air conditioned homes the windows 
can be used the entire year. During mil 
weather partial ventilation can be obtaine 
without removing the windows, if sill ventila- 
tors are specified in the order. Complete illus- 
trated literature is available on request. 
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Shows Two New Small Band Mills 


The accompanying picture shows the cover 

ofa new bulletin just issued by Clark Bros. Co., 
of Olean, N. Y., manufacturer of the well- 
) known Clark small mills. 
The bulletin shows in 
detail the new Clark 
42-in. mill and the 5-ft. 
mill, which takes a 10-in. 
saw. Complete specifi- 
cations for the ma- 
chines with half-tone and 
line drawings illustrat- 
ing each feature present 
these Clark mills almost 
as well as a practical 
demonstration of their 
efficiency. A great deal 
of general band - mill 
data accompany the 
accounts of these mills. Clark Bros. Co. fur- 
nish all the machinery required for a complete 
sawmill plant, and also furnish mill plans show- 
ing complete layout designed to suit your par- 
ticular needs. Information on any of the Clark 
mills will be sent by the company on request 
to anyone interested in installing an econom- 
ical plant of this type. 


Two New Hand Tools Added to 
Famous Line 


Illustrations herewith show two new hand 
tools announced by the Stanley Works, of the 
Stanley Rule & Level Plant at New Britain, 
Conn. The upper cut shows a new No. 620 
hand drill for the handy man and occasional 
tool user. Quality materials, superior design 
and workmanship combine to make this tool 





attractive, strong and serviceable. Eight drill 
points, sized 4/64 to 11/64 inches, are lodged 
in the hollow hardwood handle. <A steel chuck 
with 3 hardened tool steel jaws takes drills 
up to and including %4-in. size. The sturdy, 
all-steel frame is nickel plated except for the 
chuck which is cadmium plated. The hard- 
wood handle and detachable side knob, and the 





grey iron gear are all finished in a glossy red. 
_The other new tool is a beveler, designed 
lor use with hard or “tempered” fiber board 
materials and will cut a chamfer or bevel up 
to 3/16 of an inch. With its length of 10% 
inches and a comfortably shaped handle and 
knob, this beveler has the same balance and 
tan be handled as easily as a Stanley plane. 
Metal parts have a japanned finish. A heavy 
steel cutter is furnished with the beveler. 





Canadian White Pine Bureau 
Makes Striking Exhibit 


Toronto, Ont., Nov. 16—The White Pine 
Bureau, at the annual Produced-in-Canada Ex- 
hibition, held in the Sun Life Building, Mon- 
rel, from Nov. 3 to 13, took approximately 
300 square feet of space, which was attractively 
ranged with a panel background, a number 
ot transparencies, showing white pine construc- 
tion, a selection of commercial-size lumber, and 
*xamples of typical millwork. The exhibit also 
Contained numerous examples of siding, shin- 
gles, sash, eavestrough, etc. in sections, all from 
buildings where they had given over a hundred 
years of satisfactory service. 
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dealers. 





Service and Saving With Security 





The purpose of ASSOCIATED MUTUAL fire insurance is to benefit the lumber 
Its aim is to provide the greatest possible protection at the least possible 
expense. The savings accruing from the sound, conservative and successful management 
of these companies are returned through dividends. 


Write to any of the following companies for full particulars: 


Established 


Central Manufacturers Mutual Ins. Co., Van Wert, Ohio 

Lumber Mutual Fire Insurance Co., Boston, Mass. 

Lumbermens Mutual Insurance Co., Mansfield, Ohio 

Pennsylvania Lumbermens Mutual Fire Ins. Co., 
Philadelphia, Pa. 

Indiana Lumbermens Mutual Insurance Co., 
Indianapolis, Ind. 

Northwestern Mutual Fire Assn., Seattle, Washington 


COMBINED ASSETS 
$25,000,000 


1876 
1895 
1895 


1895 


1897 
1901 


COMBINED SURPLUS 
over $12,000,000 











Huther Bros. 
Smooth-Cutting 
Hollow-ground 
Saws 4’ to 24” 





of Super Quality 


Choose Huther Saws for their smooth and 
easy cutting, their long-enduring service. 
For more than 50 years the choice of careful 
buyers. 

Illustrated catalog of the complete Huther 
line sent on request. Write for your copy. 
No obligation. 


Huther Bros. Saw Mfg. Co. Inc. 


ROCHESTER, N. Y. 


HUTHER Bros’. SAWS 





Huther Bros. 
Dado Heads 
4” to 20” 











give you earliest date of delivery. 





Order a set of our Planer and Jointer Knives and see 
how they compare under actual service conditions. 


SPECIAL: 


[High Speed Steel Knives and Moulding Cutters for the Woodworking Industry] 


Send us a paper pattern with dimensions and kind of 
wood to be worked. We will quote you at once and 


TAYLOR, STILES & COMPANY -- riecetsvitte, N. J. 


WESTERN AGENTS: Hall & Brown 


W. W. Machine Co., St. Louis, Mo, 





























TEXARKANA, ARK-TEX- 


BAND -SAWED 


SOUTHERR 


YELLOW PINE 
and Hardwoods 


Sa Ne RR aS NTS 
MIXED CARS OR STRAIGHT CARS 
RETAIL YARD STOCK 
A SPECIALTY. 





MANUFACTURERS OF 


OAK 
FLOORING 


BOX SHOOKS 
PILING & TIES 
HARDWOOD LUMBER 


Chapman & Dewey 
Lumber Co. 


MEMPHIS, TENN. 








Dealers Welcome 


This Unequaled Service of 


Foreman - Blades 


North Carolina PINE 
Cypress and Hardwoods 


Foreman-Blades Lumber Company now 
can supply your complete needs in 
highest-grade kiln-dried North Carolina 
Pine—Flooring, Ceiling, Finish, Mould- 
ings and all Yard Stock. Straight or 
Mixed Cars of Pine, Mixed Cars of Pine, 
Cypress and Hardwoods. Or direct 
shipments by water to Baltimore, Phila- 
delphia and New York. 


Or you can order from our convenient 
Distributing Yards at 


BALTIMORE—Brown’s Wharf, foot of 
Broadway, phone—Wolfe 5867. 


ELIZABETH. N. J.—1ll S. Front St. 
phone—Elizabeth 2-0600. 


BROOKLYN—First St. and Gowanus 
Canal—phone Main—4-7417. 


PHILADELPHIA — 1121 N. Delaware 
Ave., phone Regent—9333. 


Tell us what you need—and let us give 
you full information about our products 


and unusual service. 


FOREMAN-BLADES LUMBER CO. 


ELIZABETH CITY, N. C. 
BE REE RRR EERE 
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Market News from Antler 


San Francisco, Calif. 


LUMBER CHARTERS—The Pacific Coast 
freight and charter market for October wit- 
nessed a continuation of the downward trend 
which first become apparent last month, ac- 
cording to current report of General Steam- 
ship Corp. This trend, the report said, is 
largely caused by curtailment of trans- 
Pacific business as a result of hostilities on 
the China seaboard, and slackness in United 
States domestic trade, throwing American 
intercoastal ships into the offshore charter 
market. For the first time within recent 
memory, American flag vessels have been a 
deciding factor in the offshore chartering 
from the Pacific Coast. The present depres- 
sion in Pacific shipping is also in keeping 
with slight recessions in freight rates in 
other foreign trades. It is the opinion that 
the present slackness is a natural reaction 
to the continued sharp climb in freight rates 
experienced over the year, and as_ such, 
should not warrant undue pessimism. Freight 
rates are still at remunerative levels, and 
may be expected to continue so. Thirteen 
vessels, mostly American, were fixed during 
October for short timecharter trips and round 
voyages for October/November positions. This 
compares with six timecharters reported for 
September. During October, thirty-two ves- 
sels were fixed for lumber cargo, compared 
with twenty in September and twenty-seven 
in October, 1936. Twenty-three of the Octo- 
ber fixtures were from British Columbia 
ports, two from Puget Sound/British Colum- 
bia, one from Coos Bay/British Columbia, 
three from North Pacific ports, one from Coos 
Bay/Grays Harbor, one each from Puget 
Sound and Columbia River. Twenty-one of 
the total lumber fixtures were reported com- 
pleted with wheat and/or general cargo. 
Destinations were United Kingdom, China, 
Australia, South Africa, Japan, South America 
and India. Little or no Chinese business was 
done, outside of some small parcels to Hong- 
kong. The Japan Conference rates remain 
at $16 on lumber and $22 on logs. Parcels 
have been offering, but some difficulty has 
been met in securing space, due to drastic 
curtailment of trans-Pacific service. Several 
vessels have been taken on lumpsum and 
timecharter for United Kingdom and Conti- 
nent, which, no doubt, will make lumber part 
of their cargo. Parcel rates are in the neigh- 
borhood of 95 shillings to 100 shillings, de- 
pending on ports. A number of vessels have 
been taken for Australia on timecharter and 
f.i.o. basis. Almost all of these vessels are 
expected to load entirely in British Colum- 
bia. Rates are probably in the neighborhood 
of $17@18 a thousand. One vessel was re- 
ported fixed for South Africa on lumpsum 
basis. There is also some additional busi- 
ness to be had in this direction. The inter- 
coastal market is unquestionably the most 
depressed of all, due probably in part to 
what might almost be called a buyers’ strike; 
in other words, a general refusal on the part 
of consumers to pay the level of prices re- 
quired to offset increased costs of produc- 
tion, operation etc. 


PACIFIC COAST -EUROPEAN CONFER- 
ENCE RATES—Effective Jan. 1, 1938, the 
Pacific Coast-European Conference announced 
an upward revision on general commodity 
contract rates on cargo from the Pacific 
Coast to the United Kingdom and Continent, 
on an irregular basis. The new base rates 
to apply through 1938 on lumber products 
follow, on a basis of 100 pounds unless other- 
wise noted: Box shook, to 90 from 60 cents; 
broom handles, to 80 from 70 cents; doors, 
to 55 from 35 cents each; flooring blocks, 
to 90 from 75 cents; headings and staves, to 
90 from 75 cents; pencil slats, to $1 from 
90 cents; plywood, to 75 from 60 cents; 
shingles, to 90 from 65 cents; veneer, to 95 
from 80 cents; wood pulp, not exceeding 50 
cubic feet per 2240 pounds, to 60 cents from 
$7.50 per long ton exceeding 46 cubic feet; 
same item, over 50 cubic feet and not exceed- 
ing 60 cubic feet, to 70 cents from $9.50 per 
long ton over 46 cubic feet and not exceeding 
58 cubic feet; same item, over 60 cubic feet, 
80 cents, no previous rate, and match blocks, 
to 90 from 50 cents. 


BUILDING—During the ten months from 
January to November, San Francisco build- 





ing construction totaled $18,162,124, according 
to the director of public works. This figure 
compares with $15,771,892 for a corresponding 
period in 1936. October permits totaled 637 
with a value of $381,530. ; 


LUMBER RECEIPTS—Lumber receipts at 
San Francisco from interior points totaleq 
6,810,000 feet for October, compared with 
8,342,000 feet for September. 


CALIFORNIA PINES—With demand almost 
at the vanishing point, prices in upper grades 
of Ponderosa have shown some weakness re- 
cently. While larger mills have fairly wel] 
held to lists on shop grades, action by some 
of the smaller mills has caused some weak- 
ness even in shop. Sugar pine is reported 
holding firm. 


DOUGLAS FIR—The local market con- 
tinues quiet. Yards are doing no forward 
buying. Yardmen are beginning to get the 
idea that prices are about as low as they 
will get. Despite the present situation, favor- 
able signs for the future predominate over 
unfavorable ones. 


REDWOOD—Prices continue firm, despite 
the lull in demand. The trend will be to 
bring production more in line with new busi- 
ness. 


Tacoma, Wash. 


WEST COAST WOODS—Operators here are 
more or less reconciled to a period of several 
weeks during which there will be a marked 
recession in activity. Volume of buying is 
abnormally low, even for this time of year, 
which ordinarily is extremely quiet. Plants 
have been forced to curtail operating sched- 
ules, and in some instances have been obliged 
to shut down completely. The foreign mar- 
kets appear to be the most seriously affected, 
and in such nearby districts, as Grays Har- 
bor and Willapa Harbor, which depend heavily 
upon the Oriental market, the recession is 
even more acute than it is here. Several large 
Grays Harbor plants are reported to be doing 
some cutting on clean-up orders, but this 
business is not expected to keep them operat- 


aire Seattle, Wash. 


WEST COAST WOODS.—The past fortnight 
brought an unusually heavy downpour of rain 
and an early snow, which is hampering 
woods operations, particularly truck log- 
ging. Labor troubles in Portland has shifted 
buying to the Puget Sound area, with the re- 
sult that a fair volume of lumber is moving 
from here despite a very dead general mar- 
Ket. 


_ RATIL.—An increase in inquiry from the 
middle West is reported. Most orders call 
for mixed cars and immediate delivery. The 
spread between mixed cars and straight cars 
is not as large, averaging $2 on uppers and 
50 cents on common. Mills that are down 
and anxious to dispose of stocks are mak- 
ing low quotations, but prices on the whole 
are about the same as they were two weeks 
ago. 

INTERCOASTAL.—Buyers are making ri- 
diculous offers. No. 3 common has weakened, 
but other items have not changed mate- 
rially, though uppers are erratic and, de- 
pending on mill stocks, are steady to weak. 
Space is easy; some ships have difficulty get- 
ting cargo. With Portland mills down, many 
intercoastal buyers are looking to Puget 
Sound and Grays Harbor for lumber, so that 
the volume of business here is fair. 


CALIFORNIA.—Taking advantage of the 
slack Atlantic Coast business, and the lack 
of Oriental demand, California buyers are 
actively in the field. They are purchasing 
lumber at cheap prices in considerable 
volume. 


EXPORT.—Some shipments, principally of 
logs, are being loaded for Japan on old or- 
ders. A few shipments are moving to Hong- 
kong. Some inquiry is coming from the 
United Kingdom, to which freights are easier, 
running from 97/6 to 100 shillings. Germany 
is ordering logs, rate on which is 140 shill- 
ings; all available log space for the rest of 
the year has been contracted for. South 
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Africa is inactive; rates go up $2 Dec. 15; 
dealers there have large stocks. South 
American buyers are trying to force prices 
down, and won’t buy; stocks on hand there 
are fairly large. Spruce lumber is moving 
to Great Britain, Italy, Germany and France. 


SHINGLES.—Advances of 5 to 10 cents in 
wholesale prices of No. 3 shingles have 
cheered manufacturers a little. The price 
structure is soft, but it is doubtful if fur- 
ther recessions will occur. Production is 
still about 75 percent of capacity, and this 
curtailment is keeping most items from ac- 
cumulating too fast, stock reports show. 





LOGS.—Prices are steady. Hemlock logs 
have advanced from $11 to $12@13. The 
large inventory of logs in the water is be- 
ing cut down. With truck logging prac- 
tically stopped by heavy rains, it is unlikely 
the inventory will increase again during the 
winter. It is estimated that log production 
is now less than consumption. Peeler logs, 
one informant declared, are accumulating due 
to mill curtailment. 


Minneapolis, Minn. 


NORTHERN PINE at mills are 
slowing down seasonally, and the larger ones 
probably will be closed in the near future. 
Stocks are in greater volume than last year, 
but many items are in short supply. Pro- 
duction up to this time in 1937 has exceeded 
sales by almost 40 percent, and shipments 
have been larger than during the same period 
last year. Retail yards continue to be the 
chief consumers, and they are buying chiefly 
for immediate needs, with mixed orders and 
rush shipments the rule. Prices are holding 
firm, with no prospect of changes in quota- 
tions in the near future, although it is pos- 
sible that premiums will be asked, and paid, 
on items in short supply. 


NORTHERN WHITE CEDAR—Manufactur- 
ers are being hampered by labor troubles. 
As a result of camp “‘tie-ups” a shortage is 
developing in various sizes of both posts and 
poles. Prices are firm at levels established 
some time ago. 


MILLWORK—Despite the colder weather 
considerable repair and modernizing work is 
continuing, and a large proportion of it is 
being done in the rural sections and smaller 
towns. The usual seasonal falling off in 
residential building is expected. Prices are 
unchanged. 


Kansas City, Mo. 


SOUTHWEST MARKET—Current sales of 
Southwest mills are extremely light, with 
Prices steady to lower. It is felt throughout 
the industry that prices have reached their 
lows. Mill stocks have increased. Retailers’ 
stocks are badly broken. There has been a 
dribble of buying from yards to make fill-ins, 
but line yards are keeping inventories to a 
minimum. There has been practically no de- 
mand from industrial users. Mill prices will 
differ as much as $1 during the day, depend- 
ing on the order. In some instances, mills 
have refused to lower prices, asserting that 
the amount of business that can be produced 
by concessions does not justify them. 


SOUTHERN PINE—Little business is being 





hooked. Mills are slowing down, and their 
Inventories aré being reduced. The aver- 
age price was generally reported to be 


slightly above $27, but under the $27.44 aver- 
age reported in September. Retailers are 
Purchasing only against actual requirements. 


HARDWOODS—Resistance to further price 
concessions was reported last week. Inquiry 
continued light, and lumber buying is hand 
to mouth. Furniture manufacturers are said 
to be fairly well supplied with lumber, and 
i short time due to lack of new 
orders, 


OAK FLOORING — Demand is dull, but 


Prices have held firm, and there is no ten- 
deney on the part of mills to cut them. 


SHINGLES — The shingle market became 
More active last week, and advances of 5 to 
10 cents a square were recorded. Yards gen- 








erally had waited for lower prices but when 
they became more stable the yards augmented 
their small stocks. 

WESTERN PINES—Inquiry for Ponderosa 
was better than in several weeks, although 
the amount of new orders was negligible. It 
was felt that potential buyers were testing 


the market, and were disappointed when 
below-list quotations were not made. 
Norfolk, Va. 
NORTH CAROLINA pine prices despite 


contrary prognostications, have continued to 
decline. The majority of buyers seem to feel 
that the mills have all the lumber that they 
may need, and can ship it at any time they 
want it, but an increase in demand would 
disclose a scarcity, for, despite favorable 
weather, very little lumber has been made 
recently, many small mills being inactive. 
With the coming of rainy winter weather, air 
dried lumber will become scarce. There has 
been a fair demand for better grades in the 
South, and it has about cleaned out a lot of 
small mills with kiln drying facilities. There 
is a surplus of No. 1 common grades, but this 
will soon be depleted. The box manufacturers 
have become rather stringent in applying 
grading rules on both air dried and kiln 
dried lumber, and have also lowered their 
offers. There is very little demand for small 
framing, rough, and not much of this stock 
is being offered. Air dried roofers have been 
in only fair demand, and are weak. Recently 
6-, 8- and 10-inch roofers have been bought 
on the basis of $13 f. o. b. Georgia Main Line 
rate. 


Houston, Tex. 


SOUTHERN PINE.—Nos. 2 and 3 grades 
continue very dull, but the yards are finding 
it very difficult to place orders for any quan- 
tity of No. 1 boards, and No. 1 dimension is 
not very plentiful. Prices have remained ab- 
solutely firm on all No. 1 and better but in 
No. 2 and No. 3 the buyer can usually pick 
up specials at very low prices. There is very 
little car material being purchased. Tim- 
bers continue strong, although most mills 
are gradually reducing their order files. In- 
quiries for material to be creosoted have 
been rather plentiful recently. The export 
market is holding firm, although there are 
no large orders being placed and there is 
very little Island trade. Most of the mills 
have a fair order file for sawn timbers. 


HARDWOODS.—The market is_ inactive. 
Stocks, however, are not excessive. Floor- 
ing continues firm, although sales volume is 
not as great as had been expected. 


SHINGLES AND LATH.—The shingle mar- 
ket remains firm, although there has not 
been the increase in prices expected to fol- 
low the filling of the Canadian quota. It 
is, however, difficult to get orders placed 
with the American mills for mixed cars, par- 
ticularly of No. 2 and No. 3 Perfections or 
No. 3 XXXXX. The Canadian mills, however, 
are stocking up while the weather is good, 
preparatory to making shipments in January. 
Pine lath continue firm, with mill stocks 
about normal and prices $3.75@4 for No. 
2, and $4.25 @4.75 for No. 1. 


Warren, Ark. 


ARKANSAS SOFT PINE—There was a 
slight pickup in orders this week but the 
volume is still slightly more than 20 percent 
under that of a year ago. Orders placed are 
largely for “quick shipment.” Prices on most 
upper grade items, especially finish, casing 
and base, continue to hold firm. While some 
mills have made concessions on flat and edge 
grain flooring, other mills are holding to firm 
lists, as these items continue very scarce. 
Some concessions have been made by mills 
having a surplus of 1x4- and 12-inch No. 2, 
and 1x4- and 6-inch No. 3 boards, the latter 
being quoted in straight cars as low as $10, 
mill, for 4-inch and $13 for 6-inch—random 
lengths only. Largely because of low prices 
on common items, which should be advanced 
$3 to $5 to permit the mills to break even, 
average realization is several dollars below 








Has the ia and 
Stamina to 
Stand Stress, Wear 
and Exposure 


Wier Long Leaf gives long run satisfac- 
tion. Makes good in all types of con- 
struction work. Makes the builder your 
friend and builds new trade for you. It 
will pay you to always have on hand a 
good supply of this time-tested lumber 
—Aristocrat of Structural Woods. Let 
us show you how well we can meet your 
needs. Why not write us today? 








WIER LONG LEAF LUMBER CO. 


HOUSTON, TEXAS. 


Mills: Wiergate, Tex 














Eastman - Gardiner 


HARDWOOD Co. 


Laurel, Mississippi 


Manufacturers 


Poplar, Gum, Oak 


Rough and Dressed 
Air-Dried and Kiln Dried 


Inquiries and orders will receive 
prompt attention 
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Yellow Pine, 


full information on our helpful 
service for dealers and industrial 
users on soft-textured Short Leaf, 


Hardwoods, Southern Hardwoods, etc. 
Cypress, 

West Coast We can supply practically anything 
Products, you require in Yellow Pine, Hard- 
Treated Items, woods, Piling, Car Material. Grain 
Hardwood Doors, Treated Stock, etc. 
Flooring. 





ST. LOUIS, MISSUUR 











Packed With 6 





MILL FILES 
SAW FILES 


7 10 inch 
6 inch? 0 
6 we 


einen | | © woh ExTRA SL will 


sum 
SLIM = MILL yyper 35¢ 
20¢ 25¢ 


Here’s a smash hit in retail file mer- 
chandising, a modern display box 
packed with 66 fast-selling files, that 
has scored a success from the start. 

66 Retail File Display Unit contains 
Nicholson Mill Files, Slim Taper and 
Extra Slim Taper Files; the files which 
account for 80.4% of all retail file 
sales. 

This display is brilliantly colored. It 
sells files all by itself, showing the cus- 
tomer the ones he wants, saving the 
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clerk’s time and in many cases tripling 
the volume of sales. 

Each file is wrapped in cellophane, 
allowing the file user to see all the de- 
tails of the files he is buying; guaran- 
teeing him a file that is “factory new.” 

Put this succesful salesman on your 
counter or table. Let it make money 
for you. Your wholesaler can supply 
you... No extra cost to you for 
display. Nicholson File Company, 
Providence, R. I., U. S. A. 


PATENTED 
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production cost. Heavy rains this week caused 
practically all logging operations to be sys. 
pended. Log inventories are not 50 percent 
of normal for this time of year, and some 
mills are making no real effort to accumulate 
a supply. 

SOUTHERN HARDWOODS—Demand is dis. 
appointingly low for this time of year, al- 
though an increased number of inquiries for 
industrial stock began to appear this week. 
looring plants are practically out of the mar- 
ket for rough stock, and but few holders of 
such stock are pushing it on the market. Ab- 
normal rainfall has already forced suspension 
of logging operations in the river and creek 
bottoms, and it may be late spring before they 
can be resumed on anything like a normal 
scale. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—Consuming in- 
dustries are buying only for their immediate 
needs. Overseas shipments, expected to be at 
high levels because of the forthcoming in- 
creeses in freight rates, have declined too. 
Inch common plain red oak for overseas de- 
livery is selling here at from $53@55, and 
FAS at from $65@70. Domestic prices are 
down $1@3 on many items. Plain white oak, 
FAS, is selling in this territory about $50, and 
No. 1 at around $32. Hardwood flooring sales 
are now just 50 percent of levels of six months 
ago, with production slightly exceeding sales, 
so that a small surplus is gradually being 
built up. Flooring prices have declined 
Slightly. Furniture buying is not in the vol- 
ume that was expected, and purchases of build- 
ing trades interests have been disappointing. 


Cincinnati, Ohio 


HARDWOODS—Southern gum prices are 
reported irregular. One carlot of inch FAS 
plain red gum, reputed to be the scarcest item 
on the southern hardwood list, nominally 
quoted at $90, sold this week at $73. Appala- 
chian hardwoods were weaker, but few sales 
were made under $2@3 below normal. Stocks 
of Appalachian oak, poplar, cherry and bass- 
wood are in stronger hands, and little or no 
pressure to effect sales is noted. Orders from 
furniture factories are few and far between. 
Furniture makers claim the November mid- 
season marts brought very poor results as 
far as firm orders are concerned, so factories 
are not replacing inventory. Such buying as 
is being done is on a hand-to-mouth basis. 
Hardwood wholesalers say that inquiry is the 
poorest in months. Oak and maple flooring 
are dull with prices easier. 


ae e 
Birmingham, Ala. 
SOUTHERN PINE demand continues to de- 


cline, and present call is largely for No. 2 
and No. 2 and better grades. Mills are cur- 
tailing production, many closing down. Air 
dried boards and dimension went to a new 
low, when 1x4-inch S4S No. 2&better sold at 
$9, with 1x6- and 1x8-inch at $13; 1x10-inch, 
$13.50, and 1x12-inch fairly firm at $15. No. 2 
dimension, 2x4- to $2x8-inch, 10- to 16-foot, 
is $16, with 18- and 20-foot, $18; 2x10-inch is 
$17.50. and 2x12-inch, $18.50. For No. 1 com- 
mon S4S, the usual $4 difference has shrunk 
to $2 in most cases. Kiln dried shed stocks 
have dropped $1 to $3, with only badly mixed 
ears selling. 

OAK FLOORING is in limited demand, and 
principally for repair jobs. Prices held fairly 
steady. 

RED CEDAR SHINGLES have advanced 
about 10% cents a square, but some dealers 
are selling at the old list. 





Province Acts to Reduce 
Logging Accidents 


VANCOUVER, B. C., “Nov. 13.—The setting up 
of a new safety branch of the British Columbia 
Department of Labor, to deal specifically with 
logging accidents, is announced by Hon. George 
S. Pearson, minister of labor. Under Charles 
Pearce, inspector of the lumber industry, and 
safety advisor an office has been opened in the 
Belmont Building, Victoria, B. C., from which 
safety measures will be directed. The new branch 
is co-operating with the safety committee of 
the B.C. Loggers’ Association, and officials 
under the Workmen’s Compensation Act, 1 
a campaign to reduce logging mishaps. 
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“Reciprocity Should Work 
Both Ways” 


(Continued from Page 25) 

those restrictions to American trade that 
hurt the most. It would be a bold man 
who could question that the United States 
should be still a principal source of sup- 
ply for markets that it so long served eco- 
nomically and satisfactorily and whose 
specifications it is preeminently equipped 
to meet ; or who would question that lum- 
ber was hurt more than any other indus- 
try in its foreign markets by tariff 
changes of recent years. The State De- 
partment has a difficult task in negotiat- 
ing an agreement with Great Britain, 
which now buys much more, largely of 
crude materials and foodstuffs, from the 
United States than it sells to it, as ar- 
rangements for sale of more lumber must 
involve the purchase of more British 
goods, and suggestions to import any par- 
ticular commodity open the Department 
to “pressure politics” from interested do- 
mestic groups. Nevertheless the request 
on behalf of the lumber industry made by 
Dr. Wilson Compton, that the Depart- 
ment open proposed concessions to pub- 
lic knowledge for thirty days before the 
terms of a treaty become binding, and 
meanwhile be prepared to justify and de- 
fend them, seems entirely justified. 





Clamp Connector for Com- 
pressed Ends of Arch 


Members 


Marton, N. C., Nov. 16.—David E. Hervey, 

secretary-treasurer and manager of Hervey 
Lumber Co., of Marion, has secured a patent 
on a timber-connector, the primary use of 
which is for construction of relatively long- 
spanned bridges and roof-arches, and radio 
towers. He indicated that he will sell the 
patent. 

The timber-connector is a steel clamp, which 
can be made in sizes to conform with the size 
of the timber it is to join. The principle in- 
volved is the grasping of timber fibres them- 
selves. The clamp fits on the ends of the 
timber joined, after the timber fibres have been 
compressed. 

Mr. Hervey came to Marion several years 
ago as assistant ranger of the Mt. Mitchell 
district of Pisgah National Forest. During 
the past summer he resigned this post to enter 
the lumber business. 





Trusses Connected with 
Plywood Blocks 


ABERDEEN, Wasu., Nov. 13.—Assertedly for 
the first time in United States building history, 
workmen here are engaged in using plywood 
block connections in the long trusses of the 
new Lumber Supply Co. building under con- 
struction here. Clarence George, architect for 
the building, said the plywood undoubtedly 
would prove satisfactory for such purposes. 
The one-inch plywood, cut into various shapes, 
's attached to the upper and lower truss mem- 
bers, and short lumber pieces are used as 
braces. Such plywood will withstand stress 
up to 7,000 pounds per square inch, he said. 
With the possible exception of California 
wooden bridge jobs, he has never before heard 
ot the material being used in such a way, Mr. 
eOrge said. 





DISPLAY FITS WELL 
OW COUNTER 










All over the country file buyers have 
given their enthusiastic approval of the 
new 66 Retail File Display Unit... 
and they have registered this approval 
by buying more files. 

It is more convenient for customers 
to select files from this convenient unit 
.. . for the types and sizes are shown 
in plainly labeled compartments where 
the file buyer can find them without 
waiting . . . Customers like the idea 
of cellophane wrapped files .. . every 


Proiits Up Sales losts Do 
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detail of construction plainly visible 
... and the file is always “factory new.” 

66 Retail File Display Unit contains 
Mill Files, Slim Taper Files and Extra 
Slim Taper Files .. . the fastest selling 
files through hardware stores. Let 
this new display double or triple your 
file volume, increase profits, lower 
costs ... no extra cost to you for the 
box ... just ask your wholesaler. 
Nicholson File Company, Providence, 
Rhode Island, U. S. A. 
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Eastern Trade News 


[F. J. Caulkins | 


Boston, Mass., Nov. 15.—The consensus of 
leading lumbermen in this section finds that de- 
mand for building lumber is almost at a stand- 
still. They have recently been told by Wash- 
ington that pump priming is to end, that sound 
economics is to guide fiscal policies, that the 
budget is to be balanced, that industrial enter- 
prise is to be given a free hand, and that re- 
vived home construction is to be the main re- 
liance for restoring activity and commercial 
confidence. Coincidently, the Chamber of Com- 
merce of the United States has inaugurated a 
campaign for stimulating activity in residential 
building, and has called a conference for 
Wednesday and Thursday of this week, Nov. 
17 and 18. It is significant that this move by 
commercial leaders aims to encourage private 
capital to step boldly into the home construc- 
tion field, at the moment when the head of the 
Federal Housing Administration launches its 
plan for stimulating private building by increas- 
ing from 6 to 8 percent the maximum dividends 
permitted building promoters who get Federal 
insurance on mortgages that finance large-scale 
operations. 


Predicts Early Business Up-Turn 


Dr. Karl T. Compton, president of the Mas- 
sachusetts Institute of Technology and brother 
of Dr. Wilson Compton, in the course of an 
economic address at Brown University, in 
Providence, Nov. 12, declared, “Although the 
present slump may last until next spring, busi- 
ness will begin its recovery before the middle 
of January.” Continuing he said, “While it 
seems inevitable that business and therefore 
earnings are headed for a period of decline, 
there is no reason for expecting that this de- 
cline is to be very prolonged or very severe, 
barring, of course, the effect of some unex- 
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pected catastrophe. The economic maladjust- 
ments which were the forerunners of earlier de- 
pressions do not exist at the present time. 
Economic recovery has not gone beyond the 
last high economic mark of 1929. Industries 
are not burdened with excessive inventories. 
The banks are in excellent condition. There 
have been no money stringencies. Interest rates 
have remained exceptionally low, and the mar- 
ket value of securities has not run extravagantly 
beyond earnings. For this reason there seems 
to be general agreement that the present busi- 
ness recession may extend well into next spring, 
but, before another two months have gone by, 
business recovery will again be in progress.” 


WEST COAST FIR AND HEMLOCK—At 
the docks and distribution yards, supply of 
both dimension and boards continues well in 
excess of demand, and this means sales pres- 
sure and price concessions by holders. Heavy 
receipts here in July, August and September 
made a monthly average of 17,712,628 feet, but 
October receipts totaled only 11,225,000, and 
those for the first half of November only 
2,616,000 feet. Fresh arrivals of unsold lots 
are in close balance with current sales from 
storage. The yards are buying cautiously, 
and a moderate increase in purchases through 
the rest of the year would cause current un- 
sold holdings to melt rapidly. At the whole- 
sale distribution yards, f. 0. b. sales of di- 
mension fir to dealers—in small lots—are at 
the $5 discount from page 16 of West Coast 
list No. 32. For storage lots f. o. b. the 
terminals, the discount ranges from $8@9, 
the larger lots taking the broader discount. 
The hemlock differential remains at $1. The 
steamer rate continues at $14. There is a 
fair supply available of all grades and sizes 
of boards, though stocks of and demand for 
No. 1 boards are almost negligible. Most 
sales of 8- and 10-inch No. 2 boards by whole- 
salers to dealers are at $30.25, with the No. 3 
boards at $27. Advices from the mills in- 
dicate general curtailment of production, with 
the discount base steady at $11@11.50 f. a. s. 


EASTERN SPRUCE—There has been freer 
buying of yard schedules and industrial lots 
during the past two weeks, and the Maine 
and New Hampshire mills are well supplied 
with orders, while the larger mills are ac- 
tually oversold on dry stock. Prices on this 
side of the Canadian line for either dimen- 
sion or random do not change, while in New 
Brunswick and Quebec transactions are al- 
most at a standstill, as operators catering 
to the English market attempt to find a price 
basis for deals that will cover onerating ccsts 
under the new minimum wage regulations, 
also cover the mounting rates for steamers 
for this overseas transportation, and still en- 
able them to book orders in competition with 
the Finnish and Russian product. The nor- 
mal steamship rate per standard of 1,980 feet 
from St. John, N. B., to ports in England is 
40 to 50 shillings. Current extreme scarcity 
of tonnage has gradually forced the rate to 
120 and 130 shillings. A number of large 
schooners that had been out of commission 
several years have been chartered for such 
a voyage, and at rates which, at the much 
higher insurance premiums, bring the trans- 
portation cost to approximately 125 shillings. 


LATH AND SHINGLES—Lath sales have 
been in small volume, and supplies at sub- 
standard mills exceed demand. The larger 
mills are making enough lath to cover their 
orders at $5.50 for the standard 1%-inch, and 
$6 for the 15-inch. Demand for eastern 
white cedar shingles is absorbing supplies as 
offered at $4.25 a square for extras; $3.85 
for clears; $3.45 for 2nd clears, and $3.20 
for clear walls. Prices of West Coast red 
cedars tend downward, and local stocks are 
ample. Sales to dealers from storage are at 
$4.95 for the 18-inch Perfections; $4.50 for 
the 16-inch XXXXX No. 1; $3.90 for No. 2, 
and $2.95 for No. 3. There is pressure to sell 
all-rail, direct from the mills, to New Eng- 
land yards in an effort to cut down surplus 
holdings at the mills. Most sales are at 
$4.68 for .kiln dried Perfections; $4.25 for the 
XXXXX No. 1; $3.75 for No. 2, and $2.80 for 
No. 3. 

EASTERN HARDWOODS—tThe larger and 
fully-equipped mills are booking very little 
new business, and the smaller mills are set- 
ting the price pace with offerings of birch 
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and maple well below the standard list. The 
larger mills are still holding FAS inch birch 
or maple at $90, while the smaller mills are 
offering air dried lots as low as $78@80. | 
is reported that the eastern Canadian mills 
have disposed of most of their season's cuts 
to wholesalers, and that the latter have thus 
far been unable to find an outlet for much 
of this stock. Common birch prices are low 
and their range is wide. The heel shops are 
overstocked and will not resume buying unti] 
after the December Shoe Style Show. The 
maple mills are offering no price concessions, 


PINE BOXBOARDS demand is seasonally 
slow, and supplies of round edge are more 
than adequate, so there is some selling pres- 
sure, at slight price concessions. An average 
run of inch round edge sells at $14@15 at 
the mill yard, and there have been sales de- 
livered at Boston rate points at $18.75. Inch 
square edge f. o. b. the mill yard is priced 
as low as $24@25, and up to $28@30 for the 
wider and dry stock. Inquiry and sales have 
dropped off sharply thus far in November, 


NEW YORK, N. Y. 


The volume of lumber that is moving from 
the yards to the jobs is far below expectations 
of earlier in the year, and prices are so far 
from stable as to encourage shopping. In the 
South and on the West Coast, mills have been 
forced to readjust downward their production 
schedules, in efforts to avoid excessive accumu- 
lations on the mill yards. Local wholesale dis- 
tributors are booking very few fir or hemlock 
orders calling for direct mill shipment, as the 
yards are able to cover their requirements from 
surplus lots held here at the terminals. On 
desirable dimension sizes at the distribution 
yards the discount to dealers is quite steady at 
$5 off page No. 16 of the West Coast differ- 
ential list, while for storage lots at the termi- 
nals the price range places the discount at 
$8@9 from page No. 16, with even broader 
concessions for large blocks. There is an ample 
supply of No. 2 and No. 3 fir and hemlock 
boards, with the popular 8- and 10-inch selling 
at $30@30.50 for the No. 2, and an average 
of about $3 less for No. 3. Receipts through 
the past four weeks have been light, and will 
sO continue until present accumulations are 
brought into better balance with demand. The 
freight rate by water continues at $14, with 
an abundance of space available. In fact, quite 
a fleet of lumber carriers have been diverted to 
move general cargo, scrap iron and grain, pend- 
ing a return to normal traffic in lumber. With 
fir and hemlock on the bargain counter, the 
call for eastern spruce dimension has been 
limited, as most mills seeking a market in New 
York are well supplied with orders at a range 
of prices that has held steady throughout the 
year. For the smaller dimension sizes in cat- 
load lots delivered at Harlem River points 
—2x3- up to 4x4-inch—the price range is from 
$36@40, with the 10- and 12-inch at $42@46. 
Canadian mills are shipping very few random 
cargoes to the Sound ports or New York, and 
quotations for such stock by water are from 
$3@5 under dimension prices by rail. Vessel 
rates range from $5 to $5.50. There is little 
call for spruce boards, and offerings of dry 
lots by rail, dressed and matched, are_at 
$33@36 for the 4- and 5-inch, up to $36@38 
for the 6- and 7-inch. The excessive supply 0 
spruce lath that has been stored here throug 
the summer months is being moved slowly, 
under price pressure. The asking price per 
thousand is $5.25@5.50, with an occasional 
small lot sale as high as-$6, and a slight con- 
cession below $5.25 to move a large block. 

Sales Manager Gardner, of the Seaboard 
Lumber Sales Co., of Seattle, Wash., spent sev- 
eral days in New York two weeks ago. f¢ 
had visited all of the larger intercoastal_offices 
here and in Philadelphia. He left for Boston, 
from which point he planned to move directly 
to his home office in Seattle. 

Secretary R. T. Titus, of the Intercoastal 
Lumber Distributors Association, is away 1rom 
his office for a trade promotion tour to the 
larger centers in the Carolinas, Georgia ane 
Alabama, to contact architects and engineers 
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in an effort to encourage wider use of the West 
Coast woods in new industrial plants now being 
planned in those States. 


Baltimore, Md. 


NORTH CAROLINA PINE—Some distrib- 
ytors are Still busy on deliveries; house con- 
struction proceeds in a way to cause satisfac- 
tion, but erection of larger buildings has 
slowed down. Box factories are running about 
gs usual, and stocks have been drawn upon 
heavily, sO these plants should be in the mar- 
ket again before long for replacements. 
Quotations are fairly steady. 

LONGLEAF PINE—Because of steady de- 
mand, prices have reacted very little, if at all. 
some difficulty to dealers has been caused by 
the suspension of steamer service between 
Savannah, Jacksonville, Miami and _ other 
ports, but this development is not as embar- 
rassing as it might have been, because the 
railroads effected reductions in rates. 

CYPRESS—tThe suspension of steamer sail- 
ings from southern ports has had some effect 
apon the movement, but buyers are taking up 
stocks in a gratifying manner and the range 
of the quotations is firm or tending upward. 

WESTERN WOODS — Representatives of 
large mills here are still busy on the orders 
poked some time ago. Stocks of fir and other 
western woods are fairly good, even though 
the receipts here have fallen off, and no fur- 
ther decline in prices is taking place. 


HARDWOODS—Supplies are being sought 
ona fair scale, and the level of values is well 
supported. Foreign buying is not confident; 
anumber of shipments are on the piers here, 
but no new commitments running over into 
the next year have been concluded. 


American fiumberman 
Buffalo, N. Y. 


The lumber trade continues slow, building 
operations having been curtailed to a large 
extent. There is less optimism as to the 
prospects for the remainder of the year than 
was expressed a short time ago, but lumber- 
men are pleased to note the efforts being 
put forth by the Federal Government to 
stimulate construction. Lumber prices have 


shown little change lately, and are being 

stabilized by the closing down of mills. 

Shingle prices are easier. 
HARDWOODS—The market is quiet, and 


numerous consuming plants are reported to 
be planning to keep their purchases of ma- 
terial down for the rest of the year. Weak- 
ness in prices is manifest in some woods, 
especially in sap gum. Both maple and birch 
are maintaining a firm tone, and little di- 
mension stock is available. Consumers’ as- 
sortments are generally small. 


WESTERN PINES—The market is slow. 
Idaho pine prices are well maintained, as 
there is less stock available than usual at 
this season. Shutting down of mills has re- 
duced the amount of stock coming on the 
market, and prices as a whole are holding 
steady. 


NORTHERN PINE—Demand, both from in- 
dustrial plants and retailers, is quiet, and 
there is a general tendency to reduce pur- 
chases for a while. Buyers have been cau- 
tious recently, fearing that the declines in 
commodity prices may spread to lumber. Re- 
tailers note a falling off in building opera- 
tions, such as generally occurs toward the 
close of the year. 


Successful Experiments in Salt Season- 
ing of Lumber Cause Wide Interest 


Perry, Fia., Nov. 15.—As a result of an 
experiment that has been under way here for 
the past six months there promises to develop 
the greatest improvement in air seasoning and 
protecting cypress lumber in the history of the 
industry. In April of this year the Burton- 
Swartz Cypress Co. of Florida, in conjunction 
with the U. S, Forest Service, began a series 
of experiments in the salt seasoning of cypress 
lumber and the results have been so satisfactory 
that this method has become a regular practice 
with the company. 

An attractive feature of this process is that 
it involves no changes in the accepted method 
of piling and handling the lumber, nor does it 
require the installation of any special machinery 
or equipment. Here, as the lumber, green from 
the saw, is stacked in unit packages to be 
carried to the yard and piled by locomotive 
crane, the boards are covered with a layer of 
common salt. The lumber stacks in the yard 
are handled as they always have been and 
covered for protection from the elements, just 
a usual. The salt has the effect of drawing 
the moisture from the inside of the board, and 
within two or three days after the salt has 
been applied and the lumber piled the water 
may be seen running out of the boards. 

irst experiments were made on thick cypress 
—12/4 material—and through this salt season- 
ig process, lumber that requires under ordi- 
nary air seasoning at least a year and often 
longer to dry down to shipping weight, within 
‘x months has been brought down to 3,300 
pounds, or approximate shipping weight. Even 
more important, however, than this saving of 
i0 percent in the time necessary for seasoning, 
is the fact that this salt seasoning method pre- 
vents checking and degrading—something prac- 
tically impossible to avoid in ordinary air sea- 
soning, 

E. G. Swartz, president of the company, is 
quite enthusiastic over the results that have 
teen obtained, and proposes to make salt sea- 
‘ning a permanent feature of this operation. 

While the experiment was started on 12/4 
stock, this method is now being used on all 
thicknesses below that down to and including 

{/4 material. 


When the experiment was inaugurated the 
salt was applied to the boards quite heavily and 
this method of seasoning involved an extra cost 
of about $2.50 a thousand feet, but as the 
experiment progressed, experience proved that 
a thinner application of salt would effectively 
accomplish the desired result. This, together 
with efficiency of the workers developed by 
experience, has reduced the extra cost to where 
it is now less than a dollar a thousand. The 
saving in grade due to the prevention of check- 
ing and other deterioration more than com- 
pefisates for this extra cost. 

Because of the adoption of this method of 
air seasoning, the Burton-Swartz company has 
become a large consumer of salt, its purchases 
being made in car lots. Several million feet 
of lumber on the yard is now being seasoned 
in this way and it is expected that an even 
larger proportion of the company’s output will 
be handled this way in future. Salt seasoning 
on the yard does not affect the kiln-drying or 
dressing and working of lumber in the planing 
mill. 

The successful results of this salt seasoning 
at the Burton-Swartz plant are attracting wide- 
spread attention, as attested by the visit here 
a few days ago of L. A. Nelson, who is in 
charge of the grading and inspection depart- 
ment of the West Coast Lumbermen’s Associa- 
tion. Mr. Nelson makes his headquarters in 
Portland, Ore., but so greatly interested are 
the western manufacturers that the association 
sent him to Perry to get first-hand information 
on the methods used and the results obtained. 
Mr. Nelson was given every facility for study- 
ing the results; he expressed himself as highly 
pleased, and was enthusiastic in his comment. 
He believes that this method of air seasoning 
may come into general use. 





THE PRESIDENT has approved of measures to 
make a preserve of a tract of sugar pine trees 
comprising 7,200 acres bordering on the west- 
ern boundary of Yosemite. This is one of the 
finest sugar pine stands left, the giant trees 
ranging 240 feet and more in height and from 
8 to 9 feet in diameter. 
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is the number 
on the lumber 


Never need you “guess” about the quality and 
value of Booth-Kelly CERTIFIED Lumber. It 
bears the mark of “20”—Booth-Kelly’s guaran- 
tee that the stock is up to standard .. . cut 
from choice timber . . . carefully manufactured 
... 0. K. in every way. It bears the marks of 
the West Coast Lumbermen’s Ass’n and the 
National Lumber Mfrs. Ass’n—guarantees of 
right grading. 


You know the giving of value is the best way 
to make sales grow. Big value is what you 
give your customers when you supply them 
with Booth-Kelly Certified Lumber. Prompt, 
dependable Mixed Car Service. Let us know 
your needs in 


DOUGLAS FIR 


Dimension Flooring Ceiling 
Drop Siding Finish Stepping 
Mouldings Casing Base, etc. ' 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


BoolAtell 
SUGENE.ORE: 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 


us 

















76 


Amermecanfiumherman 





YARD, MILL 





Newsy Notes of Persons and Places 


and OFFICE 








The H. R. Banks Lumber Co., Liberty, Mo., 
has appointed G. J. Mathews manager of a 
new branch store in Holt, Mo. 


Harry C. Vackel, of the lumber firm of H. 
C. Vackel & Bro. in Buffalo, N. Y., was elected 
to the city council in the November election. 


Henry M. Hink, former secretary Dolbeer 
& Carson Lumber Co., San Francisco, has been 
named vice president of the firm to succeed 
the late William W. Carson. 


T. H. Shepard, president of Shepard & 
Morse Lumber Co., Boston, underwent a major 
operation at a Boston hospital Nov. 10. He is 
making a satisfactory recovery. 

Sampson Wiener, well known lumberman of 
Dallas, Texas, was awarded the Citizens’ Safety 
Traffic Commission poster prize of $50, Nov. 
6, for first place in the city-wide contest. The 
prize was received from C. J. Rutland, chair- 
man of the commission. 


The Caldwell Lumber Co., Bieber, Calif., 
plans to double the capacity of its wood mould- 
ing mill by adding another machine as soon 
as the mill can be doubled in size, according 
to Claude Caldwell, president. 


Officers are looking for a forger who oper- 
ated in a dozen towns of the Texas Panhandle 
during October. The man victimized only lum- 
ber yards. A check given in Clarendon, Texas, 
was written on a Memphis bank. 


R. L? Gardner, sales manager of the Seaboard 
Lumber Co. of Seattle, Wash., called at many 
intercoastal offices at Boston several days last 
week following a tour of Atlantic Coast mar- 
kets. He left Nov. 9 for the West Coast. 


Paul M. Smith, district manager Wheeler- 
Osgood Sales Corp., has been chosen general 
chairman in charge of the Tacoma (Wash.) 
Chamber of Commerce’s annual winter sports 
carnival at Mount Rainier National Park, Jan. 
29 and 30. 


At the annual meeting of the board of direc- 
tors of Lutcher & Moore Lumber Co. (Inc.), 
Orange, Texas, Oct. 21, H. J. L. Stark was 
named president; F. H. Farwell, vice presi- 
dent; George S. Colburn, treasurer, and R. P. 
Turpin, secretary. 


At the dinner for exhibitors in Buffalo’s 
National Home Show, Nov. 17, L. N. Whissel, 
lumberman and chairman of the exhibitors’ 
committee, was chief speaker. Plans for the 
annual home show, March 7-13, were made at 
the meeting. 


Twenty-five yard managers and assistants of 
the Forrest Lumber Co. yards at Lamesa, 
Seminole, Seagraves, Andrews, Morton and 
Slaton, Texas, attended a dinner Nov. 3 in the 
hotel at Lubbock. S. L. Forrest of Lamesa, 
president of the company, presided. 


Adrian Vankeulen, a director of the National 
Association of Hardwood Wholesalers, and 
Walter Rybarsyk of the Valley City Desk Co. 
were out-of-town guests at the weekly lunch- 
eon of the association, Nov. 16, in the Great 
Northern Hotel, Chicago. Both live in Grand 
Rapids, Mich. 


Recent visitors to the Buffalo, N. Y., lumber 
trade included: Douglas Jones, manager of the 
New York office of the Florida-Louisiana Red 
Cypress Co. of Jacksonville; O. B. Hayes, sales 
manager of the Richmond Cedar Works, Nor- 
folk, Va., and Arthur W. Anderson, whole- 
saler of Lakewood, N. Y. 


James Somerville, Jr., assistant commercial 
attache to the American Embassy, London, who 
is in the United States on a short visit. was 
an interested attendant at the lumber meetings 





in New Orleans last week, together with Phil- 
lips Hayward of the Bureau of Foreign and 
Domestic Commerce, Washington, D. C. 


The name of the North-Calkins Lumber Co. 
(Inc.), Auburn, Wash., has been changed to 
the North-Gaines Lumber Co. The change was 
made following the purchase of an interest in 
the concern by Earl Gaines, who has been part 
owner and manager of Wheatland Lumber Co. 
at Harlowton, Mont. Mr. Gaines will manage 
the company in which he now has an interest. 


Horace A. Bailey, head of Bailey & Delano 
Lumber Co., Boston, returned to his office Nov. 
1 from a ten-days’ hunting trip to the vicinity 
of Shin Pond in northern Maine, bringing back 
his quota of one deer. As is customary, Mr. 
Bailey wiil shortly be host to his Masonic 
friends in his home town of Reading when he 
serves a game dinner. 


Lumbermen will be interested to know that 
Leo Olwell, representative of Arthur Kudner 
(Inc.), who has been so much in the public 
prints lately in connection with the abandoned 
trip of the Duke and Duchess of Windsor to 
the United States, is a brother of P. H. Olwell, 
general manager of the Jamison Lumber & 
Shingle Co., Everett, Wash., and president of 
the Red Cedar Shingle Bureau. 


Lucien A. Hold, president of Forestry Engi- 
neer Veterans, A. E. F., organized at the recent 
American Legion convention in New York 
City, is making a request for registrations by 
former members of the Forest Engineer regi- 
ments which were the 10th, 20th, 41st, 42nd, 
43rd and 503rd. The names and addresses of 
any former members known are also asked by 
Mr. Hold whose address is Room 1901, 205 
East 42nd St., New York City. 


The lumber trade of Baltimore, Md., had a 
number of out-of-town visitors the past week 
among whom were: Harry De Muth, De Muth 
Lumber Co., Jacksonville, Fla.; Lee Crouse, 
Philadelphia, vice president of Blanchard Lum- 
ber Co., Boston; Glenn W. Cheney of Dant & 
Russell (Inc.), Portland, Ore.; C. G. Yerkes 
of Roddis Lumber & Veneer Co., Marshfield, 
Wis.; Mr. Bravo of the Bradley Lumber Co. of 
Warren, Ark., and D. G. Anderson, Twin Har- 
bor Lumber Co., Aberdeen, Wash. 


Walter A. Beckett, who operates a spruce 
plant at Hampstead, N. B., devoted severa! 
days last week to the Boston wholesale offices 
leaving Nov. 8 for home. He reports a gen- 
eral tendency among operators to curtail the 
log input through the winter months because 
of the uncertainty as to the probable outlet 
for spruce deals in the English market, and 
the high steamer rates for moving the stock 
overseas. As to the new minimum wage scale 
for woods workers in New Brunswick, he finds 
that experienced woodsmen must be paid $40 a 
month and board, while the minimum wage 
allowable is $32. This will result in an increase 
of about 20 percent in the cost of woods oper- 
ations. 


Mr. and Mrs. Lew L. Abbott celebrated 
their golden wedding anniversary Sunday, Nov. 
14, holding open house at their residence, 7029 
Yale Ave., Chicago. They were married in 
1887 at Wichita, Kan., and moved to the 
Englewood neighborhood in Chicago three 
years later. Many of the old-time lumbermen 
knew Lew Abbott very well as secretary of 
the E. L. Roberts Co., later the Roberts Sash 
& Door Co., of Chicago. He had a wide 
acquaintance among lumbermen in the early 
days of the century and these old-time friends 
will be glad to hear of him and to know 
that both he and his wife are in good health. 
The Abbotts have two daughters, both married, 
and one son, Lew Abbott, Jr. 
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COMINGS & GOINGS 


Snyper, Texas.—W. D. Harral has been 
named manager of the Higginbotham-Bartlet, 
Co., here, after being in charge of a yard a 
Hale Center. Mr. Harral has been mayor jp 
the latter city. 


CARROLL, NeBr.—The local yard of the Fy. 
lerton Lumber Co. has employed Dave Theoph. 
lius of Smithland, Iowa, as manager. He st. 
ceeds Mr. Meyer, who has been named manager 
of a yard in Grundy Center, Iowa. 


HOLDENVILLE, OxLA.—O. J. Pearson, former 
manager of the E. S. Billington Lumber (Cg, 
at Lexington, has been named manager of the 
local yard to succeed Earl White. Mr. Pear. 
son has been in the company’s employ since 
1918. Murle Anderson, formerly assistant man- 
ager of the Lexington unit, has replaced Mr. 
Pearson. 

ELk City, Oxia.—The new lumber yard 
opened here by Dr. C. M. Tracy and A, ¢. 
Taylor of Sentinel is under the management 
of E. A. Stapp, formerly of Sentinel. 


ALBANY, Mo.—-The management of the Al- 
bany Lumber Co. is now under P. E. Brady, 
who succeeds Walter F. Hamilton following 


the latter’s move to Anthony, Kansas. 
i coneeetenmnemmmmemennantl 


25,000 See Log Sawing Contest 


The log-sawing contest at the Mountain 
State Forest Festival attracted 25,000 persons 
recently. Earl and Merit Kellison, brothers 
of Huntersville, W. Va., won first place by 
sawing twice through a 20-inch log in 526 
seconds with an Atkins No. 77 silver steel 
crosscut saw. Fred Lee and Ira Tenny of 
Hemlock, W. Va.,_placed third using an Atkins 
No. 77, and Henry Rose and Upton Sears of 
Webster Springs, W. Va., won fourth with an 
Atkins No. 540. 


Appointed Sales Promotion Manager 


Paul A. Ward, general sales manager of 
Wood Conversion Co., St. Paul, Minn., an- 
nounces the appointment of E. T. Holmgren 
as sales promotion manager for that company. 
Mr. Holmgren has had considerable experience 
in sales and advertising in the construction 
field. He was recently associated with the 
Celotex Corporation where he directed public 
relations activities and publications. Past asso- 
ciations with other nationally known manufac- 
turers of building materials have given him a 
broad background against which to base his 
sales promotion activities. At the time of the 
announcement Mr. Ward stated that plans for 
the 1938 sales promotion campaign on Balsam- 
Wool and Nu-Wood were near completion. 
They included much new literature and plans 
for more closely tying in with jobber, dealer 
and contractor sales effort. A substantial pro- 
gram of national farm and consumer magazine 
advertising is also planned. 





Customers and Producer Get Mutual 
Benefit by Mill Visit 


Crossett, Ark., Nov. 15.—In accordance 
with his custom for several years, H. 
Stearns, representative of the Crossett Lumber 
Co., of Willoughby, Ohio, recently rounded up 
a number of his important customers and with 
them made a trip to the mills of the company 
in Arkansas. The party arrived in Crossett 
on Sunday night, Oct. 24, and left for their 
homes on Thursday morning, Oct. 28. In the 
party were Mrs. Harriet Wilson, Portage 
Lumber Co., Akron, Ohio; Bob Tolerton, Tol- 
erton Co., Alliance, Ohio; Mr. and Mrs. H. 
Hurlbert, A. T. Root Co., Kinsman, Ohio; 
Wylie Flint, F. Flint & Sons, Meadville, Pa.; 
Miss Hazel Henke, Henke Millwork Co., Can- 
ton, Ohio; Miss Bessie DeVillars, F. J. De- 
Villars Co., Meadville, Pa.; Eddie McCain, 
McCain Lumber Co., Canton, Ohio; and Mr. 
and Mrs. H. W. Stearns, Crossett Lumber Co. 
Willoughby, Ohio. 


The visitors were given an opportunity to 
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yisit the various operations of the Fordyce- 
Crossett Sales Co. and in this way get first 
hand information as to the quality of the 
timber, the care in manufacture and shipping, 
and the stocks available for early shipment. 
Commenting on this visit of some of their cus- 
tomers, J. T. Erwin, sales manager Fordyce- 
Crossett Sales Co., said: 

“It has been our experience that by bringing 
customers to the mill on a trip of this kind, 
our salesmen are able to get closer to these 
customers and at the same time we at the mill 
become better acquainted with them; and be- 
cause of this are able to co-operate more closely 
in taking care of their lumber requirements. 
It has been our observation that these trips 
are both pleasant and highly profitable for all 


concerned.’ 
Se 


St. Louis Lumberman Is Honored 


Sr, Louis, Mo., Nov. 15.—The St. Louis 
Award, given annually to the citizen making 
the outstanding contribution to civic, business 
or professional life in the metropolitan area, 
was presented jointly Nov. 9 to five individuals 
for their work on behalf of good government 
during the past year. The five men were, 
Mansfield C. Bay, president Bay Bros. Lumber 
Co, who was chairman of the Cost of Govern- 
ment Committee in St. Louis County, and the 
four members of the former election board. 
Mr. Bay received half of the $1,000 award, the 
remaining $500 went to the four former election 
commissioners. 

Mr. Bay’s chairmanship began three years 
ago when the County Chamber of Commerce 


Amencanfiumberman 


decided to inquire into governmental conditions 
in the county. In making the award, it was 
said that the committee under Mr. Bay’s guid- 
ance had restored the essential functions of 
local self-government, installed a budget system 
in the county, removed the county hospital from 
political control, and done many other worth- 
while deeds. 


Lumbermen Make a Good "Board" 


Bou.per, Coro., Nov. 15.—“This ought to be 
a good board with so many lumber dealers 
on it,” a wit commented as the new Boulder 
Chamber of Commerce directors met. The or- 
ganization’s recent election placed two more 
dealers on the board of directors: Wayne G. 
Clements, owner of the Builders Supply Co., 
and C. M. Hill, local manager of the Boise- 
Payette Lumber Co. M. D. Bradfield, of Maw- 
son-Bradfield Lumber Co., has been a director 
for some time. 

All three of these lumber dealers are civic 
spirited. Mr. Bradfield was president of the 
local Chamber of Commerce in 1934, and is 
a Lieutenant Governor of Kiwanis. Mr. Cle- 
ments is active in the Kiwanis Club, and Mr. 
Hill in the Lions. 





Timber Company Reorganized 


Tacoma, WasHu., Nov. 13.—W. L. McCor- 
mick, secretary of the Weyerhaeuser Timber 
Co., is heading the reorganization of the Clear- 
water Timber Co. of Nez Perce County, Idaho. 
Control of all of the involved companies rests 
in the same group of stockholders, it was 
stated. 


Reports From the Building Field 


Chicago, Suburbs Issue $4,626,- 
912 In New Building Permits 


Permits amounting to $4,626,912 were issued 
in Chicago and its neighboring cities for new 
construction during October. This is in com- 
parison to $4,029,879 for the same month in 
1936, when permits for $2,301,638 worth of con- 
struction were issued in the area surrounding 
Chicago and $1,728,241 in the city. Although 
the city figure, $1,386,980, for October 1937 is 
less than a year ago, the suburban region with 
$3,239,932 more than made up the difference. 





Federal Official Sees Upsurge 
In Building At Hand 


SEATTLE, WasH., Nov. 13.—John H. Fahey, 
chairman of the Federal Home Loan Bank 
Board, Washington, D. C., addressed a group 
of Seattle business men at the Chamber of 
Commerce Members’ Council luncheon on Nov. 
& Among other pertinent statements Mr. Fahey 
said that this country today faces the greatest 
housing shortage in its history. A few years 
ago home building had dropped to an almost 
negligible figure for a country of the size and 
needs of ours, that during 1937 should have 
built 650,000 homes, but he would be surprised 
if house building for 1937 totalled even 300,000. 

In regard to cost, he said we are confronted 
with constantly increased value. In the East, 
the Federal Home Loan Banks have found that 
they are able to rent or sell properties as soon 
as they get possession, regardless of the sea- 
son. This breaks a precedent for that part of 
the country, 

Mr. Fahey expressed the opinion that house 
building inevitably will surge forward in the 
near future at a rate that will surprise many. 
He further stated that he hoped it would not 
80 too fast, and bring about an era of over- 
speculation. 
_ Mr. Fahey said that construction is the most 
important fundamental industry in the country; 

at the need is not only for new houses to ac- 
commodate the increasing population, and num- 


bers of new families, but to replace the obso- 
lete, disgraceful, unsanitary houses that are to 
be found all over the country. 





Privately Financed Building 
Holding Up Well 


While the volume of publicly-financed con- 
struction during October continued to feel the 
effects of the Administration’s effort to balance 
the Federal budget, the amount of new pri- 
vately-financed construction undertakings main- 
tained the relatively high level of the past few 
months. Compared with a year ago, the Octo- 
ber volume of new non-residential building 
undertaken by private agencies showed a gain 
of 2 percent, according to reports of F. W. 
Dodge Corporation released today. Compared 
with the preceding month, the September-Octo- 
ber decline for this class of construction, 
amounting to 7 percent, was no greater than 
the normal seasonal decrease which usually 
occurs at this time of the year. 


(Continued on page 79) 
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Green and Kiln Dried, 
Select and Clear Car Decking 


TRIO LUMBER CO. 


EUGENE, OREGON 
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SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


FIR 


TIMBERS, YARD STOCK, FACTORY CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 
26th YEAR 








GILBERT NELSON & CO. 


Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 
A rating guide to the Contracting trade of 
Cook County and Cook County dealers 
Telephone Randolph 4893 Collection and Mechanics Liens 











Richard Shipping Corp. 


Established 1847 
44 Beaver Street, NEW YORK 
Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 





COOK’S OAK FLOORING is the kind of quality prod- 
uct that wins for the dealer the good will and friend- 


ship of the builder. 


Beautiful flooring, velvety smooth, 
fine in texture, uniform in color. 


Oak of choice selec- 


tion, carefully manutactured. Today, order Cook Oak 
Flooring and Arkansas Pine. : 


Straight or Mixed Cars. Tell us your needs. 


AB COOKC 
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MALCOLM G. TRUMAN, president of the 
Marsh & Truman Lumber Co., Chicago, and 
one of the outstanding figures in the indus- 
try, passed away suddenly in Buffalo, N. Y., 
on Friday morning, Nov. 5, while on a busi- 
ness trip. He was 61 years old. Mr. Truman 
was born in Chicago, 
July 15, 1876, and had 
lived in this city all of 
his life. He began his 
active connection with 
the lumber business in 
1893 when the first 
Chicago World’s Fair 
made heavy demands 
on the industry, as an 
employee of the Marsh 
& Bingham Co., and 
worked his way up un- 
til he became secretary 
of that concern in 
1911. Later he and A. 
Fletcher Marsh with- 
drew from the old com- 
pear and formed the 

arsh & Truman Lum- 
ber Co., with offices in 
the McCormick Build- 
ing, Chicago. Mr. Tru- 
man served first as 
vice president and in 
1921 became president 
of the company, hold- 
ing that office until his 
death. During the 
World War Mr. Tru- 
man was very active 
and one of the organizers of the National 
Wholesale Lumber Dealers’ Association, 
which was later merged with the American 
Wholesale Lumbermen’s Association to form 
the National-American Wholesale Lumber 
Association, of which he was director and re- 
cently served as vice president. He was also 
active in the affairs of the National Hardwood 
Lumber Association, having served for some 
time on the inspection rules committee, and 
was regarded as one of the keenest students 
of lumber grades and uses in the entire in- 
dustry. His outside activities included rail- 
road interests and he had been vice president 
and a director of the Railway Business Asso- 
ciation and for several years was a member 
of the Aviation Committee of the Chicago As- 
sociation of Commerce. He belonged to the 
Illinois Athletic Club of Chicago and was a 
member of the First Church of Christ Scien- 
tist, of Evanston, in which city he made his 
home. He is survived by a widow, Mrs. Jane 
MacKintosh Truman, and four children, Gor- 
don, John, David and Betty. 





EDWARD O'BRIEN, SR., president and 
manager of the Jackson Lumber Co., Jackson, 
Miss., died of a heart attack at a Jackson 
hospital on Nov. 4. A native of Louisiana 
Mo., Mr. O’Brien had lived in Jackson for the 
past quarter of a century and had been con- 
tinuously in the lumber business during that 
time. He was a member of the Executive 
Committee of the Mississippi Retail Lumber 
Dealers’ Association and one of its most ac- 
tive members. A widow, two daughters and 
one son, Edward, Jr., survive. 


NELSON W. McLEOD, 77, retired president 
of the Grayson-McLeod Lumber Co., St. Louis, 
Mo., and a former president of the National 
Lumber Manufacturers’ Association, died on 
Nov. 5 at the home of a daughter in St. Louis. 
Mr. Mcl.eod was born at Calais, Me., April 28, 
1860. When 13 years old he entered the rail- 
road service as a telegraph operator and 
after nine years’ experience in that field, be- 
coming familiar with general traffic matters, 
he entered the lumber business in 1882, as 
manager of a retail yard at Centralia, Kan. 
In 1886 he was manager of a line of retail 
yards on the Burlington & Missouri River and 
the Union Pacific railroads. Here his work 
was brought to the attention of A. J. Nei- 
meyer, at that time in the lumber business 
at Texarkana, Ark., and he was induced to 
resign his position with the linevard concern 
and join the Neimeyer staff. He went to 
Texarkana and assumed charge of all Nei- 
meyer interests in 1886, and two years later 
became manager of the new mill at Waldo, 
Ark. In 1890 he went to St. Louis as mana- 
ger for the St. Louis Refrigerator & Wooden 
Gutter Co., and later became manager of office 
and sates for the Bovden & Wyman Lumber 
Co., afterward reorganized as the McLeod 
Lumber Co., of St. Louis, with hardwood 
mills in the southeastern part of that State, 
of which Mr. Mct.eod became head. He also 
purchased an interest in the St. Louis Re- 
frigerator & Wooden Gutter Co., and in 12898 
became official head of that company. The 
McT. end Lumber Co. cut out ahout that time, 
and Mr. MectT.eod and associates purchased 
72.000 acres of nine timber lands near Gurdon, 
Ark., and huilt vlants at that place and at 
Arkadelphia, later at Camden, Ark. The 





Grayson-McLeod Lumber Co. was formed 
shortly afterwards and Mr. McLeod headed 
that concern. He was active in lumber as- 
sociation circles throughout his career, par- 
ticularly in the old Southern Lumber Manu- 
facturers’ Association and in the National 
Lumber Manufacturers’ Association from its 
beginning, serving as one of its early presi- 
dents. During the St. Louis Fair in 1904, Mr. 
McLeod presided at the famous House of 
Hoo-Hoo which was maintained there by the 
lumber organization. He was married in 
1884 to Miss Alice Albon, of Cobden, IIll., who 
preceded him in death and he is survived only 
by two daughters. 


WILLIAM W. CARSON, 60, vice president 
of Dolbeer & Carson Lumber Co. of San Fran- 
cisco, Calif., passed away Oct. 28. He was 
the youngest of four children of William 
Carson, founder of the lumber company bear- 
ing his name. He was born in Eureka, Calif., 
and began his affiliation with the lumber 
company in the Eureka office. J. M. Carson, 
president and general manager of the lumber 
firm, is his only surviving brother, and sole 
close relative. Mr. Carson bequeathed to his 
friends, employees, hospitals and _ univer- 
sities his fortune of about $1,800,000. The 
thirty-four employees of his lumber com- 
panies shared according to their rank 
and length of service. Stanford University, 
from which he graduated in 1898, received 
$150,000; the University of California, $50,000; 
to charitable institutions sums were left 
ranging from $5,000 to $50,000, and $10,000 
to each of the country club employees. He 
remembered the Shriners’ Hospital for Crip- 
pled Children, the Salvation Army, the Com- 
munity Chest, the Protestant Orphanage, the 
Protestant Episcopal Old People’s Home, and 
other similar institutions. In death, Mr. Car- 
son granted security to charwomen, aging 
office workers, mill hands, elevator operators 
and waitresses. Typical of many unmarried 
men, he sought to mask his loneliness even 
from himself by lending a willing hand to 
friends and associates. 


MATTHEW L. RHODES, 73, widely known 
southern lumberman, died at his home in 
New Orleans on Nov. 8 after a two months’ 
illness. A native of Wayne County, Mis- 
souri, he entered the lumber business as an 
employee of Holliday-Klotz Land & Lumber 
Co. In 1900 he went to Louisiana as general 
manager of the Louisiana Long Leaf Lumber 
Co., and later was connected with the Louis- 
iana Central Lumber Co., Clarks, La. He be- 
came vice president and general manager of 
the J. C. Rives Cypress Co., and in 1912 joined 
the Burton-Swartz Cypress Co., directing con- 
struction of that company’s mill at Perry, 
Fla. In 1915 he took over the active manage- 
ment of the Delta Lumber Co., New Orleans, 
and became its president. He was also 
owner and operator of the Cypress Shingle 
Co., Jonesville, La., and organized the Black 
River Lumber Co., Willets, La.. which took 
over the old Jeffris Lumber Co. in 1918. When 
the Delta Lumber Co. was merged to form the 
Hortman-Salmen Co. (Inc.) in 1926. Mr. 
Rhodes continued as vice president until his 
retirement in 1932. Mr. Rhodes was a charter 
member of the Southern Pine Association and 
served as director; was at one time president 
of the Louisiana Retail Lumber Dealers’ As- 
sociation and a director and vice president 
of a National Retail Lumber Dealers Asso- 
ciation. 


REYNOLDS W. VREDENBURGH, 49, an 
official of the Peter Vredenburgh Lumber Co., 
Springfield, Ill., died at his home there on 
Nov. 8 Although he had been ailing for 
about two years his death was unexnected, 
following a sharp attack. Mr. Vredenburgh 
had been a lifelong resident of Springfield 
and prominent in the city’s social and civic 
affairs. He was the youngest of the ten 
children of the late Peter Vredenburgh, and 
a grandson of John Vredenburgh, founder of 
the lumber business nearly 100 years ago. 
His father, one of the best known lumber 
men of his day, died in 1925, and the busi- 
ness had been conducted bv the sons since 
that time. Revnolds Vredenburgh was mana- 
ger of the planing mill department for the 
last 25 years and was also a stockholder and 
director of the Vredenburgh Saw Mill Co., 
Vredenburgh, Ala., also founded by his grand- 
father. He served in the World War, going 
to France with the 33d Division, but was re- 
called to serve in Washington as an instruc- 
tor in financing and billeting. He was a mem- 
ber of the Flks, the American Leion, Snring- 
fie'd Post No. 32. and of the First Preshby- 
terian Church. Surviving are two children, 
two grandchildren. three brothers and two 
sisters. One brother. Thomas D. TT. heads the 
lumber business in Syrrinefield, another. Peter, 
Jr.. is at the Vredenburgh, Ala., operation, 
and the third, Robert O., is in Los Angeles. 
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EDSON S. PECK, 74, associated since hi 
youth with the Peck Lumber Manufacturing 
Co., Scranton, Pa., died at a hospital in that 
city on Oct. 30, following an emergency Opera 
tion for appendicitis. Mr. Peck was born j, 
Peckville, Pa., a member of a pioneer Amer; 
can lumber family. He was a grandson of 
Samuel Peck, lumberman and founder of the 
town. His father, Jonathan, was also in th 
lumber business, and his brother is F. L,, Peck 
president of the United States Lumber Co. 
The Peckville business was moved to Scrap. 
ton in 1897. For more than 20 years BR, § 
Peck was president and Treasurer of the Pec 
Lumber Manufacturing Co., and was algo 
treasurer of the Mississippi Central Railroag 
Co., treasurer of the United States Lumber 
Co., director of the Lumbermen’s Mutual In. 
surance Co., of New York, and the First Ng. 
tional Bank of Scranton, and the Scranton 
Lackawanna Trust Co. He was also a mem.- 
ber of the Lumbermen’s Association o,f 
Lackawanna County, the Builders’ Exchange 
Masonic Lodge and other organizations, 4 
widow, three daughters, one sister and his 
brother, F. L. Peck, survive. 


ARNI NELSON, 68, for 48 years a resident 
and business man of Buena Park, Calif., die 
at the Fullerton hospital on Nov. 2 after g 
brief illness. Mr. Nelson, a _ native of Mi)- 
waukee, Wis., went to Buena Park at the age 
of 20, taking his young bride, and entered 
business by opening a bicycle shop. About 
33 years ago he started the lumber business 
which is today conducted by his son Richard 
Nelson as Buena Park Lumber Co., and a 
few years later added a hardware store in 
which he was actively engaged up to the 
time of his death. Mr. Nelson was a long- 
time friend of the AMERICAN LUMBERMAN, hav- 
ing been a subscriber since 1904. Surviving 
are a widow, two daughters, two sons, two 
brothers, a sister and three grandchildren. 
Both sons were associated with him in the 
business. «¢ 


GEORGE R. JAMES, 83, who for 43 years 
was in the lumber business at Cuyahoga 
Falls, Ohio, died in Miami, Fla., on Oct. 27. 
He was born in Cuyahoga Falls and lived 
there his entire life. He entered into part- 
nership with A. R. Bates in 1894 under the 
name of Bates & James, which was succeeded 
by the Falls Lumber Co. of which Mr. James 
was active head until his death. Mr. James 
was married in 1886 to Miss Sarah Upson, 
and their golden wedding was celebrated last 
year with a happy family reunion. Mrs. 
James survives her husband with one son 
and one daughter, also four grandchildren. 
The son, Max James, is manager of the Falls 
Lumber Co. 


GEORGE WESLEY HUGUELY, 55, lumber 
merchant and lifelong resident of Washing- 
ton, D. C., died at the Sibley Hospital in that 
city on Tuesday, Nov. 2, of a heart attack. 
Mr. Huguely started in the lumber business 
in his youth as an auditor, and later formed 
the firm of Galliher & Huguely, one of the 
best known retail lumber concerns of the 
country. He was a member of the Washing- 
ton Board of Trade and a charter member 
of the Mt. Pleasant Masonic Lodge No. 33. 
lia are a widow, one son and one 
sister. 


JOHN A. SMITH, 55, of Brewer, Me., died 
at his home there on Oct. 12. He was born 
at Orono, Me., and had lived in Brewer for 
35 years. He served in both forms of the city 
government and was a highly respected citi- 
zen. Years ago he became associated with 
the Sterns Lumber Co., of Bangor, Me., and 
had for the past 15 years owned and con- 
ducted that business in association with 
Thomas McDonough. He was an ardent angler 
and was a member of the Penobscot Salmon 
Club. He was also a Mason and Odd Fellow. 
A widow, four daughters, one son and one 
brother survive. 


WALTER A. LATHAM, 36, lumberman of 
Jasper, Texas, died at his home there re- 
cently after a short illness. He was proml- 
nently identified with the sawmill industry 
in Texas and Louisiana. having served as 
manager of the Jasper County Lumber Co. 
a Frost Lumber Industries subsidiary, since 
1929. He was a director in the East Texas 
Mill Managers’ Association and was also ac- 
tive in the Southern Pine Association. Mr. 
Latham left a widow, a daughter, his parents 
and one sister. 


JOHN GRIMSLEY, 74, who is said to hav 
set up the first power sawmill in China, die 
at his home in Cincinnati, Ohio, Nov. 4 after 
a short illness. A veteran employee of the 
J. A. Fay & Egan Co., Mr. Grimsley was sent 
to China in 1905 to supervise the building o 
the first sawmill in that country, and spent 
three years there. He retired from the com 
pany after being with it for more than thirty 


years, about ten years ago. He leaves Ps 
widow, two daughters and four gran 
children. 


PHILETUS BELL. 80. one of the pioneers 
of the California redwood industry in Lig 
boldt County, died Oct. 29 at his home “ 
Arcata, Calif. A native of Connecticut, . 
went to Humboldt Countv in 1880 to become 
affiliated with the Trinidad Milling Co. Late 
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he was superintendent of the California Red- 
wood Co., a position he resigned in 1896 to 
enter business for himself. Long a holder 
of redwood timber lands he became an 
authority on timber values. Elected county 
assessor of Humboldt County nearly 40 years 
ago, he set up new rolls on timber property 
assessments and was called upon many times 
in later years to evaluate important holdings 
in the redwood area. 


ELBERT V. NASH, 58, well known lumber- 
man and resident of Bogalusa, La., for the 
last nine years, died there on Nov. 10 after 
a short illness. A native of Cincinnati, Ohio, 
the deceased was active in the lumber busi- 
ness in Kentucky, Alabama, Mississippi and 
Louisiana. He went to Bogalusa in 1928 as 
vice president of the Amar Lumber Co., re- 
maining with that concern until it was pur- 
chased by the Mengel Co. a few years ago. 


WILLIAM L. FERNALD, 82, widely known 
lumber dealer at Logansport, Ind., died re- 
cently at the Cass County Hospital in that 
city, of pneumonia. A native of Maine, Mr. 
Fernald went to Logansport early in life and 
became employed by a lumber firm operated 
there by his uncle.’ Eight years later he en- 
tered business for himself. At the time of 
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his retirement a few years ago he owned and 
operated a number of sawmills in northern 
and central Indiana, and owned thousands of 
acres of land in that State, some of which 
bears virgin timber. A sister is the only 
survivor. 


FRED BOHN, 74, for years foreman of the 
Ranger Lumber Mills, Attica, N. Y., and later 
with the Broadbook lumber firm, died on Nov. 
1 of apoplexy. He had lived in Attica for 
55 years and was a member of the Orioles, 
Odd Fellows and of the First Baptist Church 
there. Surviving are a widow, one son and 
one daughter. 


HUGH C. McKILLOP, 64, member of the 
lumber firm of A. McKillop & Sons, West 
Lorne, Ont., died on Nov. 8. He was born in 
West Lorne and had always lived there. He 
was former warden of Elgin County and had 
served two terms as a Conservative member 
of Parliament. He was also president of the 
West Elgin Milling & Produce Co. A widow 
and two sons survive. 


AUBREY H. MOORE, 50, owner of the 
Moore Lumber Co., Oxford, N. C., was found 
dead in his office on Friday, Nov. 5, death 
being attributed to a sudden heart attack. 








THE BUSINESS RECORD 
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Incorporations 
ARKANSAS, Helena—Helena Stave Co. (Inc.) 
CONNECTICUT, Westport—Westport Lumber 
Co.; $50,000. 
KENTUCKY.  Louisville—Boland-Maloney Lum- 
ber Co.; $25,000. 
—— Princeton—Inland Lumber Co., 
ne.). 


NEW YORK. New York City—Century Lumber 
Corp., 1745 First Ave.; $20,000; retail. 

NORTH CAROLINA. Beaufort—Lumber & 
Building Supply Corp. 


OHIO. Dayton—Bunnell Lumber Co. 


OKLAHOMA. Oklahoma City—Western Lumber 
Co.; $10,000. 


OREGON. Klamath Falls—Western Pines Ply- 


wood. 

Marshfield—tTri-County Logging Co.; $5,000. 

SOUTH CAROLINA. Kingstree — Kingstree 
Building Supply Co.; $10,000. 

WEST VIRGINIA. Gypsy—Consolidated Lum- 
ber & Tie Co.; $10,000. 


New Ventures 


CALIFORNIA. Needles—Alex Swain Lumber 
& Building Supply Co., 608 Broadway, will carry 
a complete line of building materials of all kinds, 
including paint, builders’ hardware, etc. 

Sacramento—Russell E. Tracy has opened a new 
lumber yard at 2700 R Street. 

KFNTUCKY. Ashland—Service Lumber Co. es- 
tablished by L. E. Reichensberger. 

OKLAHOMA. Sapulpa—cC. C. Warren will open 
a new and used lumber yard. 

ORFGON. Eugene—Neet-Church Lumber Co, 
formed by Joseph D. Neet and Harold E. Church. 

TEXAS. Kermit—K & S Lumber Yard will 
open here, handling building supplies and lumber. 

'a Meria—t.o Keria Lumber Co. is opening a re- 
tail lumber yard here. 

Santa Rosa—J. A. Schulgen will open a lumber 
yard here, handling a full line of building ma- 
terials and builders’ supplies. 


Business Changes 


CALIFORNIA. Corning—Corning Lumber Co. 
yard purchased by Frank Close of Sutter City. 

Los Angeles—‘‘The Friendly Dealers Service,” a 
wholesale department carrying miscellaneous build- 
ing materials, f»rmerly operated by Kerckhoff-Cuz- 
ner Mill & Lumber Co., has been taken over by 
George E. Ream Co., with temporary offices at 2820 
Naomi Ave., Los Angeles. Permanent offices will 
be occupied Jan. 15, at 235 South Alameda St. The 
Policy of selling to dealers only, covering all of 
southern California, will be continued. 

Placerv'Ne—Bradbury & Tuman _ succeeded by 
Tuman Mill. 


CONNECTICUT. East Haddam—East Haddam 
Coal & Lumber Co. succeeded by Consolidated 
Building Materials, Inc. 

Groton—Groton Lumber Co., succeeded by Con- 
solidsted Building Materials, Inc. 

Milford—Milford T.nmher Co, succeeded by Con- 
Solidated Building Materials, Inc. 

New London—Thames Lumber Co., Inec., suc- 
ceeded by Consolidated Building Materials, Inc. 

Norwalk—Norwalk Lumber Co. succeeded by 
Consolidated Build'ng Materials, Inc. 

Thomaston—Thomaston T.umber Co. 
by Consolidated Building Materials, Inc. 

GEORGIA. Pelham—Holmes-Parham Gin Co. 
Succeeded by Hand Trading Co. 

- ILLINOIS. Highland—Marti Lumber Co. sold to 
7eorre A. Stratmann. 

INDIANA. Carlicle—Watson & Wilson suc- 
ceeded by Watson Planing Mill & Lumber Yard. 

Jasnper—Plywoods, Inc., succeeded by Jasper Top 
& Panel Co, 

Pleasant Lake—Pleasant Lake Lumber Yard pur- 


succeeded 


chased by V. Ornsby Lyons of Adrian, 
Rensselaer—J. C. 
to Robert Homan. 


KANSAS. Harper—Mills-McCarter Lumber Co. 
succeeded by Harper Lumber Co. 

KENTUCKY, Lexington—Fayette Lumber Co., 
succeeded by Citizens Ice Co. 

Louisville—Bush Bros. & Co., Inc., succeeded by 
Monroe Bush and business moved to Jackson, Miss, 

LOUISIANA. Pineville—Glankler & Walker 
Lumber Co. succeeded by Glankler-Harper-Clark 
Lumber Co. 

MICHIGAN. Muir—G. I. Strachan & Son Corp. 
succeeded by Strachan-Ulrich Lumber Co. 


MINNESOTA. Milaca and _  Princeton—Rudd 
Lumber Co. yards sold to Inland Lumber Co. 


OKLAHOMA. Maud—Pickering Lumber Sales 
Co. succeeded by Hudson-Houston Lumber Co. 


OREGON. Portland—Central Door & Lumber 
Co. merted with Albany Door Co. as Central Door 
& Plywood Corp. 

SOUTH DAKOTA. Fairfax—Farmers Union Co- 
operative Elevator Co. lumber stock purchased by 
Jones Lumber Co. and moved to Bonesteel, leav- 
ing Fairfax without a lumber yard. 

TENNESSEE. Lewisburg—Lambert & Lusby 
Lumber Co. succeeded by Lambert Lumber Co. 


TEXAS. Colorado—C. E. Hammond hardware 
and lumber business sold to Berry-Fee Lumber 
Co., who will continue the business at its present 
location, West Second and Oak Sts. 

Lubbock—Randals Lumber Co. 
George W. Grey Lumber Co. 

Pelly—Thornton Lumber Co. succeeded by Gray 
Lumber Co. 

WASHINGTON. Walla Walla—John A. Bailey 
Lumber & Fuel Co. sold yard at Third Ave. and 
Birch St. to Van Petten Lumber Co. 

WEST VIRGINIA. Lewisbure—Standard Supply 
Corp. succeeded by Hinton Builders Supply Co. 

WISCONSIN. Palmyra—Palmyra_ Lumber, Feed 
& Fuel Co, succeeded by Palmyra Lumber & Sup- 
ply Co. 

CANADA. ALBERTA. Shoal Creek—Boisvert- 
Burger Saw Mills (Ltd.) succeeded by J. C. Bur- 
ger Lumber Co. (Ltd.) 

MANITOBA.  Selkirk—William G. Brown suc- 
ceeded by Selkirk Hardware Co. re 


Casualties 


MISSOURI. Lebanon—Independent Stave Mill 
had main building and piles of lumber damaged 
about $35,000 by fire, with no insurance, 

NORTH CAROLINA. Washington—Moss Plan- 
ing Mill had planing mill department destroyed 
by fire, with loss estimated at $30,000, partially 
covered by insurance. 

OHIO. Columbus—Cannon Lumber, Tie & Tim- 
ber Co., 606 Scott St., had office and storage sheds 
containing saws, planing mill equipment, three 
trucks and a large quantity of lumber destroyed by 
fire. 

VERMONT. Danville—Danville Manufacturing 
Co. had four buildings—the office, garage, sawmill 
and bobbin mill—destroyed hv fire, with damage 
estimated at more than $50,000. 


New Mills and Equipment 


CALIFORNIA, Santa Cruz—Independent Lum- 
ber & Mill Co. (Inc.). a California concern with 
principal place of business in San Francisco, be- 
gan oneration of a sawmill at Waddell, 23 miles 
from Santa Cruz. It is estimated the company 
has 12,000,000 feet of merchantable timber avail- 
able. 

GEORGIA. Sparta—G. L. Rrown Lumber Co, 
plant. which has been under construction for sev- 
eral months, is now operating. 

OREGON. Klamath Fa'ls—Wesctern Pines Ply- 
wood, a new corporation, is building a new plant 
here for manufacturing Ponderosa pine plywood. 


Mich, 
Gwin Lumber Co. yard sold 


succeeded by 
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(Continued from page 77) 


The October contract total for all classes of 
construction, both public and private, amounted 
to $202,080,900 for the 37 eastern States. This 
compares with a construction contract total of 
$207,071,800 for September and $225,767,900 for 
October of last year. 

Commenting about the October record of 
contracts awarded, T. S. Holden, vice-president 
F. W. Dodge Corporation, stated that while 
the average total for public construction was 
in excess of $111,000,000 per month throughout 
1936, the amount of this class of construction 
dropped to $77,838,400 for October 1937. Pri- 
vate construction, on the other hand, reached 
a peak total of $195,370,300 for April of this 
year, followed by a second peak total of almost 
$191,000,000 in July. Since then the volume of 
private work has gradually declined to $124,- 
242,500 for October 1937. 

For the first ten months of 1937 total con- 
struction contracts amounted to $2,509,005,200, 
as compared with $2,267,396,100 for the first 
ten months of 1936, a gain of 10 percent. Resi- 
dential building showed a gain of 20 percent 
for the corresponding period, non-residential 
building a gain of 19 percent and public utilities 
construction a gain of 45 percent. The decline 
in the public works classification for the Janu- 
ary-October period amounted to 20 percent. 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows that 
the revenue freight for the two weeks ended 
Nov. 6, 1937, totaled 1,503,800 cars, as follows : 
Forest products, 66,965 cars (a decrease of 
3,145 cars below the amount for the two weeks 
ended Oct. 23); grain, 88,435 cars; livestock, 
37,830 cars; coal, 292,789 cars; coke, 15,586 
cars; ore, 54,103 cars; merchandise, 337,452 
cars, and miscellaneous, 610,640 cars. The total 
loadings for the two weeks ended Nov. 6 show 
a decrease of 79,497 cars below the amount 
for the two weeks ended Oct. 23. 














Lindsey 8-Wheel Tractor Wagons are 
ideal for tractor logging. They are used 
singly or in trains. 


LINDSEY 8-Wheel Log 








Wagons 
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Sole Manufacturers 


LAUREL, MISS. 
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HIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mill sales prices 
on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales 
made in the period Nov. 6-10, but, where prices for this period were not available, prices 
for the month to date have been inserted and starred (*): 


West East 
Side Side 


Flooring, Standard 
Lengths 


1x3 rift— 
Bé&btr Sht. 58.64 
No. 1 Sht. 50.00 
No. 3 ..... 37.14 
1x3 flat grain— 
Bé&better.. 44.87 
No. 1 39.0 


eeeee 6 
No. 2 ..... 23.50 


1x4 rift— 


B&btr Sht.*62.80 
No. 1, Sht. 44.50 
No, 2 ..00- 29.25 


1x4 flat grain— 


Ceiling, Standard 
Lengths 


No. 


hg X4-—- 
B&better..*36.69 *38.00 
1 coee %35.00 


x 

Bé&better.. 37.05 36.50 

Pk & eens 34.25 34.00 
Surfaced Finish, 

oti 

Bé&better 

Inch thick— 

ebb awoden 55.14 53.00 

TT eiaxceawas 55.94 53.56 

OE: 55.19 53.02 

ee 61.33 59.90 

SD seecees 60.25 62.00 

SB casvuwe 80.23 73.08 

56&6/4 thick— 

SO. Beccce 65.37 63.17 

3&10 ...... 75.88 72.44 

Be eeseceee 87.65 83.36 

7, 

Inch thick— 

SB seteaes -» 50.00 *49.67 

Ret 48.00 50.00 

OCR 8.50 50.50 

1x5&10 - 54.39 55.00 

DP akesdeoane 66.17 68.75 





West East West East West East 
Side Side Side Side Side Side 
Drop Siding, Stand- No. 3 Fencing, No. 3 Dimension, 
ard Lengths, 1x6” Standard Lengths Random Length 
No. 117— 1X4 wc cece 11.44 12.00/0x4 short- 

SE ata wa 13.67 13.86 —e 00 
pototter.. Soe 1x6 GM../: 13:29 13.68] '°* esse 
No. 116— Shortleaf & Longleaf— 
B&better..*47.00 *42.00) No SShiplap and |. . 13.50 13.00 
No.1 ..... 44.95 38.00 Lengths Fee 72 14.01 11.96 
aeneeend eebteen 2x10 ...... #1452 11.75 

ad SS tee 5.08 14.84'2x12...... 19.33 11.81 
Bé&better.. 45.30 *43.28 |1x10 ...... 14.80 14.54 
Se shane 42.67 39.25 1x12 °..:°: 14.73 15.42 
Rough Finish Timbers 20 & Under. 
10-20’ No. 1 Shortleat we. 1 : 
Dimension 
B&better— 2x4 
Inch thick— 13 & 36. et ot.28 Longleaf— 
© aneawien *53.50 *48.00/16 ........ ‘ .68!9 4x4 7 
Bccsee ceo 50.00 249.00 lax¢ axe Sant 3b Esse 
coseses ee oe t12 & 14... 21.34 20.57 
 epgdeohtpeae ee = _ peeepeny 30:88 21:43 |Shortleaft— 

2x8 3&4x10 ... 32.00 31.75 
5&6/4 thick— 12 & 14... 22.18 23.20|5x10— 
ge ee. | Ree: 22.54 23.02], 10x10... 29.75 27.68 
5410 ..... w+s+ %67.08}ox49 3&4x12 ... 36.80 36.52 
Bee 81.50 *78.90 5x12— 

ee 32.71 30.67] 12x12... 36.20 29.28 

fe seyen 33.19 30.80 
No. 1 Fencing, 10-20 |16 ........ 32.29 30.25 

2x12 
184 .. 2000 43.00 46.1919 @ 14... 35.5 Casing, Base & Jamb 
Dl ecuwses 44.48 46.64 rales yt} oft 38 10-20’ 

B&better 
No. 1 Shiplap and ? 
Boards, 10-20 eS Saeet = aae ....... OSS OO 
1x6&8 .... 61.90 59.49 
er 42.94 47.33]2x4 1x5&10 ... 68.00 63.09 
1x5&10 . 46.55 50.10 12 & 14 19.97 17.64 
1x12 ...... 60.38 68.25/16 2.2... 20.68 19.35 
x6 
No, 2 Fencing & CM |i2 & 14... 15.50 17.17 Plaster Lath 
Standard Lengths  peayogie 16.16 17.71la sium 4 
58 sci HER TAR tee us... azee asas(Ne dee: 488 447 
Damas ; ; o- S00) S000 6 °°*** ¢ . 
WP itvcak cs 17.96 19.06), 2 °"°:- 3.95 °3.26 
Becwetsat [is 
td. Lath. |12 & 14... 20.32 19.32 
. Parti 
eatin tn pode ae 19.98 19.00 em, Snes 
 RRES: 18.53 18.02|2x12 
Rapa te 18.89 18.13|12 & 21.52 *20.00| %x4&6— 
OeOe cascade 25.56 18.03|16. ....... 22.39 *20.40/B&better.. 49.00 














OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 


4x2%” 1x1%” %x2” %x1%” 


of origin: 

Clr. qtd. wht. $93.00 
Clr. qtd. red..... 79.00 
Sel, qtd. wht. 72.00 
Sel. qtd. red..... 70.00 
Clr. pln. wht. 79.00 
Cir. pin. TOG..<.. 72.00 
Sel. pin. wht 70.00 
Sel. pin. red..... 69.00 
No. 1 com, wht 58.00 
No. 1 com. red 58.00 
RO, 3D GOEiic cece. 34.00 
Ce i ns cde ee ees 
eee 
Bes Ge, Wilees cc cccceee 
ey ee eerccsades 
Ce ecw eee vas 
Ca es Be a cw oredae sas 
se SO eee 
ee, Be. Fc cweevesees 
ne. S OG. Wiecéeceass 
No. 1 com. Ted...ccccss 
tS ees 


$73.00 $73.00 $62.00 
62.00 62.00 62.00 
58.00 62.00 55.00 
58.00 56.00 55.00 
61.00 64.00 50.00 
61.00 58.00 48.00 
57.00 52.00 46.00 
57.00 48.00 47.00 
49.00 45.00 35.00 
49.00 41.00 36.00 
25.00 25.00 19.00 
%yex2” %x1%” x2” 

-$80.00 $80.00 ones 

- 75.00 75.00 one 

- 73.00 68.00 — 

- 71.00 68.00 alters 

- 72.00 72.00 $67.00 

- 69.00 68.00 59.00 

- 68.00 66.00 59.00 

- 67.00 65.00 56.00 

- 57.00 52.00 47.00 

- 54.00 50.00 44.00 

. 25.00 20.00 oe 


New York delivered prices may be ob- 
tained Lc adding to the above the following 
a 


different 


%- and fs-inch, $4.50. 


Is figured on Johnson City origin: 
For }##-inch stock, $8; 


for %-inch, $4; for 


Chicago delivered prices may be obtained 


by adding to the above the followin 


entials figured 


on Memphis origin: 


differ- 
For 


i8-inch stock, $6; for %-inch, $3; for %- and 
fs-inch, 


$3.50. 





CAROLINA PINE 


Following are prices realized, Norfolk rate 
of freight on sales made during the week 
ended Nov. 2: 


Flooring 

No. 1 No. 2 

Bé&btr. Com. Com. 

Darkane Wea eae aaraane $44.90 $41.55 $24.60 
ee eee 43.0 40.65 24.20 

Ceiling 
ee eee re re $25.80 $23.20 $15.85 
Finish, Dressed, B&btr. 
BE nvid. tin aie aout $49.50 Sa $57.65 
DE wédwrodwetae 48.75 eee . 71.25 
| ae ee 49.20 ee 68.85 
SE acteesiewou 53.00 eae 77.95 
Boards, Dressed 

No.1 No. 2 No. 3 

Com Com Com 

NE a anand, aaa anced nae a $39.65 $22.75 ne 
mw wepdesweandeoan 44.10 20.10 $16.00 
ss a wai ca at an ale 42.65 21.40 16.00 
Se Seer a 45.70 20.90 15.80 
DED. n dGehwertas vam 51.05 22.30 16.90 
BEM ondesweeeedeawn 63.55 27.30 16.85 

Boards, Air Dried or Roofer Grade, 
No. 2 Common Dressed 
BU ig dekmemeren $16.85 ae $23.05 
MN asain i chee prcureanade 19.25 WEEE ticveveecan 26.05 
ll arkacedecbats 23.35 

Shortleaf Dimension No, 2 Common, Dressed 
to 16 18&20 
PE ihe Céceece tee ees earn eet $21.55 $24.00 
a ee he eee 21.4 23.05 
DME Ee ns tudeve vebsaaeerede ey 21.45 23.95 
Oo eee 23.15 24.25 
ME dees creda deceanvasviwesoa 24.65 29.75 





NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b. 
Wausau, is., on northern hardwoods: 


No.1 No.2 No.3 


Brown Ash— FAS Sel Com Com Com 
$30.00 $21.00 
32.00 22.00 


4/4 ....-4-.$60.00 $50.00 
5/4 ...e2--- 65.00 565.00 

70.00 60.00 
75.00 65.00 


$40.00 
43.00 
50.00 
53.00 


No.1 
Com 


6/4 ccccccee 
8/4 


Basswood— FAS 


oeeeeee + $78.00 
5/4 ..-.2-. 83.00 73.00 
cocccces 86.00 
8/4 ccccccee 98.00 
oeeeeee 103.00 
oeeeeee 108.00 eee 
70.00 60.00 25.00 .... 


Key stock, 4/4, No. 1 and better, $78; or on 
de, FAS, $88; No. 1, $68; vty No, 1 and 
etter, $83, or on grades, AS, 93; No. 1, $73. 
No.1 No.2 No.3 


Hard Maple— FAS Sel Com om om 
4/4 ..00+4+-$73.00 $58.00 $48.00 $36.00 $17.00 
56/4 ...2-5-- 78.00 63.00 53.00 38.00 19.00 
Se teoneee - 83.00 68.00 66.00 38.00 19.00 
are sceas ++ 88.00 78.00 61.00 38.00 20.00 
8/4 ......-- 88.00 73.00 61.00 39.00 20.00 
9/4 ........ 98.00 838.00 66.00 40.00 ... 

10/4 ........ 98.00 83.00 69.00 40.00 .. 

11/4 ........118.00 103.00 81.00 43.00... 

12/4 ......-.118.00 103.00 81.00 43.00... 

BEJE cccccccckOeee BORO EBEGO ccce) ‘eee 

No.1Com No.2 No. 8 

Soft Eim— FAS & Sel Com Com 
mee e<écvews $49.00 $39.00 $27.00 $20.00 
B/4 scccccce $4.00 44.00 29.00 21.00 
6/4 weeeeeee 54.00 44.00 29.00 21.00 
BFS edcvcese SE 47.00 32.00 21.00 

ree .00 50.00 34.00 cals 

12/4 55.00 39.00 ee 

No.1 No.2 No.3 

Rock Elm— FAS Com Com Com 
ME sixeealeenmeaeats $60.00 $38.00 $22.00 $19.00 
5/4 bevawameae 65.00 43.00 24.00 20.00 
 . aie -- 70.00 48.00 24.00 20.00 

:  _ eee .-+- 75.00 63.00 29.00 22.00 

BOSE ccccrcccceccsccse See. Seen Shee cece 

12/4 ......+2e----- 95.00 83.00 46.00 27.00 

No.1 No.3 No.3 

Birch-— FAS Sel Com Com _ Co 
4/4 ....+---$80.00 $70.00 $51.00 $33.00 $21.00 
5/4 ...+22-- 85.00 76.00 56.00 37.00 21.00 
ee stcceece ae y 1.00 42.00 21.00 
8/4 ....2e-- 96.00 86.00 69.00 45.00 22.00 

10/4 ........108.00 88.00 77.00 45.00. .... 

12/4 ....22--108.00 93.00 82.00 60.00 .... 

BESE cccccccckeeee SEOee SEOe ccce vce 
B/E nccccecs Hee Gee Ghee S88 kno 
3/4 ........ 74.00 64.00 45.00 30.00... 

No.1 No.2 No.3 

Soft Maple FAS &Sel Com Co 
eee .-$65.00 $48.00 $31.00 $20.50 
B/E ccccceccccccs's Lae EROS 33.00 31.60 
GPE. cccccccccecees Se Ge Sea. Sane 
8/4 cccccccccccess 86.00 62.00 87.00 22.00 





DOUGLAS FIR 


Seattle, Wash., Nov. 15.—Current quota- 
tions f. o. b. mill on Douglas fir items in 
mixed cars for rail shipments direct to the 
trade appear below: 


Vertical Grain Flooring 


B&Btr. Cc D 
SES ~ctaewees ware - - $41.00 $35.00 $21.00 
Flat Grain Flooring 
BD. ocesee eu sawn --- $28.00" $26.00 $17.00 
SD hoee snk aeee cee 32.00 31.00 23.00 
Drop Siding 
1x6 Pat. No. 106....$33.00 $31.00 $21.00 
1x6 Pat. No. 116.... 33.00 32.00 22.00 
Celling 
Eee ee oveeeeGet.00 $25.00 $16.00 
SEG de cceeedeceaseaes 28.00 26.00 16.00 
Common Boards and Shiplap 
1x6 1x8 1x10 1x12 
2, Bites $18.50 $19.50 $19.50 $22.00 
ie eee 5.50 16.00 16.50 16.50 
a Sere 10.50 11.00 11.00 11.00 
No. 1 Common Dimension 
12 14 16 18 20 
Re et ee -$20.00 $20.00 $22.50 $20.50 $22.00 
me Eh. seccudee 20.00 20.00 20.50 21.50 21.50 
iw. ebtesces 19.50 19.50 21.00 22.50 21.50 
MEE st dueses 21.50 21.50 22.50 24.50 24.50 
BEES is vtesen 23.50 23.50 23.50 24.50 24.50 


No. 1 Common Rough and/or Surfaced 
Timbers 
4x10 planks 20 feet and shorter and 


4X12, S48 2... cc ccccccrcccccccscccccccs $19.00 
12x12 up to 20 feet....... ce eeeeereeees 18.00 
12x12 22 to 30 feet...... cece eeeeeevees 18.00 
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November 20, 137. 


WESTERN PINES 


Following f. o. b. mill prices on actual 
sales were reported to the Western Pine As- 
sociation by members during the period Nov. 
1 to Nov. 6, inclusive. Averages include 


poth direct and wholesale sales, and are 
based on specified items only. Quotations 
follow: 
Ponderosa Pine 
—_ 6/4x8 
SELECTS, S2 or 4S— 1x8 & war. & wadr 
oe. re 63.91 $73.25 $76.25 
ED ois we oawsiee'cia 49.11 70.75 eters 
SHop, S2S— No. 1 No. 
ibs a gia ab: saat een olan $39.63 $27.10 
CFE cecevic Lvihnoecew aoe ee Cue 40.89 27.62 
Commons, S2 or 4S— No. 2 No. 3 
1x8 RL Re atiaaiak eee dalek aoe $26.91 $20.79 
Pe ee ee eee ee 29.77 18.70 
No. 4, rir’ RWRL.. da saacdabeaeeas $15.56 
Idaho White Pine 
5-6/4 8 
SELECTs, S2 or 4S— 1x8 & war. 
Choice 3 Se ere $72.30 ics 
Quality (D) Re.. A EES 59.24 


Commons, S2 or 4S— 
Gapaqena Sterling Standard 
i No. 2 No. 3 


o. oO. 
a re rere $40. 55 $32.76 $27.55 
— ear 67. 5.09 28.0 
Utility CUO. €) O/E TWP aehes siivcccccccoes $19.85 
Sugar Pine 
1x8 5/4x8 6/4x8 
SBLECTs, S2 or 4S— & war. & war. & war 
B&bte; RE: ..cccse $84.00 $85.00 $85.00 
5 Eee 81.00 80.00 79.00 
D RL ie apo Pee Re Oe. eS wed 
SHop, S2S— No. 1 No. 2 No. 3 
CO #UNS paivinwcwniee $50.89 $34.66 alles 
OE diac be eihibrana wd 50.0 33.54 $23.85 
OPO auetieccawecte ete 63.85 36.86 24.50 
Larch—Douglas Fir 
Dhan, Be Ra. SE osc cc nic-icscaosce $22.40 
Dimension, No. 1, 2x6&8 ..... ‘ 21.46 
Boards, No. 3, S2or4s, Sr 19.90 
Flooring, vert. gr., C&Btr. a 35.74 





RED CEDAR SHINGLES 


Seattle, Wash., Nov. 13.—Below are listed 
average prices received for red cedar shingies 
sold direct to the trade: 


, ras 

a SL, Lo Ee See a wenn « -$4.25-4.50 
= yg”. BBR see meee aes 6ootous - 2.50-2.75 
POM Pee at a ecu bieaioaied tas - 1.65-1.85 

Perfections: 

RAMEE MEE ys <.c-s 0:a-¢-b'o a oie eid o.6o% «.--$3.30-3.50 
2-18" ESSA Oe ees's «e+ 2.40-2.60 
ss , Pe ee ere pe 1.60-1.70 
i R+ae'ewme . + «-$2.90-3.10 
eee POCeawine Cees coccee 2000°8.40 
Bae” BIE 66cdbectswodun EseGatne eeee 1.40-1.50 





F.O.B. MILL PRICES OF 
SOUTHERN HARDWOODS 


Following are ranges of f: o. b. mill prices 
on rough, air dried southern hardwoods, 
from reports of sales made during the week 
ended Nov. 8: 





Qrtd. Red Gum Plain Red Oak 
FAS— FA 
4/4 K. D..81.00@84.00 | 4/4 ...... 43.00 
No. 1 el— No. 1 & Sel— 
es 32.00 OES ce waas 32.50 
— S oaere 33.00  egapgax 34.00 
. Bete 34.00  Berebes: 34.00 
pee: ’ 
1 
Qrtd. Sap Gum Plain Poplar 
Ot nck 3.50 4 teens 44.35 
We x2 aces 00 —_sd|s «FE wwe eee -00 
Spe 40.50 @ 46.50 Beech 
appa 
No. 1 & Sel— Log — 
/4 . Petes: 39 See saute 23.00 
Plain Sap Gum Hickory 
Ne ie tT No. 2 Com— 
6/4 tae 27.00 @32.50 14 seen 17.0 
°o. 2 Com— 
ieee 14.25 - Elm 
OU: si lewd 15.00 7 me TT 
tS gaa 15.00@16.50 | 9/4 ------ -50 
Qrtd, Black Gum Magnolia 
Bes va 38.00 /4 ......64.00 
SO 340 5n 42.25 No. 1 & Se 
No. 1 el ee 34.0 
4/4 pote wee 25.25 @ 28.75 5/4 ...... 39,50 
10/41 222132.25 ras— *° 
Plain Tupelo «Saas 50.00 
No. 32 Com— No. 1 & Sel— 
G/4 ere oe 17.00 4/8. ci cive 25.50 
Qrtd. White Oak Hackberry 
No. 1 & Sel— Log 
Oe .epase 33.60@34.00 ' 12/4 ..... , 35.00 








Amenmeanfirmberman 


Lumber Market Review 


The softwood market is still laboring 
under the handicap of production about 
25 percent in excess of demand on the 
mills, which in the two weeks ended 
Nov. 6 was practically a third below that 
of the corresponding period of last year. 
Under these circumstances, manufactur- 
ers have not been able to resist some fur- 
ther price concessions. While the demand 
upon distributors is slow, it seems to be 
depleting their stocks, but they will take 
only wide mixtures for filling in. They 
do not care to buy on a falling market, 
the swing of which is accentuated by 
their holding off, though most of them 
are confident as to building prospects, 
and expect demand to receive strong 
stimulation from Government and busi- 
ness action to promote housing. Mill 
stocks are not out of line with market 
needs and are likely to be much reduced 
as a result of curtailment, voluntary in 
some instances and forced by unfavorable 
winter operating conditions in others. 
The market strongly favors the buyer, 
being in many instances below cost of 
production, but low prices seem to fur- 
nish little incentive; it is likely that with 
the beginning of stocking up for the new 
year’s needs, they will make a sharp up- 
turn. Continued lack of foreign trade is 
a bearish influence on domestic prices, for 
mills that depended on export outlets now 
have to turn to home markets. The 
smaller, non-reporting mills in various 
producing sections are already having 
difficulty in their logging, because of 
rains, and there should soon be a large 
seasonal reduction in their offerings. 
Larger mills are reconciled to a rather 
dull market for the remainder of this 
year, are gradually curtailing their pro- 
duction, and on prices of most items on 
their lists, especially the upper grades, 
are yielding little ground. 

Hardwood demand has been disap- 
pointingly slow. The sag in general 
business has caused a slump in furniture 
sales, and factories are buying only for 
immediate requirements, with present 
stocks meeting most of them. Automo- 
tive plants are doing some buying, but it 
does not make much volume. Demand 
for flooring and millwork has been dull 
because of the let-up in construction. In- 
dustrial consumers have been depleting 
their stocks, but those of mills are accu- 
mulating, so that quotations have been 
weakening and more of the producers are 
curtailing their operations, while southern 
logging has already been seriously inter- 
fered with by recent rains. Foreign buy- 
ing is inactive, as a result of wars and 
fears of them, though Europe might nor- 
mally be expected to be heavily in the 
market at this time, because of a probable 
increase af 25 percent in ocean rates at 
the first of the year. Such an increase 
would be a severe handicap in competi- 
tion with other hardwood exporting 
countries. 








WESTERN RED CEDAR 


Seattle, Wash., Nov. 13.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills, are: 


Beveled ae li 


—— 
4-inch =tecatsenee 035.88 $21.00 
5-inch ...... $ieoe a ee 9.00 26.00 
PS : xwreewedeck aioe 37:00 33:00 29.00 

Clear Bungalow Siding, %-inch 
DO - s o-0.0:0'0.0.54-05 600006 66s ot nae tense 
10-inch ..... TRPTEPEPEEEEE CEE) ° 
SPRRON * v.0icie 055550 605.0% 060sS hous Seen se 

Finish, B&better, S82 or 48, 6-16’ 

$28 or 84S 

or Rough 
| eas va lesreic-s whew alga skint --$ 70.00 
1x10” aewresemaee ea einen ede Sane eemiee 75.00 
SEE c0\051s 016. bueles peptide pee aweekeni ee 
PGE. evwsues RS OPEN AS OE EET 95.00 
SR hie w:0'0:4 4000 Ca elemslet eb eee. en'e-oe sc 
EET bc Cen eenae I TN Ta SA -- 105.00 
_. eae innerliner kes occve, Aan 
Lhe EERE AE EE SRE ST 

Ceiling or Flooring, B&better, 4-16’ 

ee PLONE TRO ANIL S ES IEE oe 
ME  ..i<s.ewwosen EERE STS TS ee 


Discount on Mouldings 6-20’, Odd Lengths 
Series 8000— 
Listing under $4.......... héeneesaeoewl 52% 


Listing $4 and over..........0-0005 70-47% 
Series 7000— 

BR WI Be 6 hin. 5.0.6 0:60 ccccceceeces 52% 

TARE GO GE OIG eo ccdevedvacdsoscose 47% 

Clear Lattice, 5/16”, 4 to 16’ 

100 lin. ft. 

ESSE ahha eile asain Gate Odie siaaiiers ecaale $0.82 

BEES. $ewewacsiowas-puoolen ang chiteasaswe co aa 

DH kdwde-ts CEMA wane oss eae SUS ole -56 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 


weights, obtained by rkansas Soft Pine 

mills during the week ended Nov. 13: 
Flooring 

Edge grain— 3-inch 4inch 

a themexdee ss ere dey ee $62.00 $61.00 

Sou w's Care wrse SSeS ’ . 53.00 52.00 

No F cists a oe kag amie wale aha eval 33.00 32.00 

Flat grain— 

SE 55 osc. nbs ah ods genous $46.00 $45.00 

DE Ds aiwnadescenwnesemeueman > 39.00 39.00 

EL os sche was neihae~ eileelei . 28.00 27.00 

Ceiling & Partition 

B&Better No.1 

Cee, . ERE a o.oss cca wewerences $37.00 $34.00 

ig ge ee See eee 46.00 41.00 

Boston Partition, x4... Ee me 38.00 


Drop Siding, 1x6 
No. 117 No. 116 


ee TLE RPE oe GEE Tr $40.00 $46.00 
BE 2 oGsdncdads banbabew Oeuioak 36.50 41.00 
PR... 2 22 sckenewas nee4eneetane - 28.00 30.00 


ya: Pe is we. 
4/4 ...$57.00 $65.00 $58.00 $60.00 $65.00 $82. 00 


5/4 ... 64.00 72.00 68.00 68.00 74.00 92.00 
Casing & amen aes 
CRBS: i. c00.8s0.0 63. 00 68.00 $63.00 $64. 00 
Base Rene SAI . .00 +8 00 61.00 63.00 
Mouldings 

sp wane 
Listed at $3 and under............ wate ered 
Ee hes kaise cawea ees hence pram ee 


Boards -— Shiplap 


x $ 1x8 $46.00 gone 
Boards, S4S, No. 1..$42.00 $40.00 $4 
or Shiplap No. 2.. 18.00 19.00 19.00 24.00 


No. 3.. 13.00 15.00 15.00 15.00 
Dimension, 848, 16-Foot 


$2600 $2000 
Kok id Cheat ee 5. : 

= é So ink stad aiknce aan Cake 21.00 17.00 
| RRO barb Mise 23.00 19.00 
ee ape tonts: Seed pent: 31.00 24.00 
See. ....000seceutigenseentmeens 36.00 26.00 

Lath xl 4-Foot 

way eee See i yr. sexed $4.25 
Sn Sc: sahouenandenares eacineeukialokon ta 3.50 





WEST COAST LOGS 


Seattle, — Nov. 13.—Average prices of 
logs are as follows 

oir: No. 1, $24- 23; No. 2, oe No. 3, 
$11-12. Peelers, No. 1 $32; No. 2, $26. 
Cedar: 


Shingle logs, $10-14, lumber ‘ogs, 
8. 
Hemlock: No. 2&3, $12-13. 


MAPLE FLOORING 


Michigan and Wisconsin flooring mills re- 
ort the following prices realized f. o. b. 
flooring: mill basis, oe the week ended 





ond Third 
BERS ons cieic’e ceeces $33.02 STes0 $52.94 





SING 
Ea NENT 


| How to Figure Costs for Advertising 
: In Classified Department | 


Two consecutive issues..........55 cents a line 
Three consecutive issues..........75 cents a line 
Four consecutive issues..........90 cents a line 
Thirteen consecutive issues..........$2.70 a line 











Twenty-six consecutive issues.......$5.40 a line 


Seven words of ordinary length make 
one line. 

Count in the signature. 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
Tate. 

One inch space advertisement is 
equal to fourteen lines. 


Heading 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in régular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 








THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 
AMERICAN LUMBERMAN. 
Read the Classified ads. Many oppor- 
tunities are offered for 
lier. Best for selling lumber, 
gles, retail yards, business oppor.unity, 
timber and timberlands, ma/ninery, 
locomotives, cars, rails and equip- 
ment used in logging operatio.s. You 
can get employees, salesmen, employ- 
ment or anything used in lv aber and 
allied industries by advertising in the 
Wanted and For Sale dep-rtment of 
the American Lumberman. 
Sena your advertisement to the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 


Too Late To Classify 


CARPENTER APRONS 
Write for samples and prices. 


THE MINNESOTA SPECIALTY CO. Ine 
Minneapolis, Minn. 


WANTED 














Employees 


WANTED: YARD MANAGER 
Capable of handling good sized volume in a good 
Iowa county seat town. Must be able to handle 
stiff competition and a good credit man. Advise 
salary required first reply. 
Address “J. 74," care American Lumberman. 





WANTED: YOUNG OR MIDDLE AGED MAN 


Stenographer with experience in sales office of Ap- 
== Hardwoods. Give age and experience in 
reply. 

Address “J. 77," care American Lumberman. 





WTD: BY N. Y. WHOLESALE COMPANY 


Services of commission lumber buyer to handle 
our purchases of Yellow Pine in Alabama, Missis- 
sippi, and Louisiana. Our business would not re- 
quire entire services; we want to contact party 
who has other buying accounts that would not 
conflict with ours. 

Address “J. 82," care American Lumberman. 





RR SE ee 
CLASSIFIED 
SS ADVERTISING. 


Ont tenia 


PREPRESS 


November 20, 1937 


SSS 


£A 





WANTED 





WANTED 











Employees 


WANTED: EXP’D MILL SUPERINTENDENT 


Mill employs forty men. Specializes in high class 
architectural wood work, therefore, only applicants 
trained to produce highest quality will be con- 
sidered. Superintendence includes complete charge 
and responsibility for detailers and billers. Give 
full particulars as to age, salary expected, and 
previous experience in first letter. 
Address “K. 43," care American Lumbermar. 





WANTED: CAPABLE MANAGER 
For Lumber & Supply Yard in Central Ohio. 
Address “K. 36," care American Lumberman. 





WTD: ASS’T LUMBER YARD MANAGER 
To invest Mo to $3000.00. Good live yard in best 


town in ahoma. 
Address P. O. Box 1154, Tulsa, Okla. 





WANTED: EXP’D DETAILER & BILLER 
Of special architectural woodwork. Must_ be 
capable of taking complete charge of detailing 
high class residential and other work, including 
stairways, cabinets, etc. Give age, experience, and 
salary expected in first letter. 

Address “K. 44,” care American Lumberman, 


WANTED 
Man to take off builders supplies, rough and finish 
lumber from house plans; also to service jobs; in 
city north of Detroit. 
Address “K. 47,” care American Lumberman. 








Salesmen 


HARDWOOD LUMBER MANUFACTURER 


Desires commission salesman to cover Ohio or Ohio 
and Western Pennsylvania. 
Address “J. 50,” care American Lumberman. 





SOUTHERN PINE WHOLESALER 


Located in Producing area desires several Com- 
mission Salesmen. If you are a consistent pro- 
ducer let us hear from you stating qualifications 
and territory desired. 

Address “J. 71,” care American Lumberman. 


WANTED: TWO SALESMEN 


For Northern Illinois and Southern Wisconsin. 
Must be experienced. State salary wanted and 
give past sales record. 

Address ‘J. 91,” care American Lumberman. 








Ernployment . 


RETAIL LUMBER & MILLWORK EXECUTIVE 


Special Millwork—sash and door jobbing and re- 
tail lumber. Accustomed to keen competition re- 
quiring most economical management to make sat- 
isfactory profit. Age 37, experienced all p 

aggressive, a hard worker with initiative and 


push. 
Address “K,. 30,” care American Lumberman. 





ACCOUNTANT—OFFICE MANAGER 


Twenty years lumber manufacturing accounting 
experience; ten years transportation work; com- 
plete Cost and Income Tax accounting. Now lo- 
cated SE Okla. Will go anywhere. 

Address “K. 31,” care American Lumberman. 


EXP’D CONDUCTOR OF SALES SCHOOLS 


in merchandising and selling among retail Ibr. 
dealers, wants position with mfg. of roofing, in- 
sulation, millwork or paints. Fluent speaker, con- 
versant with present day selling problems. Sell- 
ing exp. in above lines, also mail order exp. sell- 
ing complete homes. Coll. grad. Successful record 
selling group line yard managers. References. 
Available at once. 
Address “‘K. 41,’”’ care American Lumberman, 








SALESMAN, LONG SUCCESSFUL RECORD 
Contacting contractors, architects, industrials, 
building material dealers New York—New Jersey, 
desires to represent manufacturer. Straight 
thinker. Hard worker. 

Address “K. 46,’ care American Lumberman, 


FOREMAN, INSPECTOR 
Hard and soft woods; long experience, wholesale 
and retail. 
Address “K. 39,” care American Lumberman, 


SUCCESSFUL FACTORY SUPERINTENDENT 
Sash, Doors, Interior Finish, Cabinets. Expert on 
plant management; also on estimating, layout and 
detailing. Proven profit making past record. 

Address “‘K, 48,” care American Lumberman., 


MANAGER, ESTIMATOR OR SALESMAN 
Twenty years Lumber, Millwork and Hardware ex- 
perience. Understand blueprints, specifications and 
general construction. Ten years with present firm. 
Protestant; married; desire change. 

Address “K. 49,” care American Lumberman. 


POSITION AS ASSISTANT TO OWNER 
Or manager retail yard. Experienced all depart- 
ments. Capable taking full charge. 
Address “J. 69,” care American Lumberman. 

















WANTED: COMMISSION SALESMEN 
To represent Douglas Fir mill. 
Address “J. 83,” care American Lumberman. 


WANTED: SALESMAN 


By well established Yellow Pine Wholesaler with 
exclusive mill connections. Good territory; good 


salary to producer. 
care American Lumberman. 





Address “‘K. 29,” 








WANTED: POSITION AS INSPECTOR 


Experience five years with National Hardwood 
Lumber Ass’n, 


Address “J. 58,” care American Lumberman. 


A-1 CIRC. SAWYER & FILER WANTS JOB 
On small hard or softwood mill, tractor or steam. 
10 years exp. A-1 r 

Address “F. 94,” care American Lumberman. 








SASH AND DOOR SALESMAN 

For Ohio Territory representing established job- 
ber. State age, experience and give references. 
Address “K. 33,"" care American Lumberman, 





Employment 


WANTED: POSITION 


With well established Lumber Co. 
cated, young man. Fifteen years exp. from camp 
clerk to res. mgr. of large lumber co. Knows 
lumber industry from mfg. to retailing. Can fur- 
nish best of references. Prefer Chicago territory 
but = consider other localities. Willing to work 
ard. 


by well edu- 


Address “J. 89,” care American Lumberman. 


POSITION WANTED 


13 years’ experience in listing material and mill- 

work from plans and specifications. Cost Book 

graduate; references. : 
dress “K,. 32,” care American Lumberman. 


WANT TO TAKE SOME OF YOUR 


Responsibility. Will consider buying partnership. 
Have twenty-two years experience in retail lum- 
ber and building supply yards. Graduate estimator. 
Make plans, write specifications, make material 
lists, sell job and handle labor. 

ddress “K. 38," care American Lumberman. 











POSITION WANTED—MANAGER OR ASS’T 
18 yrs. exp. retail lumber and millwork, shipping, 
buying, selling and estimating. Age 39. Avail- 
able at once. ' 

Address “J. 55,"" care American Lumberman. 


DETAILER-BILLER & MILLW’K SUPT. 
Seeks position, 22 yrs. exp. high class millwork. 
12 yrs. draftsman & Sup’t. A-1 ref., age 38. 

Address “J. 33," care American Lumberman. 


WTD. POSITION AS SUPERINTENDENT 


Or detailer and biller, capable of handling drafting. 
room and mill on special millwork. Available in 
December. Plenty of production experience;. age 
39; understand revising false cost records. 
Box 132, Athens, Georgia. 











Lumber and Dimension 


WANTED TO BUY—FOR CASH— 


Odd lots of millwork and lumber. 
CHAS. . DESCH, 
121 So. Main Ave., Albany, N. Y. 


WANTED TO BUY 7,000 FEET 8/4 ELM 


Hackberry and similar hardwoods, dry. 
HOGE LUMBER CoO., New Knoxville, O. 








